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Sparks 


State of the nation’s economy: 


Up 


| 
Business Activiry—In week ended | 


Nov. 18, New York Times’ index 
reached 171.4, from previous week’s 
167.6, a new record. In like 1949 
week level was 142.7. 
WHOLESALE Prices — Bureau of 

Labor Statistics’ index for week 
ended Nov. 21 rose to new high 
for second successive week. Index 
advanced 0.1 percent to 171.2 per- 
cent of 1926 level of 100. This was 
1.4 percent above month ago and 
12.9 percent above year ago. 

Waces—Pay boosts of three cents 
an hour have been granted to more 
than 600,000 auto workers as a re- 
sult of the rise in the Bureau of 
Labor Statistics’ national consumer 
price index. The index jumped from 
172.5 on July 15 to 174.8 on Oct. 15, 
an alltime high. 

Business Loans—Amount rose 

$237,000,000 in week ended Nov. 
15 to new high of $16,947,000,000. 
That was $3,171,000,000 above 1949. 

Business Failures In week 
ended Nov. 16, closings climbed to 
170 from 135 a week earlier and 
183 a year ago. 

Crupe On Output in week 
ended Nov. 25 averaged 5,824,075 
barrels daily, up 7,025. 


Down 
Raw FreicutT—Loadings in week 
ended Nov. 18 totaled 837,065 cars, 
0.3 percent fewer than in preceding 
week but 10.3 percent more than in 
like 1949 week. 


* * 


General 


Foreign Amw—U. S. lendings for 
this purpose in the five postwar 
years ended June 30 totaled $28,- 
100,000,000, the equivalent of about 
$187 for every person in _ the 


country. 





ASHINGTON.—Due to a com- 
bination of circumstances oper- 
ating against his planned program, 
Sen. Burnet Maybank, South Caro- 
lina Democrat and chairman of the 
Senate Banking and Currency com- 


Top Cars 


New-car registrations for nine 
months, plus 34 states for Oc- 
tober: 

1950 Pos. 
1—1,145,300 
955,751 
426,345 
398,687 
354,849 
296,662 
255,412 
231,239 
228,008 
144,992 
116,422 
111,143 
83,286 
78,098 
70,736 
56,072 
28,632 
27,236 
11,327 
5,700 
4,671 


1949 Pos 
816,364— 1 
612,632— 2 
301,529— 4 
405,594— 3 
252,03838— 5 
211,841— 6 
138,925— 9 
154,386— 8 
207,021— 7 
108,112—11 
115,019—10 
101,473—12 

80,103—14 
64,337—15 
50,297—16 
80,556—13 
23,483—18 
30,446—17 
14,560—19 

8,673—20 

2,436—22 


Make 
Chev. 
Ford 
Buick 
Plym. 
Pontiac 
Olds. 
Mere’ry 
Stude. 
Dodge 
Nash 
Hudson 
Chrys. 
DeSoto 
Cadillac 
Kaiser 
Packard 
Willys 
Lincoln 
Frazer 
Crosley 
Austin 

2,844 Henry J 
1,348 Ang.-Prf. 4,809—21 
Total All Makes 
5,042,598 3,788,783 
For further details see page 
46, today’s issue 





‘W’ Hearing Delayed 


Testimony Is Due Tomorrow After Weather 
Sets Back Congress Schedule 





|the joint committee were just get- 


| It was expected at this meeting a 
| chairman would be chosen, policy 
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War Turn Ups Control Threat; 


Production 


Week’s Output 
Hits 148,273 


But Materials Pinch 
Threatens Goal of 
8,000,000 in 1950 


By Bernie Thomas 
Associate Editor 


NOWSTORMS which blanketed 

most of the nation’s industrial 
centers last week made the road 
toward production of 8,000,000 ve- 
hicles this year pretty slippery— 
and, if possible, beset the auto 
industry’s future with even more 
uncertainty. 

However, despite irregular 
supply deliveries, U. 8S, plants 
last week managed to produce 
123,845 cars and 24,428 trucks for 
a total of 148,273 vehicles, accord- 
ing to Automotive News’ esti- 
mates. 

That effort represented an in- 
crease in volume of 33,186 units 
over the week before. Revised tabu- 
lations showed that during Thanks- 
giving week, U. S. plants turned 
out 98,627 cars and 16,460 trucks— 
a total of 115,087 vehicles. 

At last week’s end, after earlier 
losses in Chevrolet plants in Ohio 
and Georgia, final assembly opera- 
tions in most of the country’s 
blizzard-lashed areas were back to 
normal. However, it appeared 
likely that an aftermath of parts 
shortages, as a result of the storm, 

(Continued on Page 70, Col. 3) 





mittee, last week was forced to 
postpone until tomorrow (Dec. 5) 
the hearings on automobile credit 
restrictions originally set for Nov. 
29-30. 

Stormy weather which upset 
transportation schedules — pre- 
venting many members of Con- 
gress from reaching Washington 
sufficiently early—was a measur- 
able offender against the pro- 
gram. Pressure for rent extension 
legislation, in which Sen. May- 
bank is a key figure, was partly 
responsible, while some members 
of the House-Senate joint com- 
mittee pleaded more time to take 
care of other commitments. 
William Mallon, scheduled to ap- 
pear for the NADA, arrived in| 
town Monday evening (Nov. 27). 
Several finance company represent- 
atives arrived later. Joseph Mc- 
Carthy, Washington counsel for the 
NUCDA, managed to head off 
President Walter Wilson and Gen- 
eral Counsel Frank Cain before 
they got started on the long 
stretch from Texas to the District 
of Columbia. 


: ° 


+ . 


T PRESS time Thursday for 
AvuToMoTIVE News, members of 


ting together to complete arrange- | 
ments for the hearings this week. | 


(Continued on Page 63. Col. 2) 








Automotive News photo. 


Keller Feted on 65th Birthday— 


Leaders from all walks of life paid tribute last week in Detroit to Chrysler Corp.'s board 
chairman, who now heads up America's gquided-missiles program. Upon reaching the birthday 


milestone, 


"K. T."' (left) was awarded a depth recorder for his fishing boat. Center is 


Maj.-Gen. Harry A. Johnson, commander, Tenth Air Force, Selfridge Field, while at right 


is Harvey Campbell, 


executive vice-president of the Detroit Board of Commerce, which 


sponsored the dinner at Detroit's Book-Cadillac hotel. 





Makers Ash U. Ss. i Eeoo 
Effect of Material Cuts 


ASHINGTON.— Auto makers 

urged here last week a more 
realistic approach to materials cut- 
backs by the National Production 
Authority. 

Their goal is to provide incen- 
tive for substitution of materials 
which might minimize reduction 
of auto production until defense 
orders take up the slack. 

This, they pointed out, would pro- 
tect the nation’s economy and pre- 

vent umnecessary unemployment 
while the government is building 
up stockpiles. 

o > 

ir ESSENCE, they urge that cut- 

backs in the use of materials be 

made on the end product rather 
than on users. 

For instance, if the present 35 
percent cut in aluminum use were 
made on the end product, the 
makers might be able to save 
75 percent on one part and ap- 
ply the savings to another. 

This could minimize the affect of 
the cutback so that production 

might have to be cut only 15 or 
20 percent rather than having a 
direct-ratio cut in cars. 
> * * 

HE makers are more worried 

about the copper cutback just 
issued, although it was somewhat 
less than expected, 
aluminum. Civilian use of copper 

in January and February was or- 


( 





than about) 


dered cut 15 percent below the aver- 
age during the first half of 1950. 
In March it will go to 20 percent. 
In some parts, like radiator 
cores, it is impractical to make 
a substitution for copper. 
However, if the cut were made 
on the end product, substitutions 
(See MATERIALS, Page 62, Col. 4) 


10,000 to Inspect 
524 Firms’ Wares 
At ASI Show 


By Jack Weed 
Service Editor 

‘YHICAGO.—For the second time 
4 in history, the Automotive 
Service Industries show, opening 
today (Dec. 4) on Navy Pier here, 
will have a capacity house of 
exhibitors. It is also expected that 
attendance will be more than 10,000. 

The latest count shows that 
524 manufacturers of replacement 
parts, service equipment and ac- 
cessories will take every foot of 
available space in this tremendous 











}exhibition building. 


This year, every exhibitor who 
applied for space before the 
drawing has been taken care of, 
according to A. B. Coffman, show 
manager. 


In 1948 it was a different story. | 


(Continued on Page 62, Col, 3) 


ises Despi te Storm 


Capital Adopts 
Wait-See Policy 


No Drastic Shutdown 
On Civilians Is Due, 
Barring Total War 


By William Ullman 
Washington Correspondent 


ASHINGTON.—tThere was lit- 

tle doubt in the minds of gov- 
ernment officials here last week 
that most of the controls of World 
War II would be put into effect 
promptly should the Korean crisis 
eventuate into a third world con- 
flict. 

However, such a prospect was 
not viewed as inevitable. Those 
charged with getting the nation 
prepared for defense were still of 
the belief that present and con- 
templated control measures will 
serve until another world war is 
actually laid on the nation’s door- 
step. 

It was the consensus of prepared- 
ness oOfficialdom that until such 
time, civilian production will be 
given every opportunity to operate 
freely. 


* * * 


O SECRET was made of the 


likelihood that curbs and con>-—™“ 


trols will be expanded as the tense- 
ness of the international situation 
mounts. But there will be no dras- 
tic shutdown on civilian life until 
it is absolutely essential to the na- 
tional security. 

As evidence of the government’s 
willingness to act fairly with ci- 
vilian industry, the National Pro- 
duction Authority met late last 
week with representatives of the 
auto industry for the stated pur- 
poOse of discussing possible modi- 

(Continued on Page 67, Col. 3) 





Production 
Automotive News Estimates, 
& 8. Cars, Trucks 

148,273 
115,087 


67,902 


Last Prev. 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 70. 





Wages Rise; Will Prices Follow Suit? 


By Mac Gordon 


Associate Editor 


JEW-CAR makers found the go- 
ing harder on the _ hold-the- 
price-line road last week as three- 
cent hourly raises went out to more 
than 600,000 auto workers. 

All companies, except Chrysler, 
Hudson and Willys-Overland, were 
affected by the upward spiral of 
the cost-of-living index, which also 
brought quarterly bonus increases 
to some 125,000 automotive “white- 
collar” employes. 

For an indication of the future 
direction for new-car prices, at- 
tention last week was centered 


on General Motors, innovator of 
the wage-escalator system. 


September, after a_ post-Korean 


{war climb in the consumer price 


Chevrolet and Pontiac are pub- | 
|an-hour pay boost. 


licly introducing their 1951 models 


lover the coming weekend. Prices 
}on these two cars will be signifi- 
cant, because they are the first 51s |The former did not adopt a wage- 


| to be unvelled by. GM. 


| hold-the-line 


index brought employes a five-cent- 


Chrysler and Ford also adopted 
positions on prices. 


escalator plan, preferring to award 
|flat raises of 10 to 15 cents. Ford, 


PHe policy embracing no price|which accepted the GM system, 
rises was enunciated by GM last | subsequently avoided price rises on 
lits 1951 series, although dealer dis- 
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;}counts were trimmed slightly on 
ithe new Mercury. 


| 
| 


Whether Chrysler, Hudson and 
Willys-Overland would grant new 
voluntary wage increases was un- 
4) 


(Continued on Page 66, Col 
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But Service Booms .. . 








Car Sales Paralyzed 
In Storm Areas 


HE “worst-on-record” storms, 

which raged through the Eastern 
and Midwestern parts of the. coun- 
try over the Thanksgiving weekend, 
brought car sales to a virtual stand- 
still in the cities in its path. 


But while sales were hurt, 
dealers’ service departments were 
working around the clock, haul- 
ing vehicles out of the snow, 
winterizing cars, repairing dam- 
aged autos and trucks and sell- 
ing winter accessories, especially 
tire chains. 

Hazardous driving conditions 
caused thousands of accidents, and 
many repair shops are loaded with 
work as a result. 

While new-car dealers could rely 
on the extra service work, used-car 
dealers were not so fortunate. With 
no shops, many had to close their 
lots and take severe losses. Cus- 





Hydraulic Device 
Seen Steering 


1951 Chryslers 


DETROIT. — Hydraulic steering 
will make its first appearance on 
a passenger car on some 1951 Chrys- 
lers, according to Gemmer Mfg. Co., 
producer of a new power steering 
device called Hydraguide. It is ex- 
pected to be installed on Chrysler’s 
highest priced line. 

Advantages claimed by Gemmer 
for the compact steering gear are 
reduction of driving fatigue, eas- 
ier parking, elimination of road 
shock, controlled steering when a 
tire blows out, and quicker cor- 
rection of steering errors. 

Hydraulic steering is not new, 
but Gemmer claims its Hydraguide 
is the first successful power steer- 
ing gear designed especially for 
passenger cars. 

In the 1890’s, the principle of 
hydraulic steering was used by the 
Navy on large ships. In the 1930’s 
it was applied to large airplanes, 
and during World War II it was 
used on heavy tanks. 

But Hydraguide, for passenger 
cars, is reportedly the result of 20 
years’ engineering research started 
by Charles F. Hammond jr., Gem- 
mer vice-president. 

Gemmer engineers claim that it 
reduces the amount of steering 
wheel movement needed to guide a 
large car at least 40 percent, and 
that there is no strain on the driver 
when traveling over ruts or poor 
roads. 

They also say that parking re- 
quires 75 to 80 percent less effort, 
and that when the car is standing 
still a complete turn of the wheel 
ean be effected with one finger. 


Full Rehearing 
Denied Emich 
By High Court 


CHICAGO. — Word was received 
here last week that the U.S. Su- 
preme Court had denied the peti- 
tion of Emich Motors Corp and 
U. S. Acceptance Corp. for a rehear- 
ing in the suit against General 
Motors and General Motors Accep- 
tance Corp. 

The decision brings the case back 
to its status Oct. 9 when the 
Supreme Court agreed to review 
two laws points; namely, whether 
the indictment in an earlier crimi- 
nal case should have been admitted 
and whether Federal District Judge 
Walter J. LaBuy gave proper jury 
instructions on the judgment in 
that case. 

The plaintiffs, 
Emich, one-time Chevrolet dealer, 
won their case, along with a $1,- 
236,000 award and $250,000 in at- 
torney fees, in Judge LaBuy’s court. 


Later, the U. 8. Court of Appeals | lite 


for this district overthrew the find- 
ings and awards. 


Fire at Stoots-Fleenor 
Fire gutted the Stoots-Fleenor 
Motor Co. (Chrysler - Plymouth), 
Bristol, Va.-Tenn. Loss was esti- 
mated at about $50,000. Three used 
cars in the company’s repair shop 
were demolished. 






owned by Fred}: 


tomers just were not willing to 
come out in the freezing weather 
to walk around open lots and look 
at snow-covered cars. 
+ * * 
1‘ hardest-hit city was Pitts- 
burgh, where the snowfall mea- 
sured a record 28.4 inches. At the 
peak of its fury, the storm had 
completely stopped transportation. 
Streets were littered with thou- 
sands of abandoned vehicles, many 
of which were so covered with 
snow that they could not be seen. 
Wreckers are still busy pulling 
them out. 

In Cleveland, nearly all dealer- 
ships and other retail stores were 
forced to close for three days 
because of snowbound streets. 

Winds of hurricane force roared 
over New England and New York, 
and vehicles, as well as buildings, 
were damaged. Insurance compan- 
ies have hired extra help to process 
the claims. 

+ + + 
NE motorist, who over the 
week-end drove to Springfield, 
Ill., to Detroit, a distance of 450 
miles, said it took him 21 hours to 
make the trip. This compares with 
10% hours it usually takes him. In 
addition, he had to travel an extra 
(Continued on Page 69, Col, 2) 





Reg. W Disaster Relief 
Granted in Connecticut 


BRIDGEPORT, Conn. — Fair- 
field county motorists, whose 
cars were ruined by salt water 
and sand in the Thanksgiving 
weekend storm, will be allowed 
to buy new autos without regard 
to Regulation W, reports Carl 
Lane, manager of the Connecti- 
cut Automotive Trades Assn. 

Lane requested the ruling from 
the Federal Reserve Bank of 
New York, He said the Federal 
Reserve Bank of Boston is study- 
ing other areas to see if they 
should be termed disaster areas, 
thus receiving the same ruling. 
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1950 


Draw for Milwaukee Show Booths— 

Members of the Milwaukee County Auto Dealers Assn. have drawn for exhibit space at 
the show, to be held Jan. 27-Feb. 3 in the Auditorium-Arena, Milwaukee. It will be the 
city's first auto show in 10 years. Drawing from the hat, left to right, are: L. P. Hartung, 
chairman of the space committee; Fred Berndt, and Edward Wehe, association president 
and show chairman.—(Milwaukee Journal photo). 








K-F Aske RF C | to increase 
Loan Limit to $38 Million 


WILLOW RUN. — Kaiser-Frazer 
is seeking a $38,000,000 loan from 
the Reconstruction Finance Corp. 
to finance dealers new-car inven- 
tories, Sen. Fulbright, Arkansas 
Democrat, said here last week. 

While K-F spokesmen would 
make no comment on the sena- 
tor’s statement, they did admit 
that plans to resume production 
on the afternoon shift this month 
have been dropped and that Reg- 
ulation W has hurt sales. 

Sen. Fulbright said that he had 
been told by the RFC that the in- 
ventory cost burden of K-F dealers 
has increased because of tightened 
credit controls. 

Noting that Regulation W “has 
definitely hurt sales,” a K-F spokes- 
man said that “our dealers are not 
in a position to finance large pur- 
chases and store them as do deal- 
ers of some other manufacturers 
who have their own financing set- 
ups. 

“There is a general belief that 
cars will be scarce next spring. 
Those dealers who can are re- 
ported to be storing them as fast 
as they are shipped from the fac- 
tories.” 

Kaiser-Frazer plans to continue 


production of from 750 to 800 cars 
a day, at least until the end of the 
year. However, 1951 plans are un- 
certain, the factory said. 

Shelving of the proposed after- 
noon shift will mean a certain re- 
duction in overhead, K-F admitted. 
This was said to mean that many 

(See K-F LOAN, Page 62, Col. 1) 


Probe Ordered 
In Willys Suit 


DETROIT.—An order paving the 
way for defense attorneys to in- 
quire into the motives behind a 
suit against Willys-Overland has 
been issued here by Federal Judge 
Frank A. Picard. 

A stockholder, Abraham Fistel, 
filed the suit in 1946, charging con- 
spiracy between the firm’s board of 
directors and Charles E. Sorensen, 
then Willys president. 

The suit charges that Sorensen 
was given a contract for $52,000 a 
year, with no provision for can- 
cellation of the salary if he retired 
or died. 

Fistel also declared that Sorensen 
was given options on 100,000 shares 
of stock at $3 per share and later 
sold the options for $600,000. 





Cites Five-Year Shortage ay 


Wilson Prods Steel Anew 


DETROIT.—C, E. Wilson, presi- 
dent of General Motors, went an- 
other round with the steel industry 
here last week. 

In introducing Charles M. White, 
president of Republic Steel, to the 
Economic Club of Detroit, Wilson 
said: 

“When I talk about steel ca- 
pacity, I feel like a man who 

hasn’t been eating regularly for 
the last five years.” 

A few weeks ago, Wilson caused 
a stir at the Metals Congress in 
Chicago when he indicated that the 
steel industry had not kept up 


with the nation’s needs. 
“The modern 


industrial age is 


based on steel,” said Wilson, “and 
Wwe must have plenty of it. Steel is 
now worth more than money.” 


White’s firm, the nation’s third 
largest producer of steel, has just 
announced a $75,000,000 expansion 
program. Wilson introduced him as 
“a progressive steel man, one who 
doesn’t think the country is headed 
for a depression.” 

White agreed with Wilson that 
steel capacity must be expanded to 
meet American needs, but he de- 
fended his industry’s failure for 
not being able to meet demand 
now. 

A major deterrent to expansion, 
he said, has been the lack of 
raw materials. Until four or five 
years ago, he added, additional 
iron ore was a particularly press- 
ing problem. 

“Another problem,” said White, 
“is manpower. We are told by some 
that the industry should be pro- 
ducing at the rate of 120 million 
tons annually. 

“If we were, where would we get 


@ |the men to cut up and fabricate 


For Community Service— 

Two Detroit dealers, Bob Kettler (left), a 
Studebaker dealer at 20735 Grand River, and 
Russell R. Haney (Buick), 17500 Grand River, 
have received tributes from the city's North- 
west (War) council. 





the additional 20 million tons? It 
should take from 1% to 2% million 
additional workers to utilize an- 
other 20 million tons of steel. Where 
are We going to get them?” 

Wilson answered this question by 
saying that, on the average, a GM 
workman now fabricates 20 per- 
cent more material than he did 10 
years ago. 

“This, of course,” said Wilson, 
“igs due to improved tools, better 
working conditions and better 
planning of the work. It is not 
due to more sweat.” 

Wilson said that a worker’s abil- 
ity to turn out goods should in- 
crease by at least 2 percent an- 
nually for the next 10 years. He 
said the steel industry should in- 


percent annually. 


tention of many steel men that 
much of the current scarcity of 
steel stems from strikes in their 
industry. Such strikes have been 
more than offset by strikes in steel- 
consuming industries, said Wilson. 

“All the users of steel in our 
country,” Wilson said, “both in con- 
struction and manufacturing, know 
that steel has been in short sup- 
ply ever since the war. 

“Everyone is willing to give the 
steel producers credit for pro- 
ducing all the steel they could. 

“Therefore, a man does not have 
to be a screwball, a crystal gazer, 
a labor leader or a New Dealer to 
reach the conclusion that steel ca- 
pacity must be short.” 

Wilson said there were four im- 
portant reasons, in his opinion, why 
forecasts of current and future 
steel requirements have been on 


the low side: 
1. In the depression ’30s, the de- 
(See WILSON, Page 67, Col. 3) 


FTC Clarifies 


Discount Stand 


Commission Not Trying 
To Upset System, 
Aide Assures MEWA 


CHICAGO. — The Federal Trade 
Commission’s antimonopoly chief 
insisted last week that the spark 
plug pricing challenge was not de- 
signed “to outlaw wholesale func- 
tional discounts as such.” 

The assurance was contained in 
a letter from FTC investigator 
Joseph E. Sheehy to B. W. Ruark. 
general manager of the Motor and 
Equipment Wholesalers Assn. 


Sheehy described as “ground- 
less” wholesaler fears that the 
commission was endeavoring to 
scrap the functional discount 
system on replacement parts. 


“The principal purpose of the 
‘spark plug cases’ is to terminate 
the illegal discrimination among 
the customers of the spark plug 
manufacturers who are in competi- 
tion with each other,” Sheehy 
stated. 


Ruark released the text of the 
letter as the Automotive Service 
Industries Committee prepared to 
launch a campaign against the 
position taken by an FTC examiner 
several weeks ago. The committee 
planned to meet at 8:30 p.m. Wed- 
nesday in the Sherman hotel here. 

The committee may ask that 
Congress be urged to pass amend- 
ments to present laws prohibiting 
the FTC from continuing its at- 
tacks on the industry’s distribu- 
tion methods. 

But before congressional inter- 
ference is sought, the committee 
will probably recommend that a 
reputable economic organization 
survey the industry and present to 
governmental administrative agen- 
cies facts about distribution, service 
and competition in the replacement 
parts industry. 

This, several committee members 
say, will counteract trends in ad- 
ministrative interpretations of exis- 
ting laws that are based upon a 
lack of knowledge of facts concern- 
ing the industry and its distribution 
problems. 

It is this lack of understanding, 
at least in part, that has led the 
FTC to challenge the functional 
price differencial allowed by 
spark plug manufacturers, these 
committeemen say. 

They point out that in half-a- 
century there has developed in the 
automotive service industry a some- 
what complex but efficient and 
competitive means of distribution. 

Price has not been the only factor 
in fostering competition and de- 

(Continued on Page 10, Col. 1) 


Chevrolet Ready 
For °51 Debut 


On Saturday 


DETROIT.—New 1951 Chevrolet 
cars and trucks will go on display 
simultaneously at 7,690 dealerships 
on Saturday. 

Announcement of the showings 
by W. E. Fish, general sales man- 
ager, was coupled with an estimate 
that more than 10,000,000 people 
will inspect the latest series during 
the introductory period. 








Pontiac's Field Staff Parley— 





el 


Sharing a chuckle during Pontiac's 195! convention of its field organizaiton are C. E. 
crease its capacity by at least 1% Wilson (standing), president of General Motors, and Harry J. Klingler, general manager of 
Pontiac. Principal speaker at a banquet commemorating Pontiac's 25th year, Wilson told 
Wilson also disclaimed the con-|of his optimistic view of automobile prospects for 1951. 
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By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





Ppa are focusing their at- 
tention on what they can best 
do under the rearmament program. 
This is bound to prove beneficial. 
When one gives attention to all 
the ramifications of his business, 
both in planning and carrying out 
a program to meet the ever-chang- 
ing conditions, he is sure to arrive 
at a higher goal than the dealer 
who floats along with the wave 
and the tide. 

We must never get so upset 
over regulations that may be im- 
posed upon us as to overlook the 
necessity and the opportunity for 
planning what the economists call 
compensatory measures. Those 
dealers who went through World 
War II have a lot of guideposts 
to go by. These will be helpful, 
but the situation now is alto- 
gether different and will remain 
different unless a world conflict 
suddenly breaks out. 

We all must understand, and 
constantly bear in mind, that this 
nation is embarked upon a long- 
range program to build up our 
defensive strength and the defen- 
sive strength of other free nations 
throughout the world, This defen- 
sive strength means _ economic 
strength, military strength, and 
strength that comes from the im- 
ponderables which may be more 
important than either military or 
economic strength. Among them is 
the feeling that we are doing right, 
and the sense that we are not the 
aggressors. 

a + * 


Long, Long Pul 


Bo it is a long program. It will 
cost a lot of money. It will dis- 
turb our internal economy. It will 
call forth sacrifice, but it will like- 
wise bring opportunities. 

The fundamental difference be- 
tween the situation now and the 
situation after Pearl Harbor is 
that then we were in an all-out 
shooting war. The die was abso- 
lutely cast, and we were forced 
to forget the measures that would 
strengthen our long-term econ- 
omy and devote all our resources 
and effort to the military. It was 
either win or lose, and we were 
forced to bet everything on the 
result, 

So we took on a military pro- 
gram that extracted from our econ- 
omy 50 percent of our total pro- 
ductive capacity. This meant very 
severe clamps on industrial and 
civilian activity. 

Now, however, it is altogether 
different. We are not in a short 
spurt. We are in a long, long pull. 
We are not aiming at World War 


Dealers Plan Yule Party 


In Jamestown, N. Y. 


JAMESTOWN, N. Y.—The annual 
Christmas dinner party of the 
Chautauqua County Automobile 
Dealers Assn. will be held in Hotel 
Jamestown Dec. 14, it was an- 
nounced by Carroll Nuttall, secre- 
tary-treasurer of the association. 

Dinner will be held at 7 p.m., 
followed by entertainment and 
dancing. About 125 are expected to 
attend, including members’ wives 
and members of the dealers’ staffs. 
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III. We are trying to prevent it. 
So we are engaged in a long sub- 
stantial building up of our defen- 
Sive strength and the strength of 
all other free peoples. 

* * * 


In Better Shape 


Bo because of the long duration 
of this program, we must keep 
ourselves internally strong. We 
have to build up, rather than draw 
down, our resources. We must 
place more emphasis on production 
of all kinds, and build up our in- 
ternal strength, as well as our mili- 
tary strength. This means that ci- 
vilian regulations that may be im- 
posed on us will be less severe. 


Again the situation isn’t the same 
as World War II. Then we inducted 
12,000,000 people into the armed 
forces. We are planning for only 
3,000,000 now. It is true we had a 
lot of unemployment before World 
War II, but we are in better shape 
in the manpower situation now 
than it may seem, due to the 
growth of our productive machine 
and to the fact that our manpower 
needs for our military will be less. 


It is safe, therefore, to assume 
that automobile production will 
not be discontinued. The scarci- 
ties of material are sure to affect 
automobile production as_ indi- 
cated by the recent 35 percent 
cutback in aluminum, But we 
will have made nearly 8,000,000 
vehicles this year and a cutback 
of 35 percent would result in 
sufficient production to meet the 
current needs, and in fact may 
require considerable sales effort 
to move. It is certain, however, 
with our increased activities that 
there will be more need for auto- 
mobiles than ever before. 

And automobile dealers, as they 
did during World War II, can 
maintain themselves on_ service 
alone, if they will but lay their 


plans now to do so. 
7 * * 


Don’t Give Up 

HERE this nation excels the 

rest of the world is in produc- 
tivity. We increased our produc- 
tivity 75 percent during World 
War II. It has been increased since 
the war, Our national income has 
touched three hundred billion dol- 
lars a year. Economists tell us that 
five hundred billion a year national 
income is not so very far away. 

So the secret weapon of automo- 
bile dealers is to increase the pro- 
ductivity of their individual units. 
It is a sort of one-man rearmament 
program. Rearm yourself to antici- 
pate and meet the needs of the 
situations that develop. Don’t get 
excited and throw up your hands 
when something like Regulation W 
happens. Don’t let such events be 
a brake on your establishment. 
True, do everything you can 
through organization to have any 
regulation that isn’t in public in- 
terest rescinded, but don’t get ex- 
cited whatever may happen and 
put yourself out of the running. 

If you lose volume on account 
of Regulation W, make it up by 
concentrating your selling efforts 
on labor or on articles not cov- 
ered by Regulation W or which 
are little affected by it. You never 
can afford to let a blow make 
you despondent. Despondency 
takes so much of your time and 
interest as to prevent you from 
meeting the challenges as they 
come, 

Dealers had more restrictions in 
the last war than will come with 
this rearmament program, and the 
majority of them got along all 
right. Remember, automobiles are 
still the world’s most wanted mer- 
chandise. The use of automobiles 
is a most important adjunct in 
making our internal economy 
strong. Remember, employment will 
remain at high levels. Payrolls will 
be large. There will be lots of 
money floating around. 

This is the time this nation needs 
the strong support of automobile 
dealers, I am sure they won't be 
found wanting. 











Leaders of Alabama Dealers— 

First meeting of the new officers and directors of the Automobile Dealers Assn. of Alabama was held recently in Montgomery. Left 
to right, standing: J. M. Stallings, Dothan; Rex Sikes, Luverne; W. N. Roberts, Brewton; C. L. Collins, Sylacauga; J. T. Hamrick, Mobile; 
Roland Cooper, Camden; Lawson S. Draper, Athens; C. C. Golson, Ft. Deposit; David Canon, Opelika; L. E. Owings, Centreville, sub- 
stituting for his brother, A. T. Owings, Carrollton; H. H. Hughes, Greensboro. 

Seated: B. F. Crew, Jasper; J. E. Gaston, Fairhope; T. J. Kirven (behind Gaston), Jackson, third vice-president; W. S. Edwards jr., 
Birmingham, regional vice-president of National Automobile Dealers Assn.; George W. Cox, Boaz, immediate past president; Mel B. 
Casler, Birmingham, second vice-president; Frank R. Broadway, Montgomery, executive vice-president; Rush Stallings, Montgomery, presi- 
dent; John H. Anders jr., Tuscaloosa, secretary-treasurer; A. W. Hill jr., Huntsville; W. M. Turner, Selma, first vice-president (behind 
Hill); H. C, Christopher, Fort Payne, and H. G. Rowe, Anniston. 


N. M. Dealers Take Up Battle . . . 








Are Autos Essential to U.S.? 


ALBUQUERQUE, N. M.—NADA 
was urged last week to sponsor a 
program to persuade government 
officials in Washington to “prop- 
erly” rate the automobile as an 
“essential” item in the daily life 
of average Americans. 

The urging came from the 
New Mexico Auto Dealers Assn., 
whose executive secretary, Wil- 
liam Randolph, said: 

“Many of the restrictive measures 
saddled upon the motor vehicle 
retailing industry stem from the 
erroneous conception, in the minds 
of many persons, as to the essen- 
tialness of an automobile to the 
daily family life of the average 
American.” 

Supporting that premise, Ran- 
dolph forwarded letters to every 
member of Congress from New 
Mexico asking them to exert every 


Irv Walls Retires; 
Hine Buys Pontiac 


Deal in Dallas 


DALLAS. — Purchase of Walls 
Pontiac Co. here has been an- 
nounced by John Hine, who has 
been a Pontiac dealer in Alton, IIL, 
since 1943. 

Irvin W. Walls, former owner of 
the Dallas dealership, said that he 
is retiring from the automobile 
field to devote his time to personal 
business interests. He will continue 
to live in Dallas and will maintain 
an office here. 

Walls attracted considerable na- 
tional attention several months ago 
by attacking factory policies and 
NADA leaders in speeches before 
state dealer conventions. He pro- 
posed an NADA “czar” to bargain 
with factory officials. 

Hine is president and principal 
stockholder of the new company, to 
be known as Hine Pontiac. Lillian 
Hine is vice-president and H. E. 
Fenner, secretary and office man- 
ager. The rest of the organization 
remains unchanged with Brodie D. 
Koontz as general manager, Hine 
said. 

The new Dallas dealer has been 
in the retail automobile field for 
15 years. Before going to Alton, 
he was co-partner in a Canton (O.) 
dealership. 

Hine is a director of the Illinois 
Automobile Dealers Assn., a mem- 
ber of the General Motors Dealer 
Council, past president of the 
Alton-Woodriver Automobile Deal- 
ers Assn., director of the Madison- 
St. Clair County Assn. and a for- 
mer NADA area chairman. 


CATA Roll Rises 
To High of 491 


CHICAGO.—Membership of the 
Chicago Automobile Trade Assn. 
rose to a new high of 491 last week 
with the addition of four more 
dealers, it was announced by Frank 
H. Yarnall, president. 

Additions to the roster were: 
Kay-Whitney Corp. (Kaiser-Fra- 
zer); Manhattan Motors, Inc. 
(Packard), and Petelle Motor Sales, 
Inc. (Lincoln-Mercury), all of Chi- 
cago, and Thompson Motor Sales, 
Inc. (Hudson), of suburban Villa 
Park. 








effort to persuade key officials to 
evaluate autos as “essential.” 
Recommended to NADA was a 
campaign to be carried on by all 
state dealer associations which 
would enlist the support of all 
members of the U. S. Congress. 
Randolph cited as an example 
of how the auto is improperly 
evaluated in Washington official- 
dom, an article in Automotive 
News, Nov. 20, in which Manly 
Fleischmann of the National Pro- 
duction Authority, listed the au- 


tomobile as a “non-essential 
item.” 
The same article further re- 


ported: “At NSRB and other de- 
fense agencies, officials expressed 
agreement with Fleischmann’s 
statements.” 

“NMADA holds the premise,” said 
Randolph, “that an automobile is 
a definite essential item in the 
American economy and necessary 
to the average family. 

“We believe that until official 
Washington is encouraged to en- 
tertain the same belief, our indus- 
try will be plagued by restrictions, 
regulations and turmoil. The danger 
to the well-being of the motor ve- 
hicle industry comes not from any 
possible curtailment of production. 

“Such a condition the dealers 
can weather. The danger lies in 
the careless sabotaging of our 
industry’s importance in the eco- 
nomic picture by statements and 
declarations by key men in the 
motor vehicle retailing, manufac- 
turing and allied industries which 
tend to minimize the importance 
of the automobile. 

“To consider the automobile as 
a non-essential item in today’s 
economy is pure obsolescent think- 
ing.” 

Randolph mailed copies of the 
following NMADA resolution to 
NADA, asking NADA in turn to 
distribute copies to all other state 
and local dealer associations: 

“The board of directors of the 
New Mexico Auto Dealers Assn. 


unanimously declares it to be its 
unanimous opinion that the motor 
vehicle is a definite essential re- 
quirement in the daily life of the 
average American family and that 
the classification of the motor ve- 
hicle in any other light or category 
is a distinct fallacy and an obstacle 
to the continued normalcy of fam- 
ily well-being.” 

In addition, a letter to U. 8S. 
Sen. Clinton P. Anderson over 
Randolph’s signature said: 

“This association is not opposed 
to restrictive measures which can 
be justified by conditions. We are, 
and will continue to be, unalterably 
against the imposition of any re- 
strictive regulations conceived in 
theory and not by facts. 

“We most urgently request you 
in your appearance before the May- 
bank committee to view the auto- 
mobile as an essential item in the 
business life of the American fam- 
ily. We ask you also to exert every 
effort to influence other key figures 
in the government and particularly 
those in defense agencies to enter- 
tain the same view.” 


tees Malls 


Birmingham Unit 


BIRMINGHAM, Ala.—G. B. La- 
has been 


Suer, Chrysler dealer, 
elected president 
of the Birming- 
ham (Ala.) Motor 
Trades Assn. 


Other officers 
chosen were M. B. 
Casler, first vice- 
president; Wilson 
Kirksey, sec- 
ond _ vice - presi- 
dent; R. R. Berry, 
secretary - treas- 
urer, and Don 
Drennen, Jim G, B, LaSuer 
Burke, and Roy Bridges, directors. 
Stuart Riddle was retained as ex- 
ecutive secretary. 


On the House... 


That was a nifty dinner the Detroit Board of Commerce sponsored 
for K. T. Keller on his 65th birthday last week. Besides messages 
from President Truman, Defense Secretary George Marshall and 

other high government officials, the affair drew the 


gious fields. . 


The Detroit 





K, T. Keller 


greats of the auto industry as well as leaders in 
the financial, civic, judicial, educational and reli- 
. . And Chrysler Corp.’s board chair- 
man seemed deeply moved by it all; at least I've 
never seen him more genuinely happy... .- 


dinner was a deserving tribute 


to Keller, who was so instrumental in building 
Chrysler Corp. to its high position, and who 
is now actively directing the U. 8. guided-mis- 
siles program as America’s first line of defense. 
... And our hat’s off to Harvey Campbell and 
his Board of Commerce aides for a fine job.... 
Since John Hofbauer became manager of Lou- 


isiana Automobile Dealers Assn., he’s been putting out a monthly 


bulletin for members. . . 


Milwaukee association will stage its annual banquet and Christmas 


party Dec. 19. . 


separate press previews on the 1951 models. . 


. . Ford made a big hit with the gals by staging 


. . Washington state 


association has just reached 519 members; Buffalo has enrolled four 
new members, while San Francisco association has just added 13 


dealers. 


—Perere WEMHOFF, 
Editor, Automotive News 
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at it. And they do it pretty much 
on their own initiative and accord- 
ing to their own lights, notwith- 
standing the will- 
ingness of many 
people to tell them 
how they ought 
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jot down a few 
things that I 
think I'd do... 

* if I were a dealer. 
3. B. Wagetag First, I’m sure 
I would keep in mind always that 
I was in business to make a fair 
and reasonable profit, and would 
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OUR PLATFORM: 1. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
cer or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


* * * 


I WOULD try to surround myself 
with good people—the best I 
could find and afford—and I'd try 
very hard to make them consider 
themselves members of a team. 


The standing of my business in 
the community would be one of 
my principal concerns. I’d work 
toward earning and keeping a 
reputation for progressiveness, in- 
tegrity and fair dealing, and I 
would try to be active in worth- 
while civic affairs and organiza- 
tions, 

I would insist that everyone who 
came into my place of business was 
treated as a valued customer, 
whether he was there for a new 
car, a used car, service or parts. 

I'd deprive myself of the luxury 
of “telling off” customers, no mat- 
ter what the provocation. I would 
try to maintain a genuine selling 
atmosphere in every department of 
the business. 

* * > 

= THE shop, I would want my 

charges to be fair, and I'd insist 
that every customer understand 
exactly what had been done for 
his money. And I’d certainly try to 
make sure, all the time, that good 
repair jobs were not ruined and 
customers antagonized by greasy 
steering wheels or soiled upholstery. 
In other words, I’d watch the little 
things, along with the big ones. 

I'd regard my parts department 
as a merchandising operation. I 
would display my parts and ac- 
cessories properly, and I would 
treat parts buyers as important 
customers! 

I would treat my used-car de- 
partment as a high grade, respect- 
able business, having in mind that 
for the average buyer a used car 
is the highest priced purchase he 
ever made. I would try to have 
intelligent, courteous used-car 
salesmen, who were interested in 
serving customers, rather than the 
fast- -talking, sharp-shooting “jock- 
al that infest too many used-car 
ots, 








Early Action Counts 


T’S easy to vote money away from auto users, but hard 
to vote it back for automotive use. 


Witness the recent election in Tennessee when voters bal- 
lotted three to one for a state constitutional amendment to 
outlaw diversion of highway tax revenues. Yet the amend- 
ment failed to carry by 11,340. 


Under the formula used, which is being challenged, votes 
for an amendment have to equal a majority of the votes cast 
for state representatives. 


This points up the value of auto men acting early to pro- 
tect their interest. 


NUCDA’s Opportunity 


— National Used Car Dealers Assn. has had its ups and 

downs in its efforts to organize the used-car industry. 
Right now it seems to have an excellent opportunity to 
forge ahead. 


And with a little straight thinking on the part of its lead- 
ers and a lot of hard work, nothing should stop it. 


However, to give a balanced view, we should point out 
that we’ve heard criticism of Automotive News’ coverage 
of the recent NUCDA convention in Dallas. 


* * * 
N MY new-car department, again, 
I'd try to have salesmen who 
were honest and courteous; who 
knew their products and were both 


able and willing to do an enthus- 
(See FORUM, Page 68, Col, 1) 


Some have said that our coverage was too optimistic. The 
point that is worrying these dealers is the selection of a law 
firm, employed by the Texas association, to represent the 
national association as well. 


The dealers who mentioned this had no personal criticism 
of the counsel—he is a forceful, intelligent man. 


What worried the dealers was whether the local- 
national tieup would lead to criticism from dealers in the 
rest of the country. 


Whether this will come about, we do not know. It does 
seem evident, however, that the opportunity to grow is here 
today, and that if it is flubbed now, it may be a long time 
before the lost ground is recovered. 


25 Years Ago ae 






transportation of liquor. 


Their’s isn’t the easiest business in 
the world, and they do right well 


The Big Story 


Certain “unscrupulous” dealers were selling cars to people engaged 
in moonshining, the Arkansas prohibition administrator charged in 
1925. Demanding a stop to this “deplorable” practice, he invoked a 
section of the prohibition law forbidding sale of vehicles for the 
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Where to Now? 


Letterbox 





‘Real Lowdown ...... 





—NEA Cartoon in Detroit News. 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, 


Detroit 26, Mich. 





Re ‘Fortune’ 

I note your comments on the re- 
cent article in Fortune. If that 
magazine’s reporter wants the real 
lowdown, send him around and I'll 
go back and show him my state- 
ments for the past 25 years. 

It occurs to me that there are a 
lot of people outside of this busi- 
ness looking at the surface. What 
they should do is look underneath, 
and go way back. Sure—some deal- 
ers have acted like a kid who is 
used to getting one piece of candy, 
and all of a sudden gets a whole 
sack full. 

It is observations like the one by 
the Fortune reporter that makes 
you wonder if you are just a plain 
damn fool for reinvesting your 
profits in your business, but we 
fellows who have been in it for a 
long time know better. 

We know that you have to put 
in to take out. We know there are 
times when we were not making 
our overhead, but we didn’t quit. 
Sure, the public could get along 
without us, and it would be inter- 
esting to see what would happen 
when they tried it. 

I haven’t subscribed to Fortune 
for years. Maybe this article is just 
a circulation builder-upper, and I 
say to hell with ’em.—HerMan MriL- 
LER, Miller Motors, Inc. (DeSoto), 
Mankato, Minn. 


* + + 


Ford Output 

If possible we would like to have 
the Ford car and truck production 
figures for following years: 1940, 
1941, 1946, 1947, 1948, 1949.—PENN- 
SYLVANIA DEALER. 

Eprror’s Note: We do not have 
the car and truck production 
breakdown for prior to the war. 
Here’s what we do have: 

1940—805,960 cars and trucks; 
1941—922,984 cars and _ trucks; 
1946—373,349 cars, 198,767 trucks; 
1947—755,552 cars, 247,832 trucks; 


—From the files of Automotive News. 







1948—549,065 cars, 301,791 trucks; 
1949—841,170 cars, 244,613 trucks. 
* * * 


Beacon Car? 

Recently I have been checking 
the records for information on the 
history of the Beacon car made in 
1933. 

To date I have been unable to 
find any listing of the car ever 
being made. 

I would like to know who made 
the car, how many, and what hap- 
pened to any of the cars.—H. L. 
Drecatia, Cleveland 11. 

Epitor’s Note: We have no rec- 
ord of a Beacon car. Perhaps a 


reader does. 
* 4 * 


‘Fortune’ Again 

I was interested in your comment 
regarding the article carried re- 
cently by Fortune magazine. I had 
already replied to this, and I am 
enclosing a copy of my letter which 
I wrote the editor of the magazine, 
as follows: 

I have read with much interest 
“Great Day for the Dealer” in your 
November issue. 

This article was good, but you 
should have told the whole story 
on discounts. I believe most fac- 
tories allow 24 percent to the deal- 
er, but some only 22 percent, and 
this is figured on the factory price 
and no profit is allowed the dealer 
on excise tax, sales tax, freight, 
advertising, etc. Therefore, the dis- 
count would be near 18 to 20 per- 
cent on the selling price. 

Also, we happened to be one of 
the small dealers you mentioned 
whose allocations have been too 
low to make a profit. We would 
like to turn the key and walk out 
like the Oldsmobile dealer you 
mentioned, only we can’t. Strange 
as it may seem, higher operating 
costs and small allocations have 
made the period 1946 to 1950 very 
rough for many of the small deal- 
ers, 

Also, I am enclosing letter from 
this week’s issue of AUTOMOTIVE 
News from a dealer which gives a 
little insight into what the dealer 
is up against. Back of all of this, 
the factories have been using all 
kinds of pressure to sell their ac- 
cessories, their advertising, their 
special tools and what have you, 
because the dealer was afraid he 
would get his allotment cut fur- 
ther if he did not go along with 
them. 

I understand that fabulous profits 
are being made in the publishing 

(Continued on Page 68, Col, 2) 
























Olds Sales Climb 


"OLOSMOBILE HEEDS PUBLIC DEMAND; 
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TIDSMOBILES ROCKET” 


1S MAKING 


MOTOR CAR 
HISTORY / 











AND OLDSMOBILE DEALERS 
ARE MAKING SALES HISTORY! 


Rocketing ahead . . . together! Oldsmobile’s record-breaking 
“Rocket” Engine and Oldsmobile’s aggressive sales organization 
are both writing a new chapter in automotive history! Now, 
more than half a million “Rockets” are on the road—a new 
high in high-compression popularity! Oldsmobile dealers every- 
where are shattering long-standing sales marks—headed straight 
for the greatest selling year they’ve ever enjoyed! There’s 
double-barreled proof that Oldsmobile is the success story of 
the year—and looking forward to new triumphs in 1951! 


A GENERAL MOTORS VALUE 
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Ariz. Dealers Elect Strasburg... 


Reg. W Seen Killing 
Small Dealers in ’51 


PHOENIX, Ariz. Regulation W |affairs. Paul Millians, vice-president 
has many small dealers in trouble|of Commercial Credit Corp., said 
and “I think many of them will|that is the way the auto industry 
go under in 1951,” Hanford Crock-|could avoid all danger of “short 
ard, Pacific vice-president of NADA, |run profit service.” 
told the annual convention of the} Arthur Strasburg, of Tucson, 
Arizona Automobile Dealers Assn.| was elected president of the asso- 
here last week. ciation, Claude P. Stevens jr., 
. Crockard also proposed a for- | Phoenix, was chosen vice-presi- 
mula to balance the extra weight | dent, and Joe Mauzy, Bisbee, is 
that Regulation W puts on west- | "OW secretary-treasurer. 
ern dealers due to the freight | This convention was the largest 
costs out west, The freight costs |in the association’s history. More 
(added to selling price) usually (than 235 dealers and their wives 
runs well over $200. He suggested |attended the four-day parley. 
that for every $75 of freight costs | Organization of the meetings was 
a buyer be given one extra month {handled by Clinton Steinhoff, sec- | 
for payment. retary-manager of the organization. | 


Mark H. Cochran, i 
f the National Tax Researc n- 
stitute, told the parley that World Problems 
War II excess profits taxes and 
higher individual taxes can be ex- | 
pected next year. 

Arizona’s dealers were called 
upon to “give a little extra” and CHICAGO. At the National 
get into community and national | Standard Parts Assn. convention 


pans aie : here, American jobbers learned | 

Ford, GM Rails that’ they do not have a corner on 
9 © 

May Appeal 


all the obstacles that can crop up 
Car Rate Order 


in the wholesaling field. 
Problems peculiar to Canada 
DETROIT.—Certain railroads 
shipping assembled Ford and Gen- 


were presented by M. H. Moore, 
president of the Canadian Auto- 
eral Motors cars may commence a 
court test of the ICC order boost- 


motive Wholesalers’ and Manu- | 
facturers’ Assn. 

ing their rates, it was declared last 

week. 


One of the biggest problems | 
faced by Canadian wholesalers, | 
Moore said, is to serve a compara- | 
tively small population in a terri- | 
. . . _ |tory larger than that of the U.S. | 
gl oe Bt vail _ In order to give respectable serv- | 
roads in the South and West were |'C€ Many more jobbers per capita | 
considering an appeal to the |#re needed than in the U. S. In 
courts. The two auto makers |S°™Me Provinces salesmen often 
themselves can’t initiate such an 
appeal, but may join in the case 
should the federal courts ac- 
cept it. 


travel a thousand miles in a weet | 
for a comparatively small volume, 

The ICC also ordered a 12 percent 
reduction in rail rates on cars fin- 


Moore said. 
He pointed out that many sales- 
ished in the Detroit-Chicago dis- 
trict by Chrysler Corp., Crosley, 


men in these provinces travel 50 
to 100 miles between calls and 
that this creates many small 
wholesalers with small volume 

: throughout the country. 
Hudson, Kaiser-Frazer, Nash, Pack- . : 3 
ard, Studebaker and Willys-Over- Another problem faced by the 
land. 
Assembly operations of Chrysler 
and the independents are central- 
ized in the Detroit-Chicago area. 











Canadians is a different type of | 
competition between auto manu-| 
facturers. 
Moore stated that in Canada, | 
“Both Ford and Chrysler have dual 
dealerships. Ford of Canada pro- | 
duces a car called Meteor, which is | 
really a Ford with a _ different 
name; they also produce Monarch, 
which is really a Mercury with a 
different name. 
“They then set up a dealership | 
handling Ford, Monarch and | 
Ford trucks, as well as a dealer- 
ship in the next block handling 
Meteor, Mercury and Mercury | 
trucks. 
“Chrysler produces a cheap Dodge | 
which is really a Plymouth with a 
Dodge nameplate on it, and a 
Fargo truck which is really a 
Dodge truck with a Fargo name- 
plate. Chrysler then sets up a dual 
dealership, with one classification | 
handling Chrysler, Plymouth and | 
Fargo trucks, and another handling 
Dodge, DeSoto and Dodge trucks.” 
Another problem caused by the 
makers is the large number of deal- 
erships, Moore says. “As soon as) 





Nash ’50 Sales, Profit 


Reach New Highs 


DETROIT. — Nash-Kelvinator 
reported net earnings of $30,536,- 
$26, or $7.03 per share, for the 
fiscal year ended Sept. 30, com- 
pared with $26,229,930 in the like 
1949 period. Last year’s per share 
net income was $6.04, 

A year-end special dividend of 
50 cents was declared in addition 
to the regular quarterly pay- 
ment of 50 cents. This brings 
dividends for the calendar year, 
1950, to $2.85 per share against 
$2.15 for the same period last 
year. Sales for the 1950 fiscal 
year total $427,203,107, compared 
with $364,193,360 a year ago. 
Both sales and profit were at 
alltime highs. 




















Buick's Biggest Driveaway— 


Buick's largest single group of driveaway customers since the war took delivery of their | 
new cars recently. The group flew from Denver as guests of Howard Cohan, president of 
Denver Buick. The driveaway consisted of 34 cars, with most of the car purchasers being 


accompanied to Flint by their wives. * | 


| ness.” 





GMC Flattens Old Records— 


GMC Produces 
100,000 Vehicles 
For Peace Mark 


PONTIAC.—For the first time in 


GMC’s 48-year history the division 
has produced 100,000 non-military 
vehicle units in one year, General 
Manager Roger M. Kyes announced 
last week. 


With five weeks still remaining 


in 1950, the record will even fur- 
ther surpass the former mark of 
92,677 trucks built in 1948. 


The 100,000th unit was a model 


650 diesel, the light weight truck- 
tractor introduced this year. 


In explaining the record volume, 


Kyes pointed out that it was due 
in part to the direct manner in 


All peacetime production totals were shattered as GMC Truck and Coach rolled out its} which the trucking industry is in- 


100,000th truck of 1950, surpassing the former mark of 92,677 units produced in 1948. General 
Manager Roger M. Kyes (left) and J. E. Johnson (center), general sales manager, watch 
as Factory Manager F. R. Falberg rides the history-making vehicle, a model 650 GMC 


diesel, off the assembly line. 


Cited at NSPA Parley .. . 


Wholesaling in Canada 


a garage man with a good sized | quotas, allotments and heavy taxes 
building hangs up his shingle, the have been used by the Canadian 
manufacturer is after him to take government to discourage its citi- 
on an agency. As a result we do not zens from buying American pro- 
have too many large independent ducts. 

garages, but many dealerships with During the past year, jobber 
the car manufacturer pressing each quotas on automotive parts and 
one for parts and accessory busi- accessories have been pegged at 

75 percent of purchases during 
the base period of October, 1946- 
July, 1947. But the devaluation of 
the Canadian dollar actually re- 
duced the quota to 62.5 percent, 
Moore added. 

“Prospects for decontrol of auto- 
motive products is remote but, 
judging by present indications, it 
is quite possible that by mid-1951, 
or earlier, all import controls will 
be discontinued,” he said. 


Noting that British car registry 
in the U. S. is very small, Moore 
pointed out that in Canada Brit- 
ish vehicle sales constitute 17 
percent of the total sales, 


Because U. S. parts manufactur- 
ers do not produce replacement 
parts for English cars, the Ca- 
nadian wholesaler must get these 
parts from British manufacturers. 
This creates a_ stocking problem 
and increased inventory postion, 
Moore said. 

Speaking of the dollar shortage, 
Moore noted that prohibitions, 





Natural Rubber Price 


Up, Down, All Over | 

NEW YORK.—Natural rubber | 
prices, which have been rising 
ever since the Korean war start- 
ed, hardly knew which way to 
turn last week, 


PORTLAND, Ore. — Credit curbs 


|last week at a meeting of automo- 


|held under the auspices of the Ore- 

After hitting a high of 85% (80n Automobile Dealers Assn. 
cents a pound on Nov. 8, the | ‘Speakers at the meeting made 
price started to drop and fell as | S¢Veral caustic comments on the 
far as 64 cents last Monday government’s credit regulations 
(Nov. 27). The price rebounded which have “seriously impaired” 
to 70 cents on Tuesday, and by | the auto business in this area. C. 
Wednesday (Nov. 29), the price | R- Parkinson of Oregon City, 
was 75 cents a pound. Natural | President of the OADA, presided 
rubber sold for 18 cents a pound | #t the meeting. 


last January, | : 
National Bank, tried to encourage 





_—=Coming Events== 


Aftermarket Shows 














Dealer Conventions 


Dec. 4-5 — Idaho Automobile Dealer Dec. 4-8 — Automotive Service Industrie 
Assn., Hotel Boise. Boise Ida. how, Navy Pier, Chicago. 
Dec. 7—Utah Automobile Dealers Assn. Mar. 21-24—Pacific Automotive show, Civic 
Newhouse hotel. Salt Lake City. Auditorium, Seattle, Wash. 
Dec. 12 D.A.D.A. annual meeting, De Apr. 26-29 — Southwest Automotive show 
troit. Oklahoma City. 
Dec. 15-16— Kansas Motor Car Dealer: May 17-20 — Southeast Automotive show 
Assn., Wichita, Kans. Atlanta. ia 
Jan. 7-10—Nationa!l Auto Dealer Assn _ 
convention and exhibition, Miarm Allied Industries 
ae. 2— Louisiana Automobile Dealer Jan. 16-18—National Car Rental System 
ssn., Jung hotel, New Orleans. annual meeting, Hotel Book-Cadillac 
May 14-15—Missouri Automobile Dealer Detroit. 
Assn., Hotel Jefferson St. Louis. Jan. 22-24 — Truck - Trailer Manufacturers 
May 3l-June 2 — Washington State Auto Assn. annual convention, Edgewater Gulf 
Dealers Assn., Winthrop hotel, Tacoma. hotel, Edgewater, Miss. 
* * * Feb. 1-2 — National Council of Private 
Motor Truck Owners, Inc., annual meet 
ing, Hotel Statler, Washington, D. C. 
Dealer Auto Shows Reb: 44Meticnal Trick Leasing Svetem 
‘don, Miele, Satdtiwaukee Geunty ‘Aut — onvention, Sheraton hotel. Chi 
Dealers Assn., Milwaukee. vo * * * 
Feb. 4-10—Greater St. Louis Automotive 
Assn., Arena, St. Louis, General 
Feb. 16-25—Los Angeles Motor Car Deal Apr. 1-2—Canadian Automotive Whole 
ers Assn., Pan Pacific Auditorium, Lo salers and Manufacturers Assn. conven 
Angeles. tion, King Edward hotel, Toronto, Ont. 


Feb. 15-22—Philadelphia Automotive Trade Apr. 4-15—33rd International Motor Show 


Assn., Commercial Museum, Philadel Turin, Italy. 
pnia. Apr. 30-May 21—U. S. Chamber of Com 
Feb. 17-25— Chicago Automobile Trade merce 39th annual meeting, Washing 
Assn., International Amphitheater, Chi toa. D, C , 
cago. May 30-Sept. 9— World Transportation 
Feb. 21-27— Miami Auto Dealers Assn. Fair, Santa Anita Park, Arcadia, Calif. 
Miami. * a * 
March 2-8 — Greater Kansas City Motor ° . 
Car Dealers Assn.. Municipal auditorium Engineering 


Kansas City. 

Mar. 10-18—Seattie Auto Dealers Assn., 
Field Artillery armory, Seattle, Wash. 
Mar. 17-25—Indianapolis Automobile Trade 
Assn., Cattle Exposition Bldg., State 
Fair Grounds. ng 


Jan. 8-12—Society of Automotive Engineers 
annual meeting and display, Hotel Book 
Cadillac, Detroit. 

Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet 

Hotel Book-Cadillac, Detroit, 


a RR RR AR i RA RR A 


\bile, truck and equipment dealers | 
iby R. D. McKay, Chrysler dealer 


| 





'we 
enough trucks to modernize the 
trucking industry. In 1941 only one 
out of six trucks was 10 years old 
lor older, while today one out of 
| every 
group. Only continued high produc- 
tion will permit modernization of 
the transportation 
may be able to meet its vital re- 
sponsibilities to our country.” 


creasingly serving the nation’s de- 
fense needs. 


“As the U. S. Army now is using 


three times the amount of truck 
shipping service it used at the peak 
of World War II, a big responsi- 
bility rests on the 
to produce enough units to keep 
/our defense shipments moving on 
|time,” Kyes said. 


manufacturer 


“Even with our high production 
have been unable to make 


in that overage 


three is 


industry so it 


McPherson Named Manager 
Edwin F. McPherson has been 


named general manager of Taylor- 


|O’Brien Corp. (Ford), Buffalo. Mc- 
|Pherson has been in the automobile 


business for about 35 years. 
formerly was 
general manager of Downtown Mo- 
tors, 


He 
vice-president and 


Inc., Buffalo. 





Ore. Group Raps Curbs 
” Speakers Contend FRB Credit Restrictions 
| Have ‘Seriously Impaired’ Business 


the members of the industry in his 
jcame in for sharp criticism here| address, “How to Keep in the Black 


| —Horray for Profits.” 


The principal address was given 


|from Wichita, Kans., and vice-presi- 


jdent of the 
Dealers Assn. 


| E. C. Sammons, president of U. S.| islative committee, 
the political picture. 


National Automobile 


Gov. Douglas McKay of Oregon 


was given a hearty welcome by his 
brother automobile dealers and con- 
gratulated on his 


reelection, 


W. L. Phillips, Salem Ford 


dealer and chairman of the leg- 


reported on 


Lee D. Cosart, Portland Dodge- 


Plymouth dealer and state traffic 
safety chairman, reported on dealer 
activities along that important line. 


Edward Fox jr.. OADA general 


manager, reported on health, acci- 
dent and life insurance programs. 


H. W. Roberts, Federal and Ken- 


worth truck dealer and chairman 
of the industry relations committee, 
reported on a recent meeting he 
attended in Detroit. 


President Parkinson gave a re- 


port of the OADA’s activities 


| during the past year. He was as- 


sisted in supervising the session 
by Warren W. Braley, first vice- 
| president; 
secretary-treasurer, 
Barnard, director. 


O. Burnett jr. 
and Harvey 


Roy 


William M. Anderson, Portland, 


Willys distributor and president of 


jthe Automobile Dealers Assn, of 
Portland, was chairman of the 
meeting. 
* * 
Ore. Senator Deplores 
Reg. W as ‘Grave Error’ 
PORTLAND, Ore. U. S. Sen. 


Wayne Morse told Portland auto- 
mobile dealers at a meeting here 
that the last congress committed 
a “grave error” in giving the execu- 
tive branch of the government leg- 
islative powers which made possible 
Regulation W. 


Morse promised the dealers that 


if the order is not modified by the 
Federal Reserve Board following a 
probe by the Maybank committee, 
that he will join with a group of 
senators 
“congressional 
form of an amendment to the pres- 
ent law, 


board a 
in the 


in sending the 
mandate” 


ai 
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- NOW! FAR OUTSELLING 
ALL OTHER GUARDS! 
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“i IT PAYS TO SELL ERIE FENDER-TO-FENDER KARGARDS! | 
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ile Harold (left) and Jerry (right) Poncher are honored on TV by “Bud” 
on Hauser (center) as the men who conceived and manufactured the first 
Lis | grille guard ever made. This year Hauser-Nash Sales has equipped over 
n- 
1,000 new Nash cars with Erie Fender-to-Fender Kargards. 
d 


| FEATURED ON TV:— 
| W WNBQ 10:30 every Saturday night on Hauser’s Grand Marquee. 


| WGN-TV 9:30 every Wednesday night on Hauser’s Family Circle. 


— 
> 





: « ADVERTISED IN THE SATURDAY EVENING POST 
. 16,000,000 people monthly (your customers) see each ad. 















impact than any other guard because of its formed 
metal design and the method by which it is braced 


to the frame. 


STRONGEST GUARD MADE—withstands a heavier 
1 : 
= c . E Se ee 

omplete line NOW AVAILABLE for Both front q 


1951 FORD "951 MopELs 
1951 HUDSON (Pacemaker) oe MERCURY 


nd rear of .— 












d, « ° ° ° ’ ‘ 

f Profit by stocking and selling the guard that's easiest to sell be- 1951 HUDSON (Commodore, § 1951 NASH (Stat 

of a . 2 Cen att este Ho , re, Super, 19 alesman) 

1e cause it’s the car owners’ choice. Place your order now for the 1951 KAISER” _ pre AMBASSADOR (without 
1951 HENRY 1951 PACKARD 







1951 STUDEBAKER : 
Soon available for other 195} Models ree 


1950 MODELS 


+Commander) 






guard that's FAR Outselling all other guards. 





1950 BUICK (Special, Super, 









i. e . 
a The new Erie factory — now the largest, most modern exclusive Readuesen 1950 NASH (s 
ve) ° . . . . t 
: grille guard manufacturing plant in the world—is working day oo CHEVROLEr 1950 NASH RAMBLER fe ambassador) 
' . ° ° . . Y. thout 
' and night to give you good deliveries. Order from your jobber 1950 DESOTO. fender arms) : 
° ° ° 195 TO 1950 OLDSMOBILE (76 
s- TODAY or write for further information. a o0oGe 1950 OLDSMOBILE (98) 
RD 1950 PLYMOuUT 
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1950 HUDSON (Commodore, Super) 1950 PONTIAC 
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(P 1950 ST 
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| General Sales Office: J & H SALES COMPANY 
75 E. WACKER DRIVE - CHICAGO 1, ILLINOIS 
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Automotive 


Ramblings 





by Jack Weed 


_ THE major tire companies get further into their ex- 
perimentation of using more and more synthetic rubber 
in the construction of passenger car tires, they are coming 
up against a problem which they have not faced previously, | 
it is claimed. While they are not having much trouble with | 


static balance, since the* 
treads are running fairly uni- 
form, they are running into 
difficulty with dynamic balance 
or unbalance. 

This, strange as it may seem, is 
due to badly unbalanced sidewalls. 
Thus tires that show no great evi- 
dence of unbalance at low speeds 
begin to have a wobble gyration at 
speeds of 50 miles an hour and 
above. 

This condition is giving even the 





Jack Weed 


‘to scratch thei r| 


heads over, it is 
hinted in engi-| 
neering circles. 
Given time, 
there is no ques- 
tion but that the) 
tire people, or the 
balance experts, 
will be able to 
work out a solu- 
tion. Time, how- 
ever, may be run 
ning out and we 


wheel-balancing experts something may have to go into production 







¢¢ Unity protects the car dealer’s retail sales—by 
distributing only through legitimate wholesalers— 


UNITY sn 
CALLED 
‘THE CAR DEALER’S 


SPOTLIGHT”? 


with such tires for early next year. 
* + * 


Spark Plug Leading 
co engineering problem 
‘3 is that of spark plug leading, 
caused, most engineers think, by 
modern fuels for high compression 
engines, Reports continue to come 
in of low spark plug life due to 
this cause. 

Spark plug engineers claim 
that much of this excess leading 


is caused because the plugs are | 
not being properly seated in the 


engines in the field, and that 


plugs that are not drawn down 


until the base of the plug is even 
with the lower part of the spark 
plug orifice will collect an accu- 
mulation of residue that present 
day coils are not “hot” enough to 
fire through. 


At the same time, 
merous service stations show me- 
chanics fearful of exerting the 
pounds pressure on the plugs need- 
ed to properly seat them, because 
they have had trouble with threads 
stripping. This is particularly true 
with aluminum head engines and 
with small diameter plugs. 

Two cures are offered—neither of 


them being the entire answer nor| 


never through chain stores or other cut-price channels. 


* 


Unity Spotlights will not drift in the wind, rattle, etc.—because 
Unity Spotlights are the only ones with adjustable frictions, both 
horizontal and vertical, easily adjusted with a screwdriver. 


All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
locked in the corner post by the two mounting brackets and cannot rotate. The 
head housing and the handle housing pivot on this stationary outside tubing. 


The corner post is stronger after the Unity Spotlight is installed. 


There are millions of Unity Spotlights in the field 
giving perfect satisfaction after years of service. 
Look for the spotlights with the ornament on top. 


You will never see any Unity products sold at cut 
prices either under Unity name or under a different 
name or trade mark. Unity protects the dealer. 


checks at nu-? 





Ogle, 


First Woman Trucker Honored— 
An award has been presented to Lillie E. Drennan of Hempstead, Tex., 
safety director of the Texas Motor Transportation Assn. 


by Charles M 
The first woman in the 


U. S. to receive a commercial truck operator's license, she has been driving for 22 years 


without an accident. 


official from the 


factory men of {change to a 


coil with a_ higher 


the cars most involved. One is to | output. 


follow the spark plug engineers’ 



















UNITY MANUFACTURING COMPANY 


2909 SOUTH 


INDIANA AVENUE 
MAKERS OF SPOTLIGHTS WITH OR WITHOUT MIRRORS - 


° CHICAGO 16, 
FOGLIGHTS - 


ILLINOIS 
BACK-UP 


LIGHTS+ POLICE LIGHTS+ FIRE LIGHTS + DECK LIGHTS AND EMERGENCY LIGHTS 





|tension wrench pull when putting | 
in new plugs, and the other is to 


| according to H. C. 


| vice-president, “is 


* * * 
In Nick of Time? 
GAIN we see a paradox in gov- 
ernment circles. On one hand 
jwe see highway officials giving 
| widespread publicity to the appar- 
ent failing of roads to stand up 
j}under a 44,800-pound load on tan- 
|dem truck axles and, on the other, 
| Rand Charles Rogers, an engineer 
| for the Public Roads Administra- 
ltor, demonstrates that tandem axles 
put less strain on highways than 
single axle jobs. 

And James K. Knudson, Defense 
transport administrator, tells the 
State regulatory commissions “we 
cannot condone regulations which 

| harass, hamper and act as a bar- 


| rier to transportation.” 

| Maybe Knudson is issuing his 
|warning in the nick of time to 
|prevent another widespread series 
of “weight” barriers being set up 
|by those states with rail lobby 
|dominated legislatures. 








Nash Inaugurates 
Training Schools 


For Zone Staffs 


DETROIT. — Nash has begun a 
series of five intensive weekly train- 
ing schools for all its zone person- 
nel in the U. S. 
and Canada. 

“The purpose of 
these meetings,” 


Doss, Nash sales 


to bring all zone 
personnel up to 
|date on latest 
|company policies 
and plans, along 
with the latest 
methods and tech- 
niques of engineering, production, 
sales and merchandising. We also 
seek in discussion periods, to obtain 
their opinions and ideas for im- 
provements.” 

The Nash personnel begin their 
“schooling” with a conducted tour 
which begins each Monday morning 
in the Milwaukee body plant. In 
the afternoon, they visit the parts 
and service plant, also in Milwau- 
kee, to learn latest developments 
in technical service and parts and 
accessories merchandising. 

The groups will leave for Kenosha 
each Tuesday morning. They will 
tour the main assembly plant and 
visit the proving ground near Bur- 
lington, Wis. Late in the afternoon 
they will leave for Detroit. 

The remaining three days will be 
spent in Detroit. Wednesday morn- 
ing sessions will be opened with a 
general statement of aims by Doss 
followed by courses on business 
management, marketing and analy- 
sis and used cars. During Wednes- 
day evening sessions, the groups 
will hear discussions on engineer- 
ing and research. 

Thursdays will be devoted to 
courses on service, parts and acces- 
sories, advertising, sales promotion, 
sales training and public relations, 
followed by a dinner with top com- 
pany officials present. 

The schools will be concluded 
each Friday with talks by Doss; 
F. G. Sease, assistant general sales 
manager; J. W. Watson, eastern 
|sales manager, and L. T. Kouns, 
| western sales manager, 





H.C, 


Doss 





& 





bee 


WHEN AMERICAS FRONT DOOR OPENS 


SI 


OF THE PEOPLE 


GO OUTDOORS 
EVERY DAY ! 





TRY Te) TdT 


YET MEY 1S See Le 
OUTDOOR ADVERTISING INCORPORATED 
60 EAST 42ND STREET, NEW YORK 17, N. Y. 
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But Jobbers Map Defense This Week in Chicago... . 


Discount Setup Safe, Says FTC 


(Continued from Page 2) 


veloping this industry, it is stated. 
Of equal importance, they say, has 
been the factor of service, the abil- 
ity of the vehicle owner's repair- 
man to obtain without delay, 
through jobbers and distributors 
from manufacturers, the particular 
parts required to put a disabled 
vehicle in operating condition. 

The problems involved in pro- 
viding this daily service to ve- 
hicle repairmen in sparsely popu- 
lated’ areas where large stocks 
cannot be maintained except at 
prohibitive cost to the vehicle 
owner, as well as in metropolitan 
areas, and where deliveries from 
manufacturing plants take days 
and weeks, are understood only 
by those having intimate knowl- 
edge of industry methods of dis- 
tribution, L. G. Matthews, com- 
mittee chairman, notes. 

The historic methods of distribu- 
tion of the products of the auto- 
motive industry, together with the 
very existence of the companies 


which manufacture and distribute 
such products, are now threatened 
with extinction because of new in- 
terpretations of Federal laws by 
administrative agencies of the gov- 
ernment, Matthews says. 

Numerous complaints have been 
issued against members of the au- 
tomotive industry and at present 
many investigations by the FTC 
and the Justice department are in 
progress throughout the country. 

FTC representatives in pending 

cases in the automotive industry 
say that all that is required to 
establish violation of the Robin- 
son-Patman Act is proof of price 
differences rather than price dis- 
crimination. 

They hold that a seller unlaw- 
fully discriminates when he sells to 
jany purchaser at a price different 
|\from the price charged to any 
|other, unless justified by savings in 
leost of manufacture, sale or 
| delivery. 

Recent recommended orders in 
the spark plug cases construe the 


Robinson-Patman act, contrary to 
its legislative history, as outlawing 
functional or trade discounts which 
from time immemorial have been 


granted to purchasers of various | 


classes, requiring all sales at a 
single price, says Matthews. 

The recommended orders even 
forbid price dfferentials as be- 
tween buyers who are in diferent 
functional categories and who do 
not compete with each other, re- 
quiring that an article be sold at 
the same price whether to a 
manufacturer, wholesaler or re- 
tailer, he points out. 


Requiring a parts manufacturer | 


to sell for original equipment at 
the same price as for replacement 
might very well lead the three 
large vehicle manufacturers’ to 
make all of their parts, Matthews 
avers. 

The seriousness of the situation 
is pointed out in a brief filed in 
the spark plug cases by Kaiser- 






TULSA “Hash. 


USED CARS 


« 





A Dealer's Elephantine Promotion— 

To attract motorists to a new-car showing, Tulsa Nash, Tulsa, Okla., engaged the services 
of three elephants for two days, offering a prize to the person who could come closest 
to guessing their combined weight. 


ents, could not secure their pur- 

chased parts at comparable costs. 
It is obvious, says Matthews, 

that if these independents could 


Frazer, Hudson, Nash, Packard and 
Willys-Overland. They state that 
they could not compete with the 
Big Three if they, the independ- 


that 





GLOBE HOISTS are first in... 


BLADE RAILS, FLUSH FLOOR DESIGN 


A completely clear floor ... no obstructions, with this Globe- 


pioneered Hoist feature. Note how Globe’s exclusive patented 
blade rails recess into narrow, non-hazardous floor slots when Hoist 
is down. No slot covers needed. No cumbersome mechanisms to 


bother with. 


GLOBE HOISTS are first in... 


SAFE, POSITIVE LOW OIL CONTROL 


Pioneering in Hoist safety and service, Globe Low Oil Control 





brings a new, high standard in freedom from oil line hazards. This 
Globe-patented safety float in the oil line prevents air pockets, 


signals need for oil replacement, stops the Hoist when oil gets 





too low. 


LOBE HOISTS are first in... 


EXCLUSIVE HOIST DESIGN FOR TODAY'S SERVICE NEEDS 
| < NEW GLOBE FRAME-KONTACT* HOIST... 


Provides wide-open accessibility to underside parts . . . be- 
cause this 2-Post Hoist lifts by the FRAME, not the axles. All 
vital parts are easy to get at. Unobstructed working space under 
entire length of car. Low installation cost. 


*Trade Mark All Frame- 
Contact applications, single 
post, 2-post, multiple post, 


U. S. & Foreign Pats, Pend- 
ing. 





oa 


GLOBE 2-POST HOIST... Favorite of all 2-Post 
Lifts, because it offers so much MORE. Speeds service 20 
to 50%. Many exclusive superiorities such as quick spotting, 
deep saddle, reversibility, eccentric rails fit all cars, two- 
fisted bearing supports, many other advantages. 


Write for new Catalogue, or ask your Jobber 


GLOBE HOIST CO. . . . Philadelphia 18, Pa . . . Des Moines 6, lowa 


ptutomotive GLOBE Aocsts 


WORLD'S MOST COMPLETE LINE OF AUTOMOTIVE ° TRUCK °* BUS HOISTS 









not compete, independent 

parts manufacturers and distribu- 

tors would be driven out of busi- 

ness, and that the Big Three ve- 

hicle manufacturers and their 
dealers would acquire a complete 

| monopoly in the replacement 
parts business as well as in the 
vehicle business, 

The outlawing of functional and 
incentive discounts by administra- 
tive interpretation of the Robinson- 
Patman act completely ignores the 
extremely important factor of serv- 
ice rendered by those in the chan- 
nels of distributing industry pro- 
ducts, a factor which benefits the 
vehicle owner, develops new mark- 
ets and maintains competition, he 
declares. 

In the 14 years the Robinson-Pat- 
|man act has been in effect the FTC 
| has never questioned the whole- 
|Salers’ functional discount until in 
these recent cases. 

However, its present attitude 
| Was shown in an oral argument 
| in the recent case of Standard Oil 
| against the FTC before the U. S. 

Supreme Court, Matthews says. 


He points out that the FTC gen- 
|eral counsel made these statements. 
“Standard has to give the same 
|price to everybody who buys gas 
|from them in this area or justify 
\the differential in cost.” 

“The statute does not differenti- 
|ate between retailer and jobber.” 

“It does not make a bit of dif- 
ference whether the intermediate 
jobber is himself a retailer or 
not.” 

“T understand there has to be a 
single price throughout this area 
no matter who the purchaser it.” 

“If there is no difference in the 
cost of sale or delivery of the quan- 
tity purchased, then regardless of 
whether it is a wholesaler or a 
single-station retailer, they would 
have to pay the same price. 

“The price difference, if any, 
has got to be based on the fact 
that there being no competition 
between them, there was no in- 
jury to competition resulting.” 

Other governmental interpreta- 

tions of federal laws relating to 
business, subjecting a business man 
to charges of price-fixing conspiracy 
if his prices are the same as a com- 
petitor’s and subjecting him _ to 
charges of price-discrimination if 
he lowers his price, and leaving him 
uncertain as to whether he can sel! 
at delivered prices or absorb any 
freight charges even to meet com 
petition, have placed every mem- 
ber of the industry in danger of 
being cited, sued and prosecuted 
Matthews continues. 

He noted that Lowell Mason, a 
member of the FTC, said: 

“American business is being ha- 
rassed, bled and even blackjacked 
under a_ preposterous crazyquilt 
system of laws, many of which ar 
unintelligible, unenforceable and 
unfair. There is such a welter of 
laws governing interstate com 
merce that the government liter- 
ally can find some charge to bring 
jagainst any concern it chooses t¢ 
| prosecute. 
| “TI say that this system is an out- 

rage, and that it’s time the govern- 
ment did something sensible about 


bringing its own operations up to 


the same standard of ethics that it 
| expects of business.” 
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PONTIAC DEALERS 
Co edially Snetle 


She htomotive Industry lo Soe 


The New Silver Anniversary 


Pontiac 
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ON DISPLAY MONDAY, DECEMBER 11 
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AUTOMOTIVE WASHINGTON 


NPA Bane: Avoiding 


Mass Unemployment 


By William Ullman 


Washington Correspondent 


| JT APPEARS that the NPA faces a real dilemma. It must 
|# cut down production of civilian goods to build up stock- 


Motor Inn Passes 35th Milestone— 
Motor Inn Garage Co., Alexandria, Minn., recently celebrated its 35th anniversary as a out, if allocation orders are issued too far in advance of the 


Studebaker dealership. Shown holding the plaque is Archie Unumb, president. Grouped placement of military orders, @ ficial if tricti ivili 

around him are members of his staff. From left to right: Merle Olson, Werner Pearson, | j CENCIR, Ek FOORECHORS Of CIVIAn 

Walter Simonson, Laurence Anderson, Winston Darkow, Paul McGee and Wendell Gilbertson. | esend plants will be forced to output are postponed until job- 
‘close down and workers will creating defense orders are in hand, 


. | i 39] i > . > ori : ri > Ee 
Want to Buy or Sell something? Try AUTOMOTIVE NEWS WANT ADs! be laid off, possibly for a long time. scarce materials will have been 
On the other hand, say government consumed, shortages will be intensi- 


getting rid of “the straw 
uh TO break CT ll 


CMTC ia ae 


28 pounds of dead weight may seem 
“like a straw” in importance, but during 
- the life expectancy of a heavy duty truck, 
Misiny it means 7,000 ton-miles of dead weight, 


hauled needlessly and adding its bit 
to truck operating costs. 


* Mechanics Universal Joints are 34% 
lighter because of B-W Engineering. 


* Save 28 pounds of dead weight 
on this heavy duty truck. 


It was the “last straw that broke the camel's back’. It’s sometimes 
the last 28 pounds that runs the gross load over legal limits. 
B-W Engineering is always at work increasing working efficiency 
and lowering operating costs for products of the automotive industry. 
B-W Production is geared to meet the industry’s maximum requirements. 


eae makes work 
BW gece ae eA 


ENGINEERING 


Almost Every American Benefits Every v Vi 
Day from the 185 Products Made by TA 
| 
| es THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: sors & Beck 
eee 


BORG-WARNER INTERNATIONAL © BORG-WARNER SERVICE PARTS © CALUMET STEEL © DETROIT GEAR © DETROIT 

VAPOR STOVE ¢ FRANKLIN STEEL © INGERSOLL STEEL © LONG MANUFACTURING ¢ LONG MANUFACTURING 

CO., LTD. «© MARBON ¢ MARVEL-SCHEBLER CARBURETER @ MECHANICS UNIVERSAL JOINT «© MORSE CHAIN 

PRODUCTION MORSE CHAIN CO., LTD. © NORGE ¢ NORGE-HEAT © PESCO PRODUCTS © ROCKFORD CLUTCH ¢ SPRING 
ace DIVISION « WARNER AUTOMOTIVE PARTS © WARNER GEAR ¢ WARNER GEAR CO., LTD 







| sulting from cuts 
jin civilian  pro- 
| duction, the opin- 


la certain amount 


piles and release scarce materials that will be needed to| 
produce military goods. Yet, industry representatives point | 


fied, and the defense program wil 
be retarded. 

While Defense Secretary Marshal 
has said that military orders woul 
be timed to take up any slack re 


ion prevails that 


of industrial dis- 
location and ac- 
companying un- 
employment will 
be unavoidable if 
the control pro- 
gram is to be ef- 
fective. 

It requires 
sound judgment and a good dea 
of informed guessing to determin: 





A 


Wm. Ullman 





'when to act and how much pres- 


sure to apply to the civilian seg- 
ment of the economy, observer: 
point out. 

Since the armed services can- 
not give for-certain estimates of 
their ultimate requirements, 
NPA decisions as to the timing 
and the severity of allocations 
orders are made more difficult. 
In addition, if civilian production 
were cut back too far in advance 
of a compensating expansion of 
military production, the resultant 
transitional decline in industrial 
activity and the accompanying rise 
in unemployment undoubtedly 
would arouse public hostility and 
probably endanger the whole con- 
trol program. 

Hence, the NPA dilemma. 


Defense Plan Blunders 


| PRODDING among the many 
defense program blunders of var- 
ious government officials and agen- 
cies, the Senate Armed Services 
Preparedness committee has un- 
covered a number of astonishing 
items. Many boners have been 
brought to light to justify sharp 
criticism because of their connec- 
tion with national security. 

Some of the more flagrant cases 
have been printed recently in the 
daily press. Particularly those 
about the alcohol plants. 

Meanwhile, the committee has 
pointed out that the critical short- 

age of high-octane gasoline would 
be less critical if the government 
had not disposed of its aviation 


| gasoline plant at Cotton Valley, La., 


without a recapture clause. The 
GSA and the Munitions Board, it 
said, have been inexcusably slow 
in responding to the changed situ- 
ation that the war in Korea brought 
about. 

Even the new National Produc- 
tion Authority came in for some 
ribbing for its issuance of an in- 
equitable order limiting nonmili- 


|tarv consumption of new rubber to 


| 
| 


90,000 tons a month and then 
granting “hardship allotment” that 
wiped out the saving. After pro- 
tests from the committee, a modi- 
fied order was issued. 

The probers praised the Presi- 
dent’s rubber preparedness _pro- 
gram, though it is still a study pro- 
gram at a time when our resources 
are perilously inadequate. 

Chairman Symington of the Na- 
tional Security Resources Board 
also came in for commendation for 
his efforts to get the defense pro- 
gram into high gear. But some 
evidence of bumbling and lack of 
foresight also was noted. 

cs * * 


Credit Bans Praised 


N THE current issue of the 

Federal Reserve Bulletin, official 
journal of the federal reserve sys- 
tem, officials of that agency express 
satisfaction with their curbs on con- 
sumer credit. 

Thev are beginning to take hold 
have slowed down time sales and 
have helned check price increases 
their statement declared. 

Here is a direct quote: 

“Demand for many types of con 
sumer durable goods, which in the 
summer was far in excess of supply 
has declined and can now be sat’s 
fied in more competitive markets 

“Prices of used automobiles 
which were very high in the sum 
mer, have fallen in levels mors 
nearly normal in relation to list 
prices of new cars.” 

Concerning the effectiveness of 
Oct. 16 restrictions in slowing dow! 
buving, the board statement added 
this qualification: 

“For example, the recent de- 
cline in demand for automobiles 
from the extraordinary levels 
reached in the summer can be 
attributed in part to a reaction 
from the advance buying of the 
summer months, the favorable 

(Continued on Page 60, Col, 1) 
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NO-MAR Gasoline Door Guards are engineered and 


rion styled by Nationally Known Industrial Designers. There BUICK 
io is a NO-MAR Guard personalized and styled for each one ven En 


of 


ant individual make and model of car. B-4148 for 1941 thru 1948 

oo B-4951 “ 1949 thru 1951 

lly 

and 

on: THEY’RE REAL PROFIT MAKERS FOR YOU CHEVROLET ——_. 
NO-MAR Guards are preferred NO-MAR Gasoline Door Guards c-4950 fer 1949 tre 1950 
by jobbers and dealers be- are covered and protected by 




















= cause they become such fast one or more of the following FORD 
= moving items. Quick turnover U. S. Patents: No. 2467001, cnene emit 
ing means additional profits. No. 2491791, No. D 158168, a st oe 
AFP No. D 158169, No. D 158170, and 
4 others pending. All cartons are HUDSON 
» Copyrighted and Trade Marked. a ati 
| H-4851 for 1948 thru 1951 
1as 
rt- . 
on 7 *TESTED 
: At | KAISER-FRAZER Cog 
he CODE NO. YEAR 
it | iy) (C) KF-4650 for 1946 thru 1950 
Dw KF-51 for 1951 
-u- 
‘ht APPROVED 
. LINCOLN-MERCURY 
CODE NO. YEAR 
= LM-4950 for 1949 thry 1950 
li. IM-51 for 1951 
to LINCOLN COSMOPOLITAN 
en LC-4950 for 1949 thru 1950 
at 
i NASH . 
si- CODE NO. YEAR (Shi 
o- N-50 for 1950 
= N-51 for 1951 
- 4 NEW 1951 Models 
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i of NO-MAR OLDSMOBILE —_— 
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of ready for the 0-7688 “ 1949 thru 1950 
D NOW! 0-9849 “1949 OLDS 98 

eadier : 0-9850 “1950 OLDS 98 
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PA-4850 for 1948 thru 1950 


PA-51 for 1951 


PONTIAC,  }®:“*S 


PO-4148 for 1941 thru 1948 


STUDEBAKER = Sse, 


$-4651 for 1946 thru 1951 


PRICE 








NEW FACTORY AND EXECUTIVE OFFICES 
This new building was designed and built especially for producing NO-MAR 
Guards and other NO-MAR Products. Actual operation in this location was 
begun November 10, 1950. 


There is an Individually Designed and 
Styled NO-MAR for every Automobile 






ALLEN PRODUCTS CORPORATION + 20450 SHERWOOD AVE. + DETROIT 34, MICHIGAN 
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Here is another 


Epitror’s Nore: 
in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he_ built 
(1916-1931) and the words he 
wrote about it. 


oo you put the fundamental 
4 factors of every phase of adver- 
tising and _ selling into FIVE 
WORDS? ... boil the whole form- 
ula down, and rival the guy who 


packed the Story of Creation into| _. 


less than 800 words. Then vou could 


brag about writing advertising .. .| 
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|\O.K. Now we got 43 words 
| LET’S GO! 

Hold up your right hand... 
Count the fingers... FIVE... 
the eye takes in about five words 

| at a glance ...IF... they are 
simple words, 
Your audience includes five fam- 
|ily factors, all human, since chim- 
|panzees can’t read. Father thinks 
jin terms of Economy ... Mother 
thinks of her children’s Opportun- 
ity .. . Daughter, of social prestige 
and a happy marriage ... Son, of 
|pep, adventure, get up and go. 
Then, there’s a pet in every family, 
| your television, a baby, your car, a 
| bank account... or what is yours? 
* * * 


| Five Senses 

VERY Adam ‘and Eve has five} 
senses. In fact, that’s all the} 
| first Eve had to guide her. EYE for | 
color . . . EAR for the latest... 
FEELING for romance... TASTE 
|for appearance ... and a nose for | 
‘that FIFTH sense which cynics say | 
inspires many marriages. Knowl- | 


edge of evil inspired Eve's first | 
classical remark: “Love may be | 
wonderful ... but... the main} 


thing is how do I look... AND...| 
should I use Coty’s or Chanel?) 
There’s 207 words. How 'm I 
doin’? 

Five factors make the great hu- 


_ USE the “open type storefront, the kind that puts 


the whole store on 


When people can see in, 


The Visual Front has 


display, clearly and effectively. 
more come in to buy. 
proved to be sound sales strategy 


as sound in Washington, D. C., as in Seattle, Washing- 
ton. It works as well for a car dealer as for a clothier. 


And it will work for you. 
What does it cost to step out from behind an old-style 


front 
this, because it may be 


to step out for more business? Don’t guess about 


less than you'd expect. An L:O-F 


Distributor can tell you. He’s a local businessman. in 


touch with local architects and contractors. And he knows 


For a mod WARE: 
ah eT RONT see your nearest 


LIBBEY- OWENS - FORD 


GLASS DISTRIBUTOR 











GM Personnel at Georgia Convention— 


Left to right are: James T. Crain, purchase branch manager of General Motors Acceptance 


Corp., Savannah; A. K. Dearing, Savannah Chevrolet dealer; Ralph Smith, Chevrolet's 
Atlanta zone manager; Durward Watson, Athens Chevrolet dealer; Hal Smith, Atlanta Chev- 
rolet dealer; Phil Rasyell, GM public relations, and Ben T. Perry, GMAC branch manager 


in Atlanta. 


man story. LOVE ... MONEY .. .|story across. . 
ing your customer . 


ADVENTURE ... RELIGION (or 
SPIRIT) and your HOBBY.|/°r knowing how much money 
What are yuh tryin’ to sell, kid?|COMeS In. . . how much goes out. 
You can’t muff it or boot the ball) _ ee 

Factors of Success 


if you hang your fiction on one of 

them. IVE factors will determine the 
Behind your product . .. what-| success of your efforts .. . men, 

ever it may be ... are five factors,|clever enough to be honest 

interrelated Design, or engi-| Money, which gravitates to men 

neering Manufacturing, or|with ideas and ideals . . . Machin- 


method... Selling, or getting your/ery, designed to produce merchan- 


“a. Vv; 


» Mahogany Vitrolite “dresses up” this 
modern Visual Front in Seattle. Golden 
Plate Glass is used in the windows to 
reduce fading of merchandise. Clear- 
vision doors are Tuf-flex Plate Glass. 
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STORES ARE INVITING SALES 


local conditions. He’s the right man to help you get the 
most for your money. 

As for storefront materials, he has the best and most 
complete line you can find—L*O-F Polished Plate Glass, 
Golden Plate to reduce fading of displays, Thermopane* 
insulating glass to reduce steaming and frost, Tuf-flex* 
doors to open up entrances, Vitrolite* glass paneling to 
beautify exterior surfaces. 

Send the coupon for our new colorfully illustrated 
Visual Fronts book and the names of your nearest Libbey- 
Owens-Ford Distributors, who can give you this complete, 


helpful service. 


Libbey*Owens*Ford Glass Co. 

70125 Nicholas Building, Toledo, Ohio 

Send me your book on Visual Fronts and the names of 
the nearest L*O-F Distributors. 


Name 


Address —_ aaa 


State sais 


City 


. Service, or pleas- | 
. and auditing, |: - 





dise of merit. You'll find your 
market when you do four things 

Analyze Visualize 
Dramatize ... Organize .. . Then 
you can look around and relax with 
the fifth . . . Philosophize ... give 
advice to young men. 

Take these humans that are men 
| What five factors have they or 
|haven’t they got? God gave them 
|more than a flicker of intelligence 


... Brains ... and Aorta (com- 
|monly called Heart) . . . Vision, tc 
|look ahead .. . life gave them Ex- 
perience ... and what I call Ga- 
zoompah ... call it Guts... if 


you're going to be clinical. 

Aren’t there five reasons why 
someone should want to buy your 
product? Does it save money, 
time, mental or physical labor? 


-| ... and how! You tell ’em, kid. 
| 


Does it make anyone any happier 
. through its appearance 
|}ease of operation. (Look out, we’re 
back on the old five senses.) How 
is it made ... like a doughnut or 
a diamond tiara? Any pride in its 
| possession .. . and proof from those 
| who have used it? Tell ‘em and 
| keep tellin’ ’em. 
* + + 

|Value of Repetition 

Y OLD tried and tested, sure- 

fire formula, I called six selling 
'shots ... you know .. . Repetition, 
| changing the scenery a bit for each 
mailing piece . . . each ad wham- 
ming home the fundamental idea. 
I learned it from a guy on the 
'Twentieth Century, en route from 
New York to Chicago. He didn’t 
\like FDR. A fellow in the buffet 
car told him he thought Franklin 
|was the second Messiah. He almost 
got mad. 

A chap who got on at Albany 
remarked upon Roosevelt’s great 
wisdom. He still resented it. After 
a man at Syracuse ... another 
at Buffalo ... still another at 
Cleveland, Toledo and South 
Bend had told him the same 

| thing, I'll be damned if, when 
| that average American got off 
| at Chicago he didn’t want to 
| make Roosevelt a king. 
| The average man riding on a 
|train sees six striking billboards 
between Chicago and Omaha, Min- 
neapolis or Kansas City or 
|where are you going? If they are 
| spotted right in good locations, he'll 
tell you he must have seen 50 of 
|them on his journey. 
+ 7 + 


|\Common Touch 


O YOU'RE ready now to do an 
advertisement, eh? Be high-hat, 
|academic, if you like, but if you 
want to sell something, talk the 
jlanguage of the lady and the gent 
|who are customers in the grocery 
/on the corner. You might follow old 
}man McGuffey, master copy writer 
jof all time. He never said: “The 
ferocious feline pursued the timid 
| rodent.” He said “The cat ran after 
|the rat.” No pontificial patter... 
| just good old cracker-barrel Amer- 
| ican. 

Five factors make the layout. An 
advertisement is like a woman. She 
has something, or she hasn’t. Give 


her air . . . room to move in the 
mind’s eye ... do the same for your 
product, 


The guy who did the Venus de 
Milo was no advance agent for 
|/underwear or fancy curlycues. Her 
jautobiography is in her headline 

. her hat ... her charm is in 
|her lines . . . her attraction is in 
her shape, her legs, her shoes . . 
BUT ... her foundation is in her 
good name at the bottom of the 
|page. The words of the copy giv« 
|her... or your product, that price- 
less thing called distinction. 

Count those five fingers agair 
Tell me the names of companies 
products, institutions, persons 
|churches, fraternal organization: 
insurance companies, race horses 
| theatrical stars, baseball greats 
| authors, columnists . . . that you 
recall instantly ... I'll dare you to 
| name FIVE ... FAST. 

The average human mind keeps 
a mental picture of about three 

names, associated with some pro- 

duct or service. These come out 
like a flash ... The rest ... sort 
of stagger in. 

Tie your wagon to a star in 
FOOD, CLOTHING, SHELTER 
TRANSPORTATION or COMMU- 
NICATION ... you'll go to town. 

My Lord! There’s more words 


than were used 
Creation ... SELAH. 


in the Story of 
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“The only complete source 
of Buick parts 


OU’LL do better— save time— when you make the Buick dealer 
your point of call for all Buick parts. 


You’ll find — Low Competitive Prices « Full Trade Discount « Com- 
plete Line of Parts « Helpful Information « Handy One-Stop Service. 


ENGINEER APPROVED ACCESSORIES 


DR We 
better job— pane aco 


FACTORY ENGINEERED PARTS 


with Buick parts 











DENVER.—Claiming that it has 
already worked the disparity down 
to a penny, the government forecast 
last week that further research will 
soon result in the production of 
shale-made motor gasoline at a cost 
far below the going price of the 
regular petroleum product. 


John J. East jr., regional man- 
ager here for the Bureau of 
Mines, said that pilot plant tests 
at a demonstration plant high in 
the Rocky Mountains indicated 
that shale-gasoline could be the 
most economical and efficient fuel 
yet developed. 

Meanwhile, at Louisana, Mo., an- 
other Bureau of Mines spokesman 
said that more than 225,000 gallons 
of the shale fuel had already been 
produced in another demonstration 
plant on the Mississippi river, about 
100 miles from St. Louis. 


The government’s plant in the 
Rocky Mountains is strategically 
located near giant deposits of coal 
shale below the mountainous ter- 


Gar owners look for 
this seat cover label 


Nationally advertised—for the 
retailers’ benefit—in the Satfur- 
day Evening Post and Holiday 


They like the fine-fabric feel of Textilene weaves. 
They like the fact that these materials are easy to 
slide over, don’t pick or snag. They like the non- 
fade colors (in a Fade-Ometer machine these fabrics 
withstand 200 hours without objectionable fading). 
And they like the choice of patterns they can have. 
Joseph Platt, of New York, one of America’s leading 
fabric stylists, has made up the patterns in hound’s- 
tooth and Scotch district check designs to conform 


Shale Gas Cost Cut 


Disparity Down to Only Penny Now, Reports 
Official for U.S. 
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Bureau of Mines 


rain of Colorado, Wyoming and 
Utah. 

Observers believe development of 
the shale-gas process would open 
the door for a multimillion-dollar 
industry for the West. 

East said that if further tests 
confirm the merit of a shale-bust- 
ing process, a recommendation 
will be made that the Bureau of 
Mines construct a 300-ton-per-day 
pilot plant. 

He pointed out that a larger 
plant such as that would better 
demonstrate the economic and en- 
gineering feasibility of the process 
to private investors. 

East described the process as one 
of gas combustion. He said it re- 
quires neither water nor an elabor- 
ate condensing system. 

The Bureau of Mines spokesman 
at Louisana said that if feasibility 
of the process was finally estab- 
lished it would mean independence 
for the U. S. from foreign sources 
of petroleum in the event of war. 

He said that while bureau sci- 


with the latest trend in textile styles. 


Make sure that the Textilene name appears on 
the seat covers you sell. For samples or further in- 





entists are currently concentrat- 
ing on gasoline, it is believed that 
the plant near here could also 


| produce fuel oil, diesel fuel, jet 
| fuel and other chemicals, 


He added that plans are under- 
way to test shale-made gasoline in 
motor vehicles, with 30,000 gallons 
a month to be set aside for that 
purpose. 

These tests, it was said, will de- 
termine such things as mileage, 
effect on automotive engines and 
starting ability. 


Blow to Styling 
Seen in Ebb of 


Custom Bodies 


DETROIT.—The heyday of the 
custom-body builder is past and 
American automotive styling is the 
worse for it, W. C. Hess told a 
convention session of the Amer- 










ican Society of Body Engineers 


here. 

Hess is vice-president of manu- 
facturing and engineering for Hess 
& Eisenhardt Co., Cincinnati build- 
er of custom bodies for automo- 


wave oF cners 
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formation, write us today. E. W. Twitchell, Inc., 
Third and Somerset Streets, Philadelphia 33, Pa. 


NOTE. 


four distinct and different qualities . . 
Textilene Sunsure of superfine quality, Textilene Saran, 
and Textilene Plastistrand®. Each one is designed to meet 
the taste and fit the pocketbook of individual car owners. 


E. W. TWITCHELL, INC. 


Textilene seat cover materials are available in 


Third and Somerset Streets 


PHILADELPHIA 


33, PA. 


. Textilene Sunsure, 
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Mid-West's ‘Oldest Car’ Contest— 


This Wichita (Kans.) Kaiser-Frazer distributor drew 546 entries in the contest in which 
the winner was allowed a prize of $100 toward the purchase of a new Kaiser. 


The oldest, 


an 1898 Sears, is shown in the background. The roadster in front is a 1907 Brush. Mid-West 
| feports that the promotion attracted 3,000 persons to the showroom and resulted in orders 


for more than 50 new cars. 


biles, trucks, hearses and armored 
cars. 

Development of mass production 
methods and absorption of rich 
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men’s money by taxes has com- 
bined to dry up a once lucrative 
field, he said. 

Companies remaining in this 
specialized field are now custom 
|production body builders of both 
|passenger and commercial units, 
Hess said. 

“We would starve if we depended 
upon passenger-car business alone,” 
he added. 

While present-day designers are 
striving to individualize cars with 
trim and gadgets, Hess declared, 
“the oldtime builder dared to be 
different. He would imitate and 
create, but he would not copy. 

“In today’s industry, it appears 
that there is too much interbreed- 
ing of designers and engineers in 
the large companies, and in many 
cases, original thinking is re- 
tarded.” 


Hauler Launches 
Suit Against Pa. 
‘Load Regulations 


HARRISBURG, Pa. — (UTPS) - 
W. J. Dillner Transfer Co., Pitts- 
burgh truckers, has filed suit in 
Dauphin county court here to re- 
strain Pennsylvania from enforc- 
ing portions of its weight laws. 


The firm claims that such en- 
forcement imposes increased costs 
of operations on it. Arrests for 
overloading violations in Pennsyl- 
vania are currently averaging 
about 2,500 a month. 


Dillner specifically complains in 
its suit that Pennsylvania refuses 
to issue overweight permits for 
cargos to be transported under 
safe conditions unless the load is 
a one-piece item. 

The suit further charges that 
Dillner drivers have been “har- 
assed” by “illegal and unwarranted” 
weight enforcement activities. 


This Is News! 


Ford Dealer Campaigns 


For Chevrolet Man 
| BUFFALO.—When a Ford dealer- 
iship lends a hand to a Chevrolet 
dealership—that’s news! 

But it happened here when Hal 
Casey, vice-president and general 
|manager of South Park Chevrolet 
was campaigning for election as a 
director of the Automobile Club 
of Buffalo. 

Bernard C. Reuter, general man- 
ager of Kenmore Motors (Ford), 
came out publicly in support of 
Casey in the heat of the campaign. 

Reuter used a unique newspaper 
jad to rally support for his com- 
|petitor in the automobile business. 

Ad copy read: “Kenmore Motors 
says you need a big wheel for Auto 
|Club director. You auto have an 
auto man. Vote for Hal Casey, vice- 
president and general manager of 
South Park Chevrolet. Buy from 
Bus, the big Ford dealer.” The word 
“censored” was superimposed across 
“Chevrolet.” 

P.S.—Casey was elected. 

















Lone Star Names Maximoff 


Walter Maximoff has been named 
general manager of Lone Star Mo- 
tors (Hudson), Amarillo, Tex., an- 
nounces Harvey Southworth, presi- 
dent. Maximoff had been a Hudson 
district manager. 
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HOW MUCH BUSINESS 


DO AUTOMOTIVE JOBBERS DO 
WITH CAR AND TRUCK DEALERS? 





To get the facts concerning business done by automotive jobbers 
with car and truck dealers we asked R. L. Polk & Co., national recognized 
research organization to make an impartial survey. By mail, 1,083 of the 
nation’s top jobbers—all members of either the M.E.W.A., N.S.P.A. or both 
were asked a series of questions. 


IT'S NO PUZZLE ANY LONGER 


Here's what the top jobbers themselves report: 


Here's the breakdown: Independent repair shops, 
36.0%; new car and truck dealers, 33.9%; service 


Slightly more than one-third of an 


“ automotive jobber’s total business, stations, 22.375; others, 7.87%. Of the business done 
with car and truck dealers, 60% is in replacement 
the Survey showed, comes from parts, 25%, is in accessories and 15%, in shop equip- 


franchised car and truck dealers. ment. 


SIGNIFICANCE OF SURVEY FROM AN ADVERTISING STANDPOINT 


© The best advertising "buy" is the publication that most effectively reaches 
the greatest number of prospects in the fields where the advertiser does 
the most business. 


e AUTOMOTIVE NEWS reaches more new car and truck dealers than any 


FOR youR other automotive publication—26,711 of its total circulation of 39,000 
seer TODAY A.B.C. weekly! : 
| a © Over 70%, of AUTOMOTIVE NEWS circulation is concentrated in this field. | 
| = —" ae ¢ Your advertising in AUTOMOTIVE NEWS will reach the men who make | 
| . = the final decision concerning purchases. | 
Sas Wt. 4 rma ¢ Your advertising in AUTOMOTIVE NEWS will help you tap a bigger por- 

ete ES} tion of the more than two billion dollar service parts field. AUTOMOTIVE 

ee SS NEWS is the car and truck dealers’ preferred publication. 





Don’t be bound by tradition. Investigate the market 
that Automotive News can deliver to you. 


ses 


The Weekly Newspaper of the Industry 
Penobscot Building Detroit 26, Michigan 


REPRESENTATIVES 
NEW YORK—Edward Kruspak, advertising manager, 51 E. 42nd St., Murray Hill 7-6871; 
( g CHICAGO—J. Goldstein, western manager, 360 N. Michigan Ave., State 2-6273; 
4 LOS ANGELES—R. H. Deibler, 2506 W. Eighth Street, Dunkirk 3-0303; j 
DETROIT—Dick Webber, 2666 Penobscot Bidg.. Woodward 3-0495 














Dixie Dealers Preview '51 Ford— : 
The Louisville district of Ford held its presentation of 1951 models at French Lick, Ind., 
with 160 dealers in attendance. 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts | 
in America’s No. 1 Industry, offers to advertisers a weekly audience of an estimated | 
more than 100,000 cover-to-cover readers! 
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‘$4. Billion 


AAA Parley Told That Motorists Are Getting 


‘Short-Changed’ on 


NEW YORK.—A prediction that 
special taxes paid by vehicle own- 
ers will reach an alltime high of 
more than $4,000,000,000 this year 
was made here recently by Russell 
E. Singer, executive vice-president 
of the American Automobile Assn. 

The forecast was part of his re- 
port on AAA activity to the 48th 
annual convention of motor club 
delegates, at which Lou E. Holland, 
of Kansas City, was reelected pres- 
ident. 

“Even this staggering burden 
of taxation might not be so bad 
if motorists were getting full val- 
ue for the tax dollars paid in,” 
Singer said. “But the motorists 





| are not getting full value. They 


CREATIVE ENGINEERING 


D ABOVE ALL OTHERS! 


for What?’ 


Record Tax Outlays 


are getting short-changed. They 
are paying more and getting less 
and less in return. 

“At a time when motor vehicle 
tax collections are at an alltime 
|peak, we find that highway pro- 
|grams are falling behind; conges- 
|tion gets daily worse; parking prob- 
lems remain unsolved; accidents 
take a toll of more than 30,000 
lives annually, and the usefulness 
of the passenger car is hampered 
and hamstrung by lack of adequate 
facilities.” 


Motorists, said Singer, are be- 
|coming increasingly dissatisfied 
|with such conditions. They are 


looking for leadership in putting 
a stop to a trend toward “higher 





suggests, however, that Hydrovac* power brak- 3 : 
ing might very profitably be included as 3 5 
original equipment by most manufacturers. If x, ti 
you are interested in taking advantage of this 
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in power braking. *REG. U.S. PAT. © 


BENDIX 
DIVISION a 
SOUTH BEND 20, 


72 Fit 


BUILDERS 


OF THE 


BASICS 


OF BETTER 


MOTOR VEHICLES 










|taxes and fewer facilities,” he 
added. 

Holland warned auto club dele- 
gates that national mobilization will 
be “critically hampered” by failure 
on the part of the government to 
give adequate recognition to the 
importance of highway transporta- 
tion. 

He charged that construction 
| of a defense highway system has 
lagged to such a point that 

American roads are now in worse 
condition than they were at the 
outbreak of World War II. 

Turning his wrath on the truck- 
ing industry, Holland charged it 
with causing “great damage” to the 
country’s highways. 

“The damage to our highways 
caused by the criminal practices 
of a segment of the trucking indus- 
try is devastating and must be 
stopped through a program that 
will have real teeth in it,” he de- 
clared. 

“We must have strong and fear- 
less enforcement of size and weight 
laws—not by some states and some 
|Officials, but by all states and all 
/enforcement officials.” 
| Holland called for “fines that 
| will really hurt, unloading of the 
| overweight and suspensions of 

license to operate if need be.” 

In the current mobilization pro- 
|gram, the AAA official said, the 
AAA must Oppose proposals aimed 
jat curtailing passenger-car use as 
\it did during World War II. 

At the same time, Holland urged 
| AAA delegates to pledge allout sup- 
|port to the national mobilization 
program. His advice to tire hoard- 
|ers was: 
| “Put those tires to use now or 
|sell them to those who need them.” 

In addition to naming Holland 

to his second term as AAA pres- 
| ident, the parley also reelected 

J. E. O'Neill, of Fresno, Calif., 

senior vice-president, 

The following new vice-presi- 
|dents were chosen: Leonard K. Ba- 
|ber, Richmond, Va.; E, Ray Cory, 
|Austin, Minn.; D. K. McDonald, 
Seattle; Bert Meadow, Birmingham, 
|Ala.; George W. Walter, Racine, 
Wis., and Guy Woodward, Wash- 
ington, Pa. 
| Daniel W. Bel, Washington, was 
|reelected treasurer. James F. Wil- 
let was named assistant treasurer 
)and John L. Young, secretary. 











Wisconsin Urged 
‘To Lift Licenses 
Of Overloaders 


| MADISON, Wis. — A Wisconsin 
|legislative council has been asked 
to give state authorities the power 
to revoke the licenses of truckers 
who are “consistent violators of 
| weight laws.” 

The request came from Gov 
Oscar A. Rennebohn, who did not 
run for reelection and will retire 
in favor of Gov.-Elect Walter J 
Kohler jr. in January. 
| Kohler has already publicly ad- 
| vocated Rennebohn'’s policies. 

In a valedictory message, Gov 
|Rennebohn also called for more in- 
|tensive enforcement of truck laws 
and strengthening of laws covering 
trucking violations. 





31.403 to Go 


97 Service Men Receive 


Anderson Prizes 


GARY, Ind. — Checks have been 
mailed to 97 automotive retail serv- 
ice men in 27 states covering ANCO 
memorial safety service cash re- 
wards earned for the period ending 
Oct. 9, reports John W. Anderson 
president of Anderson Co. 

The nationwide memorial safets 
service project of the Anderson 
company offers cash rewards total- 
ing $1,022,000 to automotive servic 
men who install pairs of new wind 
shield wiper arms and blades and 
report it on forms provided. 

A secret list of 31,500 automobil 
license numbers, maintained by an 
independent firm of certified ac 
countants, provides rewards rang 
ing from $10 to $1,000. There 
one secret license number repre 
senting a memorial reward for eac) 
of 31,500 Americans killed by aut« 
mobiles last year. 

According to Anderson, Nations 
Safety Council attributes one ou! 
of five automobile fatalities t 
obscured vision. 





AUTOMOTIVE NEWS WANT ADS ha\ 
been proven the quickest, least expensi\ 
method of reaching the men who war 
what you have or have what you want 
See the back pages of this issue. 
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Whats going to take up the slack when 


YOU PICK UP THE CHECK? 


i GAG 
Y d), tty ea ve 
\ G47 


Sure, business is terrific. Like this fox, you can see it a mile away. Motor cars and wild animals have one thing in common—they need 
Seems like it'll never let up — but it will. And when it does, how “protective cover’. For 20 years America’s finest automobile 
well prepared are you to take up the slack? How about you ser- manufacturers have endorsed BLUE CORAL. The reason: BLUE CORAL 
vice department business? Are you building today, for tomorrow? is unequalled for preserving the lustrous finish of automobiles! 


BLUE CORAL HELPS YOU BUILD FOR TODAY’S SALES . . . TOMORROW'S 
REPUTATION ... AND FUTURE GOOD WILL. CAPITALIZE ON BLUE CORAL 
TODAY, FOR TOMORROW! 


BLUE CORAL has earned its leadership in the industry because — unlike ordinary, tem- | 
porary waxes or polishes — it is a carefully formulated method for maintaining the 
superlatively fine finish of America's motor cars. 


There's still nothing to equal BLUE CORAL because only BLUE CORAL (1!) safely dis- 
solves dust, grime and grease in minutes. (2) burnishes the lustre to a hard, mirror-like 
surface, and (3) preserves that "showroom-finish" for years. Forward-looking dealers are 


recommending BLUE CORAL TREATMENTS because they have learned that BLUE CORAL 
means good business, repeat business, steady business! 


Sflitrged 


every Cia tsa Patient for a Blue Cal Tite, ent 
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“s e ae ishing 


ps for 
Any ce eo 


H. D. T. COMPANY FACTORS, INC. 
White Plains, N. Y. 
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FOB FACTORY 


Firms Told 





Records if Bombs Fall 


os should plan to protect their records to pre- | 
vent them from an atom bomb attack, Russell Jackson, | 
of Socony-Vacuum Oil Co., has told the office management | 
conference of the American Management Assn., meeting in 
New York. “One flight of bombers could not only destroy 
your plant, your office build-®———— 

ing . . . but destroy all the) 


thinking, the planning that 


made your business possible,” Jack- | 


son said. 

He said a large atom bomb at- 
tack could create radio activity 
that would make it impossible to 
enter the area and salvage records, 
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to Protect 


| 
| 
| 


Ready to Sell Oldsmobiles— 


Sixteen Oldsmobile graduates of the General 


Motors dealership management training 
;: . | course have received their diplomas. Those who completed the eight-week course, conducted 
is to make COples | py General Motors Institute, are, left to right: Clifford O. Thorson, Sheldon, la.; Harvey 
which can be sent to a distant loca- Smith, Inglewood, Calif.; Harry D. Newton, Norwalk, O.; Richard Fincher, Miami, Fia.; 


preservation 


tion,” Jackson said. | John T. Steel, Bridgeport, Conn.; R. M. Kneip, Arlington, S. D.; Robert A. Kailer, Chicago; 
These copies may be on micro- | C. A. Blake, Oldsmobile assistant sales manager; John M. Seanor, Rockford, Ill.; Jim R. 

film, mimeograph or some other | Phelan, Fresno, Calif.; Phillip H. Weaver, Falls City, Neb.; William $,. Naman, Fresno, 

duplicating process. Microfilm, he | Calif.; Carl Fischer jr., Fort Lauderdale, Fla.; Robert A. Schwartzburg, Milwaukee; H. 

said, has the great advantage of | Lloyd Cornelius, Wooster, O., and Verne D. Johnson ir., Duluth, Minn. 

saving space. Over 100 file cabinets | — 

of material can be filmed and | 





if any are left, for maybe two years. t — 
That destruction could cause cha- stored in a single cabinet, Jackson | taneously one to be sent. to its 

otic conditions in industry through- added. | central depository in the midwest 

out the country, he pointed out. » » |}and the other to be retained in the | 
The two main ways to preserve Socony’s System office of origin. 

essential records are adequate ~ poongabel began to use microfilm! Discussing housing of the rec- 

housing and duplications. “ for essential records two years| ords, Jackson said many Euro- 

“Probably the surest method of! ago, he said, and it is now its prac-| pean firms during World War II 


made the mistake of keeping 
them in their own buildings. The 
War Claims Commission there- 
fore had to consider claims for 
millions of dollars for industrial 
damage that was not substan- 
tiated by records. 


“Each department manager should 


* * * 





Gift Certificate is fea- 
tured in consumer ad- 
verlisement appearing 


. * in early December. 
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HOWARD ZINK SEAT COVERS 


with the best wishes of 


Post 


— ee ee 
Redeemobie of 


—_ ———_——__ 
Sty + of Covers Selected 


SEAT COVERS 


... for Chrisinas Gitis 
as advertised in and 


During November and early December The 
Saturday Evening Post and Holiday will carry 
full color advertisements promoting the use of 
Howard Zink Seat Covers as Christmas Gifts. 
ey Each will describe the Gift Certificates which 
oe Ae *3\ ~ permit the recipients to choose their own covers. 
con \ Get your supply of Howard Zink Gift Certificates 
and feature them in your local advertising. 


righ 

the fir: 
Zink * 
That's 
plastic ‘ 
ecufling. 
like @ gh 


Howard ¢ 








P. S. Be sure to order an 
adequate stock of Howard 
Zink Seat Covers. You'll 
need them! 


Gift Certificate is =» 
illustrated and described 
in consumer advertise- 
ment for November. 





designate certain 


|threatened danger,” Jackson said. 
+. * + 


| Controlling Prices 


NOTHER parley speaker, Sum- 
Harvard uni- 
versity professor, discussed control- 


ner H. Slichter, 


ling of prices. 


Methods used to control prices, 
said Slichter, will make it difficult 


|for enterprises to finance expan- 
|sion of plant and equipment. 


“The problem of controlling 
prices has two aspects—limiting 
the rise in the cost of producing 

| goods and limiting the demand 
for goods,” he said. “An adequate 
program of controlling inflation 
must deal with both the cost and 
the demand aspects of the 
problem. 

| “The prospects are not bright 

|that either costs or demand can 

| be sufficiently limited to prevent at 
|least a moderate rise in prices 
|during the next year.” 


Therefore, he said, limiting the 


rise in prices is less important 
{than increasing production. 
* * * 


Wages to Rise 


_ pclgpe said during the next 
year wages will undoubtedly 
jincrease faster than in 1948 and 
|probably faster than in 1947. He 
said wages of non-union employes 
should be raised accordingly and 
that pensions under the old-age and 
survivors’ insurance plan should 
not lag behind the rise in cost of 
living as they did between 1940 
and 1950. 

“Some people believe that higher 
labor costs can be absorbed out of 
vrofits,” the Harvard professor 
stated. 

“This view overlooks the fact that 
corporate profits after inventorv 
valuation adjustment are now sub- 
stantially lower than at any time 
in the last 2% years.” 


* * 


High Hopes Held 
For New Steel 


CHICAGO. — Carnegie - Illinois 
Steel Corp., a subsidiary of U. S. 
Steel, announced here last week 
that four years of research have 
been rewarded by the development 
of “an exceptionally strong new 
steel,” which will be known by the 
grade designation of “T1.” 

The company, which has mills in 
South Chicago, disclosed that pro- 
duction of the new steel will “for 
technical reasons” be restricted to 
its Homestead plant near Pitts- 
burgh. 

Features of the new steel are 
named as “good resistance to cor- 
rosion” and the quality of remain- 
ing tough even at less than zero, 
a temperature which, it was said, 
causes many structural materials to 
lose strength. 

“With almost double the strength 
of the high strength, low alloy 
steels, T1 will effect savings in 
mobile equipment, since the steel 
can be made in quantity in stand- 
ard open hearth furnaces,” the 
company announcement stated. 

* * & 


|\Wis. Firm Announces 


Production Expansion 


CUDAHY, Wis.— Completion of 
an expansion program to double 
production of stress-relieved silver 
brazing and soldering preforms for 
the metal working industry has 
been announced by Don _ Lucas 
president of Lucas-Milhaupt En 
gineering Co. The program includes 
addition of specially designed 
equipment and an increase in pro 
duction staff, he added. 

Special equipment for fabricating 
|the silver solder rings and washers 
consists of combined feeding, cut 
|ting and forming machines driver 
by variable speed motors designed 
for the operation. Speed control and 
| braking of motors is achieved by a 
specially designed electronic contro! 
system. 


At Don McMillian Opening 

| Ford field sales officials attended 
ithe opening of Don McMillian, Inc 
|(Ford), Amarillo, Tex. Among them 
|were Ira Groves, Kansas City re- 
gional sales manager; C. I. Kenney, 
Oklahoma City district sales man 
ager; George Montagnet, Kansas 
|City assistant regional sales man- 
ager, and C. J. Robinson, Oklahoma 
City assistant district sales man- 
ager. 


individuals to 
place valuable working material in 
vaults or safes in case of alarm or 
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. 3 You know the drawing power of your showroom. But have you con- 
nt | + sidered how your factory’s ads in the Post work for you? They’re like es 
. | & an extra show window... and a magic one at that! ie 
o- | ‘ The Post takes your new models to your prospects. It displays them y 
. = in the same colors that have proved so successful on your sales floor. " 
, + What’s more, the Post shows them to the right people... the people 
° | i who can afford new cars. That’s true in your town and in every town. « 
: & The Post gets to the heart of the new-car market, to the heart of America. oa 
: : But your factory’s ads in the Post do more than bring your cars to ‘ 
el 
' the attention of able-to-buy people. They urge your top prospects to 

visit your showroom for a demonstration. And that’s the perfect open- 

S ing for you to clinch the sale! 
of “ 
- - Teme ta cee 
neart of Ameri 
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Market Trend 


Things were pretty steady in the used-car markets lust week, Of 
course, prices fell, but only $4 as the overall average slid from $854 
to $850. The percentage of cars sold at eight representative auctions 


held even at 58 percent. 


The largest price drop of the week was $8, the amount that the 
average price of 48 models declined. Other losses ranged from $1 


to $5. 


The month of November was not a kind one from the standpoint 
of used-car prices, however. Compared with the averages for Octo- 
ber, here’s what happened to prices by model-years: 50s fell $189 
to $1,620; 49s fell $140 to $1,221; '48s dropped $104 to $944; '47s lost 
$69 to $730; '46s slipped $74 to $683; ’42s gained $4 to $368, and '41s 


lost $22 to $337. 


Volume of offerings and sales at eight auctions last week re- 
mained steady with the previous seven-day period. There were 681 
units sold out of 1,175 offerings last week for a mark of 58 percent. 
In the preceding week at the same auctions, sales totaled 692 units i 
out of 1,183 offerings, also an average of 58 percent, oom 


Prices marked with an * indicate a unit equipped with 


Used-Car Auction Prices 
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automatic transmission or overdrive. 


r . ‘ 
VALDOSTA, GA. 

(Tom Hewitt Auto Auction, Sale every 
Friday. Prices are for sale of Nov, 17.) 
(Sold 129 units out of 280 offerings.) 
BUICK—’50 Super 4-dr., $1,890°%; Special 
4-dr., $1,950*; RM 4-dr., $1,900. ‘47 RM 
sedanet, $800, $750. ‘46 RM 4-dr., $650; 
Super 4-dr., $780, $675; Special 4-dr., 

$750, °42 4-dr., $350 
CADILLAC—'50 (61) club coupe, $3,375* 


"49 (62) conv., $2,450°*. 
CHEVROLET —'50 half-ton 
$1,200, $1,240; SL Deluxe 
$1,490; 2-dr., $1,340; conv., 
FL Deluxe 4-dr., $1,200, $1,200; 
luxe 2-dr., $1,137, $1,205; 4-dr., $1,- 
135. °48 FL aerosedan, $925, $885, $1,- 
100, $900, $1,090; half-ton pickup, $730. 
'47 SM 4-dr., $610; 2-dr., $805; FL 
4-dr., $910. FM 2-dr., $900. '46 SM 4-dr., 


$1,250, 
4-dr., $1,480, 
$1,660. ‘49 
SL De- 


pickup, 





$820. '42 1%-ton pickup, $180. ‘41 De- 
luxe club coupe, $375; FM 2-dr., $510 

CHRYSLER—'49 Windsor 4-dr., $1,500*, 
$1,400. 

DesOTO "50 Custom 4-dr., $2,000, ‘48 
Custom 4-dr., $805. ‘47 Custom 4-dr., 
$800. '46 Custom club coupe, $600 

DODGE-'48 Custom 4-dr., $900, ‘46 I's- 
ton truck, $475. 

FoR 50 CD (8) 4-dr., $1,380, $1,425, 
$1,350, $1,390; half-ton pickup, $1,225. 


"49 Custom (8) 4-dr., $1,050, $980, $950, 
$1,150; half-ton pickup, 2 at $00, $715. 
"48 Deluxe 4-dr., $785; SD 2-dr., $675, 








| 





$775. '46 SD 4-dr,, 2at $800, $850, $725. | 
‘41 Deluxe 2-dr., $345. ‘40 business 
coupe, $390, $275; 2-dr., $200 ‘37 4-dr., 
$105. '36 4-dr., $245. 

FRAZER—-'47 4-dr., $520 

HUDSON 46 Super (6) 4-dr., $500 

KAISER—'49 4-dr., $790 

LINCOLN. —'47 4-dr., $550, ‘42 4-dr., $200. 

MERCURY "50 4-dr., $1,500, ‘49 club 
coupe, $1,215, $1,030, $1,150, $1,220, ‘46 
4-dr., $730. ‘41 4-dr. ,$215 "39 «club 
coupe, $550. 

OLDSMOBILE "50 (88) 4-dr., $1,705*; 
(98) 4-dr., $1,860*, '42 (76) 4-dr., $225. | 

PLYMOUTH ‘50 SD 4-dr., $1,625, $1,625. 
49 2-dr., $990; SD 4-dr., $1,125, $1,025 
‘48 SD 4-dr., $855. '46 SD 4-dr., $450 
‘41 Deluxe 4-dr., $295. 

PONTIAC "50 Chieftain (S) 4-dr $2,- | 
000*, $1,870; Catalina, $2,025* 49 
Streamliner 2-dr., $1,200, $1,: 

STUDEBAKER —'50 Champion 2-dr., §1,- 


285; club coupe, $1,425. ‘41 Commander 


4-dr., $340. 


WILLYS —'49 Jeep, half-ton pickup, $675. 
‘48 Jeep, $560. 
MISCELLANEOUS.-‘49 Anglia 2-dr., $150 


CONCORD, MASS. 


«Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sales | 
of Nov. 17-20.) 


(Sold 135 units out of 206 offerings.) 

BUICK—’'50 RM Riviera sedan, $2,450*. ‘48 
RM conv., $1,075*. '41 Super vedan, $250. 
°39 sedan, $275. 


CADILLAC—'48 (62) sedan, $1,550*, ‘47 
(61) sedanet, $1,450*, $1,300*. ‘42 (75) 
sedan, $650. 

CHEV ROLET—'50 SL Special sedan, $1,- 
295; FL Deluxe sedan, $1,460, $1,375 
"49 FL Deluxe sedan, $1,275, $1,230; SL 
Special sedan, $1,100, $1,075, ‘48 SM 
sedan, $625, $595. ‘47 SM sedan, $810; 
FM sedan, $755; FL sedan, $825. ‘46) 
FM sedan, $700; half-ton pickup, $375. 


*42 FL aerosedan, $440; SD sedan, $345. 
‘41 SD sedan, $460, $380; club coupe, 2 
at $450, $465, $470. ‘40 Master (85 
sedan, $350; MD sedan, $282; SD sedan, 
$205, $280, $230, $350. ‘39 MD sedan, 
$280. $ $245, $490 

CHRYSLER ‘48 NY sedan, $850; Wind- 
sor sedan, $700 ‘47 Windsor’ sedan, 
$875*. ‘41 Royal sedan, $170; T & C 
sedan, $300. 

DeSOTO —'49 Deluxe sedan, $1,205* 

DODGE—'49 Coronet sedan, $1,300, 2 at 
$1,350. ‘42 sedan, $275, half-ton panel, 
$145. '40 sedan, $165. 

FORD—’50 CD (6) sedan, $1,305; (heavy 
duty) half-ton pickup, $900; Deluxe (8) 
sedan, 2 at $1,150. ‘49 Custom (8) sedan, 
$1,050, $1,035, $1,010, $1,005, $1,055". 
48 Deluxe (8) sedan, $535, $860; SD 
(8) sedan, $775. '46 Deluxe sedan, $685; 
SD (8) club coupe, $660. '44 Jeep, $275 
‘42 station wagon, $635 "40 Deluxe 
sedan, $425; (60) sedan, $265. '39 conv., 











“Some of these days I’m going 
to have a deal of my own, Mr. 
Smith. Then I won’t have all of 
those headaches of getting out 
and selling cars!” 
























4, 1950 
















































DODGE 49 Coronet club coupe, $1,420 
'46 Custom 4-dr., $780 | 
FORD—'50 Deluxe (8) 2-dr., $1,180. ‘49 S 
station wagon, $1,400; Standard (8) ver e se - ar ric ~ | 
2-dr., $910. ‘48 Deluxe (8) 2-dr $700. e 
es - (S) 2-dr., $710; Deluxe (6) 2-dr., (6 
2 at $700. '46 Deluxe 8) 2-dr., $530. '41 umpiled Automotive News 
oie 2 2-dr., $530; Deluxe (8) 4-dr., by : | 
400, $410 
400, $410. ; s - Uct Sept. 
aan e oe ae (6) 4-dr., $475; Model Nov. 1950 1950 1950 | 
/KAISER—-'51 Special 4-dr., $1,570 $850 $927 $990 1950 $1,620 $1,809 $1,938 | 
LINCOLN °49 2-dr., $1,200; 4-dr., $1,500. 1949 1,221 1,361 1,443 | 
MERCURY—'50 2-dr., $1,600. ‘49 4-dr., 1948 944 1.048 1.094 j 
$1,250 4 7 
NASH 49 Ambassador 4-dr., $1,210, ‘46 1947 780 849 912 | 
Super (600) 4-dr., $650 i i 7 
OLDSMOBILE ‘50 (98) Holiday, $2,500* scan 4 oan aa if 
49 (S8) 4-dr., $1,460; (98) conv., $1,- 1942 368 364 382 
750*, ‘48 98) 4-dr., $1,100*% '46° (66) 1941 337 359 362 | 
2-dr., $680. '42 (66) 4-dr., $212. , 
PLYMOUTH--'50 Deluxe club coupe, $1,- | Nov. Oct. Sept. Overall 
540, $1,580; 4-dr., $1,610; 2-dr., $1,360, Average. $ 850 $ 927 $ 990 | 
19 SD 4-dr., $1,185, $1,075; Deluxe 
4-dr., $1,225. ‘47 Deluxe 4-dr., $670. '46| 
Deluxe. jA-dr ' $640. °41 Deluxe 4-dr.. (The above figures are averages of used-car auction prices, ull 
300, $340. '40 Deluxe 4-dr., $190 | rrie i omoti 
Be re eg makes and models, carried regularly in Automotive News./ 
050°, '49 Chieftain (6) 4-dr., $1,290; SI | 
(8) 4-dr., $1,460. ‘48 (8) business coupe, | '42 SD 55 ’ : sede 47 3 7 
a tee (6) 2-dr., $1,120. ‘41 SL $470 : san seks "oe “a6 4 aa. ‘wan. O08 ee ee eee 
(6) 4-dr 80 3 0 a ; ; ae 
eerste eae - fs $350; sedan, $315 5 *restli 725 720° 
STUDEBAKER 150 Champion 4-dr.. | $1.-| CHRYSLER: ‘48 Windsor sedan, $1,085*. | §1,s10* gs ager gg ie aT a 
$25. $1,240 49 Champion club coupe, '46 Windsor sedan, $840* $1,810*; CD (S) sedan, $1,380, $1,385 
MISCELLANEOUS. 2-dr., $500 DODGE 48) Cusiom sedan $1,125*; De 3s 0. $ 95, $975, $1.00, $1040, "48 46 
MISCELLANEOUS 38 International ‘ 2 t ne "aa the aie elie 5 », $895 >, $1,000, $1,040 18 (6) 
ton pickup, $160 » 9435 sedan, $975 16 half-ton pickup, sedan % $740. ‘47 (S) sedan $610 
f ‘ . $670, $675, $730 46 (8) sedar $575 
sie i FORD 19 Custom (S) sedan, $1,125; 6 + sed — ‘< 

$240. '37 conv., $240 EBENSBURG, PA. Standard (s) sedan, $1,050. ‘48 SD (8) musnbn. "ee os ane i 
| este 7 © , $2 ; : : ; station wagon, S50 46 8 8 ‘Hut sO! a ommodore (6) sedan, $1, 
og aa — sedan, $1, onan a Auto Auction Co. Sale every coupe S710, Betuxe (S) aden, $535 a 650, ‘49 Commodore (8S) sedan $1 mA 
| 380° ) sedan, iursday. Prices are for sale of Nov. 22.)| KAISER 48 Special sedan. $690. $610. ‘47 Super (6) sedan, $1,000. ‘4 sedan, $9 
hoe _ a ee een. ve i too hela.” awindiag. Frtten Special sedan enn a re 16 Commodore (S) sedan 635. a 

20 at winter low. Sold 56 uni : y_ . 375+ SE 5 + 
NASH 66 (000) sedan, 0000, Gere “cg | oteriien.> nits out of 87 nae roe 49 conv., $1,375*; sedan, $1, ae ose Henry J sedan, $1,200 ‘47 

(600) sedan, $165 BUICK—’'49 RM s - J |. £99, 91,220. | s , $435 
OLDSMO: ear ie b es ; : 9 RM sedanet, $1,405*, $1,380,*, | NASH~— '49 (600) sedan, $1,010. | =RCURY —'5 t 5 * ‘508 

(98) sedan, $300, $329 (e6) sedan, 6260: laoae 4 i 47 > sedanet, $1,075. ‘46 | PLYMOUTH—'49 SD conv., $1,360; sedan, | aeLTaor. ‘49 sedan $1315. $1 220" $1. 

76 anet s40se sedan, $360; | Super 4-dr., $850. '39 Special 4-dr., $205 $1,185; Deluxe sedan, $1,125, $1,025. 48| 235*. ‘48 sedan. $905. ‘46 sedan. $600 

(76) sedanet Of vanerty ; ; : >. ° aos = 235" sede 5 5 
racwanue net, og atin CHEVROLET _'50 Bel-Air, $1,700; SL Be. | SD sedan, $945: Deluxe sedan, §800, °47|« 56 : 45 sedan, $905 46 sedan, $600 

sedan, $1,110. 48 AD sodem, 0660. eeas, | Coe *S-, 51-0, See, OO Be. Special| Deluxe sedan, $755. '46 SD sedan, $690, | NASH™ °51 Ambassador sedan, $2,420°. '4s 

faite “aciaes $r85 oe 595, $585; | 2-dr., $1,175, $1,130: FL Deluxe 4-dr.,| $640. Ambassador sedan $675. ‘46 (600) se 

Deluxe, sedan, $785. 46 business coupe, | $1,285, $1,270, $1,245. "48 SM 2-dr., $990. | PONTIAC —'40 Deluxe (6) sedan, $395. dan, $395, ‘42 Ambassador sedan, $235 

$250 , $52% 39 § sedan, $980: business coupe, $825, "47 SM club | STUDEBAKER-'50 Champion sedan, $1,- | OLDSMOBILE ‘49 (98) sedan, $1,375* 
PONTIAC—'50 Chieftain (8) sedan, $1.-| Soo Ps: a oe 8D club coupe, $330. '40| 360° (76) sedan, $1,335. ‘48 (98) conv., $1, 

600*, ‘49 Chieftain (8) sedan $1 370° CHRYSLER 185. '37 -dr., $100. 200*. '46 (76) sedan, $745. ‘41 sedan 

48 4 . ; a oe SLE 48 Windsor 4-dr., $1,095, ‘39 ‘ J . . 315 

ae Te oe sree, $1,000. 47 Tor-| Royal 4-dr., $255. dsor 4-dr., $1,095. '39 OAKLAND, CALIF. ium a. ee 

$315 $325 "41 (8) ny S240. $578, | aie Pa aioe club coupe, $955. 41 (A. L. Pollock Auto Dealers Wholesale | luxe sedan ‘$1 255, "as bales ae ion 

an, comes sedan, $240, $375, | Custom 4-dr., $405, | Auct Se ery W sday i | , "46 an. $605, ad 

$269: sedanet, $160; station wagon, dese: | wae . ees ie. ee “Se ae a tty 7 - ednesday. Prices are $1,150. 46 sedan, $605, $720. ‘41 sedan 

40 (3) abden, Gide” coupe, $345, $310 Custom 2-dr., $925. : 7 (Prices steady ‘for 49s and ‘50s; oe 
MISCELLANEOUS '49 GMC half FORD —'50 CD (6) club coupe, $1,290, '49| stronger on other postwar models.) PONTIAC—"48 (8) sedan, $1,105%. "47 (8) 

FOU OMG nas, Malfton | Custom (8) 2-dr., $1,105, $1,060, $1.-| BUICK —'46 4-dr., $945. ‘42 4-dr., $340 oe ae a eee | 

$365. | + lalf-ton pickup ro) 5 47 SD (8) 4-dr., $840. '46 Deluxe} $290; 2-dr. $245. ‘41 4-dr., 2 at $295: ee ees 

lf INCOLN. : tee ‘3 ~ (8) 2-dr., $305. sedanet, $380. ‘40 4-dr., $175; 2-dr., | ST" DEBAKER ‘50 Commander conv., $1 
MANHEIM. P MERCURY 7 (¥-12) club coupe, $625. $160, 710*; Champion sedan, $1,410*, $1,495 
I LIM, PA. a 18 4-dr., $1,070, "42 club) CADILLAC—'50 (62) conv., $4,325%. "49 | war py on = a $1,005. 

(Manheim Auto Sales & Auction, Inc. | NAS "49 A f , USP) Sadi, ga Ovr™ tea) 4dr. Ber. ‘CEL SOUS. + seuenene) fen? 
kale every valet, Sels tes te e =. pl aaa t-dr., $1,010, ‘41 a8 (62) jicdt.. .$2,100°; conv., $2,190* i 46 International halt 
Nov <P io” oma ) ») 4-dr., 205, ' 

(Sold 5B enits cut of 177 offer | OLDSMOBILE—-'50 (88) sedanet, $1,840*. | CHEVROLET "50 FI. Deluxe 2-dr., $1 
euscm—'se Sncetel offerings.) | | 47 (78) A-dr., $910. '39 (6) 4-dr.. $290. | 490; half-ton pickup, $1.375, 2 at $1 350. PHILADELPHIA 

$1,300. "49 Super conv. $1,090; 4-ar,| ‘49 Be eer one eee ees | 49, SL Deluxe club coupe. $1,300; 4-dr., . 

ee, . $1,530; 4-dr., 9 SD 4-dr., $1,195, $1,170. '48 SD 2-dr $1,375. ‘48 FM 4-dr., $975; 2-dr., $900 (Gilbert-Robinson Auto Auction. Sales 

$1,030. ta. $1,440, | "48 RM 4-dr., $1,000; Deluxe 4-dr., $990. "47 SD 2-dr.,| "47 FL 4-dr., $975. | os every Tuesday and Thursday. Prices are 
CADILLAC-” 49° (62) ddr. $2 120° $300. conv., $875. ‘40 business coupe, | CHRYSLER--'48 Windsor 2-dr., $1,100, | OF SSiss of Now. 14-16.) 

(61) 4-dr., $680. — aa "' | PONTIAC—"46 6) sedanet, $745. ° , | DeSOTO—'41 business coupe, $325. be ee 
CHEVROLET~ "50 SL Deluxe Bel-Air, $1,- | Sedanet, $295 oer eee ere e200, v. Ti =” ear a et ce ne ee 

M1 uxe Bel-Air, $1,-| sedanet, $205. 35, $200, $275. '37 4- 25 2-dr., $1,500. "49 RM 4- 

ade “sa iser an ot *belus >. — | STUDEBAKER —'48 Champion 4-dr., $875 FORD "49 anton (3) ca 1 275, $1,- | 2-dr ‘1 125 18 RM we eee na? 

2-dr., $1,12 9 SL Deluxe 4-dr =| 5: ¢ t 75. $1.065: Custom Super 2-dr., N75. '46 RM 4-dr., $810. 

300, $1,106; 2- } dr., $1,-| . eal 195; club coupe, $1,175, $1,065; Custom Super 2-dr., $1,075. '46 RM 4-dr., $810 

| eee dr., $1,255. ‘48 FL areo MASON CITY, IA. (6) 2-dr., $1,150. ‘47 (8) business coume, | 41 Special 4-dr.. $500, $380. ‘40 Super 

‘ saa - me — | . aT . 550, ‘46 4- 375, ‘42 ; 5 -dr., $550; Special 4- 560. '37 4-dr 
C oo = .. Boonen $2,32. "49 | Fs re me * sed Car a Sale every | conan $275 a gy panel, "$360, $135 eo 

Vindsor 4-dr., $1. dnesday. Prices are for sale of Nov, 22.) , : : ae ae aan tees 1 , ‘“_°47 (6% : 

[ne ao Custom 4-dr., $1,910* 48 “ae strong. Sold 103 units out ear asee. os ee See, Seees CHEVROLET ; "Se melaie ee I 
ustom club ec . d TDSON _’ . 2. ; “SL c _. 
DODGE ‘50 eehanan” ¢ i dice = : . omerings.) | HUDSON—'40 4-dr., $110; half-ton panel, Deluxe 2-dr., $1,470; SL Special 2-dr 
nine a - — ie p Rs gt te ; BU CK 49 RM 4-dr., $1,415 $135. $1,330, $1,315, $1,300, $1,160. °49 cony 
$1,160. '47 Deluxe 2-dr "$885. "46 Cus: a an (61) 2-dr., $2,590: (62)|LINCOLN—'49 4-dr., $1,400 41 2-dr., $1,110, $1,095; FL Deluxe 4-dr., $1,315 

; De 2-dr., : s- -dr., $2,480, $700. SL Deluxe 4-dr., $1,285 230° $1.15¢ 
ae Sie . _4-dr ‘ oe 5700. | dr., .285, $1,230, $1,150 
van iil sal lis iia CHEVROLET —'50 SL. Deluxe 2-dr.. $1,465, | MERCURY ‘49 conv., $1,495; 2-dr.,_$1,- FL Special 2-dr., $1,125, $1,075. “6 FI 
tom (8) 4-dr., $1,115; club ane $990. $1,490, $1,580; half-ton pickup, $945; FL 295. ‘48 conv., $1,100, ‘46 4-dr., $615 aerosedan, $930; FM conv., $960; station 

46 SD (8) 4-dr "$730 sae 7 2 Special 4-dr., $1,400. '48 SM 4-dr., $885. ‘41 4-dr., $275, $325. ‘40 4-dr., $265 | wagon, $910; 2-dr., $1,000, $995, $950 

luxe (8) business coupe, $810. "2 g ‘47 FL aerosedan, 2 at $755, 2 at $LS35, | NASH—'41 4-dr., $555, $245. 2 at $930, $900, $885; SM club’ coupe 

$680. siness ' 10, 2-dr., | 46 FM 2-dr., $645. “41 2-dr., $290 OLDSMOBILE—'47 club coupe. $900. ‘46 | $925, $860. "47 FL aerosedan, $840; FM 
HUDSON'49 (6) 4-dr., $1,175. "48 (6 CHRYSLER ‘41 Royal 4-dr., $210 4-dr., $875. ‘41 4-dr., $270. °39 2-dr.,| 4-dr., $895; SM 2-dr., $825. '46 FI. aero 

‘ar. 0000. ‘47 (6) alee ‘e860 (6) DODGE 49 Meadowbrook 4-dr., $1,305 $195. ‘38 4-dr., $220. | sedan, $850; FM 4-dr., $800 $750, $680 
KADER SI Dar. 41.400 "46 : 2 46 Deluxe 4-dr., $705 PACKARD— ‘41 4-dr., $130 | SM 4-dr., $700. '42 SD 2-dr., $510, $300 
LINCOLN "49 “ae "$1 300 > = FORD—'50 Deluxe (8) 2-dr., $1,490. '49| PLYMOUTH—'49 club coupe, $1,200. °46 | '40 SD 2-dr., $460, $440, '37 2-dr., 2 at 

—— ¢ . $i conv., | Custom (8) 3-4. $1,030, $1,065, $1,085* 2-dr., $755; conv., $800, $760; 4-dr $150. ie 

50. a 7 2-dr., $675. ‘46 2-dr., $525, $570. $975. °40 4-dr., $185. °39 cou 120, | DeSOTO—'49 Custom 4- 5 , 
NASH 49 aaaaendan tte $1,110 | $500, $720. '41 2-dr., $300, $335, $350. | PONTIAC ‘47 4-dr., $890. °46 . 735. | coupe, $1,500, $1,460. "48 ia ba. 
ei nee Sor, 53.180. | 40 2-dr., $390, ‘41 club coupe, $375; 4-dr., $380; 2-dr $800. 

(68) station wagon $000. "47 160) neds 18 | HUDSON -"46 4-dr., $490 $160. | DODGE-—"49 Coronet 4-dr., $1,460*, ‘48 

$775. 46 (66) come $700 ¢ (66) sedan, | KAISER a, {-dr., $1,485, $1,735°* ‘49 | STUDEBAKER —'41 Champion 4-dr., $155; Custom 4-dr., $1,080, $1,035; Deluxe 
PACKARD. 49 4-dr.. $1,220 4-dr., $935. ‘48 4-dr., $660, Commander 4-dr., $320, $395. ‘40 4-dr.,|  2-dr., $820. ‘47 Custom club coupe, $900 
PLYMOUTH—'50 SD’ club. «1 gon. | LINCOLN "49 4-dr., $1:190* $200 | $770. '46 Custom 4-dr., $750, $705, $655 

oo a — #. a ut se, 5: mEnce RY—'50 2-dr.. $1,650, “49 4-dr.. half-ton pickup, $325. "40 4-dr $225 5 

: 560. "48 SD 2-dr.. | $1.05 3 .320*, $1,270 NUE FORD—'50 Deluxe (8) 2- 2095. 3 
PONTIAC : i'n) = ‘an, 'g1210° ; NASH —'46 (600) 4-dr., $570* DENVER $1,290, '$1,220. “49 Sekai ( saa 1 

conv., $940 14) ota $920 “ oo OLDSMOBILE ‘50 (98) 4-dr., $2,180", '49 (Denver Auto Auction, Inc, Sale every | 125, $1,050; Custom (6) 4-dr., $995: De- 

i-dr., $880". ye ee 7. ae oe ee oe oh see" 48 Tussday at Littleton, Colo. Prices are for| luxe (8) 4-dr., $1,045, $925. '47 SD 2-dr 
nt ar., Bo a : 2-dr., $895 47 (66) 2-dr., $680* sale of Nov, 21.) $750, $610. '46 SD 2-d 765. 42 4 
is LB. , f : . . 4 J ‘50 SD £ ‘ : $ ae ao 

ee oe eee Se: PLYMOL Te. 50 SD 2-dr., $1,380. ‘49 SD (Prices steady and demand strong.) $425. °41 4-dr., $360. : oo 
miies0n otis eanes, G00 0 2-dr., $1,230, ‘47 4-dr., $730, °46 2-dr., | BUICK—'50 Super sedan, $1,955". ‘49 RM | HUDSON—'49 Super (6) 4-dr., $1,175, ‘47 

iain wamen aoe 2 $ ‘ $655 : e - ic sedan, $1,355. $1,430*. ‘48 Super sedan,| Commodore (6) 4-dr., $660. '46 Commo 

. PONTIAC 50. 2dr, $1,435 iS Bede $1,085, $1,150. ‘46 Super sedan, $205 | dore (8) 4-dr., $440. '42 (6) 2-dr 250 
s ol $1,105 41 2-dr., $305, $325 CADILLAC ‘50 (61) sedan, $3,375*. ‘49 |KAISER--'49 4-dr., $920. ‘48 4-dr., $760 
DETROIIT LEBANON. N (62) sedan, $2,500%. “48 (60) Special | $725. ‘47 4-dr., $600 

(antes Auto Aueti Sale s : : s 8 sedan, $1,985* | MERCURY —‘48 4-dr., $800 
day Pe icat nage ny an ~~, — eae ? J CHEVROLET—'50 Bel-Air, $1,805; cony.,| NASH '50 Statesman Custom 4-dr.. $1 

ne = Ne gut 2.) (Lebanon Auto Auction Sale every $1,475, $1,550, $1,690; FL Deluxe sedan, | 305. ‘48 600) 4-dr., $880. ‘41 4-dr., $635 
peltie’.ae i aa oe p € a) Wednesday. Prices are for sale of Nov, 22.) $1,560, $1,590, $1,600, $1,605, $1,630, $1, | OLDSMOBILE —'50 (98) conv., $2,225 ‘4 

ae 9435. .009, 6 Super (Market spotty; dealers not anxious to 675; SL Special sedan, $1,305, $1,400, (98) 4-dr., $990; (78) 2-dr ‘$9: f ‘1 
CADILLAC "48 (62) 4-dr., $1,900*, $1 buy. Sold 54 units out of 93 offerings.) $1,480, $1,510, $1,530; %-ton pickup, $1, 2-dr., $225 sit 

800. °47 (62) conv., $1,425. BUICK—'50 Special sedan, $1,625, $1,600 340; half-ton pickup, $1.235, $1,265. '49| PLYMOUTH ‘50 Deluxe 2-dr., $1,390, $1 
CHEVROLET - a. aa Sh inal ate 49 Super conv $1,625*; sedan, $1,400 SL Deluxe sedan, $1,150, $1,210. $1,125, 335, $1,310. '49 SD 4-dr $1 170 $1 150 

$1.355. 49 FL Deluxe 2-dr $1 oo a RM | sedan, $1,485*. ‘48 Super cons $1,150, $1,165; “,-ton pickup, $980, °48 $1,145, $1,100. ‘48 SD 4-dr., $990, $SS5 

fon. 348 ru ‘de $535, ee ae 4 $1.23! sedan, $1,065; RM sedan $1,- FM sedan, $780, $810, $920, $1.050, $1,- $840 47 SD 4-dr $830 $810. $760 
$400, $385, $255. "40 club an $35% 085 17 Super sedan, $810. $S00. ‘46 060 17 FM sedan.’ $550, $810. $895.| ‘46 SD 4-dr., $695. ‘41 SD 2-dr. $510 
CURYALER $or a Wtndeer “wr 4 Bs 400° Super sedan, $765 42 Special sedan, "46 FM sedan, $555, $595. $660, $920 $500, $450. ‘38 4-dr., $145. 

a-dr. $250 $ § . ' _ $420. F . ss —_ ‘41 sedan, $325, $345, $400, $405 | PONTIAC. -'50 Chieftain 8) 2-dr., $1,866 
menann 4s é-dr $150 CADILLAC = 49 (62) sedan, $2,380* | CHRYSLER —'50 NY sedan, $2,425*; Wind- ‘48 Streamliner (6) 2-dr., $1,220. $1,185 
DODGE—'41 4-dr.. $135. ‘40 4-dr.. § CHEVROLET —'50 SL Deluxe sedan, $1,-| sor sedan, $2,100*, $2,185"; Royal sedan ‘47 Streamliner (8) 4-dr., $895, $88 
DODGE “41 _¢-dr., $135, 0 4-dr., $400, 550; SL Special sedan, $1,365, "49 FL| — $2,000*. ‘48 Windsor sedan, $905. ‘| $875; Torpedo (6) 2-dr, $800, ‘4: 

conv $900 3-dr.. $750. °47 oe ‘ Special sedan, $1,180, $1,145. ‘47 FM | DeSOTO "50 Custom sedan, $1,905, ‘48 Streamliner 2-dr., $325 a 

coupe $570; ae ‘$710, "39 os nae sedan, $765 ‘46 FL aerosedan, $730. sedan, $985. F > | STUDEBAKER "50 Champion 4-dr $1 

. & ; 4-dr., 39 2-dr., 7 < r i 0 ( 
KAtHEi "49 4-d0"' 9000. ~ - a — 320. 49 Champion 2-dr., $1,120, $1,035 
MERCURY—-'48 club coupe, $810 ae Champten 3-dr.. $890. °47 Champio 
OLDSMOBILE. "47 (9S) 4-dr., $850" aa 
PLYMOUTH—'49 4-dr., $1,125. ‘47 2-dr cere 

$685, $655 poe ey 
PONTIAC "48 Q-dr., $1,025. "48 fede , 

rere Dealer Ordered to Serve 

ALBANY, N. Y. Year for Check Kiting 

(Tim Anspach’s Dealers Auto Auction, PUR ILLS. wathan monen 
ae oo. Monday. Prices are for sale of blatt, 39, local used-car dealer, has 
Nov. 20.) been fine 2,000 ive 

(Market steady. New-car dealers fur- D 4 a i wen 2a ag 
nished most of offerings, Sold 87 units : a f to —— oe eer & 
out of 112 offerings.) Jal or check kiting He was 
BUICK ‘50 Special 2-dr., $1.680*, ‘49 i j i i 3 

DICK — ‘50 Special 2-dr., $1.680°, °49 charged with juggling his persona 

$880; RM 4-dr., $870. ‘40 RM conv., : and business accounts at the Roya! 
as or aes ee | Industrial Bank. 

> UE 50 SL Deluxe 2- . indi 

aoe S00; earn sivesoe. $1900, $1" ee ee ae ene 

650*, $1,500, $1,510; club coupe, $1,420; with Rosenblatt, “or given ons 

Bel-Air, | $1,700". 3i9 aL Delune -ée. ||pended sentences although the} 

+220, ,170, ,200; 4-dr., .270, ce i i y j 
$1,225, $1,170, $1,200; 4-ar., $1,270, $1,- | im ees admitted being aware of what hy 

FL 4-dr., $830, '47 SM 2-dr., $750; half- ieee |was doing. Briefly, check kiting i: 

ton panel, $400. '46 FM 4-dr., $625 ss a practice of cashing 

$400. \ dr. . checks fo 
2-dr., $590; SM 2-dr., $610. ‘41 Deluxe} Winona Opens U. C. Lot— |more money than is on deposit. ti 
CHRYSLER ‘50 Windsor 2-dr.. $2,410° Here is the new used-car lot recently opened by Winona Motor Co. (Buick-Chevrolet) honor them, but according to a 

‘49 Ww indsor 4-dr., ‘$1,540° 47 Windsor at one of the main intersections in Winona, Minn. It covers 120 by 140 feet, according to | time schedule that covers such a 

onv., $860. '41 Royal 4-dr., $212 Roy Evett, vice-president and general manager of the firm deficiency up. 
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HEN you see this gleaming GMC emblem on 
W: rugged new truck, you know its owner is 
sitting pretty for years to come. For GMC’s have 
a time-established reputation for long service with 
low maintenance cost—and with minimum down 
time for repairs. 

That’s because every GMC is a real truck—truck- 
built by the world’s largest exclusive manufac- 
turers of commercial vehicles. Every unit of every 
GMC, from grille to tail gate, is engineered for 
trucking service! 
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URE SIGN of a 
SMART TRUCKER | 


GMC Truck & Coach Division of General Motors 


LIGHT +» MEDIUM + HEAVY MODELS - 
Made in widest variety of engine-body-chassis 
combinations to fit every trucking need 


NE 









faster service 
anywhere in U. S. 


Exclusive rapid road service for GMC own- 
ers—call Western Union Operator 25 for 
name of nearest GMC approved service 


| Se 


Sa 


raitewenl\ | 
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. me 
CN 





To find quick proof of this, just compare a GMC 
with any other truck before you buy. Compare 
engine, frame, transmission; compare cab, axles 
and springs—see how much extra value you get. 


Or count how many new GMC’s you see on the 
road—far more today than ever before. Then see 
your GMC dealer and let him give you the inside 
story that explains why so many cost-wise oper- 
ators are switching to GMC’s because experience 
proves them best in the long haul! 


J 


% TO 20 TONS 
CM 


Your key to 
greater hauling profits 
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* From the new, important Accumulative Audience Study 
by Alfred Politz Research, Inc. It shows that the aver- 
age issue of LIFE reaches 23,950,000 people--it shows 
how this audience grows until, in the course of 13 issues, 
LIFE reaches 62,600,000 people—53% of the population. 
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» come by your showroom are 


k 


readers! 











First in circulation 
First in audience 
First in advertising revenue 


FIRST WITH NEW CAR BUYERS! 





9 Rockefeller Plaza, New York 20, N. Y. 
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Sure, It's Florida— 

Hometown winners in a state beauty contest are pictured with a convertible from Coch- 
rane Buick, West Palm Beach, Fla. They will compete in an international contest at Palm 
Beach in December. 


Guthrie Announces Purchase Tampa, Jacksonville, Miami and St. 


Petersburg. Guthrie is also an 
. ~ | 
Of Kaiser-Frazer Deal executive of Allied Stores, depart- 


Robert Guthrie, president of Sun-|ment store chain which operates | 
shine Motors, Inc., St. Petersburg,|in Tampa and St. Petersburg. 
Fla., announces that his aoe eee | * * * 
urchased the Florida Trading Post, views . 
ieonl distributor for the Teed Chieftain Lot Opened 
Frazer automobile line. Chieftain Pontiac’s used-car lot 

Sunshine Motors is state distrib- | has opened for business on E. Cher- 
utor for Willys, with outlets in|okee St., Brookhaven, Mass. 


SALABILIT 


WITH 





AEROCOR is used in these locations 
to control sound and temperature. Ask 
for samples for experimental use. 





Dealer 


B. F. Donovan has been named 





| president of Hoosier Cadillac Co.,|Harve Hill and J. M. Shaw. Hill 
Inc., 2330 N. Merid‘an St., Indianap- | 


olis. 
* : 7 
Stevenson to McGinness 
Purchase of the Stevenson Mo- 
tor Co. (Chevrolet), Scotland, 8. 
D., is announced by Leonare and | 
Elmer Stevenson, who sold the 


firm to W. M. McGinness. 


* * * 
Beyer Heads Neuman Sales 
Willard F. Beyer has been ap- 
pointed sales manager of Neuman 
Motors, Inc. (DeSoto - Plymouth), 
1025 Hertel Ave. and 1511 Jefferson 
Ave., Buffalo. Beyer formerly was 
with Johnstown Chevrolet Co. 
Buffalo. 
* * * 
In Winnebago, Minn. 
Ben Ingebritson and Maurice | 
Etherington have leased Poole 
Motors’ building at Winnebago, | 
Minn., from Leon Oliver. 
* * * 


White Way Sold 


White Way Motor Co. (Chevro-| 
let), Waterville, Kans., has been 


OQOWENS-CORNING 


FIBERGLAS 





of cars. 


Trinity 3-4400. 


fibers. 
known. 
Can be wrapped, 


@ won't burn, rot, 


moisture. 


*Fiberglas (Reg. U. S. Pat. Off.) and AEROCOR are trade-marks 
of Owens-Corning Fiberglas Corporation for products made of 


or with glass fibers. 


FIBERGLAS IS IN YOUR LIFE...FOR GOOD! 


lcisco Bay 


AEROCOR* 


Step onto the sales floor of almost any dealer to- 
day and the first thing you'll be told is, “This car 
is insulated for sound and temperature” . . . and 
Fiberglas* insulation is now used in most makes 


Dealers tell us that Fiberglas insulation is in- 
stantly recognized and wanted by both men and 
women prospects — and that makes Fiberglas a 
quick-acting, double-edged sales tool on any 
sales floor. (Have you noticed that car builders 
are referring to their Fiberglas insulation in their 
advertising?) If you don't have details and sam- 
ples of Aerocor write or phone for them today. 
OQwens-Corning Fiberglas Corporation, Dept. 

32-L2, 516-517 New Center Bldg., Detroit 2. Phone 


Rerocor is now being used by most of the 
leading car manufacturers because it: 


@ is made of soft, resilient, superfine glass 
e has highest thermal-acoustical values 


e@ cuts easily with knife or scissors, or die. 
sewn, 
pasted, quilted or cemented. 


corrode, 
stretch, disintegrate or absorb odor or 


outh), Devils Lake, N. D., and is 
now sole owner. 
7 * * 
North-Way Builds 
North-Way Motor Sales, Ltd., 
Pine St. and Second Ave., North 
Bay, Ont., is building a new one- 
story garage, 100 by 80 feet, of 
cement block and stucco walls, with 
89 | steel fra roof. 
Boyer-Gilfillan Moves ao — oh ine 
Boyer-Gilfillan (Ford), Minne- i le ’ 
apolis, has sold its property at Trivoli Adds Crosley 
12th and Hennepin Sts. and has | H. & T. Motor Service (Hud- 
leased a block at 12th and Har- 8°), of Pittsburgh, has been 
mon Place. Remodeling of the | #Ppointed Crosley dealer for Alle- 
quarters is expected to be com- | gheny county and nine surround- 
pleted by January, 1951, accord- ing counties. The firm will con- 
ing to E. W. Boyer. Floor space | tinue to handle the Hudson line. 
will total 75,000 square feet. Joseph Trivoli is the owner. 
* 7: * 


* * + 
Turner Names Feldman Hayes Promotes Taylor 
L. O. Taylor, formerly truck man- 


Harold Turner, general manager 
of Berkeley Buick Co., Berkeley, |28¢T for the Earl Hayes Chevrolet 
Calif.. has announced the appoint- | C°., Dallas, has been promoted to 
ment of Henry F. Feldman as serv- general sales manager for the com- 
ice manager of the firm. Feldman | P@ny, while W. J. Helm has been 
has been identified with the auto-|named assistant to the general 
mobile business in the San Fran- | ™@nager. 
area for the past 27 


Doings 


purchased by Lowell Finley from 





and Shaw have operated the busi- 


ness since 1947. 
* * * 


* * 


* 
Lakewood Chartered 
Lakewood Packard Co., Lake- 
wood, O., has been incorporated by 
C. A. Cranna has purchased the |Wilfam I. Krieger, John James 
interest of A. W. Stromquist in | Brown and Belle Goodman. 
Ramsey Motors (DeSoto - Plym- Pg oe 
—— Dawson Names Smith 
Dawson Motor Sales (Packard), 
|1931 Texas St., El Paso, Tex., has 
announced that Sammy A, Smith 
is now a member of the firm. 
* * * 


Crawford-Nash Opens 
Crawford-Nash Motor Co., Dan- 
ville, Ky., has held its formal open- 


ing. Norman M. Crawford is 
owner. 


years. 


* * + 


Stromquist to Cranna 


* * 


* 
DuSell to Gifford 
W. H. Gifford has purchased the 
| interest of Dean DuSell in DuSell 
jand Gifford Motor Co. (Hudson) 
| Puyallup, Wash. The firm is now 
|known as Gifford Motors. 
* * * 


James Buys Dealership 


Robert S. James has purchased 
the Studebaker dealership in New 
Philadelphia, O, James was for- 
merly regional truck representa- 
tive for Studebaker and truck 
sales manager for Cole Motors 
(Studebaker), of Cleveland. More 
recently he has been a Cleveland 





zone sales representative for 
Ford. 
* * > 
Ivey-Russel Moves 


| Ivey-Russel Motor Co. (Ford), 
|Austin, Tex., has moved into its 
|new home at 2120 Milam St. It 
|was formerly located at 2121 Lou- 
jisiana St. 

> * o 


Cox Names Berg 


James W. Berg has been ap- 
| pointed general manager of Cox 
|Motor Co., 418 N. Beach St., Day- 
tona Beach, Fla. 

* + * 


Elgin Opens Indoor Lot 


|. Elgin Motors has opened a new 
jindoor used car lot at 286 Elgin 
'St. in Ottawa. To attract business 
is opening day, the firm featured 
| “special low-price offerings.” 

* * * 


Stenzel Gets GMC 


A GMC franchise has been grant 
led to Stenzel Motors, Springfield, 
|Minn., according to Ray Stenzel, 
}owner. 
| * + * 


| Amarillo Ford Dealership 
|Sold to McMillian by Irvin 


Walter Irvin, Inc. (Ford), Ama- 
|rillo, Tex., has been sold to Don 
|MecMillian, son of Earl MeMillian, 
| Houston Ford dealer. Ralph Herron 
will be secretary-treasurer of the 
new firm; Frank L. Helvey jr., gen- 
eral manager and vice-president: 
Bill Utter, sales manager, and 
Alvin Tucker, parts manager. 


ta , 

ped, tacked, Walter Irvin, a Ford dealer for 
over 30 years, is planning a vaca- 

shrink, swell, —_ : . * 


Mercury Appoints Paps 
Harry Crimmins, Oakland Lin- 
coln-Mercury district manager, 
| has announced the appointment 
of Paps Motors, Inc., as Mercury 
| dealer in Hayward, Calif. The 
| firm’s principals are: Don Paps, 
| president ; Clem Perkins, vice- 
president, and James G. Paps, 
| Secretary-treasurer. James Paps 
| formerly headed two auto dealer- 

(Continued on Page 27, Col. 1) 
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(Continued from Page 26) 


ships in Oakland. His son, Don, 
was vice-president in one of the 
firms. The active management of 
the company will be handled by 
Don Paps and Perkins. 

> * + 


Astle Expanding 
Pierce Astle, owner of Astle Im- 
plement Co., Newton, Kans., has 
idded another such business to his 
string. He has purchased the Ford- 
Dearborn dealership in Pratt, Kans. 
> as > 


Lexington Motors Opens 
Lexington Motors, Inc. 
Frazer), West Columbia, S. C.. re- 
cently occupied its new building. 
Paul L. Lorick is pres'dent of the 
company. 
* * 


Cuyahoga Incorporated 
Robert Williams, Aaron E. Storey 
and D. E. Richard have incorpo- 
rated Cuyahoga Motors at Cuya- 
hoga Falls, O 
* 


* * 


Model Car Market Opened 

Model Car Market, a _ used-car 
firm, has been opened at 905 Bank 
St., Ottawa 


* * * 
Nortown Incorporated 
Nortown Motors, Toronto, has 
been incorporated with capital of 


800 preferred shares and 1,500 com- 
mon shares, all of $100 par value 
* * > 


Estrada Named Analyst 
Trahan Motors (Dodge - Plym- 
outh), Morgan City, La., announces 
appointment of Robert Estrada as 
service analyst. 

* * * 

James P. Haley Formed 
James P. Haley, Inc., Cleveland, 
has been incorporated by D. I. Hyde, 
Gi. M. Cline and William J. Blazer. 


+ . +: 


McClure to Build 


B. L. McClure, Studebaker dealer 
in Norwalk, O., has completed plans 
for building a salesroom, garage 
and gasoline station. 

* 4 


Clancy Incorporated 
Clancy Motors, of Euclid, O., has 
been incorporated by Carl W. 
Hauser, E. L. Heasley and Roscoe 
M. Ewing. 


* + 


Federal—Bellaire, O. 
Incorporation papers have been 
granted Federal Truck Sales & 


Service, Bellaire, O., with $5,000 
capital. Incorporators are Carl 
Freeman, Andrew Alexander and 


William Cifaldi. 
* * * 
Riggs Buys Advance 

H. T. Riggs, operator of Riggs 
Motor Co. (Ford), Louisville, has 
purchased Advance Motor Co. (Lin- 
coln-Mercury), St. Matthews, Ky., 
from Dewey W. Weyland. Total 
assets changing hands exceeded 
$651,000, it is said. 


* * * 


Palmer Hudson Enlarges 
Formal opening of the enlarged 


service facilities and new show- 
room of Palmer’s North S de Mo- 
tors, Inc. (Hudson), Kenmore, N. 


Y., has been held. The ceremonies 
marked completion of a $20,000 ex- 


pansion program, President Earl 
Palmer said. The new showroom 
contains more than 1,500 square 
feet 


Blanch field-Howerton 
Newest St. Louis Kaiser-Frazer 
lealership, the Delmar Kaiser- 
Frazer, Inc., at 6121 Delmar Blvd., 
is @ partnership operated by Don 
Blanchfield and James Howerton. 
Prior to forming the partnership. 
Blanchfield was a salesman for 
Wright Nash and Howerton was 
service manager for the same com- 
pany 


Landers Names Mash 

Leon Mash jr. has been named 
new-car sales manager for Skyline 
Kaiser-Frazer Co., Dallas, accord- 
ing to Jim Landers, president. He 
has had several years’ experience 
with automobile dealerships in 
Dallas 


* * 


Griffin Wins Ford Award 


The Four-Letter award for out- 


standing Ford dealership operation | 


(Kaiser- | 


has been won by Ben Griffin Auto 
Co., Dallas. Ben E. Griffin, head of 
the company, will be presented the 
award in ceremonies at the dealer- 
ship. 


* * * 


K-F Names Posson 


Charles W. Posson has been ap- 
pointed a dealer for Kaiser-Frazer 
Corp. cars in Worcester, Mass. He 
will operate as Posson Motor Sales, 
Inc., at 1143 Main St. in that city. 

* * * 


Wheat Building 


Wheat Chevrolet, Inc., Manassas,| J: this El 


E. Goodell, president of 


El Paso Motor Opens Play Corner— 


Paso (Tex.) 


Kaiser-Frazer dealership, figures that 


'Va., has started construction of a| children might like to play with toys while the parents look at cars, so he did something 
| $75,000 building near the corporate | about it. The corner adjoins a ladies’ lounge which is supplied with stationery, writing 


|limits of Manassas. To be built of | desks, telephones and magazines. 
steel and concrete, the new struc- | - 
ae 80 feet by 140 feet, will in-| 


new showroom, redecorated service 
corporate the latest and most mod-|department and new equipment. 
ern facilities, according to the firm.| The quarters has 42,000 square feet 
s + 6 | of sales and service space in a 
. . : | downtown location. 
Open House in Fort Wayne ‘ * »# 
Harper Clifford Lincoln-Mercury . 
Co. Fort Wayne, Ind., held a _ Butcher Gets Hawkes 


week open house to celebrate its| Wallace B. Hawkes is the new 


|service manager for Butcher Auto 
|Sales (DeSoto-Plymouth), Clearwa- 
iter, Fla. He moved there from 
|Tallahassee recently, where he 
worked for the Proctor & Proctor 
'Co. Previously, he came from Can- 
ada, where he had been in the 
automobile business for 15 years. 
He was connected in Ontario with 
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{Chrysler Corp. and then General 
|Motors Corp. 
| * 


* 


Walker Buys Nash Deal 


Clarence Walker has bought 
out Culver City Nash in Los An- 
geles. The Walker brothers now 
own three Nash dealerships. 

* * * 


Jones on Rochester Lot 


Harris-Sauer, Inc., has opened a 
used-car market at twenty-third 
jand State St., Rochester, N. Y 
William Jones is used-car sales 
| manager. He was the first exclusive 
|used-car dealer in Rochester, hav- 
|ing entered the field in 1929. 
| * * * 

Elyria Incor porated 

Elyria Motors, of Elyria, O., has 
been incorporated by R. H. Rice, 
E. M. Wilson and L. R. Boyson. 

* * 


+ 


McKee Opens L-M Deal 


Lincoln-Mercury announces ap- 
pointment of Hillgrove Motor Co., 
127 W. Main St., Hillsboro, Ore., 
as a dealer for all of Washing- 
ton county in the state of Oregon. 
The firm was organized by Myrl 
L. McKee. 

McKee announces these ap- 
pointments: Sales manager, Al 

(Continued on Page 28, Col, 1) 





Best tire value starts INSIDE...with 





B.E Goodrich 


“RYTHM RI DE”. . - GIVES YOU MORE SAFETY, COMFORT, MILES 


2 


bs - 





GENE AUTRY 


America’s Number One Cowboy says: 


"LOOK INSIDE FOR INSIDE PROOF”’ 


“In stunt riding, top performance depends on 
horses and riders working in rythm’, says Gene. 
And inside this BFC tire, | saw proof that top 
tire performance depends on rythm, too.” 


See for yourself on the inside surface of a BFG 
Silvertown how cords are precision spaced with no 
cross-threads. Free to work in rythm to give “Rythm 
Ride’’— today’s big tire value—at no extra cost! 


With no cross-threads BFG tire 

cords work in rythm like 
the rodeo stars above. They 
carry impact from one to an- 
other, smother road shock, 
reduce wear, cushion bumps. 


In every tire thousands of cords 

flex as you ride. But the cords 
in most tires are as out of rythm 
as amateur stunt riders. Cord 
action is hampered by non-work- 
ing cross threads. 


3 In most tires, cross-threads 
make cords bunch and gap, 
causing weak spots, overworked 
cords. BFG cords are sealed in 
live rubber —spacing and tension 
are uniform. 


Look inside—then decide. 


“Rythmic-flexing cords” in 


every tire for every need are a 
B. F. Goodrich exclusive! The 
B. F. Goodrich Company, Akron, 
Ohio. 


WANT TO CASH IN on “Rythm Ride”? Handle B. F. Goodrich tires! Let your BFG salesman give you the whole story. 
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Dealer 


Doings 





(Continued from Page 27) 


Kreitz; office and parts manager, 
Doug Evenson; service manager, 
Grant Thomas; salesmen, C. L. 
(Bud) Price, Jasper (Buck) Har- 
rington, Merlin E. Hardin and 
Duke Gibson. 

* + + 


Future Showroom 

An application for a permit to) 
remodel the one-story building at) 
the corner of Quail and West Sts., 


C. Sweet Smith jr., has been opened. 

Smith, a World War II Army 
captain: is a national director of 
the Jay-Cee organization. He was 
appointed county commissioner to 
succeed his father in December, 
1948, and in May was nominated to 


ja full term of four years. 


* * * 
McDermott Names Galloway 


A. R. Galloway has been appoint- | 


Albany, N. Y., into an automobile |ed service manager for McDermott | Chevrolet Dealers Equip Derby Coar— 
h 


salesroom, office and garage, has | 

been filed with the city by Samuel 

Abbott, owner of the structure. The 

remodeled property will be leased | 

to Fortuna Motor Sales. 
* a * 


Turner Gets Sales Post 

Reed Turner has been named | 

sales manager of Reo Truck & Bus 

Sales, 900 E. 3rd St., Little Rock, | 

Ark. He has had 18 years of auto- | 

motive experience. 
+ aa * 


Cocoa L-M Deal Opens 


Motors, Ltd., Vancouver, B. C. 


* * * 
Ford Cites Griffin 
Ford Motor Co.’s four-letter 


award for 1950 has been given to 
Ben Griffin Auto Co., 1601 S, Er- 


| vay, Dallas. 


* * * 


Lesher-Muirhead Opens 
Lesher-Muirhead Motors has suc- 
ceeded Malkason Motors as_ the 
Mission district Oldsmobile outlet 


jin San Francisco, New owners are|as general manager of all depart- 
|/Russ Lesher, formerly an execu-| ments and Milton C. Eberhardt as 

Smith Lincoln-Mercury Co., Co-|tive with the division in Lansing,|sales manager of Westcott Motors 
coa, Fla., owned and operated by'and Al J. Muirhead, at one time| (DeSoto - Plymouth), Buffalo, was 


ts su oe 


W/L 


THE GREATEST FILTRANT 


DEV 
Oil F 


(PATENT PENDING) 


ELOPMENT IN 
ILTER HISTORY 


@4 WIXITE Cartridge contains countless tiny 
sludge traps which envelop all foreign par- 
ticles in the oil, providing both depth and 


surface filtration. 


@the sensational 


performance of WIXITE 


makes selling easier and more profitable for 


you. 


WIX Replacement Cartridges containing 
@ wixite are available .. . NOW. 


WIXITE is new...utterly new. Backed by years of research, cutting 
clean through old concepts of filtering efficiency, WIXITE opens an 
entirely new era in oil filtration. You will find spectacular performance 
in WIXITE ... GREATER SLUDGE AND DIRT REMOVAL ... 
. . GREATER MILEAGE, And when 
we say GREATER, we mean DOUBLE the results motorists are now 


GREATER RATE OF FLOW . 


getting. 


From the beginning of automotive oil filtration, cotton threads have 
been the most widely accepted and endorsed filtering medium. WIX 
has now improved upon the performance of cotton threads by blending 
a material which ALLOWS THE UTILIZATION OF THE ENTIRE 4 i 
THREAD CONTENT. This amazing new medium—WIXITE—properly ; é 
blended and carefully packed by WIX, insures users of more than 
double the life expectancy formerly offered with ANY filtering medium. 


WIXITE 


makes oil filter dollars go farther... 
profits roll in faster, because your customers, noting the superior per- 
formance of WIXITE, naturally will demand it. WIXITE Replacement 
Cartridges are available for original equipment and replacement sales 
... for Passenger Cars, Trucks, Buses, Tractors and Stationary Engines. 


makes 


Write for the full story today. 


ENGINEERED | 


WIX ACCESSORIES CORP’N. 


e GASTONIA, N. C. 


Donald Alter, of Williamsport, Pa., won a evrolet as second prize in the All-American 
Soap Box Derby. Then dealers in surrounding towns decided to give him accessories for 
| the car. Left to right at the presentation are: Floyd Gilbert, Montoursville; Don Fulmer, 
| Milton; E. R. W. Johnson, Jersey Shore: Alter; R. C. Lewis, Danville; Earl Brown, Bellefonte, 
| and Frank Moltz, Williamsport. 


with GMAC and more recently|announced by President Carl J. 
with an Oldsmobile dealership in| Westcott. These are new positions. 


Berkeley. | Schmidt has been with the firm for 
ae ee ae 15 years and Eberhardt about 10 
Westcott Names Two years. aa 


Appointment of Joseph K. Schmidt Koerner Opens Lot 


Koerner-Motors Trading Post 
has been opened at 90 Mt. Hope 
Ave., Rochester, N. Y., featuring 
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sales and 


CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3, Ont. 





| used cars. Koerner-Motors is a 
Lincoln-Mercury dealership. 


* * * 


Fleet Cooper Builds 

Completion of a new building for 
Fleet Cooper Motor Co. (Lincoln- 
Mercury), Ardmore, Okla., is ex- 
pected after the first of the year 
It will be approximately 75 by 140 
feet in size. 

* * . 


Takes Defense Post 
Carl C. Blanchard, owner of 
Farmington Motor Co. (Ford), 
Farmington, N. H., has been ap- 
pointed head of the city’s civil de- 
fense transportation program. 
aa ? * 


Keirn Gets GM Deal 


Noel Keirn has taken over the 
Oldsmobile-Cadillac dealership at 
Plymouth, Ind., and is now oper- 
lating the business there. 

* * 


Jordan Gets Olds Deal 

Gene Jordan has been appointed 
Oldsmobile dealer in Brawley, 
Calif. 





* * * 


Lowe Names Leigh 
R. V. Lowe, president of Worces- 
ter Motors, Inc. (Oldsmobile), 
Worcester, Mass., has announced 
the appointment of Raymon D. 
Leigh as manager of the company’s 
used-car department. 
a2 * + 


Fincher’s Dolling Up 

| Fincher’s is redecorating and en- 
larging its showrooms at 37 S. 
|Union, Rochester, N. Y. 


| Spillman to Run Lot 


Scarritt Motors, Inc., has an- 
nounced the appointment of Eman- 
uel Spillman as manager of its 
used-car lot at Ninth St. north and 
First Ave., St. Petersburg, Fla. 


* * * 


| Dunedin (Fla.) Facelifting 
Broadway Garage (Oldsmobile), 
Dunedin, Fla., has been remodeled. 
A section of front wall and a door 
opening into the north side of the 
building was removed to install a 
large plate glass front with a door 
opening from the street into a new 
showroom. Bert Powers and Fran- 
cis Neumann have owned and oper- 
ated the firm for the past 15 years. 
* - 





| 


Turman Gives Car 


A 1950 Pontiac has been deliv- 
ered to the San Francisco public 
school system for use in its driver 
training program by H. D. Turman, 
president of Turman Pontiac Co., 
1215 Ocean Ave., San Francisco. 
Turman Pontiac is the successor of 
Sunset Motors. Turman is in part- 
nership with T. R. Douthit. 

* . * 


Kleier-Watson 


Homer Kleier of Oxford, Kans., 
and Cecil Watson of Wichita, 
Kans., have purchased Grabham 
Chevrolet Co., in Anthony, Kans., 
from W. A. Grabham. The firm 
name is now Kleier and Watson 
Chevrolet Co. Grabham had 
owned the business for more than 
five years. 

” . a 

Rythym Files Bankruptcy 
Rythym Motors Co., Kimberley, 
B. C., has filed notice of bank- 
ruptcy. 

aa * x 


Springfield Chartered 
Springfield Buick Co., Springfield, 
Mass., which has for years been 
under control of Noyes Buick Co. 
of Boston, will come under local 
ownership through formation of a 
new corporation. William OC. Lynch, 
who has been vice-president and 
general manager of the local auto- 
mobile firm, will be president of 
the new corporation and one of 
the three owners, who plan to issue 
stock with a total value of $150,- 
000. Papers to incorporate have 
been filed with the secretary of the 
commonwealth by Lynch, Alice G. 

Lynch and Francis X, O’Dea. 

* * + 


Tupelo (Miss.) Deal 


. Gardner Motors (Kaiser-Frazer) 
is the newest dealership in Tupelo, 
Miss. W. R, Gardner is the man- 
ager. 

* * * 


Anderson Joins Hanerkamp 
Honerkamp Motor Sales, Inc. 
(Pontiac), Cincinnati, has _ an- 
nounced the appointmént of M. E. 
Anderson as general manager, An- 
derson was formerly vice-president 
(Continued on Page 56, Col. 3) 
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Lawsuits Affecting Dealers ... 


Court D 


By Leo T. Parker 
Attorney at Law 

Ss. a higher court held 

that one who innocently or 
otherwise sells a stolen automobile 
must refund to an innocent pur- 
chaser the full purchase price of 
the car, plus all incidental dam- 
ages. The same rule of law is 
applicable to an insurance com- 
pany which paid out insurance to} 
the insured owner of the stolen car. | 

For example, in Forrest v. Watts, | 
47 So. (2d) 112, it was shown that 
one Forrest purchased a 1942 Olds- 
mobile from a dealer. Six months 
later Forrest discovered that it was 
a stolen automobile and actually 
had never belonged to the dealer. 

The police department took 
possession of the automobile from 
Forrest and delivered it to the | 
Travelers Insurance Co., who had 
acquired title to the car from its | 
lawful owner, Tom Jones, from 
whom it was stolen, on the pay- 
ment of the theft loss under a 
policy of insurance which it car- | 
ried on this vehicle. 

In subsequent litigation the higher 
court held that the dealer must 
pay to Forrest the original pur- 
chase price of the automobile, $1,- 
445, plus financing charges of | 
$281.25. The court said: 

“While it is true that the sum 
of $281.25 would have been elimi- 
nated from the sale, if the sale 
was a cash sale, we hold that even 
though this finance carrying charge 
is not property considered as a part 
of the purchase price, plaintiff is 
still entitled to recover this amount 
as an item of damage which he has 
sustained as a result of his pur- 
chase.” 





* * * 
Woman Wins Damages 


ENERALLY, the amount of 

damages allowable for injuries | 
to an aged person is small when | 
compared with allowable damages | 
for the same injury to a young) 
person. This is so because usually | 
when computing damages for an 
injury the courts base the allow- 
ance in consideration of the pros- 
pective remaining useful life term 
of the injured person. However, a 
recent higher court refused to com- 
ply with this usual law. 

For illustration, in Bayshore v. 
Cooper, 223 S. W. (2d) 77, it was 
shown that a woman driver of an 
automobile was 65 years old when 
injured through negligence of an- 
other driver who “sideswiped” 
her car. 

The jury awarded $15,941 dam- 
ages to the 65-year-old woman. The 


higher court approved the verdict. 
* a * 
Defective Title 

T IS well established law that 

under no circumstances may a 
person with a bad or defective title 

to an automobile transfer a good 
title. 

For illustration, in Adkisson v. 
Waitman Auto Co., 213 Pac. (2d), 
the testimony showed these facts: 
Adkisson bought a 1939 Ford from 
a used-car dealer, and took pos- 
Session of the automobile with 
the certificate of title in the name 
of Sorrells. 

Later Adkisson’s wife in company 
with a person who claimed to be 
Sorrells, but who was not Sorrells, 
surrendered the certificate of title | 
to the county official and received | 
a new certificate of title made out | 
to Adkisson’s wife. Thus the wife | 
of Adkisson had a fraudulent title | 
to the automobile. Then Mrs. Ad- | 
kisson took the automobile into| 
another state and sold it to the! 
Waitman Auto Co. a used-car | 
dealer. Soon afterward Adkisson | 
located the automobile on a street 
and drove it away. 

A few days later the sheriff took | 
possession of the automobile on a/| 
warrant charging Adkisson with 
theft of the car. Also, the Waitman | 
Auto Co. filed suit to recover pos- | 
Session of the car it had purchased | 
from Mrs. Adkisson who had pre- | 
ve a fraudulent certificate of 

e. 

It is interesting to observe that | 
the higher court held that Ad- | 
kisson could take possession of | 
the car, saying: | 

“It is a fundamental doctrine of 
the common law, from which all 
discussion of the question must 
Proceed, that, in general, no one| 
can transfer a better title to a/| 
chattel than he himself possesses.” 
In other words, since Mrs. Ad- 








|Credit Corp., 70 Atl. 


ecisions 


kisson had a defective title obtained 
through fraud, she could not give) 
the Waitman Auto Co. a good title. | 

The only recourse the eee 
Auto Co. has to recover the money 
it paid Mrs. Adkisson for the auto- | 
mobile is a personal suit against | 
Mrs. Adkisson. On the other hand, | 


|Mr. Adkisson can get a good title | 
from the original owner, Sorrells, | 


because he made a valid purchase. 

But if Sorrells refuses to transfer 

a good title, Adkisson can appeal to | 

the court who will order the state 

authorities to give him a good title. 
+ * * 


—— higher courts broadly | 
construe state laws where such 
broad interpretation does no harm. 

For illustration, in Bruck Vv.) 
(2d) 496, it| 
was shown that an automobile | 
dealer and a finance company exe- 
cuted and recorded a_ statement 
that the dealer might execute and 
the company accept a series of 


|chattel mortgage transactions aris- | 


ing out of the dealer’s business. 
The higher court held that affi- 


davits annexed to the mortgages In other words, this court held 








Conn. Dealers, Employes Visit Lansing— 
Twenty-four employes and guests of two Oldsmobile dealerships in New Haven and 
Shelton, Conn., are shown arriving in the special chartered plane that brought them to 


Lansing to visit the Oldsmobile plant and to confer with factory executives. 


Harry H. 


Brown jr. (ninth from right), president of Brown & Thomas Automobile Co., New Haven, 
and John N. Sinsabaugh (to left of Brown), Oldsmobile dealer in Shelton, headed the party. 


were valid although the proceeds 
of the loan advanced were ap- 
plied to balances due the com- 
pany from the dealer arising out 
of earlier chattel mortgage trans- 
actions. This was so although 
the affidavit stated that “true 
consideration” of the mortgages 
was loan on each specific auto- 
mobile. 





FAST 


CLEAN-UP 


DU PONT “PREP-SOL” means quick, easy 
surface preparation ...cuts sanding time! 


Save time and work with Du Pont “PREP-SOL.”’ It 
quickly removes wax, polish, grease, tar, and traffic film. 
Prevents foreign materials from being sanded into the old 
finish, assures a smooth, clean surface and excellent ad- 
hesion of the new coats. Ask your Du Pont jobber for 
*“PREP-SOL” today! E. I. du Pont de Nemours & Co. 
(Inc.), Refinish Sales, Wilmington 98, Delaware. 


jthat although a state statute 


in- 
validates chattel mortgage against 
subsequent purchasers and mort- 
gagees in good faith unless an afli- 
davit “of consideration” is annexed 
to the mortgage, it is immaterial 
whether the new encumbrance is 
placed upon the same automobile 
or upon new security as long as 
the prior encumbrances Were given 
for bona fide loans and are sur- 
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Pee 


the old lacquer. . 





Feather-edging 
Simplified by | J 
NEW Du Pont <——— 

Lacquer Removing Solvent! 


Here’s the new, easy way to taper 
the old finish before spot repair 
work. New Du Pont Lacquer Re- 
moving Solvent quickly dissolves 
. without remov- 
ing the original primer coat. It saves 
time and labor in sanding. . 
plifies feather-edging . . . gives you 
smoother-looking touch-ups. 


29 


rendered upon payments made out 
of the proceeds of the new loan. 
* . s 


Mortgage vs. Lien 

ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: If a garageman 
performs services on a mortgaged 
automobile which lien is superior, 
the garage owner’s lien or the 
mortgage? According to a recent 
higher court, where one is engaged 
in the automobile repair business 
and furnishes labor and material 
in the repair of an automobile for 
any person, a lien is created sub- 
ject to all prior liens. 

For illustration, in United Tire 
& Investment Co. v. Maxwell, 215 
Pac. (2d) 541, the testimony showed 
facts, as follows: One Egan gave 4 
chattel mortgage on his automobile 
to Risner’s Cars, which mortgage 
was assigned to United Tire & In- 
vestment Co. The mortgage and 
assignment were recorded as re- 
quired by law. 

Thereafter the automobile was 
damaged in a wreck, At the re- 
quest of the owner, Egan, one 
Maxwell towed the wrecked auto- 
mobile to his garage and stored 
it for some time. He retained 
(Continued on Page 52, Col, 1) 
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Reports from Various Areas... 





Auto Market Page 


Market Influences 


Editor’s Note: New-car sales 
reports from some cities indicate 
relatively small declines’ since 
Regulation W was tightened Oct. 
16. In some instances, registra- 
tions have increased although 
dealers insist that sales are off 
as much as 50 percent, 

It should be remembered that 
there are three factors affecting 


these registration reports: (1) 
Time lag—There is often a lag 
of several weeks between the 


sale of a car and its registra- 
tion; (2) Distress sales—Observ- 
ers contend that many dealers 
are discounting heavily in at- 
tempts to move stocks, and, (3) 
new-model cleanup. 

* * 7 


Pittsburgh 


Although new-car registrations in | 


the Pittsburgh district were higher 
during the week ended Nov. 18, 
“the 


It’s here! The amazing new 2 in 1 
Chrome Piston Ring Set 


Actually two sets in one because two 
springs, Normal Pressure and HiPres- 
are packed with each Chrome 
two sets in one because 


sure, 


Oil Stopper... 


gain was far smaller than! 


seasonal,” the University of Pitts- 
burgh reports. 

The university’s index of business 
activity for the district rose to its 
highest point since mid-August 
during the week of Nov. 18, how- 
ever. The index reached 202.9, com- 
pared with 201.1 in the preceding 
week. 

f * * 


Minneapolis 

Used and new-car sales in Min- 
neapolis during the closing weeks 
of October and early November 
slid to from 40 to 65 percent below 
early October 
to a combination of factors high- 
lighted by stiffer credit regulations. 

A survey of Twin Cities dealers 
indicated everything from panic 
conditions among some used-car 
dealers to “business as usual” 
from some new-car dealers with 
1951 models to sell. 


Most dealers agreed that traffic | 
had slowed down to a walk 


NMEW CHROME OIL STOPPER 


showrooms. In a few 
tomers had no idea they would be 
prevented from buying the “car of 
their dreams” when they stopped 
by to “shop” for a new or used 
car. But when the chips were down 
and they arrived at the 
discussing the deal 
actually how much down and per 
month they were to pay—the deal 
usually folded up. 

A Ford dealer and a Chevrolet 
dealer each admitted they had lost 
as many as “six to eight deals in 
a row.” 


“The main thing is survival,” was 


and September due), oft-stated tale of woe from 
used-car lots. New-car dealers said 
it was a vicious circle—customers 


with new-used cars on tradein deals 


|for a ’50 or ’51 model usually could 


|tradein allowance 


in | ments. 


handle the payments with a high 
but when the 
dealer came to dispose of the same 
used car, a would-be buyer for it 
usually couldn’t handle the pay- 
So a large stockpile in 


cases cCus- 


point of | 
in terms of | 





Named Indiana's Largest Ford Deal— 


C. T. Foxworthy Co., 
dealership, 


the firm are, left to right: 


C. T. Foxworthy, president; C. Fred Yando, assistant central region manager; Virgil La 
Marre, assistant sales manager of Indianapolis district; W. W. Cummings, Indianapolis 
district sales manager; C. L. Havens, Indianapolis zone manager; Joe Knop, sales manager 


Gordon Foxworthy, general manager; 
ager, and J. C. Doyle, 


newer used models 
"50s 
lots and showrooms. 

Used-car dealers, many of them 
frantic, reported new-car dealers 
selling wholesale had approached 


Perfect Circles 
Sensational Wew 


TOP COMPRESSION RING 


SS 


Optianal MiProssure 
spring porked with every 
fur 


Chrame Oil Tg 
" 


vr et ae 


a ee 


at ne exstracastl 


ring set 


Double the Life of Cylinders and Rings! 


give dealers and mechanics the piston 
they have been waiting for! 


Thousands of field installations—in 
all kinds of cylinders—for all types of 
service have established entirely new 
standards of operating economy and 
life for rings, pistons and cylinders. 


PLATED WITH SOLID CHROME 









Perfect 


813 E. Washington St., 


E. C. Dennis, 
central region manager. 


‘48s through | 
was piling up in most dealer | 


solid chrome plating on the top com- 
pression ring and the steel rails of the 
oil ring assures twice the life of ordi- 
nary sets! 


At last, optional spring pressures 
plus the acknowledged superior bear- 
ing and wear characteristics of chrome 


Never before in piston ring history 
has such improved performance been 
available to consumers with so little 
difference in cost. Truly, it is 


A Sure Bet in ONE Set 


Circle 


The Most Honored Name 
in Piston Rings 





is now the state's biggest Ford 
regional and district officials have announced. Shown at the dinner to hono 


Indianapolis, 


R. A. Foxworthy, manager of the branch at 2419 W. Washington 


Indianapolis district assistant sales man 


them in droves lately with pleas 
to unload their huge inventories 

from tradeins at prices $200 to 
$400 off. But there were few tak- 
ers among the used-car dealers. 

Commented one used-car dealer: 
“October was the worst month I've 
seen in my 10 years in this business 

even worse than normally bad 
January and February here.” 

Still another comment: “Cars 
under $600 are moving but I can’t 
find buyers for newer cars in the 
$2,000 range. People are going away 
disappointed when they find they 
can't raise the downpayment or 
handle monthly payments. They 
jdon’t even buy a cheaper car in 
|place of the more expensive one 
they can’t handle.” 

A Ford dealer said that many 
deals could have been made even 
on an 18-month basis but that 
15 months meant no-sale in many 
cases. He thought that payments 
of $67-$71 would be all right, but 
that present payments of $92-$96 
were difficult for most buyers. 
| An average of 50 percent of cases 
| were found to lack financing ability 
| by most dealers, the same for both 
|}new and used cars. However, most 
dealers here have been employing 
a sound one-third down policy for 
}some time. 

A Hudson dealer was more opti- 
mistic, finding sales returning to a 
more stable condition after the 
“hysteria and publicity” died down. 

In the heavier car class such 
as Cadillac, little buyer resistance 
has been found so far. This has 
been true all along since various 
credit restrictions have been im- 
posed during the past few years. 
The situation remains unchanged, 
according to heavier car dealers 
here. 

Nevertheless, new-car sales for 
October were reported by all deal- 
ers to be well above a year ago, 
with the first two weeks of the 
month accounting for most of the 
sales. 

In general, most dealers were in 
confusion and pessimistic about 
the future. As a Buick dealer put 
it: “The longer these controls are 
in operation, the worse effect they 
will have on the market, coupled 
with an expected cut in production 
after the first of the year which 





| 





will make the _ situation even 
worse.”—(Nat Wood.) 
* * * 
New York 
Auto registrations in the New 
| York area amounted to 6,367 units 
in the week ended Nov. 18, a gain 


of 6.8 percent over the 5,962 units 
registered in the comparable 1949 
week. 


" 


Dallas 

A survey of the car market i! 
Dallas shows that new and used 
car dealers are “hurtin’” plenty a 
a result of Regulation W, but dea! 
ers in jalopies and old cars ar 
| pretty well satisfied. 

L. P. Penson, used-car dealer in 
Dallas, said: “My customers can’t 
pay one-third down on a car, and 
even if they could, they wouldn’t 
be able to pay it out in 15 months. 
It looks like I’ll just have to close 

| the gates.” 

| Dave Tharp, however, a Dall: 

| dealer who handles mostly cars 

|} years old or older, had this to sa} 

| “The big boys are hollering. Bi 

my business is as good or bebt« 
than ever. My cars are junker 
jand don’t sell for much anyway) 


|They cost me more now, but 
;just add it on to the customer 
(Continued on Page 31, Col, 1) 
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Auto Markets 


(Continued from Page 30) 


price. And I’ve always charged 
more than a third down and given 
the customers less than 15 months 
to pay the balance.” 

The survey showed that the price 
of prewar cars is up from $25 to 
$100, with new-car dealers boosting | 
slightly the prices they charge | 
used-car dealers for tradeins. 

The survey also showed that 
new-car dealers have lowered 
fractionally the prices of 1948-50 
tradeins they sell to used-car 
dealers. 

David Karlen of Dallas, who 
handles late-model used cars, re-| 
ported his sales dropped from 50 | 
to 15 a month; while Maury el 
lette said, “I can’t buy cars, and 
can’t sell them. I'd buy a peneh | 
of old crates if I could find them. 
They just aren’t to be found.” 

W. D. McDowell, another Dallas 
dealer, was optimistic about the | 
whole situation. He feels things 
will get better when more money 
gets into circulation, with the 
money coming from “war plants, 
new jobs and so on.”—(Joe Horn- 
aday.) 


* * * 


Indianapolis 


In spite of the sharp slump in 
sales during the last 10 days in 
October because of stricter credit 
limitations, new-car sales in Marion 
county (Indianapolis), during the 
month were greater than in Sep- 
tember, according to the Indian- 
apolis Auto Trade Assn. 

During October in Marion county, 
3,090 new cars were delivered, com- 
pared with 2,955 in September. 

Ford was the top seller during 
the month with 736 units, fol- 
lowed by Chevrolet with 706 units. 
However, from the first 10 months 
of the year, Chevrolet led Ford, 
6,971 to 6,250. 

So far in 1950 dealers have regis- 
tered 28,289 cars, as compared with 
25,199 units for the corresponding 
period in 1949. In October, Plym- 
outh gained third place for the 
first time. The spot had been held 
by Pontiac.—(Leslie E. Dunkin.) 


+ » + 


Florida 


Melancholy days have come for 
Florida’s used-car dealers whose | 
fine models sit untried on jam-| 
packed lots. Right now, they’ re | 
probably the unhappiest bunch of | 
businessmen in Florida. 

Rows of glistening Chevrolets, 
Fords, Plymouths and other popu- | 
lar-priced models that would have | 
brought around $1,800 in the spring | 
go begging today for $1,500 or little | 
better. Even deeper price cuts may | 
come, dealers say. 

The gloom that besets the deal- | 
ers is shaped up in a single 
designation: Regulation W. Be- 
fore Korea, you could buy a light | 
1949 car for $60 a month on the | 
installment plan. Now, for the | 
same auto, you have to shell out 
about $90 a month. 

“Frankly, it’s knocking the day- 
lights out of our sales,” said one 
big operator. “People just haven't | 
got that much to spend these days | 
with taxes and all. 

“Many of them want ’48 or 49 
models but the going’s too steep. | 
So they settle for a prewar model. | 
There isn’t much profit in the deal | 
for us and there isn’t much auto- | 
mobile in it for them. But that’s 
the best they can do.” 

The credit-curbing regulation 
hits the “little” buyer the hardest, 
says E. R. Parrish, of Jacksonville, 
Fla., one of the founders of the 
Florida Used Car Dealers Assn. 

“The fellow with enough cash to 
pay for a Cadillac naturally isn’t 
worried,” he commented. “But the 
fellow with a modest, fixed income 
has run into rough sledding—it’s 
either buy a jalopy or walk.” 

Like many others, the Jack- 
sonville dealer says he has begun 
to “adjust” his overhead—which 
means laying off about one-third of 
his help.—(Joseph Lawren.) 

7 + » 


Canada 


handling the so-called 
new-used cars” appear to be the| 
first victims of the new credit con- 
trol regulations in Canada because 
their business was based on immed- 
late delivery of practically new 
cars at lower down payments and 
easier terms than those offered by 
the authorized new-car dealers. 
Many of these dealers had oper- 


Dealers 


| 456,196, an 


ated successfully by offering 
“new-uSed cars” at 25 percent or 
less down payments and terms 
stretching as much as 36 to 40 
months. However, under new reg- 
ulations, this is impossible and 
some of these dealers admit they 
are going out of this line immedi- 
ately, concentrating instead on 
selling older cars. 

A number of dealers are prepar-| 
ing to handle American cars under | 
the impression that the Canadian 
|government will lift all import re- 
strictions early in the new year, 
frankly admitting that they are 
|going after such U. S. franchises 
now.—(M. L. Schwartz). 

* * * 


West Virginia 
Vehicles registered in West Vir- 
ginia during the four months ended 
Oct. 31 reached a record total of 
increase of 35,175 over 
the corresponding period last year, 


The cornerstone 


is a busy lubrication department. The key to that 


=» | county 


Sippels Are Cited by Studebaker— 

W. H. Sippel, extreme left, and Orville W. Sippel, second from right, partners in Sippel | 
Auto Co. (Studebaker), Joliet, Ill., have received a plaque from Regional Manager Harry | 
B. O'Neil in recognition of the firm's 35 years as a Studebaker dealership. At the extreme | 
right is T. W. Catt, district manager. 


on motor vehicle titles increased | 
from $1,177,304 to $1,309,506. 
Vehicles registered thus far for 


it was announced by State Vehicle 
Commissioner Don McClaugherty. | 
Registration receipts during the 
period totaled $10,373,380, an in- 
crease of $882,578 over the corre- 
sponding four months last year. 
In the same period receipts 
from the 2 percent privilege tax 


cars, 95,436 class B trucks, 5,770 | 
class K trucks and 38,585 others. 

If the present rate of registration 
continues, McClaugherty said, West 
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. quality lubricants. Leader of a full line 
of quality lubricants is KENDALL, 


THE 2000 MILE 


OlL—refined from 100% 


Bradford, Pennsylvania Crude Oil. 
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|let, 843; Chrysler, 


1950-51 include 316,405 passenger | Lincoln, 


Virginia will have nearly 500,000 
vehicles registered at the end of 
the current license year, June 30, 
1951.—-(Bethune Jones.) 


* * * 


Buffalo 
New-car registrations in Erie 
(Buffalo), during October 
showed a decline from the Septem- 
ber level but were substantially 
ahead of the corresponding month 
a year ago, the Buffalo Automob/le 
Dealers Assn. reports. 

October registrations totaled 
3,813 compared with 4,123 in Sep- 
tember and 3,034 in October, 1949. 
Registrations during the first 10 
months of 1950 totaled 39,396, 


| compared with 30,410 in the first 


10 months of 1949 and 23,610 in 
the first 10 months of 1948. 
Registrations in Erie county dur- 


|ing October by make were: Austin, 


3; Buick, 262; Cadillac, 69; Chevro- 
133; Crosley, 1; 
DeSoto, 93; Dodge, 266 Ford, 751; 
Frazer, 3; Henry J, 48; Hudson, 27; 
13; Mercury, 125; Nash, 
125, Oldsmobile, 194; Packard, 40; 
Plymouth, 437; Pontiac, 249; Stude- 
baker, 79, and Willys, 12.—(George 


'E. Toles). 
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Old-time lamps were so inadequate for driving 
at high speeds, or in perfect security at low speeds, 
that only the bravest motorist drove at night. 


HE organization that is now the Auto-Lite Lamp 

Division was building lamps for the carriage trade 
as far back as 1896. These lamps in spite of steady 
improvements lacked the depend- 
ability, economy and convenience 
so necessary for safe driving in the 
dark. Then in 1911, Auto-Lite pio- 
neered the principle of automotive 
electric lamps supplied with power from a generator 
installed as part of the engine. This practice is now 


universally standard on all modern makes of cars. 





’ is now just” Turn on your lights 





Ws 









Success of Auto-Lite pioneering is 
written in the progress of the auto- 
motive industry. It’s written, too, in 
the fact Auto-Lite is the world’s larg- 
est independent manufacturer of auto- 
motive electrical equipment .. . 
producing more than 400 products in 28 great Auto- 
Lite plants from coast-to-coast. To- 
day ... Auto-Lite products, backed 
by world-wide service facilities, are 
original equipment on many makes 


of America’s finest cars, trucks, 





tractors, airplanes and boats. Their 
record of dependability during 39 years of use is 
summed up in the phrase. . . “You RE 


Atways Ricutr Witrn Auvrto-Lire.” 
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BATTERIES * BUMPERS * FUEL PUMPS * HORNS * GENERATORS 


LIGHTING UNITS ¢* SPEEDOMETERS °* SPEEDOMETER CABLE 
SWITCHES « STARTING MOTORS ¢ INSTRUMENTS & GAUGES 
IGNITION UNITS * MOULDED PLASTICS * WINDSHIELD WIPERS 
WIRE & CABLE * SPARK PLUGS-* METAL FABRICATED ASSEMBLIES 


DIE CASTINGS—Gray Iron; Zinc and Aluminum Base 
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Highways & Safety... 


Tests Seek 





Reasons | 


For Mishap Repeats 


By Tom Hewitt 
Staff Writer 


T MAY soon be known why driv- 

ers become accident repeaters. 

Psycho-physical tests to deter- 
mine the cause or causes are being 
conducted jointly 
by the New York 
state bureau of 
motor vehicles 
and New York 
university’s center 
for safety educa- 
tion. 

The tests are 
mandatory for drivers with three 
reportable mishaps within 18 
months—meaning accidents caus- 
ing personal injury or property 
damage of at least $50. 

Drivers are measured with ma- 
chines for visual acuity, color per- 
ception, depth perception, field of | 
vision, reaction time and coordina- | 





and a half, which also includes | 
|written examinations, a 15-minute} 
interview and an emotional sta-| 
bility test. 
| + + * | 
1. clinic is still in the experi-| 

mental stage, but it offers a| 
method for checking all drivers to} 
weed out those who are dangerous 
and to help the .good ones become 
even better. 


using a brake pedal. When a green} 


49/100 of a second is the minimum. | 

For field of vision, the driver 
rests his forehead against the top 
of a box while two paper strips, 
one on each side of the driver, 
are drawn forward from behind 
him. 

The examiner reads the angle of 





tion. The tests take about an hour 





Ventilation in rain 
Come cloudburst or 


Ventshades allow windows to be 
lowered 2 or 3 inches. Weather 
stays out, but fresh air cir- 


culates throughout th 


Because Ventshades 


the car naturally, they practi- 
cally eliminate the condensation 
of moisture on windows and 


windshield, 
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vision from scales on the box when | 





or snow 
blizzard, 


against showers and circulati 
e Car. air keeps car cooler. 
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A cooler car when parked 


In hot weather windows can be 
left lowered a little when car 
is parked. Ventshades protect 


ng 


/ 
glass Added beauty for the car 
ventilate Ventshades are as beautiful as 


they are practical, adding 


to any car. They look like 
built-in feature. 


touch of streamlined smartness 


VENTSHADES SELL WHEN SEEN— DISPLAY THEM ON 
YOUR SHOWROOM CARS AND DEMONSTRATORS 


* 


* 
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* 





Reaction time is determined by| Capitol Motors Presents Car— 
A dual-control Dodge Coronet driver training car has been presented by Capitol Motors 
light is flashed to red an electric | (Dodge-Plymouth) to Indianapolis’ Ben Davis high school. Paul Mason, left, general man- 
clock measures the time the driver! ager, presents the keys to the trainer to Charles H. Vance, school principal. In the car 
takes to press the brake. Less than is Gordon E. Harker, head of the school's driver training program, and a pupil. 


|the driver says he sees them, This|small post toward or away from 
|shows the motorist how much he him to line it up parallel with an 
|can see out of the corner of h‘s|immovable post. Two tests on this 
| eye. Passing is a 75 degree angle. 


are conducted, one under daylight 
land the other under night condi- 


and the movable post a glaring 
headlight. The driver must try 
the matching up three times, He 
is allowed to be off by a total of 
three inches, which on a highway 
could amount to a 200 to 300-foot 
miscalculation. 

The safety educators and vehicle 
bureau officials are hoping that 
someone or some institution will 
put up enough money to make these 
tests available to all drivers. 

They feel that the examination 
can discover physical and habit 
factors that cause poor driving and 
which could, in most instances, be 
corrected before an accident occurs. 





Suggests Penalty 
‘For Producers of 


High-Speed Cars 


Works Minister D. B. MacMillan 
of Alberta has suggested penalties 
| against manufacturers of automo- 
|biles with a speed of 80 miles an 
|}hour or more as a means of cut- 
ting highway accidents. 


MacMillan said that automobiles 


nent post becomes a red taillight 


OR depth perception, the driver | tions. 


uses a 


long string to move a' 


Extra comfort for the motorist...added 
beauty for the car... more profits for 
the dealer. That’s what Ventshades 
offer — and that’s why Ventshades are 
one of the fastest-selling items in the 
field today. Easy to sell, quick to install, 
Ventshades present a profit oppor- 


tunity you can’t afford to pass up. 


LIST PRICES 
Four-piece set $12.50 
Two-piece set $ 6.50 










ALLL 


factured Under Exclusive License 


APL 


AUTO VENTSHADE COMPANY 
P.O. BOX 1402 + ATLANTA 1, GA. 


For the night test, the perma- 





|capable of excessive speeds are 
\“weapons of destruction in the 
_| hands of. irresponsible and reckless 
drivers.” 


| He said nearly two-thirds of Al- 
berta highway accidents happen at 
night and “nearly always the fa- 
talities are caused by excessive 
speed and the inability of drivers 
to stop quickly enough to avoid 
killing or maiming themselves or 
others.” 


Fines and jail sentences do not 
seem to curb effectively the care- 
less or speed fiends, MacMillan 
said. “Some new legislation may be 
necessary. Perhaps it should be il- 
legal to manufacture cars capable 
of 80 or 90 miles an hour.” 

He discounted drivers’ tests as an 
effective curb on the accident rate. 
Alberta requires no test for drivers’ 
licenses. 

* * * 
Calif. Safety Conference 
Slated for Dec. 7-8 


California’s 1950 traffic safety 
|conference will be held Dec. 7-8 in 
Sacramento. More than 500 local, 
|state and national safety leaders 
j}are expected to attend, 


| The conference will be divided 
jinto seven sections, including edu- 
jcation, engineering, enforcement, 
vehicle administration, commercial 
| vehicles and public information and 
| support. 

* * ca 
Safety Program Opened 
In Catawba County, N. C. 


The Catawba County (N. C.) New 
|Car Dealers Assn. has opened a 


| traffic-safety drive. 


John A. Park, chairman of the 
North Carolina highway safety 
committee and a Raleigh news- 
paper publisher, told the kickoff 
|meeting that no group is more 
| vitally interested in safety than 
;auto dealers. He expressed the 


|hope that other dealer groups 
|would join in similar efforts. 
* * * 


Conn. Fleet Safety Contest 
|Brings Low Mishap Rate 
Sixty fleets entered in the Con- 
necticut Valley (Conn.) accident 
|reduction contest completed Sep- 
jtember without an avoidable acci- 
}dent, the Hampden county accident 
|prevention council has reported. 


| Seventy-seven fleets of trucks, 
buses and taxicabs entered the con- 
test. Total accidents reported for 
the 30-day period were 27, for a 
record of 1.18 accidents per 100,000 
miles. 

* * * 





Home on Range 
Ark. Voters Bar Cattle 


From Roaming Roads 

The open range on Arkansas 
highways, which has been the sub- 
ject of bitter attack by exponents 
lof public safety for many years, 
has come to an end with reports 
that a constitutional amendment 
forbidding stock to run at large 
|was approved by the voters in the 
general election. 

Arkansas farmers and stock 
growers have traditionally insisted 
on grazing their cattle on unfenced 
land, and many highway accidents 
| have been attributed to presence of 


| (Continued on Page 49, Col, 1) 
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Merchandising 


Memos to Dealers 


By Bob Finlay 





HE Elmira (N. Y.) Automobile 

Merchants Assn. went after both 
new and used car business with a 
cooperative newspaper ad which 
warned Elmira area residents: 

“You can’t afford to drive a worn- 


out car. You can afford sound 
transportation now.” 
Copy continued: “Government 


credit controls do not make it im- 
possible for you to buy. They are 
designed to channel money neces- 
sary for national defense into the 
proper places. 

“If your car is in poor condition, 
if you are plagued with repair bills, 
it’s time to trade for a new car or 
a dependable used car. 


“In case a new car is beyond 


rebelled at having to rewrite his 
letters so many times, and sug- 
gested that he mimeograph them. 


As more and more customers, 
neighbors and friends began to 
demand copies of “The Doings,” 
Headlee added to his mailing list, 
until today he mails out 1,350 copies 
a month and leaves another 650 
copies at Denton’s four restaurants 
to be distributed 
readers. 

He figures that each copy has 
five readers—giving him a reading 


| circulation of 10,000. 


your purchasing power, a good used | 


car is a very wise investment. In 
this way you can be sure of de- 


pendable transportation in the 
future. 
“Used car prices are low but 


there is no assurance of them re- 
maining low. The fast changing 
international situation could over- 
night force a production cut and 
produce a shortage. You can’t af- 
ford to wait. You'll be much wiser 
to adjust your desires to a me- 
chanically sound used car with pay- 
ments that will fit your budget.” 
* * + 


K-F Dealers Active 

| URING the recent elections, 
Kaiser-Frazer dealers in Balti- 

used an appealing goodwill 

They offered to provide 

anyone’s 


more 
gesture. 
free transportation’ to 
voting place. 

And in Rochester, N. Y., West 
Main Motors (Kaiser-Frazer) is 
offering to let residents test drive 
the new Henry J. anytime be- 
tween 8 a.m. and 9 p.m. 

The dealership offered to drive 
the car to the prospect’s home if 
desired. 

x *x a” 


With Flourish 


Steel City Motor (Ford) intro- 
duced the new Ford in Pittsburgh 
with a flourish. 

J. C. Sanford, new car sales man- 
ager, says the firm booked excellent 
talent for a two-hour show includ- 
ing a half-hour radio broadcast 
(KDKA) in the firm’s showroom. 

Featured were Maurice Spi- 
talny and his orchestra, Mary 
Martha Briney, Bob Carter, and 
Bill Hinds, 

Sanford said the presentation was 
expensive but not out of reach, 
“because we try to do a large vol- 
ume of business by earning the 
goodwill of, and making good deals 
with, a large number of people.” 

* * co 


Big Little Things 
N OST dealers know the value of 
: handling the customer’s car 
with care in the service depart- 
ment. They caution mechanics 
against getting grease on the steer- 
ing wheel or upholstery. But how 
many merchandise their care? 

Herb Travellyan, of Travellyan 
Oldsmobile, Lansing, sends in a 
ecard which is attached to the 
gearshift lever or radio knob 
following service. 

After offering thanks 
patronage, the card says: 

“As an added service we have— 

“I. Cleaned your windshield and 
all the windows. 

“2. Cleaned the 
and shift lever. 

“3. Swept out the floor 
rear. 
; “If you are not completely satis- 
fied with the work performed, 


please tell us.” 
* 


for the 


steering wheel 


front and 


Dealer Journalism 


A MIMEOGRAPHED monthly 
news letter has made E. J. 


Headlee one of the best-known 
automobile dealers in the Denton 
(Tex.) area. Called simply “The 


Doings,” it is believed to be read 
by 10,000 people. 

A few years before World War 
II, Headlee began writing letters 
to some of his friends in which 
he would comment about com- 
munity events. 

One day, however, his secretary 


The paper is composed of local 
news, personals and his own oc- 
casional comments on local, state 
or world affairs—nothing particu- 
larly new or startling. 


Headlee thinks that, perhaps, | 


to downtown 


communities are “starved” for the 
old-fashioned newspaper, which 
earried locals and personals, and 
was not filled up with comic strips, 
the opinions of columnists and 
“boiler plate” from the large news 
services. 
* + * 


New Idea? 
N AUTOMOBILE merchandis- 


+% ing idea, which already gives 
indications of spreading to other 
parts of the country, is a circus 


carnival tent covered used-car lot, 
started in Minneapolis by O. I. 
Borton Motors (Dodge-DeSoto). 

The idea came to Borton’'s wife, 
who as a member of University 
Women’s Assn. had a Siamese girl 
under her wing on a study grant 
at University of Minnesota. 

Mrs. Borton took her out to her 
husband’s used-car lot here. Con- 
fused over the way we handle 
cars, the Siamese girl, Nandak 
Suprabhtananda, said “why don’t 
you cover those beautiful cars?” 
Mrs. Borton explained they did 
cover new cars, but not used 
ones. 

“They are so pretty they should 
be covered too,” said the Siamese 


girl, suggesting gay canvas. 
Immediately an awning firm was 


aT Le 7: 


“To be successful, a Car Dealer must be 
equipped to satisfy the public’s demand for 
faster, more efficient service. For that reason, 
we completely modernized our lubrication de- 
partment by installing Lincoln Lubricating 


Equipment. 


“This ultra-modern equipment has met our 
highest expectations. Customers, new and old, 





ate ots ay} 
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LUBRICATING 
EQUIPMENT 





Stewart K-F Motors, Jacksonville, Fla.— 


This firm, 
company is headed by Gordon Stewart, 
Cc. C. Alexander. 


a newly-appointed Kaiser-Frazer 


called in and before many days the 
lot was transferred into a circus- 
carnival theme with a huge canvas 


tent covering the entire lot. The 
colorful canvas is in red, yellow 
and blue. 


* * 4 


Now’s the Time 


] OWNTOWN MOTORS in Wat- 
ertown, N. Y., promoted used 


former Willys distributor at Mobile, Ala., 


its facilities. The 


distributor, has remodeled 


and 


car business with an unusual news- 
paper ad built around a sketch of 
a rocket. 


The deep one-column ad was 
headed by the caption: 

“We don’t know what used-car 
prices are on the moon... but we 


do know that you will save if you 
buy now during our overstock sale. 
We need the space. You make an 
offer.” 


are greatly impressed with its smart, business- 


like appearance. 


**The service outlets, centralized in the Lubreel 





four cars simultaneously. 


customers, and more sales of 
and accessories.” 


cabinets between the lifts, save our operators 
time and steps, permitting them to service 





‘Getting more cars on the lifts per day means 
more profitable service volume, more satisfied 


related services 


Louis F. Marsh, Service Mgr. 


Atlanta, Ga. 


Increase Your Service Sales Volume and Profit with... 
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Capital Automobile Co. 






INSURES Dependable Performance 
ASSURES Fast, Easy Operation 
PROVIDES Trouble-Free Service 
BUILDS Customer Confidence 
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IB HATS ARE OFF J 


“| The word is in—and it’s wonderful! By wire, 
| by phone, by letter, Nash dealers report that the 
sales and enthusiasm inspired by the introduction 
e | of the 1951 Nash Airflyte line is the greatest 
success in all Nash history. 


é . 
Our hats are off to the men who designed and 
4 a ‘ built “The World’s Most Modern Cars”... to the 
—_ 4 dealers who are selling their neighbors the most 
~ ap spectacular line of cars Nash has ever offered .. . 
| and to the American public for falling in love with 


the finest cars we have ever produced. 


Best of all, Nash dealers are cheering the 1951 Nash 
Airflytes ... and are selling them in record numbers! 


—- ~~, 
* 
F« 





THE AMBASSADOR «+ THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 











38 


On the Financial Front... . 
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Shorts Ease Holdings 
In 3 Auto Stocks 


By George Deery 
Associate Editor 


7 of the short posi- 
tion in the automotive stocks, 
listed on the New York stock ex- 
change, took a more optimistic 
view of three issues and lightened 
their holdings in the month ended 


| This 


with 2,044,272 


month earlier. 


* * * 


increased 231,896 shares to 2,276,168. | 
compares 


a | 


tors, but they did in the past month 
to 107,362 shares. 

Last month the aggregate was 
86,224. Chrysler’s total was in- 
creased to 35,905 from 31,740, 
while Hudson jumped to 37,891, 
compared with 33,231 in the pre- 
vious month. The Nash position 
grew to 15,530 against 11,565. 
Two rubber stocks also found 

more adherents among the bears 


|Goodrich was credited with 5,446 


'JT HAS been a long time since} 
'I the shorts have hiked their hold- | 
ings substantially in General Mo- 





Ov. ; tabulation by the ex- . 
alas soveaie. eo ° Auto Stocks 

Of the auto manufacturers, the ea Nov. 27 “ae 
total for Studebaker dropped to | Chrysler ......... — " 
51,085 from 54,466 in the report | Crosley... ee en 
issued Oct. 13. Likewise, the Wil- | General Motors .. #7% = S03 | 
lys-Overland position declined to | Hudson .......... So o 

; Kaiser-Frazer .... 6% 6 

6,835 in the latest release by the | Nash-Relvinater 18% 18 
exchange from 6,935 a month ago. | Sastes@ .......... 3% 3% 

The shorts had earmarked 6,600| gtudebaker ....... 32 31% 
shares of Gar Wood, compared with| Tucker ........... 03 05 
8,000 shares at Oct. 13. | Willys-Overland .. 8% 8% 

These three stocks ran counter | Average for 
to the general trend, however, since | 10 Stocks ....... 20.34 20.18 | 


the total shortside on the Big Board 


All-weather 





shares, 
those 
8,380 shares of Goodyear, On Oct. 


compared with 5,195, and 
who expect a decline held 


13 the total for this firm was 5,294. 
+ * * 
Auto Firms Pay More 


A Usveneey dividends spurted 
at a faster rate in the first nine 


months of this year than those for | 
25 other types of businesses, accord- | 
ling to The Exchange, monthly pub- | 


lication of the New York stock 


exchange. 

The $472,941,000 paid by 73 au- 
tomotive firms in the first three 
quarters was up 72 percent over 
the $274,985,000 sent to stock- 
holders in the corresponding pe- 
riod a year ago. 


All companies, numbering 1,038, 





“According to the depreciation 


thing happens to your car 
owe us $6.75.” 


|registered a gain of 21.1 


value chart, Mr. Munson, if any- 


, you'd 


percent, 


lor $3,374,055,000. This compares with 


$2,786,023,000 
| of 1949. 
Companies not classified 


in the same 


period 


in the 


|26 groups boosted their dividend 
|declarations 42.5 percent for second 


place, while the electrical 


FULTON SIDE SHIELDS 





Ideal companion 
equipment to sell with 
the famous 
Fulton Sun Shield 


DECORATIVE, PRACTICAL! 


NO. J-51 JET AERIAL BOOSTER 


A snappy, quality touch of color 
to match the finest car. Also 
helps bring in those hard-to- 
get radio stations. Made of 
aluminum — 4 brilliant colors 
— “Jet Flash” plastic ribbons. 
Quickly attached to car aerial. 


NO. 317 


STEERING 
WHEEL 
SPINNER 





Sparkling, jewel-like knob 
of clear and colored lucite. 
Lustrous, streamlined 
chrome base and bearing 
pin. Assorted colors. Twin 
band mounting. 


MEET A NEED... MAKE A SALE! 


Here’s your answer for that “stuffy car’’ trouble in rainy, 
sleety, snowy weather. Fulton Side Shields permit lowering 
windows even in a driving rain storm — let fresh air in, avoid 
stuffiness and fogging glass. 


Easily attached, securely held by stainless steel spring 
clips. Weather-tight rubber seal strips. Made of aluminum — 
Pearl Gray Lustre finish. Can be painted to match car. List, 


$7.95 per pair. 


THIS IS SIDE SHIELD SEASON .. . ORDER FROM YOUR JOBBER TODAY 


THE FULTON COMPANY 


1912 SOUTH 82ND STREET ° 


AA 


4 


NO. 36 DE LUXE 
TRAFFIC LIGHT FINDER 


Large size, instantly ad- 
justable to suit any 
driver. Mounts securely 
to windshield molding. 
No. 34, smaller iens, at- 
tached to windshield by 
vacuum cup. 





NO. 25 BUMPER CLAMP 


Rugged, safe, adjustable 
anchor for any size load 
the bumper can carry. All 
steel. Rubber cushion 
protects bumper. Fits 
nearly all late-model cars. 


MILWAUKEE 14, WISCONSIN 






TRAILER 
COUPLING 


The coupling of top pref- 
erence everywhere can be 
bolted or welded to trailer 
tongue. Hand wheel with 
positive safety latch 
makes attaching easy. 


equip- 


ment firms were third with a gain 
of 40.3 percent. 

Following, in order, were the 
chemicals, up 28.7 percent; finan- 
cial, 25.5; petroleum and natural 
gas, 24.3; utilities, 20.8; building 
trade, 20.3; farm machinery, 17.3; 
steel and iron, 16.6. 

Real estate, 9.2 percent; food 
products and beverages, 8.9; air- 
craft, 8.8; U. S. companies operat- 
ing abroad, 8.8; amusement, 8.2; 
mining, 7.2; textile, 6.5; office equip- 
ment, 4.2. 

The rubber companies’ were 
next in line, showing dividend 
disbursements 4.1 percent higher 
than the January-September pe- 
riod last year. This year this 
group disbursed $10,644,000, com- 
pared with $10,255,000 in the first 
nine months of 1949. Retail trade 
payments were up 3.8, 
| Two groups paid less this year, 
compared with last: Leather and 
leather products were off 5.8 and 
railroad and railroad equipment, 
10.7. 


* + x 


Earnings 


Autocar Co.— Nine months to 
Sept. 30: Net profit, $82,169, equal 
|to $1.22 a preferred share on net 
sales of $20,535,356, compared with 
a loss of $596,204 on sales of $16,- 
608,958 a year ago. 


Briggs Mfg. and domestic sub- 
sidiaries—Nine months: Net profit, 
$10,788,774, equal to $5.54 a share, 
compared with $9,120,012, or $4.68, 
last year. 


Kent-Moore Organization — Nine 
months: Net income, $431,053, equal 
to $1.35 a share, compared with 
$279,407, or 87 cents a share last 
year. September quarter: Net in- 
come, $97,503, equal to 30 cents a 
share, compared with $60,374, or 
19 cents a share a year ago. 


Parker Rust-Proof Co. and sub- 
sidiary— Year to Sept. 30: Net 
profit, $1,780,106, equal to $4.14 a 
common share, compared with $1,- 
| 454,006, or $3.39 a share in the pre- 
vious fiscal year. 


Young (L.A.) Spring and Wire 
and Subsidiaries — Quarter to Oct. 
31: Net profit $1,327,696, or $3.25 a 
share, against $1,428,704, or $3.50 a 
share for similar quarter a year 
ago. 


\Buick Enlarging 
Foundry at Flint 


FLINT.—Construction of a new 
addition to the Buick foundry 
which will add 170,000 square feet 
of floor space to the present build- 
ing was announced last week by 
Ivan L. Wiles, Buick general man- 
ager. 

The new addition will contain 
30,000 square feet of dockage and 
| will house a giant cleaning room 
|furnished with the latest equip- 
ment for this type of work. It also 
will contain a basement, unusual 
in foundries, with ramps for trucks, 
jelevators and showers and locker 
rooms for employes. 


“Our entire operation is geared 
to the amount of work and material 
that can be turned out in our 
foundry,” Wiles said. The struc- 
|ture is expected to be completed 
in May. J. A. Utley is the con- 
tractor. 


Antifreeze Firm 


‘Accused by FTC 


WASHINGTON.—C. G. Whitlock 
Chemical Co., Springfield, IIl., last 
week was charged in a Federal 
Trade Commission complaint with 
falsely advertising that Frigid-O is 
a “permanent-type antifreeze” that 
will protect and not damage gaso- 
line engines. 

Instead of being harmless, the 
complaint alleges, Frigid-O has 
highly injurious effects on the cool- 
ing system as it will cause serious 
corrosion of the cylinder block, wa- 
ter pump, radiator and especially 
any aluminum parts. The com- 
plaint adds that “the corrosion re- 
sulting from the use of such solu- 
\tion will cause partial or complete 
stoppage of the water passages in 
the radiator with consequent over- 
heating.” 

Whitlock was granted 20 days in 
which to answer the complaint. A 
hearing is scheduled for Dec, 19 in 
| Springfield, the FTC said. 
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A local government stamp tax 
for the assessment of motor vehi- 
ies will be proposed to the 1951 
legislature as a means to alleviate 
problems in Wisconsin municipali- 
ties, the legislature’s special tax 
study commission has_ disclosed 
here. The announcement came from 
Sen. Melvin R. Laird, of Marshfield, 
chairman of the legislative-citizens 
commission which has reviewed 
state and local tax laws and prob- 
iems during the last year. 


Laird explained that he made an 


early announcement because the 
stamp tax and other proposals 
would be “controversial” and that 


he wanted members of the legisla- 
ture to study them thoroughly be- 
fore action. 

+ + + 


Utah Urged to Tax Trucks 
On Basis of Laden Weight 


Utah’s state tax commission has 
recommended enactment of legis- 
lation providing for computation 
of fees due from commercial ve- 


hicles on the basis of laden 
weight, rather than unladen 
weight. 


In a report to Gov. J. Bracken 
Lee, the commission also called 
for expanded enforcement facili- 
ties by setting up permanent and 
mobile truck checking stations. 
Another recommendation by the 
commission proposed repeal of a 
present provision permitting die- 
sel fuel users to compute the tax 
due on amount of fuel consumed 
at the rate of five miles per 


gallon. 
* * * 


N. Y. Billboard Curb? 


A bill to prohibit the erection of 
billboards within 500 feet of the 
New York-Buffalo thruway will be 
introduced in the 1951 New York 
state legislature. 

* co a 


Road Bonds, Stricter Limits 
On Loads Asked in Oregon 


A resolution urging the enact- 
ment of state legislation authoriz- 
ing the issuance of state bonds to 
speed expansion of Oregon’s high- 
way modernization program was 
adopted by the Assn. of Oregon 
Counties at its 45th annual conven- 
tion in Portland. 


Also adopted were resolutions 
calling for stricter enforcement of 
highway road limits, employment of 
additional state police if necessary 
to enforcement, a system of man- 
datory penalties for violation of 
load limit regulations, and a re- 
quirement that large carriers dis- 
play the names of owners as well 
as license plates for better identi- 


fication. 
a * ca 


Taxation Line Must Be Held, 


Says Nebraska Legislator 


Belief that the 1951 Nebraska 
legislature will be able to meet 
its budgetary requirements with- 
out resorting to enactment of 
state sales or income tax has been 
expressed by Sen. Charles F. 
Tvrdik of Omaha, chairman of 
the legislative revenue and taxa- 
tion committee. 

Sen. Tvrdik, who has served 14 
years in the Nebraska legislature, 
said the results of the general 
election in Nebraska and through- 
out the nation showed that the 
people want to hold the line on 
government spending. 

* * * 


Higher Weight Limit Law 
To Be Asked by Pa. Truckers 


Trucks in Pennsylvania are “in 
the peculiar position of being re- 
strained by obsolete and unneces- 
sarily restrictive laws from _ per- 
forming their job with maximum 
efficiency,” Pennsylvania Motor 
Truck Assn. vice-president, Edward 
Gogolin, told Presidential adviser 
John Steelman in a letter. 

Referring to Steelman’s recent 
Statement that expansion of trans- 
portation facilities is essential to 
the nation’s production for global 
rearmament, Gogolin said that “if 
the motor trucks of Pennsylvania 
could be legally loaded to the ton- 
nage for which they are designed, 
the saving in fuel, rubber, and ma- 
terials, and in the efficient use of 
manpower and equipment, would 
be accompanied by an instant in- | 
crease in the speed with which | 


In the Hopper 


essential products could be trans- | 
|ported from the loading docks to | 
The economic 
|waste inherent in loading a truck 
to only a fraction of its effective 


their destinations. 
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mission with the state highway 

| department. 
+ * * 

N. J. Highway Users Launch 
_Anti-Diversion Campaign 

A campaign for adoption of a 
|state constitutional amendment to 
outlaw the diversion of automotive 


tax receipts to nonhighway pur-| 


capacity becomes, in time of mili- POSes has been opened by the New 


tary need, an almost 
waste.” 


* * * 


Wis. Governor Recommends 


Vehicle Code Changes 

In his farewell message to the 
Wisconsin legislature, Oscar Ren- 
nebohm, who has been governor 
for four years, urged a number 
of changes in Wisconsin laws. 
Among the changes recommended 
are the following: 

A new license plate design, em- 
ploying no more than two letters 


| and four numerals on each plate. 


A law against leaving keys in 


| parked automobiles. Operation of 
| state owned automobiles, rather 


than individually owned cars, by 
the state traffic patrol. Consoli- 
dation of the aeronautics com- 


inspected 


criminal | Jersey Highway Users Conference. 


Estimating that nearly $200,000,- 
000 of New Jersey highway-user 


|tax revenues have been diverted in | 


the past to nonhighway uses, with 
such diversion during the current 
fiscal year approximating $20,000,- 
000, Newton K. Bugbee, of Tren- 
ton, president of the New Jersey 
conference of AAA _ automobile 
clubs, asserted that “motorists have 
{paid for their highways and should 
lexpect to get those highways.” 


Wash. Truckers Challenge 
Ton-Mile Tax Findings 


The gross ton-mile method of 
measuring taxation on motor ve- 
hicles was challenged in Olympia, 
Wash., when operators of heavy 
motor vehicle equipment met with 
members of the legislative interim 


committee on highways. The find- the trucking industry, declared that | 
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Lights Up Norfolk (Va.) Sky— 


A shining example of modern signing is Meekins-Roughton Motor Corp. (Pontiac). Flash- 
ing arrows and a giant Indian head are visible for many blocks. 


ings in a recent survey of the state 
tax structure for motor vehicles 
showed that heavy passenger cars 
and big diesel-powered trucks, 
buses and trailers are not paying 
their proportionate share of the 
cost of highways. The survey was 
computed by figuring the weight 
of the vehicles, the number of 
miles they travel and comparing 
‘taxes now being paid. 


Fred Lordin, a representative of 


‘SATISFACTION 


‘ 


! 

the ton-mile method of taxation 

would not be equitable. He charged 
| that Dr. James C. Nelson, who con- 
|ducted the survey, used the ton- 
mile unit of measurement because 
it was easier. 

* + + 





a ° 
|Kansas Asked to Tighten 

| Financial Responsibility Law 

| The legislative council of Kansas 
| recommended the tightening of the 
(Continued on Page 45, Col, 1) 


Chrysler Corporation 
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John J. Loge, personnel manager 
at Central Tire & Rubber Go., has 
been named to head the company’s 
recently-organized employes’ service 
department. 

+ oe * 


Philco Names Two 


Herbert N. Riband has been ap- 
pointed general manager of Philco’s 
Accessory division, according to 
John M. Otter, sales vice-president 
of Philco Corp. The appointment 
of Clare Courtney as sales manager 
of the Accessory division was also 
announced. 

* of + 

Goodrich’s Vaught Retiring 

George W. Vaught, financial vice- 
president of B. F. Goodrich Co. 
since 1940, will retire Dec. 31, ac- 
cording to President John L. Collyer. 


* * * 


I-H Ups Anderson 
Appointment of C. W. Anderson 
as assistant works manager at 
the Springfield works of the motor 
truck division of International Har- 
vester Co. is announced by W. C. 


Auto Personnel 


H. S. Grimes, who was transferred 


department. 
* x * 


Walker Names Parkinson 


appointed district manager of the 
Rocky Mountain sales territory of 
Walker Mfg. Co. of Wisconsin, ac- 
cording to John L. Engels, vice- 


president. Parkinson will make his | 


headquarters in Denver. 
* + * 


Emerson Gets Promotion 

Borg-Warner Corp. 
that Harry L. Emerson, works man- 
ager of its Rockford, IIl., clutch 
division, has been appointed vice- 
president of manufacturing for 
that division. He will continue as 
works manager, a post he has held 
for the past eight years. 


* * * 
Trailmobile Promotes 


Biggs and Bardsley 


S. E. Biggs and James A. Bards- 
ley have been elected vice-presi- 





to the company’s foreign operations 


Robert M. Parkinson has been | 


announced | 


| 


Planning L-M Service Plans— 


Service activities for 1951, including dealer training and service promotion, were discussed 


Longenecker (seated, right), 


R. E. Sutherland, western region, and E. A. 
Fournier, assistant national service manager. 


| president. Biggs heads the com- 


pany’s manufacturing operations in 
Cincinnati, Springfield, Mo.; Berke- 
ley, Calif.. and Windsor, Ont. 
Bardsley is in charge of its Pacific 
Coast operations, with headquarters 








Schumacher, general manager. An- 
derson was moved up to succeed 


dents of Trailmobile Co., it is 


announced by George M. Bunker, 


Studebaker 


Dealers in New York pick 
The New York Times 
by more than 3-1 as the 


DEALERS OF OTHER CARS 
ALSO PICK 
THE NEW YORK 
AS “BEST” 
ADVERTISING MEDIUM 


More than 700 new car 
dealers in New York City 


“best” advertising medium 


Again, The New York Times is the “recommended” newspaper 
for new car advertising. That’s what Studebaker dealers say in the 
independent and impartial survey made this year by John Felix 
Associates, Inc., among new car dealers in New York and its suburbs. 


Studebaker dealers were asked, “Which three New York news- 


papers do you consider the best for new car advertising?” 


TIMES 


and its suburbs participated 


in this survey. By more than 
2-to-l they pick The New 
York Times over any other 
newspaper as the “best” 
medium for new car adver- 
tising in this market. 





in Berkeley, Calif. 
Biggs joined Trailmobile in 1947 


In reply, they named The New York Times “first choice” by 
more than 3-to-1 over any other newspaper. 


In picking The New York Times, of course, these dealers let 
experience be their guide. Yes, they know —from their own sales- 
tested experience—the powerful push-up that new car advertising 
in The New York Times gives to their sales and profits. 


That’s why you see more automotive advertising in The Times 
than in any other New York newspaper. And why, for extra sales 
and extra profits in the world’s biggest automotive market, you 
ought to see about extra advertising—now—in The New York Times. 
Do it by calling our Detroit office in the General Motors Building— 
TRinity 3-3800. 


by regional service managers of Lincoln-Mercury during a meeting in Detroit. 
national service manager, 
retail service managers council to be held in Detroit next year. 
Dimmock, eastern region; C. G. Knudson, central region; O. L. Carlson, southern region; 






Brown, midwest region. Seated, left, is C. J. 


las manager of its Cincinnati plant. 
Previously, he had been associated 
with Consolidated Vultee Aircraft 
Corp. and with Chevrolet. Bardsley 
joined Trailmobile in 1944 as In- 
dianapolis branch manager. In July, 
1949, he was sent to the West Coast 
as sales manager and, in January, 


signing Dec. 1. 


€. DO. 
outlined tentative plans for a 
Shown standing are: J. W. | 


| that division. 
| +* * * 


To Leave Hunt-Spiller 


| Gordon L, Leach, manager of the 
automotive sales division of Hunt- 
Spiller Mfg. Corp., Boston, is re- 
His successor has 
not been named. ‘ 
* + 


O’Neal Names Etheridge 


Clark Etheridge has been ap- 
pointed general manager of Dutch 
O’Neal, Little Rock, Ark. He has 
been affiliated with the company 
five years. 

* * « 


GP Moves McEntyre 


R. M. McEntyre, assistant divi- 
sion manager in charge of retail 
jsales for the Oregon division of 
|General Petroleum Corp., has been 
transferred to Los Angeles as 
assistant manager of the retail 
merchandising department. 

* * * 


Canadians Name Hastings 


Warren B. Hastings has been 
elected general manager of the On- 
tario Motor League, Toronto. He 
has been with the OML, largest 
Canadian automotive club, since 
1914, principally as editor of the 
Canadian Motorist, official publica- 
tion of the Canadian Automobile 
Assn. 
| * 4 * 


|Rockford Ups Emerson 


To Vice-President 


| Harry L. Emerson has been ap- 
| pointed manufacturing vice-presi- 
dent of Rockford Clutch division 
of Borg-Warner Corp. 

Emerson also will continue as 
works manager, a position he has 
held for eight years. 


* * + 


Bliss Ups Brown 
| Appointment of C. R. Brown as 
|purchasing manager for its new 
|Canton division, has been an- 
|/nounced by E. W. Bliss Co. 
| + * * 





|Paint, Varnish Association 


| Elects Weed Vice-President 


| Dr. Frederick G. Weed, president 

a of Rinshed-Mason 
Co., Detroit, was 
elected vice-presi- 
dent of the Na- 
tional Paint, Var- 
nish and Lacquer 
Assn. at a meet- 
ing in San Fran- 
cisco. 

Dr. Weed has 
been active on 
the group’s com- 
mittees for sev- 
eral years. 

+ * * 
|Four Leading Executives 


Promoted by Abel Corp. 


R. J. Abel, president of Abel 
Corp., announces realignment in the 
top management of the company. 
A. H. Abel, formerly manufacturing 
vice-president, becomes vice-presi- 
dent of operations and treasurer. 

Louis J. Krakoff, formerly secre- 
tary and treasurer, has been ap- 
pointed manufacturing vice-presi- 
| dent. He retains the post of 
|secretary. Robert M. Basford, as- 
|sistant treasurer, has been pro- 
moted to controller as well as 
assistant treasurer. George R. Jones 
has been promoted to assistant con- 
troller and assistant secretary. 

* * * 


Inland Steel Consolidates 


Inland Steel Co. announces that 
|the railroad division and pig iron 
and coal chemicals division of its 
sales department have been con- 
solidated under John J. Davis jr. 
Davis has been sales manager of 
the separate divisions. L. C. Reed 
and A. C. Engh will be assistant 
managers of sales, respectively, of 
railroad products and pig iron and 
chemicals. 





F. G. Weed 


» 


Rice Heads C of €C 





Che New York Gimes 


“ALL THE NEWS THAT’S FIT TO PRINT” 


NEW YORK: 229 WEST 43rd STREET - BOSTON: 


140 FEDERAL STREET - 


CHICAGO: 333 NORTH MICHIGAN AVENUE 


DETROIT: GENERAL MOTORS BUILDING » LOS ANGELES: SAWYER-FERGUSON-WALKER CO., 
612 SOUTH FLOWER STREET - SAN FRANCISCO: SAWYER-FERGUSON-WALKER CO., RUSS BUILDING 


Thomas A. Rice, vice-president 
manufacturing for International 
Harvester (Canada), Ltd., is this 
year’s president of the chamber of 
commerce in Hamilton, Ont. 

+ + a 


Monroe Auto Head Names 


Three Vice-Presidents 


B. D. McIntyre, president of 
Monroe Auto Equipment Co., 
Monroe, Mich. announces the 
promotion of three company ex- 
ecutives as vice-presidents, All 
are directors of the company. 

George J. Henrich, purchasing 

(Continued on Page 41, Col, 1) 


| 1950, was made general manager of 
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(Continued from Page 40) 


director, is now purchasing vice- 
president. George M. Streicher, 
production director, is now manu- 
facturing vice-president. C. J. 
Smith, chief engineer, is elevated 
to the post of engineering vice- 
president. 
* * + 


Peck Named Sales Manager 


For Clark Hand Trucks 


Milton G. Peck has been ap- 
pointed sales manager for its line 


of powered hand trucks, according | 
to W. E. Schirmer, vice-president | 


of Clark Equipment Co. Peck was 


formerly sales manager of Yale and | 


Towne’s Industrial Truck division. 
* + * 


Woodall Names Skinner 


Vice-President, Director 
Appointment of Walter F. Skin- 
ner as vice-president and director 
of Woodall Industries Inc. is an- 
nounced by H. J. Woodall, presi- 
den. 
Prior to his 23 years’ service with 


the Hattiesburg (Miss.) branch and | 

|Clifford A. Gully holds the same} 

position in Rochester, Minn. All| 

three are former collection men. | 
* * * 


Thompson Promoted 

| ©. H, Thompson, company coun- 
|sel for the American Oil Company 
|since 1926, has been appointed its 
jassistant sales vice-president, it is 
jannounced by H. C. Smith, presi- 
dent. 





* o * | 
| 

Tuthill Names Two 
Don Nelson, sales manager of 
|the Replacement division for Tut- 
| hill Spring Co., Chicago, announces 
|the addition of William A. Wolff 
jand Ed Garrett to the firm’s sales 
| staff. 


* * * 


Canadian Automotive Trim | 
Philip E. Church has been ap-| 
pointed manager of Canadian Au- 
tomotive Trim, Ltd., Windsor, Ont., 


which the former firm is a sub- 
sidiary. 
* * * 


Ingersoll Names Brown 


Richard Brown has been appoint- 
ed director of personnel of the 
Ingersoll Steel division of Borg- 
Warner Corp., Kalamazoo, Mich. 
Brown has had wide industrial ex- 
perience and for the past 12 years 
has been primarily engaged in the 
field of industrial relations. 


Flexibility 
Auto Engineers Find 


New Rubber Uses 


LONDON.—Engineering develop- 
ments with rubber have contribu- 
ted to new advances in the shock 
absorption abilities of several Brit- 
ish and Italian-made motor ve- 
hicles, according to an article in 
Rubber Developments. 

The use of rubber for chassis 
suspension systems, flexible engine 
mountings, bearings, spring assem- 
blies and other parts in some of 
the new European automobiles, 
buses and motorcycles are de- 
scribed and illustrated. 

Also included in the article is a 





announced J. R. Millar, president|}summary of similar developments 


Woodall, Skinner was with Chrys- 
ler Corp. and Budd Co. as a buyer. | 
Skinner for the past five years has | 
been in charge of Woodall’s auto-| 


motive sales. 


CLT. Names King 


John H. King, has been appointed 
branch manager of the Universal 


C.LT. Credit Corp. office at Albu- 


querque, New Mexico. 
* * * 


Davis to Retire 


Frank G. Davis, general 
manager of the Peninsular Steel 
Co., has announced his retirement | 
effective Dec. 31. A successor has 
not yet been appointed. 

* * * 


Doescher, Hurst, Gully Head 
C.LT. Credit Branches 


Three new branch managers have | 
been appointed by Universal C.LT. 
Credit Corp. Lloyd A. Doescher | 
heads the Sioux City (Ia.) office. 

Frank Hurst jr. is in charge of | 


Factory Chiefs, 
Newsmen Tour 


Bear Mfg. School 


ROCK ISLAND, Ill. — Thirty- 
three top factory service executives 
and newsmen of the automotive in- 
dustry visited the Bear Mfg. Co. 
school recently. 

They were shown the steps a 
student takes in completing an 
instructional course in front-end 
alignment, wheel balancing and) 
frame straightening. | 

From a dealer standpoint one of | 
the interesting facts brought out | 
in the meeting was that in 1940} 
approximately 80 percent of all stu- | 
dents sent to the school came from 
independent service shops while | 
today approximately 60 percent of 
the students are sent in by fran- 
chised dealers. 

Although the student pays some | 
tuition, the school is largely self- 
supporting because the _ students | 
work on actual customer labor jobs. 

During the meeting, M. R. Dar- 
lington jr., managing director of 
the Inter-Industry Safety Commit- 
tee, outlined the “Check Your Car 

-Check Accidents” drive which 
will be held again next May. 

He urged full cooperation from 
all factories so that in a period of 
anticipated shortages civilian trans- 
portation will be kept running and | 
in safe operating condition. 

—Jack WEED. 





Kelso Heads Up 
Mack Production 


NEW YORK.—A. R. Kelso has 
been elected vice-president of Mack 
Trucks, Inc., it is announced by 
E. D. Bransome, chairman and 
president. At the same time Kelso 
was also named vice-president and 
a director of Mack Mfg. Corp., the 
parent company’s wholly - owned 
manufacturing subsidiary. 

In his new position, Kelso will 
be in charge of manufacturing and 
Production at all Mack plants. He 
will make his headquarters at 
Allentown, Pa., site of the com- 
pany’s main assembly plant, Kelso 
joined Mack early this year as pro- 
duction counsellor. P 


sales | 


of National Automotive Fibres, of|in railroad equipment, ships, me- 


costs you less... 
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For Guatemala's President— 

Three bulletproof Cadillac Imperials, with bodies built by Derham Custom Body Co., 
Rosemont, Pa., have been shipped to the chief executive. All windows have inch-thick 
| glass. There is a builtin bar in each of the cars, 


chanical handling apparatus and Porter-Cable Buys 


other miscellaneous — SYRACUSE, N. Y.—De Alton J. 

Rubber Developments is issued | Ridings, president of Porter-Cable 
by the British Rubber Development| Machine Co., announced that his 
Board, London, and is printed and | company has purchased the John- 
distributed in the U. S. by the|son Engineering and Sales Corp. 
Natural Rubber Bureau. Copies of|of Rockford, Ill. Purpose of the 
the magazine may be had free of|move is to extend Porter-Cable’s 
charge by writing to Dept. S-50,|/line of electric tools to provide 
Rubber Bureau, 1631 K)|a complete selection of portable 
St., N.W., Washington. | woodworking machines. 





Natural 








For all thes 
tools, you'l 
pressure, ple 
that a DeVilb 


sor gives you at lowest cost: 


Grease guns 


Oil spray guns 
Paint spray guns 


Air-operated 
hammers 


Body-straightening presses and 


rams 


Pressure water-wash guns 
Hoists and lifts 
Spark-piug cleaners 


Tire-inflating | 


Under-coating guns 


Radiator-flushi 
Air hoses 
Dusting guns 
Riveting guns 
Air-operated 
Air-operated 
Air-operated 


Signal and warning systems 








In DeVilbiss Compressors you'll find feature after feature that make for day in, 


day out savings. 
tenance these features pay big dividends. For instance: “No Load Starting” puts 
an end to excessive current consumption when the unit cuts in. Cooling devices 
are carried to the limit in extra fins, exclusive design inter and after coolers and a 


e labor-saving 
I need the full- 
ntiful air supply 


iss Air Compres- heat dissipating 


wrenches and 


ines 


a pressure... 


grinders and sanders 
polishers and buffers 
shop doors 

Windsor, Ontario « 


What's more... 
repairs and maintenance, runs fewer hours per day to furnish the same amount of 
air. Owners of DeVilbiss Compressors which have been in continuous service 
for 20 years or more can vouch for this. 


THE DEVILBISS COMPANY -«s 


Both from the standpoint of cost of operation and cost of main- 


check valve manifold to assure maximum efficiency. A fool-proof 


metered type oil feed to bearings and cylinder walls keeps friction and wear to an 
absolute minimum. These and 15 more equally important DeVilbiss features work 
for you every minute the compressor runs to deliver more air for your power dollar. 


over the years a DeVilbiss Air Compressor costs you less for 


Practically every service job you handle requires plenty of compressed air at full 
a DeVilbiss Air Compressor will fill your requirements, save you 
plenty of money on power and upkeep over the years. 


Toledo 1, Ohio 


Santa Clara, California * London, England « Sales Offices in 22 leading cities 


t Vi L i i Ss 6 means Quality in all four.. 


SPRAY EQUIPMENT 

EXHAUST SYSTEMS 
AIR COMPRESSORS 
HOSE & CONNECTIONS 


Xl 











Packard Milestone for Mailing Pieces— 


J. A. Carr, parts and service manager of Packard, points to the 10,000,000th mailing | 
piece of Packard's service development program which started .in March, 1948. Looking 
on at left are J. K. Williams and D. S. McNally, assistant parts and service managers 
for the western and eastern sections of the U. S. Nearly 80 percent of Packard dealers 
participated in the seasonal mailing. 
monthly service promotion mailings to Packard owners. 


Affecting Factories and Dealers... 
Auto Advertising 










ployment, 14; productivity 
Associate Editor man hour in goods), 28. 
Dell Publishing Co. figures that! On the downside is the standard 
the market for autos in 1960 will week, with a decline of 7.3 percent. 
be up 30 percent over 1950. More gains anticipated by Dell are 
A study by the firm indicates | minimum wage per hour, 33 per- 
that in the next 10 years the com- |cent; money spent for food, 13; 
bined market for autos and ac- | homes and equipment, 73.6; cloth- 


By George Deery (per 


cessories will soar 22 percent, or |ing, 14; recreation, 32.8; drugs and 
$2,100,000,000. medicines, 17; drugs and cosme- 
| tics, 14, 


Dell has not attempted to project | 
the cost-of-living figure, so that} 
dollar figures for 1960 are based 
primarily on present day prices. 
Most of the research was done be- 
fore the outbreak of the war in 
Korea. 

The figures show how “normal” 
growth of the American consumer 
market can result in opportunities 
far greater than any yet achieved, 
it adds. 

Other predicted gains in the} ity.” 
study are population, 10 os * * «& 
families, 12; school-age children, 33; ° 7 
children, 5; dwelling units, 24; pro- MacFadden Wins Case 

The Appellate division of the| 


ductivity (goods and services), 16. 
National income, 24 percent; |New York Supreme Court unan-)| 


* * * 


3 Fords 


Pathfinder is receiving compli- 
ments on its recent article, “The 
Three Ford Brothers.” The au- 
thor, M. K. Wisehart, business 
editor, said “the Fords have 
proved that the old adage—‘shirt- 
sleeves to shirtsleeves in three 
generations’—can become = shirt- 
Sleeves to strength and longev- 


| 








average family income, 1044; em- limously has reversed a jury's | ver- | 





Costs ABOUT AT bd 
iT ho for Te 





period, including nominal 


Natkin equipment increases service volume .. . 
sells more to customers who are impressed with 
an efficient-looking and efficient-operating de- 
partmentalized shop. Priced unusually low for 
such heavy, precision construction . . . and they 


make money for you year after year! 


Model 9332 List 
SERVICE DESK $8665 


Large, illuminated sloping-top desk that provides 
service headquarters plus BIG storage area. 

















The service development program also includes | 


| Hayes, 


| Dwight 


AN HOUR'TO Own, | 
PPPy rT Tas 


*Based on 40 working hours per week over 4 year 
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dict in the case of Walter Hanlon | 
vs. Macfadden Publications, the re- | 
sult of which 
is cleared of the judgment sought 
|by Hanlon on the grounds that he 
|was unfairly induced to accept a 
reduction 


Macfadden Women’s Group prior 
to his resignation in June, 1946. 


The case was watched with in- 
pensation adjustments during the 


was allocating rather than selling 
\its advertising. 
* * * 


First Time on TV 

“Showtime ... USA,” sponsored 
by the Dodge dealers of America, 
can take a bow for bringing to 
television audiences for the first 
time several top names in the 
entertainment world. 

So far those making their TV 
debut on this Sunday evening 
show are Judith Anderson, Helen 
Alec Templeton, Carol 
Channing, Richard Whorf and 
Fiske, the firm states. 
Ruthrauff & Ryan is the agency. 

* + * 


Townshend Joins C-E 


Henry T. Ewald, president of 
|Campbell-Ewald has announced ap- 
|pointment of Frank W. Townshend 
as a member of 
the Detroit staff 
and a vice-presi- 
dent. 
was formerly a 
vice - president of 





son in the Detroit 
offices. Towns- 
hend has been as- 
signed to assist 





President 
Little 


F. W. Townshend 
Rothman, general manager, in vari- | 


|Ous account supervision activities, 


* + * 


Life Goes to Motorists 


George C. Fanning jr., retail sales | 
promotion automotive manager of | 
‘| Life, has sent advertisers the re- 









financing charge. 








Model 9530 saeiied Satan | Model 9320 | 
PORTABLE WORK SERVICE MANAGERS | 
SERVICE MERCHANDISER 
BENCH : aaa ene 
¢ ST aa | 
— ) | 
List List 
| i 
| $5950 | $3]900 $15925 
pot og thy dn Nh | Mimetsover ‘Sandy seal constuction Sells enough EXTRA eueipmont to 
| eoeeee ore storage area. ————— vase —— 
Matching Cabinet Wall Panels ; Nak, Esp CO. 
' Aff ENGINEERS - MANUFACTURERS 





Se 


Appearance Servicer Service Work Bench 


Nw”, 1601 S. HANLEY RD. + ST. LOUIS 17, MO. 


| for the first six months of 1949. This | 


is that Macfadden | 


in his rate of compen-| 
sation as advertising manager of | 


terest along New York’s advertis- | 
ing row because it hinged on com- | 


critical paper shortage years when | 
practically every major magazine | 


McCann - Erick- | 


Executive Vice-| 
a. Gi 
and E. E.) 


| sponsored by 
| Council of Industrial Editors, Six 
hundred publications were entered 





| 
| 
| 


This car, adaptable to either 
| land or water, was made in 
France in 1907. 

isults of its survey indicating the 


| magazine preference of auto buy- 
| ers. 

| Buick leads in the latest compi- 
|lation, with 52 percent of 10,000 
buyers of new Buicks stating that 
they read that publication regu- 
larly. 

Forty-nine percent of the pur- 
chasers of new Pontiacs say they 
read it regularly. Mercury is cred- 
ited with 46 percent and Dodge, 42 
percent, giving the Luce book a 


lead over four others. 
* * * 


More Room 

Geyer, Newell & Ganger has 
taken approximately 12,000 square 
feet of additional floor space for 
745 Fifth Ave., New York, to ac- 
commodate the expansion of the 
agency’s New York office, H. W. 
Newell, executive vice-president, 
has announced. 

The new floor area provides ad- 
ditional space for the agency’s 
| enlarged media department, the 

production-traffic department and 

the art department and art studio. 
* * * 


Farmers Read Ads 
Automotive advertisers have long | 


Townshend | 


~ | realized that farm families enjoy | 


|reading advertisements and read} 
them thoroughly. These facts are} 
|documented in a penetrating sur- 
|vey which also reveals to what ex- | 


tent farm families get useful infor- | 
|mation from advertising and act | 
}on it. | 


The survey, made among men and | 
women household heads of Country 
|Gentleman subscriber homes, 
showed that ad pages are read by | 
one or both household heads in| 
|96.2 percent of the homes. In near- | 
ly three out of four homes, useful 
information is obtained from the} 
| advertising, readers reported. 

Without any aid to recall, more | 
| than three-quarters of these read- | 
‘ers were able to identify specific | 
ideas they had obtained from the| 
| advertisements. 

* * o* 


More Often 
Started two years ago as a bi- | 
monthly publication, Ford Dealer 


magazine soon will become a 
monthly, the company has an- 
nounced. 


It recently received a “highest 
award” in the annual competition 
the International 


in the contest, 
* + + 


| Sinclair Renews on TV 


Sinclair Refining has renewed on | 


| WXYZ-TV, Detroit, for another 16 


weeks the show, “Top Views in 
Sports.” The film shows recaps of 
the previous weeks’ to _ pevents. | 
Morey, Humm and Johnstone, New 
York, is the agency. 

* * * 


Growth in Men’s Magazines 


The rapid circulation growth of 
men’s magazines since the end of 
| World War II still continues. True, 
| the 
|magazines, shows still further cir- 
(culation gains, 


ment, says Fawcett Publications. 


In newsstand sales of all maga- | 


| zines, True has jumped into ninth | 
| position. Its newsstand average for | 
|the first six months of 1950 was 
| 1,262,323—an_ increase 
;over its average newsstand sale 


largest selling of the men’s | 


according to the| 
first six months of 1950 ABC state- | 


of 231,862 | 


lis the greatest gain in newsstand 
|sales of any magazine in the coun- 
|try, Fawcett states. 
| Another large selling men’s mag- 
| azine, Argosy, reports a news- 
|stand sale for the first six months 
of 1950 of 825,800—an increase of 
almost 180,000 over the first half of 
1949. 

Esquire reports a newsstand salé 
of 395,028—an increase of over 18, 


000 over the first half of 1949. 
} * * * 


Breaks Record 

| The Detroit Times announced 
| that its Thanksgiving day issue 
| carried more retail store adver- 
| tising than was ever published in 
| a@ previous issue in the paper’s 
| history. 

* * * 


D. C. Market Study 


| The Washington Times-Herald 
|has published a study of the mar- 
|ket in that city predicated on the 
|stand that “the sale of new cars 
provides the answer for every kind 
of merchandise because the auto- 
mobile industry is the only major 
industry that not only controls 
price lines but knows where every 
| buyer lives.” 

Titled “Now You Can Tell,” the 
40-page, five color book indicates 
a “significant change” that has oc- 
curred in the actual volume of pur- 
|chasing accounted for by each eco- 
nomic level, according to George 
R. Titus, the paper’s assistant ad- 
vertising manager. 

} * * * 


Changes at National 

H. P. Buetow, president of Na- 
ltional Advertising Co., has an- 
nounced the election of James L. 
|Hayes, H. R. Larson and A. R. 
Malcomson as vice-presidents. They 
will serve with Lee Larson, sales 
| vice-president, as account execu- 
|tives on national accounts. Larson 
| (Continued on Page 55, Col, 1) 
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WHISTLING TANK FILL SIGNAL 


Prevents blowbacks > 


and overfills . . . 
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“Just fill 'till the whistle stops’ 


1,000,000 cars, buses and trucks 
enjoy VENTALARM Signal 
protection today. 
Write for details 





SCULLY SIGNAL COMPANY 


92 First Street, cee - Mass. 
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Many State Bills Nair 6 
Pressure Is Mounting 


For Hiked Idle Pay 


i - for further liberal-|sions under which employers with 
ization of state unemployment | low labor turnover records are now 
compensation laws will be among /|able in most states to obtain low- 
the most widely-raised issues when /|er tax rates. 
44 state legislatures convene in| New York is one of the states 
regular session next year, a survey |in which unemployment compen- 
indicates. sation tax rates will be a major 
Rising living costs are tending |legislative issue next year. New 
to stimulate extension of this trend | York state law now authorizes tax 
which has been in progress in vary-|credits to employers with stable 
ing degrees of acceleration ever|employment in years when the re- 
since the inception of such legis-|serve in the unemployment insur- 
lation. ance trust fund is deemed large 
Plans already are being made enough. 
in many states for the introduc- | ] . ‘ 
tion of bills to increase maximum | y,U"der standards established in 
basic weekly benefits, raise the | th. fund this year fell nearly 
maximum weeks of benefits, and $50,000,000 short ‘of the minimum 
add or increase dependents’ al- balance of $929,000,000 which 
lowances. In the last three years would ‘have been necessary en 
some 38 states have liberated the | cont 30 to make available any 
maximum gg eae +. “© = ® | tax concessions for next year. _ 
— a SS oe Despite the fact that the num- 


i of these 
a 6 Oe eS Me | ber of jobless workers in New 


steps. 

Besides bills seeking liberaliza- | 
tion of benefit provisions, there also | 
will be a renewal of the campaign | 
to broaden the coverage of unem- | 
ployment compensation laws, al- 
though such proposals in the last 
three years have run into stiff op- 
position with few major enact- 
ments. 

Twenty-one states now limit cov- 
erage to firms employing eight or 
more workers; 17 states to firms 
with one or more workers; and 12 
to firms with three, four or six 
workers, 

Many states in recent years have 
accompanied their benefit liberal- 
izations with provisions for lower 
unemployment tax contribution 
rates for employers. There has 
been a noticeable slowing down in 
this trend in the last two years, 
however, and it may be reversed 
during the 1951 state legislative 
sessions. 





* * a 
RGANIZED labor in many states 
will seek repeal of the so-called 
experience or merit rating provi- 





Pa. dione Win 
ATA Citation 


HARRISBURG, Pa.—Pennsylva- 
nia Motor Truck Assn, for the fifth 
time won the American Trucking 
Assn.’s award for highway safety 
and courtesy at the recently held 
ATA convention in New York. 
PMTA President C. B. Wiley ac- 
cepted a trophy embodying the 
award from Leland James, ATA 
president, as Edward Gogolin, 
PMTA general manager, and O, D. 


Shipley, PPMTA safety director 
looked on. 
PMTA’s safety program this 


past year included expansion of the 
“Pennsylvania plan” of highway 
patrol, continued service to the 
public through two mobile safe 
driver clinics, distribution to truck 
operators of the latest accident pre- 
vention material and information 
and participation in numerous 
safety programs and meetings 
throughout the state. 





Mexican Broadcasters 
Risk Limbs in Road Race 


MEXICO CITY.—Attention... 
Walter Winchell, Drew Pearson 
and all radio announcers north 
of the border. When your Mexi- 
can colleagues undertake a char- 
itable enterprise, they do more 
than risk a sprained tongue. 

Last week, during the school 
building fund drive, 32 Mexican 
announcers raced 550 miles from 
Vera Cruz on the Gulf of Aca- 
pulco, Pacific coast resort, The 
leaders traversed a dangerous 
mountain route in less than nine 
hours elapsed time. Sixteen 
cracked up, four suffered broken 
legs or arms but the building 
fund was enriched with prize 
money. 

Limon Escalante and Emman- | 
uel Chacon of station XEDA, in 
a 1950 Hudson, won. In place 
and show spot were XELB’s Jose 
Raul Hernandez and Jose A. 
Marin in a new Plymouth and | 
XEHF’s Jesus Bonilla and Doug- | 
las Ehllinger in a ’50 Packard. | 


~_—. 


copy now. 





No-Squint Windshield Designed— 


Squinting, one of the penalties of driving in strong sunglare, is said to be eliminated 


by the €E-Z-Eye shaded windshield (left), 


Nicholas building, Toledo. 


tional windshield. 
at the top which makes interior or exterior 


York state is now at the lowest 
level since V-J day, all employers 
covered by the law will have to 
continue paying the full statutory 


| payroll tax of 2.7 percent. The full 
rate also is in effect this year, but | 


in 1949 the state distributed $127,- 
000,000 in tax credits to employers 
with relatively low labor turnover; 


theres nothing Uke MORTEX 


Every car purchaser and owner is a sure prospect when you show him just 
how Mortex is applied — how it soundproofs and rustproofs. On every new 
car order, your salesman should include a soundproofing undercoat. 


MORTEX SALE MEANS DOUBLE PROFITS 


1 Your profit on the application 

2 You save comebacks for expensive free service to 

remove squeaks, vibrations and rattles which easily 

develop without this “tightening,” rustproofing, 
soundproofing undercoating. 

It pays handsome dividends to merchandise Mortex. Soundproofing is 
explained in free booklet, “There's Nothing Like Mortex.” Send for your 





Mexican Market 
Eyed by French 


Auto Producer 


MEXICO CITY. The French 
auto manufacturer, Panhard, may 
soon be assembling cars and trucks 
in Mexico, according to Carlos 
Novoa, director-general of the 
Bank of Mexico. 

Novoa made his announcement 
shortly after returning from Eu- 
rope where he headed a Mexican 
trade delegation that signed barter 
|pacts with several European coun- 
tries, including Great Britain and 


developed by Libbey-Owens-Ford Glass Co.. | Germany. 
Mary Jane Blank (left) behind the new glass, can face the | 
bright camera lights in comfort while Nancy Zolman feels their effect through the conven- 
The new windshield has a graduated band of transparent greenish tinting 


If Panhard enters the Mexican 
market, it will have plenty of Eu- 
|ropean company. Two British firms, 
|Austin and Hillman, have nearly 
completed assembly plants here and 
preceding |the French Renault is not far be- 

| hind, 


visors unnecessary, says L-O-F. 


'rebates for the three 
years totaled $309,000,000, 
Employer groups next year will; Italy’s Fiat has arranged with 
urge the New York legislature to|local interests to take over the 
cut the minimum reserve for tax | Maquinaria Anahuac plant in this 
credits to $400,000,000 and reduce/city where it will build trucks and 
amount paid out in benefits. | tractors and experiment with mak- 
ing a limited number of motors for 
| these vehicles. 


| the 


Organized labor, on the other hand, 
(Continued on Page 50, Col, 1) 





Use the KNUCKLE TEST 


Ask your customer to rap on 
the hood of any untreated 
car. It will sound tinny. Now, 
let him rap on a door panel 
and notice the difference] 
It's solid, firm sounding, 
having been sound deadened 
at the factory. 


* Listed with 
UNDERWRITERS’ LABORATORIES 
Re-examination Service. 











a. 
Klapak Declared | 
00 Champion 

Stock Car Racer 


DAYTONA, BEACH, Fla.—Mike 
Klapak, Warren (O.) stock car 
driver, was declared national 
sportsmen’s champion for 1950 last 
week as a result of the decision 
handed down by National Com- 
missioner Cannonball Baker after 
a special hearing in Youngstown, O. 

The Ohio driver had nosed out 








Pappy Hough, Paterson (N. J.) vet- 
eran by 10 points in a seven-month 
title battle, which led to the latter’s 
demanding a recount. 

At stake was a considerable por- 
tion of the $23,000 championship 
point money which will be awarded 
1950’s top drivers in the National 
Assn. for Stock Car Auto Racing. 

Klapak’s share amounts to $2,620 
and Hough's, $1,806. More than 
1,500 drivers competed for top hon- 
ors on NASCAR tracks this year. 

Presentation of point money to 
NASCAR’s top drivers will take 
place at the annual victory dinner 
in Daytona Beach Feb, 8. The din- 
ner will be part of Daytona Beach’s 














Year’s Total Below ’49... 
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Vehicle Exports Hold 
Steady in Month 


| DETROIT. — Exports of U. S.- 
|made vehicles held at even keel 
| during October, according to the 
| Automobile Manufacturers Assn. 
Cars, trucks and buses shipped 
|abroad during the month totaled 
| 26,810. The comparable total for 
|September was 26,696 and for Octo- 


|quent sums were July, 26,739, and 
| August, 26,896. 

Included in October exports 
were 15,031 cars, contrasted with 
14,404 during September and 11,- 
715 in October a year ago. 
| But 10-month aggregates again 
showed that 1949 surpassed the 




























. 
New K-F Dealer in Chicago— 
Bird-Sykes Co., 2200 S. Michigan Ave., which has been handling used cars, has received | 258,409 foreign sales in the Janu- 
a Kaiser-Frazer franchise. One of the proudest possessions of the company is an Army and | ary-October period last year. 
Navy E award earned in World War |. Sales manager Patrick W. Sweeney (left) is shown 
presenting the certificate to Edward Eisenberg, vice-president. 
annual Speed Week, according to;championship race on Feb. 10 and 
NASCAR Secretary William Tut-|a 150-mile grand national circuit 
|championship event on Feb. 11. 
Both races, with a posted purse | output. 


Seven days of speed trials on the 
of $8,000, will be held on the four- 


famous measured mile, 
American and European cars, start | mile 
on Feb. 3 and the week will be|/ NASCAR sanction as directed by 


climaxed by a 150-mile sportsmen’s | Bill France, auto race promoter. 


Now....a brand NEW 
=" WRECKER 


TOWING OR ao 


NORMAL TOWING CRANE LOAD CAP. 





ber of last year, 20,379. 

U. S. manufacturers sold a 
total of 242,026 units in foreign 
markets during the first 10 
months of 1950. This compared to 








FEATURING 


@ Telescopic Extension Boom with full 
swivel head for straight or side pulls 


@ Power Winch, 712 tons safe load 


@ Hand Winch positions boom also raises 
maximum suspended load 


@ All operating controls at left rear 


@ All-steel, all-welded streamlined bodies 
(2 styles) 


@ Ashton universal towing spacer and 
lift bar 


The boom may be 
extended from a 
normal 814’ to any 
desired length up 
to 14’... extension 
and retraction of 
boom is done by 
hand or winch 
power—the boom 
raises from level 
up to 80°. 

This flexibility of 
boom operation 
pine the swivel 

ead permits side 
ulls without inter- 
erence to traffic. 






AMAZING POWER e RANGE 
SIMPLICITY 


Here is America’s most versatile all-purpose 
wrecker—it easily does all work expected 
of any conventional wrecker—and much 
more. The new extension boom permits the 
safe, rapid recovery of wrecked cars or 
trucks from difficult places like deep ravines, 
in ditches, off the highway, submerged or 
in any position which usually requires com- 
plicated block and cable rigging. 

The Ashton Model 19-5 EXB is complete. 
Many exclusive features. Extra earning power 
—Extra value. Never before so much wrecker 
equipment at such low cost. Other heavy 
duty extension boom models available. 
SEND FOR ASHTON’S APPRAISAL 
CHART —A GUIDE FOR SELECTING 
YOUR WRECKER. CAFACITIES FROM 
2% TO 10 TONS. 


shton. 


POWER WRECKER EQUIPMENT COMPANY, INC. 
1701 W. Lafayette Ave., Detroit 16, Michigan 





October’s export of 26,810 vehicles 
beach-road course’ under /fell below the 1950 monthly high, the U. S. in October, against 78 in 
|which came in June with foreign | September and 47 during October, 
‘marketing of 33,098 units. Subse- | 1949, 


|current year. The January-October 
j}accumulation for 1950 was 124,490 
|cars and that for last year, 140,193. 
| Truck export sales for the year 
| through October were just short of 
|the comparable sum last year. The 
1950 total was 116,787 and the 1949 





The AMA reported that so far/| sum, 117,644. 

| this year, exports had accounted for There were 11,728 trucks 
|3.6 percent of total production, as| shipped abroad in October, com- 
against 4.8 percent in the first 10| pared with 12,214 the month be- 
months of 1949. The prewar export! fore and 8,617 the same month of 
rate averaged about 10 percent of! last year. 


Bus exports were ahead of 1949 
levels. Fifty-one buses went out of 


Ten-month statistics revealed an 
export of 749 buses this year and 
572 last year. 

Exports overall were on the de- 
cline, the AMA noted, in spite of a 
|24 percent climb in this year’s total 
|vehicle production over last year’s 
now-exceeded records. 





Lack of Materials 
Cuts Output of 


Truck-Trailers 


DENVER. — Truck-trailer manu- 
facturers here are cutting produc- 
tion due to material shortages, ac- 
|cording to T. C. Timpte, president 
|of Timpte Bros. Inc., and a member 
jof the board of directors of the 
|National Truck Trailer Manufac- 
turers Assn. 

“Manufacturers are now so short 
|of steel that even the use of sub- 
| stitutes has not prevented a reduc- 
tion in production and resulting 
layoffs,” Timpte said. “An adequate 
supply of steel and aluminum for 
the manufacturer of truck-trailers 
is vital if civilian and military 
transportation needs are to meet 
during the present national defense 
emergency.” 

Timpte pointed out that the 
recent National Production Author- 
ity priority order provided steel for 
construction of 227,400 freight cars 
at the rate of 10,000 a month. 

“The rail car program,” he de- 
clared, “will take an estimated 300,- 
| 000 to 325,000 tons of steel per 
month, or more than the truck- 
trailer manufacturers use in the 
entire year.” 

The truck-trailer industry would 
|not wish to deprive the overall 
transportation system of necessary 
freight cars, he said, but produc- 
tion of new highway transportation 
property-carrying vehicles would be 
drastically curtailed unless manu- 
facturers were assured of ample 
material supplies. 


Lakewood Packard Opens 

A new Packard outlet for the 
Greater Cleveland area has opened 
under the heading of Lakewood 
Packard Co. with John D. Chicker, 
president, and Albert J. Connolly, 
vice-president and secretary. 


Mee Lem ee Bd 


ALAR G LeU tats and 


aC SURO O MU Lula 


MAKE $4.60 PROFIT ON 
EVERY $11.73 SALE! 
This proven engine Heater heats 
water in engine block in 30-60 
minutes... for SURE START- 
ING no matter what the tem- 
perature. Simple, permanent in- 
stallation—remove one headbolt, 
replace with Heater. Cord ex- 
tends through grill, plugs into 
any 110 volt outlet. Models for 
all passenger cars, trucks, and 
farm tractors. 
NATIONALLY ADVERTISED 
SINCE 1948... THOUSANDS 
OF SATISFIED USERS! 
Over a quarter million sat- 
isfied usere—22 million po- 
tentiel sales in the northern 
half of the United States. 
Contact your nearest jobber. 


FIVE STAR MANUFACTURING CO. 


EAST GRAND FORKS MINNESOTA 
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(Continued from Page 39) 


financial responsibility require- 
ments for Kansas drivers by the 
1951 legislature. 

The requirements would provide 


for suspension of the license of | 


any motorist involved in an acci- 
dent causing personal injury or 
property damage of more than $100 
unless he can prove he is able to 
pay any judgment resulting from 
the accident. Under the present 
law, a person’s license is suspended 
only if he is unable to pay a court- | 
directed judgment. 


Businessmen Urge Higher 


Philadelphia Wage Tax 

A % percent increase in the 
rate of Philadelphia’s city wage 
or earned income tax has been 
recommended by the Philadelphia 
chamber of commerce to balance 
the city’s 1951 budget and meet a 
proposed 7 percent increase in 
the salaries of city employes. | 

“There has been considerable 
talk of boosting the Philadelphia 
wage to 1% percent or 2 percent 
from the present 1% percent 
rate,” said Ralph Kelly, president 
of the chamber. “Our studies of 
fiscal prospects reveal that a 
mere % percent increase, or back 
to the 1939-42 rate of 1% percent, 
would be sufficient to balance the 
1951 budget and also meet the 


Pierce Foundation | 


| general 
| without exemptions and revision 





To Aid Students 
Of Agriculture 


BIRMINGHAM, Mich.—In mem- 
ory of the first president of Dear- | 
born Motors Co., the Frank R. | 
Pierce Foundation has been estab- 
lished to provide fellowships for 
advanced study for county agricul- 
ture agents. Mr. Pierce died in| 
May, 1950. 

The foundation was formed by | 
the 32 distributors of Ford tractors 
and Dearborn farm equipment. 

Four fellowships will be awarded 
annually, said Peter Stewart, of 
Dallas, foundation president. Each 
will provide a grant of $2,000 plus 
the tuition fee for nine months 
of advanced study at the institu- 
tion selected by the candidate. 

Starting Jan. 1, 1951, county 
agents, associate agents and assist- 
ant agents may obtain information 
about the fellowships from their 
state director of extension. Head- 
quarters for the foundation are 
located at 2100 E. Maple Rd., Birm.- 
ingham. 

Other officers of the foundation 
are: L. E. Talcott, vice-president, 
E. Hartford, Conn.; J. R. Surtman, 
vice-president, Charlotte, N. C.; R, 
L. Nicholson, secretary, Portland, 
Ore.; D. T. Hayward, treasurer, 
Columbus, O. On the executive com- 
mittee are: W. F. Knox, Richmond, 
Va.; P. J. Schmidt, Minneapolis, 
and D. C. Hight, Los Angeles. 





Arkansas Truckers 
Reelect Gregory 


LITTLE ROCK, Ark.— The Ar- 
kansas Bus and Truck Assn. hag 
reelected Artie Gregory, of Little 


Rock, president. 

R. W. Newell, Little Rock, wag 
named vice-president;; Carroll L, 
Owens, Little Rock, executive sec- 
retary; Roy C. Martin,.Fort Smith, 
industrial relations r@g@presentative 
to the American Trucking Assns.; 
W. R. Staggs, Texarkapa, Arkansas 
vice-president of ATA, and Louis 
Riffe, Sweet Home, répresentative 
to the private carrierg’ conference 
of ATA. 

A barrage of criti 
the Arkansas tax co 
leveled by the carri 
annual convention ere. The 
agreed to press for ja “complet 
revision of laws governing moto} 
transportation in Arkansas, t 
eliminate multiple taxation of the 
industry.” Several haulers said 
their assessments have been in- 
creased as much as 300 percent. 


ism against 
mission wag 
rs at their 


Hampton Named Manager 

Harold Hampton, formerly with 
Howard Automobile, has been 
named new-car sales manager for 
Humphrey and Anderson (Buick), 
Huntington Park, Calif. 


proposed 7 percent increase in 
salaries.” 


* * * 


Wis. School Bus Bill 
A bill under which operation of 
school buses in Wisconsin would be 
taken away from town boards and 


|made a duty of county school com- 


mittees has been approved by the 


leducation committee of the Wis- 


consin state legislative council. 
* * + 


| Georgia May Use Sales Tax 
To Raise $70 Million 


Enactment of a new 3 percent 
consumers’ sales tax 


of the state income tax law are 
included among recommendations 
agreed upon by the state tax re- 
vision committee for submission 
to the 1951 Georgia legislature. 
Gove Talmadge is seeking some 
$70,000,000 in additional annual 
revenue for expanded highway, 
school, health and welfare pro- 
grams. 


If the proposed new tax re- 








On ty 30-40 lb air pressure is 
needed to apply WITCOTE #4... 
which means no overspray, and you 
save the time and cost of masking. 


Dealers say that’s 


they make more money on undercoating 
jobs by using WITCOTE #4. 


Laboratory tests 


a 


o & , 4 


They Head Jackson Motors— 
Here are the owners of Jackson Motors (Dodge), Houston, said to be the oldest Dodge 
They are (left) A. H. Berry jr., general partner, and Jack W. Jackson, 


dealership in Texas. 





special partner, with S. 1. O'Connor, Dodge city manager for Houston. 

vision program is adopted, the | proposal at a Nov, 7 election, has 
Georgia “emergency” tax _ in- | been filed in court by three park- 
creases now being imposed |ing lot operators, The injunction 


against gasoline, cigarets, alco- 
holic beverages and corporate in- 
come are expected to be _ per- 
mitted to expire next June 30. 


* * * 
Hartford Parking Snafu 
A suit to restrain Hartford 


|(Conn.) city officials from issuing 
|bonds for a ramp parking garage, 
on the basis of the vote on such 


One reason why 


demonstrate, and field 


experience proves that WITCOTE #4 is tops in 
undercar protection—deadening vibration, cush- 


ioning against stones and gravel, preventing rust. 
And it’s safe—listed with Underwriters’ Labora- 
tories. Specify WITCOTE #4 when you order under- 


coating from your jobber. 


Ber 





See us at Booth B-186 
A.S.1. Show — Chicago 


suit was filed after Judge John M. 
Comley had continued indefinitely 
a hearing on a petition for a re- 
count of the votes. 

j * * * 


| Wisconsin Urged to Raise 
Drivers’ License Fees 


Wisconsin’s commissioner of mo- 
tor vehicles, Ben Marcus, thinks the 
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state should charge motorists more 
for drivers’ licenses. He says pres- 
ent fees of $1 for an original li- 
cense and 25 cents for renewal fall 
short of covering the costs of test- 
ing drivers. 

Marcus favors a fee schedule of 
$2 and $1. Wisconsin now issues 
more than 500,000 licenses and re- 
newals annually. Renewals are 
required at four-year’ intervals. 
Local governments get 75 percent 
of the fees they collect. 


* * * 


|El Paso Proposals Draw 


Opposition from Haulers 


A proposed city ordinance limit- 
ing truck deliveries in the down- 
town area of El Paso, Tex. has 
drawn firm opposition from repre- 
sentatives of the delivery and 
freight interests. 


The ordinance would provide for 
deliveries in the congested down- 
town area only between the hours 
of 5 a.m. and 9:30 a.m. except for 
alleys where deliveries would be 
made throughout the day. Also, 
emergency loading zones would ‘be 
provided for business houses with 
no alley delivery facilities or with 
an unusually heavy delivery 
schedule, 





“ WITCO CHEMICAL COMPANY 
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Australian Auto News 


Three Manufacturers Boost Prices $370 
Following Auto Sales Tax Hike 


Following |L. & A. C. Berk Pty. Ltd., automo- 
the Australian government's | bile distributors. Profit for the 1949 
higher sales tax rates on automo- | |fiscal year ending June 30 was 
biles, prices were increased $70 on | $109,800 compared to $98,100 in 1948. 
Holden and Vauxhall cars and $75|The company paid $70,560 in taxes 
on Chevrolets. Other makes are ex- | and increased its tax free reserve 
pected to announce similar rises in | by $33,600. 
the next few days. * * & 


Price of Holden trucks, al- |GTANDARD CARS, LTD., reported 
ee eee a aes te. | “a profit of $985,600 on a turn- 
cause of rising labor and material 
costs. A $2.25 wage hike has just Price controls . remained 
been granted to Holden workers. |the company said its gross profits 
Good news came from the Ira | would have been 50 percent higher. 
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in force, | 





Harold Kent, 


officials watch. 


| Lawrence Balthazar, 


Ford 
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over of more than $24,640,000. Had| Presents Car to Chicopee Falls {Mass.) School— 


Chicopee Falls 
chairman of the 


dealer, 
school 


Buick Surpas SES 
500,000 Sales 


FLINT. — Buick sold 11,692 cars 
during the second 10 days of No 
vember and the 500,000th sale for 
this year was made before the end 
of last week, General Manager Ivan 
L. Wiles reports. 

Sales for 1950 totaled 488,863 u; 
to Nov. 20, Wiles said, and Buick 
needed to sell only 11,137 units dur- 
ing the last 10 days of the month 
to reach its goal of 500,000 cars, 

Sales for the second 10-day period 
of November were 39 percent above 
the 8,409 cars sold during the cor- 
gives the keys of a driver-training car to| responding period a year ago, Wiles 
committee. State motor vehicle and school | said. Buick sold 12,182 cars during 
ithe first 10 days of the month. 


es 








New Passenger Car Registrations, 34 States for October, 1950-1949 


| 
Car registrations by states are 
released here weekly, 


as com. | 
pleted by R. L. Polk representa- 
tives in state capitals 


CHRYSLER 


Plymouth 
TOTAL 





























Studebaker 
Willys-Overland 
Miscellaneous 
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New Commercial Car Registrations, 36 States for October, 1950-1949 
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A90—Atlantic conv., manual top, $2,460|761:;__Newport, $2,656.50; Traveler, $2.-| $1,593.50; conv., $1,947; Crestliner, $1,- | Matie optional on all models at $174.25.) | (deluxe, $1,789); club cpe., $1,694 "(deluxe 
2 634): 7 g65, | 579.75; lim., $3,196. Saratoga—4-dr. sed., | 709.50; stat. wag., $2,106. (Fordomatic =RCURY 9 : 2 a we $1,789); conv. deluxe, $2,122; Catalina de- 
(hydraulic top, $2,634); sports sed.. $2,865. nee» > m | we MERCURY 1-dr. sed $2,031; 72-A | tnx $2,000 « del $2,058); 
(Delivered in New York.) $2,667.25; club o.. $2,641. New Yorker | optional on all models at $168.50.) club epe., $1,873; 72-B club cpe., $1,978.50; ao 3 304 aoe ase aes’ —_ 
BUICK—Special Series 40—4-dr. tour- | conv” $4263.) hecponn Se eee. Te i | FORD OF BRITAIN—4-dr. sed. (Prefect, | Monterey, $2,146.50 (leather trim, $2,157): | $1571, Ohleftain Eight~-4-dr. ‘sed. $1,813 
back sed., $1,941 (deluxe, $1,983); 4-dr. | ¢ Country—Newport $4,027.75: stat wag cloth), $1,122; 2-dr. sed. (Anglia), $1,004. | conv.. $2,410.50; stat. wag., $2,559.50. | (deluxe, $1,908); 2-dr. sed., $1,763 (de- 
jetback sed., $1,909 (deluxe, $1,952); sed. | $0759.50. Imperial ——'4-dr. sed., $3,080 | ‘Delivered in New York.) (Mere-O-Matie optional on all models at/iyxe, $1,858); club cpe., $1,763 (deluxe, 
cpe., $1,856 (deluxe, $1,899); bus. cpe., | (deluxe, $3,201). Crown Imperial — 4-dr FRAZER—4-dr. sed., $2,359; Vagabond, | $168.50.) ; ; $1,858); conv, deluxe, $2,190; Catalina de 
$1,803. Super Series 50—4-dr. tourback |ceq $5,278.75: lim., $5,383.75. (Presto. |$2:399. Manhattan — conv., $3,075; Vir- oan ASH Rambler Super—Suburban, $1,-|juxe, $2,069 (super deluxe, $2,127); stat 
sed., $2,139; 4-dr, Riviera sed., $2,212; | matic optional on Royal at $120.90, stand-|8inmian, $3,075. (Hydra-Matie optional on 732. Rambler Custom—conv., $1,837; stat.| wag’, $2,332 (deluxe, $2,411); bus. cpe 
sed, cpe., $2,041; conv., $2,476; Riviera, |arq on other series.) Frazer models at $158.61, standard on | W48., $1,837. Statesman Super—4-dr. sed., | $1640. Streamliner Six—4-dr. sed., $1,724 
$2,139; stat. wag., $2,844. Roadmaster ‘ . aa Manhattan models. ) $1,815; 2-dr. sed., $1,790; club cpe., $1,812; | (qeluxe, $1,819); sed. cpe., $1,673 (deluxe 
Series 70—4-dr. tourback sed., $2,633; 4-dr. | CROSLEY bus. cpe., $915.50; stat. wag., | SENRY 3—Pour—2-dr. c0¢., $1,290. Six bus. cpe., $1,710. Statesman Custom—4-dr. | $1768.) ‘Streamliner Eight —- 4-dr. sed 
Riviera sed. $2,764; sed. ‘cpe., $2,528: $972.50; Hotshot roadster, $924 Super— ore oe ee oe ‘ }sed., $1,974; 2-dr. sed., $1,949; club cpe., $1,792 (deluxe, $1,887); sed. cpe $1,742 
1: 2 2-dr. sed., $1,003; stat. wag., $1,046; | Deluxe—2-dr. sed., $1,429 $1,971. Ambassador Super—4-dr. sed., $2,- ae - ‘Hwadrs ‘ y i 
conv., $2,981; Riviera, $2,633 (deluxe ; “che : ; ——e .- | (deluxe, $1,837). (Hydra-Matie optional on 
$2,854); stat, wag., $3,433. (Dynafiow | COMY., $1,005.50; Super Sports roadster | HILLMAN MENX 4-dr. sed., $1,495; | 162; 2-dr. sed., $2,137; club cpe., $2,158. | ay models at $158.50.) 
standard on Roadmaster, optional on Spe- | $999._ conv., $1,745; stat. wag., $1,797. (Deliv-| Ambassador Custom—4-dr. sed $2,321; 
cial and Super models at $169.20.) DeSOTO-——Deluxe—4-dr. sed., $2,008.75; | ered in New York.) |}2-dr. sed., $2,296; club cpe., $2,317.| RENAULT. — 4-dr. sed., $1,035. (Deliv 
CADILLAC ae ae sed., $2 8-pass. 4-dr. sed., $2,698.75; club cpe., HUDSON—Pacemaker Custom—4-dr. sed., | (Hydra-Matic optional on Ambassador and |ered in New York.) 
see: -—Series 61—4-dr. sed., $2,- | $1998.75; Carry-All, $2,213. Custom—4-dr. | $2,088.50; 2-dr. sed., $2,046.50; club cpe.,.|Statesman models at $158.50.) ‘ e 
;,club epe., $2,761. Sertes 62—4-dr. sed., | Sed,, $2,196.25; 8-pass. 4-dr. sed., $2.- | $2,088.50: bus, cpe., $1°912.50. Super Six | OLUSMOBILE. — Series 88 — 4-dr. sed., | __ STUDEBAKER —Champton Custom—4-dr 
$3,234; club cpe., $3,150; conv., $3,654: ae eae ae ashen ae’ i i ee 5 SOS... ChE. Se ee | es oO fdr. Sed-, | sed., $1,571.50; 2-dr. sed., $1,539.75; club 
. 885.25; club cpe., $2,178.25; conv., $2,-|4-dr. sed., $2,227.50; 2-dr. sed., $2,180; | $1,978 (deluxe, $2,056); 2-dr. sed., $1,920 , 5 ‘ 
Coupe DeVille, $3,523. Series 60 Special : 2 ‘ ; : : cpe., $1,566; bus. cpe., $1,471.25. Cham- 
600.50; Sportsman, $2,511.25; stat. wag., | club cpe., $2,227.50. Commodore Six—4-dr. | (deluxe, $1,998); sed. cpe., $1,904 (deluxe 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass. | $3,115.25 (all-steel, $2,739.25); Suburban, | sed., $2,415.50; club c ( ; | Seem Setune ~~. 4-dr. sed., $1,060.50; 2-dr 
P ,115. 26 . ° . : § ‘ 5 .50; pe., $2,391.25. Hor- | $1,982); club cpe., $1,878 (deluxe, $1,956); , 7 
sed., $4,770; 4-dr. 7-pass, Imperial sed., | §3'201.25. (Tip-Toe Hydraulic Shift st nd Six.—4- : b ‘ '|sed., $1,617:75; club cpe., $1,644; bus 
Pp y stand-|net Six—4-dr. sed., $2,501.50; club cpe., | conv., $2,294; Holiday, $2,162 (deluxe, $2, 
$4,959. (Hydra-Matic standard on Series|/ard on Custom, optional on Deluxe at | $2,477.25. Commodore Eight — 4-dr. sed., | 267); stat. wag., $2,520 (deluxe, $2,662), |CP@ $1,549.25. Champion Regal — 4-dr 
62 and 60 Special, optional on Series 61 $120.90.) $2,501.50; club cpe., $2,477.25. (Hydra-|Series 98—4-dr. sed., $2,299 (deluxe, $2,-|S°d.. $1,728.50; 2-dr. sed. $1,697; club 
and 75 at $174.25.) DODGE—Wayfarer—2- . | tate el Pea. eee 7 : pe Spore - Pe eluxe, to. |cpe., $1,723.25; bus, cpe., $1,628.50; conv., 
ayfarer—2-dr. sed., $1,755; | Matic optional on Commodore and Hornet | 393); 4-dr. town sed., $2,267 (deluxe, $2,033.75. Co and Regal—i-a: 
CHEVROLET — Styleline Special — 4-dr. | roadster, $1,744.50; bus. cpe., $1,628.75. | models at $158.50, Super-Matic optional on | $2,361); sed. cpe., $2,225 (deluxe, $2,319): 1,838.75: 2-d d en oF 25: “dr. sed., 
sed., $1,450; 2-dr. sed., $1,403; club cpe., | Meadowbrook—4-dr. sed., $1,865.75. Coro-| Pacemaker and Super Six models at/conv., $2,772; Holiday, $2,383 (deluxe, gat g C . sec., $1.6 -25; club cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe |net—4-dr, sed., $1,944.75; |8-pass, 4-dr. | $199.31.) $2,641). (Hydra-Matic optional on all mod- | $1:833.50, Commander State — 4-dr. sed., 
—4-dr. sed., $1,529; 2-dr. sed., $1,482; |sed., $2,634.25; club cpe., $1,931; conv..| KAISER — Special — 4-dr. sed., $2,109; |els at $158.50.) $1,000; S-dr. sed., $1,007.26; club ‘épe.. 
club cpe., $1,498; conv., $1,847; Bel-Air, | $2.346; Diplomat, $2,240.75; stat. wag.,|2-dr. sed., $2,059; club cpe., $2,039; 4-dr. PACKARD—200—4-dr. sed., $2,355; 2-dr. | $1,933.50; conv., $2,244.25. Commander 
$1,741; stat. wag., $1,994. Fleetline Spe- | $2,882.50. (Gyro-Matic optional on Coronet | utility, $2,209; 2-dr. utility, $2,159; bus. |sed., $2,305; bus. cpe., $2,195. 200 Deluxe | kama Oralscer—4-dr. sed., $3,071. (Auto- 
cial—4-dr. sed., $1,450; sed. epe., $1,403. | models at $94.60. ) cpe., ‘$1,899. 'Deluxe—t-dr. sed., $2,219; | —4-dr. sed., $2,495; 2-dr. sed., $2,445. 300 | "Atle optional on all models at $201.25.) 
Fleetiine Deluxe—4-dr. sed., $1,529; sed.| FORD Deluxe Six—4-dr. sed., $1,470; |2-dr, sed., $2,169; club cpe., $2,189; 4-dr. |—4-dr. sed., $2,895. Patrician 400—4-dr. WILLYS-OVERLAND—Four — Jeep, $1,- 
cpe., $1,482. (Powerglide optional on De- | 2-dr. sed., $1,422.50; bus. cpe., $1,331, | utility, $2,319; 2-dr. utility, $2,269; bus. | sed., $3,495. (Ultramatic standard on Pa- | 368.24; Jeepster, $1,492.78; stat. wag., 
luxe models at $158.50.) Deluxe Eight 4-dr. sed., $1,543.50; 2-dr. |cpe., $2,059. (Hydra-Matie optional on all/trician 400, optional on other models at | $1,703.59 (four-wheel-drive, $2, 107.69). Six 
CHRY' — Royal — 4-dr. sed., $2,-/sed., $1,496.50; bus. cpe., $1,417.50. Cus- | models at $158.61.) $185.) —Jeepster, $1,597.70; stat. wag., $1,782:58 
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afety Council Tests ‘Winterized’ Tires .. . 


Chains Termed Best on Ice, Snow | 


CHICAGO. — The committee on 
inter driving hazards of the Na- 
tional Safety Council has just re- 

ised its report on “winterized” 
ires, 

Tests made by the committee 
show that big improvements have 
been made on specialized tires 
but that chains are still by far a | 
motorist’s best bet when driving | 
on ice or snow, 
They also show that cars equip- | 
ped with automatic transmission | 
lend themselves to better control 
when stopping on ice than vehicles 
with conventional clutch and trans- 
mission. 

The committee tested 22 different 
tire designs in 1,800 individual runs 
on snow and ice during a two-week 
research program last January at 
Pine Lake, near Clintonville, Wis. 

The tests measured stopping 
ability, tractive effort and corner- 
ing ability (resistance to side 
skids on turns.) 

The specialized tires tested were 
of three general types: 1. those 
which gain additional gripping 
edges by the use of “break-out” 
material—salt, sawdust, peanut 
shells—or by piercing, cutting or 
lacerating; 2. those with hard ma- 
terial imbedded in the rubber 
steel chips, steel wool or steel coils | 

intended to bite into the surface; 
3. those with deep treads, studs or 
lugs principally designed for mud 
and snow, some of which were 
combined with the tread cutting 
treatment. 
In all tests, control tires of con- | 
ventional design, both of natural | 
rubber and cold synthetic rubber, 
were used. The performance of 
these conventional tires was con- 
sidered to be the standard or base 
line for comparison with the spe- 
cialized tires. 

Several significant conclusions 
were reported by the committee. 

It said that while the perform- 
ance of several of the specialized | 
tires shows definite improvement 
for specific conditions over con- 
ventional tires, their overall im- 
provement is not great enough to 
warrant less care or precaution 
when driving on slippery surfaces | 
with these tires than with con- 
ventional tires. As an example, 
the stopping distance on glare ice 
of the best specialized tire tested 
is still about eight times the nor- | 
mal stopping distance on dry | 
concrete. 

Basic recommendations of the| 
committee for safe driving on snow | 

and ice are: 1. get the “feel” of the 
road; 2. adjust speed to road and} 
weather conditions; 3. keep the 
windshield and windows clear; 4. | 
use tire chains for severe snow | 
and ice conditions; 5. pump the 
brakes to stop, and 6. follow other | 
vehicles at a safe distance. 


Results show that progress has 
been made toward producing safer 
tires for winter driving and it is 
hoped that these tests will stimu- 
late the further development of 
more effective specialized tires, the 
committee said. 

Considering those tires show- 
ing some improvement on_ ice 
over conventional natural rubber 
tires, this improvement is most 
marked, percentagewise, at tem- 
peratures near freezing where the | 
hazard is greatest. Actual per- | 
formance of all tires on ice is | 
better at lower temperatures, the 
investigators reported. 

Of the winterized group of tires, 
those having lacerated treads Offer | 
the best overall improvement, | 
Showing an average improvement | 
of about 20 percent over conven- | 
tional natural rubber tires for all 
tests on all surfaces. This improve- 
Ment is approximately equal on 
both ice and snow. 

Winterized tires of the type con- | 
taining materials embedded in the | 
tread offer up to 10 overall advan- | 
tage over conventional natural rub- | 
ber tires. In general, this group | 
shows somewhat greater advantage | 
on ice than on snow. | 

Tires of the mud-snow group | 
show an average improvement of | 

‘0 percent to 30 percent on loose- | 

| 





ly packed snow and rough ice. 
With the exception of one tire 
which showed an improvement 
‘veraging about 30 percent on all | 
surfaces, however, tires of this | 


group are of little benefit on glare |50 percent superior to cold syn- 
ice. |thetic in stopping and traction per- 
Tires of the winterized mud-snow | formance on snow and ice, although 


group, in which the winterization|cold synthetic is about 7 percent) 
process is combined with the mud-|superior to natural rubber in cor-| 


snow type of tread, show an aver-|nering speed on ice. 

age improvement of about 25 per-| Best traction on ice is obtained 

cent over conventional natural rub-|when there is no wheel slippage: 

ber tires for all conditions. |spinning the wheels when attempt- 
Several of the specialized tires,|ing to accelerate reduced traction 

although showing some improve-|by 50 percent. 

ment under specific conditions, are | The best stability when slow- 

no better and in some cases even! jing down and stopping on glare 

worse than the conventional na-| ice is obtained by leaving the 

—- tires under other con- clutch engaged and pumping the 

; brakes rapidly. 


Except for several specific and , : . 

. When operating cars with a con- 

unusual surface conditions, tire ventional clutch and transmission 
| 


on wet ice which is very slippery, 
a hard brake application can lock 
the rear wheels just long enough 
to stall the engine which will hold 
the rear wheels in a locked condi- 
tion and may cause the car to go 


chains of the type used in these 
tests are far superior to the best 
of the tires tested on snow and 
ice, showing an improvement over 
conventional natural rubber tires 
averaging 46 percent in stopping 
ability and 475 percent in trac- |into a dangerous spin. 

tion ability. This accidental stalling of the 
Natural rubber is 10 percent to |engine is not likely to occur with 








SERIES 500 


ARISTOCRAT — 


..-For those who demand the BEST! 
Newest wrap-around design, unmis- 
takably the leader. Fits hard-tops 
and 1-piece windshield cars. Sweep- 
ing curves fit like a glove, emphasize 
the airiness and lustre of the trans- 
parent DuPont Lucite, green or blue. 
Gleaming stainless steel hardware 


@ NEWEST WRAP-AROUND DESIGNS 

@NO BLIND SPOTS 

eFIT HARD TOPS AND 1 PIECE 
WINDSHIELD CARS 

©90% EASIER VISION 

e@BLOCK SUN RAYS 

@ ELIMINATE GLARE 

@ DIFFUSE BRIGHT LIGHTS 

@ INCREASE SAFETY 

e@ GENUINE DU PONT LUCITE 








SERIES 400 


CHAMPION 


.« » New ultra-modern styling! 


Wrap-around type adds beauty and 
smartness to older cars as well as 
1951 models. Protects from snow, 
sleet and rain, makes windshield 
wipers operate more easily. Priced 
to capture the mass marker. Offers 
big, profitable turnover with little 
effort. 
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Ed Sullivan Visits Twin City Motors— 


John K. Wood, president of the Allentown (Pa.) Lincoln-Mercury dealership, welcomes 
the newspaper columnist and master of ceremonies of L-M's television show, ‘Toast of the 


Town.'' Standing by is John T. Stevens, sales manager. Sullivan was in Allentown to 


address the 25th Pennsylvania School Press Assn. 


a hydraulic or fluid coupling, and, Dahlgard Opens Buick Deal 
if it should occur, it will not lock 


the rear wheels. - é 
Vehicles equipped with hydraulic | {3074 we vend oe tan seg 
and fluid couplings with standard, | /*"~ SUERer nas. (Syereeenr veces, =: Suen 
automatic or semi-automatic trans-|ing, N. Y., an area in which a tre- 
missions lend themselves to better|™endous growth in population has 
control when stopping on ice than| been taking place as a result of 
vehicles with conventional clutch|the construction of many new 
and transmission, the report said.|apartment houses. 


Newest Buick dealership on Long 
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TRANSPARENT | 





One Model Fits Most Cars and Trucks! 


Both styles fit virtually any model car... ready for 
installation. Take only a few minutes to attach. 


SPECIAL FEATURE: ALL TRIM AND CHANNELS 


MADE OF GLEAMING STAINLESS STEEL 









WITH AMBER BULL’S EYE... 
Throws all the light on the Road. 
Eliminates floor button operation. 


Projecta-Lite slips on fast, fits any sealed 
beam lamp. Helps prevent light-spill, cuts 
glare for approaching motorists. Amber 
bull’s eye adds fog-penetrating qualities. 
Plastic, translucent white shell. Directs 
light to road ahead. Harmonizes with white 
sidewall tires, enhances appearance of any 
car, old or new. Sells on sight! Installed 
in a Jiffy. 


Write for catalog sheets and prices today! 


Seeetiiee 








TEL 
salt 


the VISION-VISOR Corp. of America 


831 SOUTH WABASH AVENUE %* CHICAGO 5, ILLINOIS 


Canadian Vision-Visor Corp., Rodney, Ontario 
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Goodyear’s Dinsmore 


PITTSBURGH. — The U. §S., in 
event war should break out, will 
require about a million tons of rub- 
ber a year, and at the very least 
25 percent of that amount in na- 
tural rubber. 


And whatever the stockpile may 
be, it will require one or two years’ 
supply to provide enough for a war 
of four or five years’ duration, 

That was the picture painted by 

Dr. R. P. Dinsmore, research and 
development vice-president of 
Goodyear Tire & Rubber Co., be- 
fore a Pittsburgh group of the 
American Chemical Society here 
recently. 

Should war come, Dinsmore 
warned, it will be necessary to 
move considerable numbers of peo- 
ple rapidly from one area to an- 
other—key cities are certain to be 
bombed and transportation centers 


Rubber Needs for War 


Million Tons a Year, 25% of It Natural 





Says They Would Top 





pleted rubber supply after a war 
emergency has become a fact. 


lem as it exists today—“desperately 
|Short inventories of synthetic, a 
serious inadequacy in the stock- 
pile of natural’—to the failure of 
the government to meet quickly 
the increased demand for synthetic 
|rubber, “even though this neces- 
|sity has been apparent since last 
March.” 

“Management of the_ rubber 
|problem in Washington is now 
| Scattered through a number of 
jagencies,” he said, “and the diffi- 


| 
because of the numerous other ma- 


terials similarly situated.” 
| Dinsmore said that U, S, rub- 


amounted to 990,000 tons, while 
imports of natural rubber were 


disrupted to a greater or lesser; only 654,000 tons,. from which 
degree—all of which should be suf-| some rubber had to be withdrawn 
ficient warning that we cannot pos-| for the government stockpile. 


sibly take time to build up a de- 








This year’s total natural rubber 


TTR 
as many 


He attributed the rubber prob-| 


cult coordination at the top is cer- | 
tain to be more or less ineffective | 


consumption, he estimated, would 
exceed 1,200,000 tons. 


“It is strikingly apparent, there- | 
fore, that the growth in the rub-| 
industry since the beginning | 


ber 
of the last war, has had to be sus- 
tained entirely by synthetic rub- 
ber,” he declared. 

“The probability of a quick shut- 
off of our natural rubber supply 
is more likely in a future war than 
it has been in the past,” he con- 
tinued. : 

In view of the fact that rubber 
consumption in the rest of the 
world is between 850,000 and 900,000 
tons, he said, it can be seen that 
we cannot expect much rubber in 
excess of 800,000 tons, even without 
any interference from an enemy 
country. The growth of the govern- 
ment stockpile, too, must be at the 
expense of the annual import fig- 


'ure, he added. 


ber consumption last year | 


With approximately 900,000 tons 
of synthetic capacity available 
some time after the first of the 


| year, Dr. Dinsmore said any sur- 


plus over that needed in produc- 
tion should be diverted to a syn- 
thetic stockpile of not less than 
200,000 tons to take care of any 
peak demands in the future when 








Sausman Chevrolet in Hozesdale, Pa.— 


Nine overhead doors, two of them I2 feet high, provide easy access to the service depart 
| ment for cars and trucks of all sizes to this new building recently opened by Sausman 


Chevrolet Co., Honesdale, Pa. 


once more some of the synthetic 

plants may be idle. 

“This,” he continued, “would rep- 
resent four months’ supply at the 
|million tons consumption rate, if 
|we were using 35,000 tons of na- 
tural and 48,300 tons of synthetic 
monthly. It does not seem an ex- 
|cessive inventory to carry as long 
|as our rubber stockpile is inade- 
| quate and the threat of a war emer- 
| gency continues.” 

He pointed out that this ratio 
was 58 percent synthetic, which of 





Double your customers with this Sales Plan 


and Brake Shoe Equipment 


Suppose you were able to offer your 
community a revolutionary finish- 
ing process that genuinely dupli- 
cates the finish originally applied 
by the car manufacturer? 


Suppose your shop were set up 
on a real factory production-line 
basis, drastically cutting your job 
costs, boosting your job profits and 
permitting twice the job turnover 
you now have? 

Suppose you spark-plugged a 
proven promotion program that 
brought in twice the number of 
body work and paint jobs you now 


have? A program that established 
you as the outstanding car painter 
in your town? 


Fast Talk? No. The record dem- 
onstrates that the Brake Shoe 
Turnover Plan is a potent new sales 
weapon that is achieving these goals 
in as little as six short months. No 
razzle-dazzle either, but a down- 
to-earth selling strategy that has 
proved sure-fire wherever properly 
used. We have the evidence. You 
need the business. It will pay you 
to investigate, now. Write for illus- 
trated Sales Plan to: 


NO OTHER SPRAY GUN 
PRODUCES AS SMOOTH A 
FINISH AS MICRO-SPRAY 





AKE DRIES CAR 


ORY FINISH IN 30 MINUTES 


KE SHOE 
DS 198 
ERENT 
AODEL SPRAY 
BOOTHS TO 
PAEET YOUR 
SHOP RE 
QUIFEMENTS 








|course would rise if either the total 
rubber demand would increase or 
the amount of available natural 
rubber should fall. 


| “The extent to which synthetic 
|rubber can be used without serious 
injury to product quality,” Dins- 
more continued, “varies very widely 
| with the type of product involved.” 

He said that passenger tires, 
which take about 29.8 percent of 
the total rubber figure can use as 
much as 80 percent synthetic with- 
out serious detriment to quality in 
jthat class, whereas truck tires, us- 
ing 18.8 percent of the total rubber, 
|can only use 20 percent synthetic. 


British Auto Show 
Does $42 Million 


Export Business 


| LONDON.—Orders placed at the 
| 35th International Motor Exhibition 
here were valued at $70,000,000 by 
the Society of Motor Manufacturers 
j}and Traders. 

Almost $42,000,000 of this amount 
was attributed to export demand. 
The society said about one-third 
came from the U. S. and Canada. 

Attendance at the 10-day show 
was estimated at 470,000 persons, 
including representatives from Rus- 
| sia, Czechoslovakia and Poland. 

The Nuffield organization re- 

ported a $4,000,000 order from the 
U. S., including a demand for 400 
lof the new M. G. Midgets every 
|month for the next six months. To 
meet this demand, M. G. production 
|must be increased 40 percent, the 
| company said. 
Austin Motor Co. said that it 
|could have sold for export five 
times the number of cars which it 
will be able to make in the next 12 
months. And Standard Motors said 
export orders for its Vanguard now 
require a waiting period up to eight 
months. 


Missouri Hikes 


Freight Rates 


| JEFFERSON CITY, Mo.—An es- 
|timated 10 percent increase in in- 
trastate motor carrier freight rates 
has been granted by the Missouri 
state public service commission. 

Expected to raise the costs of 
Missouri over-the-road shippers 
between $400,000 and $500,000 a 
year, the new rates generally put 
truck freight rates approximately 
on a level with intrastate rail 
freight rates. Rates for rail ship- 
ments have increased about 56 per- 
cent since 1942. 

Aside from the truck rate boost 
just granted, truck rates have in- 
creased about 44 percent in the 
same eight-year period, according 
to the commission. 











Texas City Oil Output 
160,000 Barrels Daily 


AUSTIN, Tex.—Oil production in 
Texas was cut for the third con 
secutive month by the state's rail 
road commission which has ordered 
a December output of only 2,556, 
944 barrels daily, a drop of 160,083 
barrels. 

The commission meeting her 
also cut off one day from the state- 
wide producing schedule and one 
day off the East Texas field, drop- 
ping them to 20 and 19 days re- 
spectively. Bases for the reduction 
were ample national stocks of oi! 
and heating fuel oil and rapidly 
filling storage. 





Lawrence Names Peterson 

Lawrence Motor Co., Inc. (Dodge 
Plymouth), Richmond, Va., an 
nounces the appointment of J. A 
Peterson as general sales manager 
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horses or cows on public highways. 
Railroads have been the victims 
of the practice also. 

The law will become effective 
immediately on certification of the 
statewide ballot by the secretary 
of state. Fines for violation of the 
law are provided. 

* * 


Council Official Chosen 


As Beecroft Lecturer 

Sidney J. Williams, assistant to 
the president of the National Safe- 
ty Council, has been chosen by the 
Society of Automotive Engineers as 
the fourth David Beecroft memorial 
lecturer for his “substantial con- 


Kentucky Claims 
No Participation 
In Buick Deals 


FRANKFORT, Ky. — Kentucky’s 
department of finance head says 
none of the state’s employes nor 
any of the state’s money were in- 
volved in the alleged bootlegging of 
60 new Buicks in 1949 and 1950. 

Commissioner John W. Manning 
also said that no state purchasing 
forms were used, although the re- 
port Manning was investigating 
charged that the automobiles were 
ordered, either by the state for em- 
ployes who needed them on official 








business, or by the employes them- | 
selves, under a fleet contract with | 
General Motors. 

“Any transactions which may | 
have occurred,” said Manning, | 
“were matters solely between the | 
Buick zone office in Cincinnati and | 
the dealers, using letters, company | 
forms or other means of communi- | 
cations.” 

Manning made his investigation | 
following the report which indi- | 
cated that new Buicks ordered | 
under a state fleet agreement were | 
finding their way to used-car lots | 
and private buyers. 

“The state had no part in these | 
transactions,” stated Manning,| 
“even though its name was brought 
into them in an unauthorized man- | 
ner, using company forms and not | 
state forms.” 

Meanwhile, a Dr. L. L. Cull, | 
Frankfort physician, said that he | 
suspected nothing wrong in his pur- | 
chase of one of the cars involved | 
in the probe. 

“IT bought my car in the normal | 
course of business,” Dr. Cull said. | 
“IT have nothing to hide and I'm | 
sure the men I dealt with have | 
nothing to hide.” 


Canadian Sales | 


o 7 | 
Show Big Gain | 

OTTAWA.—Dealers across Can- | 
ada increased the dollar volume Of | 
their retail sales of motor vehicles | 
by 34.8 percent in the first nine 
months of this year compared with 
a year ago, the government an-| 
nounced, Dealers’ sales rose by 25.2 
percent during September and 
gains were registered in all pro- 
vinces in this period. 

In the January-to-September pe- | 
riod this year, Manitoba dealers | 
scored the biggest gain over last 
year, 55.4 percent. This was fol- 
lowed by increases of 53.4 percent 
in British Columbia; 36.8 percent, 
Ontario; 31.6 percent, Maritime Pro- 
vinces; 29.1, Alberta; 25.6 percent, 
Quebec, and 24.1, Saskatchewan. 


Down and In 
Oil Drilling Begins in Utah 
On Buried Sea Bed 


SALT LAKE CITY. — Oil men 
have started groping for crude oil | 
in the buried salt bed of an ancient | 
sea in eastern Utah—at half a mil- 
lion dollars per grope. 

R. L. Minckler, president of Gen- 
eral Petroleum Corp., told of the 
work in a speech before the Salt 
Lake City chamber of commerce 
at a special Oil Progress Week 
meeting. 

Minckler said his company has 
started work on an _ exploratory 
well in the Green river area. 

Minckler said the Utah area is 
rapidly becoming one of the im- 
portant oil centers of the country 
due to the success of more than 
$50,000,000 worth of exploration, 
Pipeline and refinery projects 
Jaunched by different oil companies. 





tributions to the safety of traffic 
involving motor vehicles.” 

The Beecroft Memorial] lectures 
are the result of a $2,500 bequest 
to SAE by the late David Beecroft, 
SAE president in 1921. 

Williams joined NSC as chief en- 
gineer in 1918, was made director 
of the public safety division in 
1924, general manager in 1944, and 
rose to his present position a year 
later. He is the author of two 
books on safety and has contrib- 
uted to many books, encyclopedias 
and periodicals. 


Akron Seeks 
Truckers’ Aid 


In a move to ease Akron’s grow- | 
ing traffic problem, city authorities | 
are asking out - of - the -city truck 


lines to schedule their vehicles so 
they won’t pass through the city 
during rush hours. 

Truck companies with Akron 
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in Automobile Safety in the past 40 years! 
Show your customers how they can prevent 
costly skids at the press of an electric finger-tip 
switch. Tell them how SKID-MASTER will prevent 
accidents, save lives and injuries, assure instent 





C. L. Burtrum Gives Car to School— 
This Lincoln-Mercury dealer of Miami, Okla., delivers the keys of the 1951 Mercury to 
| Superintendent of Schools Joe Hudspeth for the driver-training program. 


| headquarters already have agreed; Canadian Vehicle Toll 

|to cooperate in such a move, espe-| 2 

|cially between 4 and 6 p. m. They | Shows Increase in °49 

aes called he to keep} Vehicle accidents claimed the 

sible e right lane as much @s POS-/ lives of 2,230 Canadians during 
- ‘ | 1949, a government report discloses. 

Police Chief Thomas Lynett de- ‘ial 

clared that the main problem is | In 1948 there were 2,070 fatalities. 

ithat “we are trying to move 1950 | Vehicle accidents last year rose 

|traffic over a 1912 highway sys-| to 115,225, an increase of 22,363 over 

tem.” | 1948. Nearly 60 percent of the acci- 





WITH SPLIT SECOND TIMING 


Sensational! It’s the greatest step forward 


40,000,000 


Automobile Owners 


dents resulted from collisions with 
other vehicles, it is reported. 

Property damage resulting from 
the mishaps amounted to $19,156,- 
000, not including accidents involv- 
ing damage of less than $50. 


Safety Magazine 
Makes Debut 


The first issue of Live, a quar- 
terly safety magazine published by 
the National Safe Drivers Assn., 
1025 N.W. Connecticut Ave., Wash- 
ington, has come off the press. 

Featuring a format similar to 
Reader’s Digest, the magazine con- 
tains factual and informative ar- 
ticles and humorous anecdotes. 

Included in the initial issue were 
|stories by Robert Benchley, O. 
Henry and Allan Beck. Some ar- 
ticles from national magazines 
4 were reprinted. 

* * * 


Stevenson Gives 3rd Car 


Stevenson Pontiac Co., Canyon, 
Tex., has donated its third car to 
the city’s driver-training program. 
The latest car given is a Chieftain 
Deluxe four-door. 















starts and quick stops on ice and snow. Give 
them the complete story and you will SELL them SKID-MASTER Sanders. 
They'll get Summer driving the year ‘round! 

Any mechanic can make complete installation in limited time. Once in- 
stalled, SKID-MASTER is ready for years of trouble-free service. Operators 
of trucks, buses, taxi-cabs and rail equipment have acclaimed Highway 
Safety Sanders for years. Passenger car owners have long asked and 
hoped for efficient, fool-proof sanders for their cars. SKID-MASTER, com- 
pletely tested and approved, is the answer. 

Profit 3 ways with SKID-MASTER: Sales, Installation and repeat Safety Grit 
business. 

CASH IN ON THIS PROFITABLE SALES REPEATER... 


SAFETY GRIT... . Scientifically processed to 
assure the best possible traction on slippery or 
icy roads. Non-freezing, non-clogging. Packed in 
convenient disposable cartridges and 50 Ib. 
refill bags. 


Be a SKID-MASTER Dealer—write, wire or phone TODAY! 








HIGHWAY SAFETY APPLIANCES, INC. 


1381 Marshall Avenue, Saint Paul 4, Minn, 








Folders 
These sales aids are ready to help bring in SKID-MASTER customers. 


Demonstrators Advertising Mats Counter Displays 
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Pressure Is Mounting 


For Hiked Idle Pay 


(Continued from Page 43) 


will press for complete abolition of 
the system of tax credits and wiil 
demand more liberal benefits. 

* + * 


liberal benefits and re- 


ORE 
sions also will be sought by a 
groups in New Jersey. Vincent J. | 
Murphy, of Newark, secretary of | 
the State Federation of Labor, AFL, 
has proposed that maximum bene- | 
fits be increased from $26 to $40} 
au week. The 1950 New Jersey leg- | 
islature raised the benefits to their | 
present $26 level from $22 a week. | 
Gov. Driscoll had recommended | 
that they be lifted to $30 a week. 

Lubor groups in Indiana want 
unemployment maximum benefits | 
boosted from $20 to $30 a week 
and will demand that merit rat- 
ing be abolished with a resultant 
multi - million-dollar added tax 
for employers. Similar proposals 
will be revived in Massachusetts, 
where they were unsuccessfully 
pressed during the 1950 legislat- 
ive session, 

The Montana federation of labor | 
has proposed that unemployment 
compensation benefits be raised to 
at least $26 a week and to $30, if 
possible, for a minimum of 20 
weeks. 

The labor committee of the Wis- 
consin state legislative council has | 
recommended that the waiting pe- | 
riod for benefits be reduced from 
two weeks to one week and that 
consideration be given to increases | 
in benefits “consistent with the | 
cost of living and the maintenance 
of the state fund.” The committee 
heard but took no stand on a pro- 
posal that maximum benefits be 
lifted from $26 to $35 a week. 


* * + 


EGISLATION has been urged 

4 by the Illinois state federation 
of labor under which those made 
idle in work stoppages would be 
paid unemployment compensation 
unless it could be proved that their 
particular union was _ responsible 
for the stoppage. 

Benefit liberalization will be re- 
vived as a legislative issue in Mich- 
igan. A special session of the Mich- 
igan legislature this year failed to 
act On recommendations by Gov. 
Williams to lengthen the maximum 
benefit period from 20 to 26 weeks, | 
to increase the maximum benefit | 
rate from $24 to $30 a week, and | 
raise the rate for each dependent | 
child from $2 to $3 a week. 

Proposals for liberalization and 
Broadening of Connecticut’s un- 
employment compensation pro- 
gram were made this year by a 
special study committee named 
by Gov. Bowles. Although not 
acted upon at a 1950 special leg- | 
islative session, they will be 
raised again next year. 

Included were proposals to in- 
crease the maximum weekly bene- 
fit rate from $24 to $28 or $30 and 
increase dependency allowances 
from $3 a week to $4 or $5 a week, | 
together with extension of the pro- | 
gram’s coverage to employers of 
one or more persons, instead of 
four or more. 


Bills to liberalize unemployment 
compensation benefits and to elim- 
inate the merit rating provisions 
of the law were unsuccessfully in- 
troduced in the California legisla- 
ture this year, with indications thai 
they will be revived during the 
1951 session. 





* * * 

A UtHOUGH comparatively few 
‘ state legislatures convened in 
regular session th's year, bills liber- 
alizing unemployment compensation 
laws were enacted in at least four 
states. In addition to New Jersey 
legislation raising maximum week- 
ly benefits from $22 to $26 a week, 
liberalizing measures were also 
enacted in Georgia, Kentucky and 
Maine. 

The Georgia lawmakers raised | 
maximum benefits from $18 for 16 
weeks to $20 for 20 weeks and 
also cut in half the minimum un- 
employment compensation tax paid 
by employers. 

A measure enacted in Maine 
increased benefits an average of 


about 


workers who earned 


year. 


Kentucky’s legislature enacted a 
4 peal of all merit rating provi-| bill increasing maximum benefits 
from $20 for 22 weeks to $24 for 
24 weeks. The new act also pro-|pendents’ allowances. 


10 percent to unemployed | 
less than | 
$2,500 in the previous benefit | ermnent 


|vided that any benefits granted 
workers who quit their jobs with- | 
|Out cause or who are discharged | 


| for misconduct be taken from} 
pooled funds. It was estimated 
this provision would result in a a 


saving of about $2,000,000 a year . F 
|to Kentucky employers. eee 
According to the current edition — 
of “The Book of the States,” pub- 
lished by the Council of State Gov- 
ernments, maximum weekly unem- | 
compensation _ benefits 
;now vary from $15 to $26 without Jennings Buick, Cincinnati— 
dependents, and from $20 to $40! 


or more with maximum dependents | sr é 
in the 11 states which provide de- | The dealership is located at 7707 Vine St. For four years Jennings operated from a tem 


A new building encompassing 22,000 square feet has been opened by Thomas O. Jennings 








porary location 














Safe: 





HIGH STARTING TORQUE, to ride through ice and snow. POSITIVE OPERATION 
- - - always ready with constant power when passing or climbing hills. 


NEW, LOWER COST, MORE COMPACT DESIGN, with only one gear 


Sensible: reduction unit. 


DESIGN IS FLEXIBLE to meet new car manufacturers requirements. 
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figure in the country with a 50.1 L-O-F Receives lorders require small sizes of selec- 
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. C 000 for a population of 14,830,192, | TOLEDO.—Defense ord total- | 2ot affect greatly the present large 
WASHINGTON. One hundred |by western states, where the rate) Ohio, Texas and Michigan were | ing $8,455,718 have di camuaied to|demand for building and automo- 
a ame tee a a gee arse | Of growth reached 40.9 percent. The | the only other states to gain more | Libbey-Owens-Ford Glass Co., it tive Gunes. 
accounted for four- fths of the 19,- | national population increased at| tp sina eA tanto | was announced last week by John : 
028,086 U. S. population increase in|, sate of 14.5 perce since 1940 than a million persons. Ohio’s pop-| 1, Biggers, president : 'M S il C . 
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> erage Blgbeee ) thirties, and now stands at 150,-|2 total pe" aor. — 1,115,660 for! ,roducts included in the orders, Austin Sales Chief Sees 
uring the 10-year period — | 647 96, 901, (06. jsuch as aircraft glazings, peri- | G i Mark 
1940-1950—nearly half of the na- | °97561. ‘rsons living i “iti tgs agg 
940- arly half o e na : Persons living in or near cities|scopes, electrapane gas mask ioti 
tion’s counties suffered popula- California, with a gain of 3,678,-| numbered 83,929,863, Suburban com-| lenses, signal mirrors, heat-treated | NEW YORK.—A prediction — 
nings tion losses, | 836, showed an increase of 53.3 per- | munities on the outskirts of the|glass and miscellaneous laminated |™°Fe American automobile eee 
hein > Top gains recorded in the final|cent over its 1940 figures. easiest bgp cities grew even more rap-| Safety glass. at po 100-48: ae 
( ici s1)¢ 2 vere > > i > > > >|] iti , ; ; | mo s in ec “Enc : 
rfficial _census figures were made | had the next highest percentage idly than the cities themselves. Biggers said most of the defense | feld was made here last week by 


|John H. Wells, sales manager of 
|Austin Motor Co., Ltd. (England). 

“The shorter wheelbase car has 
become so popular here and abroad 
that I am certain additional Amer- 
ican models of this type will begin 
to appear,” he said. 

“Thousands of British and Amer- 
ican shorter wheelbase cars have 
been sold in the U. S. over the past 
two years, and their owners are 

=. . op happy with them. But acting as an 
a even greater torce is the huge 
world-wide market, where British 


& : W * auto manufacturers’ cars have been 








|selling in tremendous volume since 
the end of the war.” 

Wells said American manufac- 
iturers will soon market more of 
these shorter, economical cars to 
/compete in the export markets. 

“Skepticism and disdain toward 
the 100-inch wheelbase automobile 
have given away to respect for de- 
pendable, well-made, four-passenger 
cars,” he said. 


Tenn. Truckers 
Choose Durrett 


NASHVILLE.—The Tennessee 
Motor Transport Assn., meeting in 
annual session here, has_ elected 
Forrest Durrett, of Springfield, 
president. He succeeds R. M. Crich- 
ton, of Nashville, who was named 
first vice-president. 

Other officers are: N. A. Carter 
sr., of Memphis, second vice-presi- 
dent; Paul Elder, Knoxville, third 
vice-president; Floyd Pritchard, 
Nashville, secretary, and Charles 
H. Potter, Nashville, treasurer, 

Directors are: Fred Bell, Robert 
Kinnebrew, George H. Cook and 
M. M. Gordon, Memphis; Fred 
Bush, Dandridge; E, William King, 
Kingsport; James Freeman and 
James E. Wright, Knoxville, and 
Jack Cummings, Charles H. Rag- 
land, L. J. Bonner and H. Wilson, 
Nashville. 









Lead Costs Peril 
Battery Prices 


CHICAGO.—A warning that stor- 
age battery prices will have to be 
increased if any additional import 
tax on lead is again imposed was 
issued at the fall meeting of the 
Assn. of American Battery Manu- 
facturers here. 

This danger was pointed out by 
H. A. Harvey, president of the asso- 
ciation and of the Auto-Lite Bat- 
tery Corp. He cited the dependence 
of battery producers on imports of 
foreign lead and held that reimpo- 
sition of the import tax (suspended 
il during the war) would bring very 

moderate revenue to the govern- 
ment but would materially increase 


lead prices to the manufacturer. 
Association members attending 
the meeting also heard Dr. W. W 
7 a Leigh of the University of Akron 
forecast that the market for re- 
placement storoge batteries will in- 
crease by 10 percent in 1951. 
Bad Brakes, Lights Cited 


REDMOND 





In Providence Check 
PROVIDENCE. — (UTPS).—A 

spot check of safety hazards by 

police here shows that defective 





De endable: UNUSUALLY QUIET HIGH POWER SOURCE .. . the famous lights and faulty brakes are in 
e Redmond Micromotor. | the lead. A total of 330 defective 
EXTRA LONG LIFE with silent reduction gear of new design. aeoaiteed jr ot cleans 


emergency and foot brakes were 











SAFE-R-WIPE is built only by REDMOND .. .. the BIG name in Small Motors | Feported in 2,675 cars  spot- 

peek Dos = a oe in Providence during 
tober. 

REDMOND COMPANY, INC., Owosso, MICHIGAN, U.S.A. The check, made in an effort 





| to correct potential accident 

| hazards, will be continued in 
various sections of the city at 
different times, according to 
Police Chief Higgins. 
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Lawsuits Affecting Dealers .. . 





ecisions 
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possession of the automobile, 
claiming a lien for towing and 
storing same. 

The United Tire & Investment 
Co, in a mortgage foreclosure suit | 
demanded possession of the auto- 
mobile from Maxwell, who refused. 





Canada Tightens Rule 


On Diplomats’ Autos 


MONTREAL. — The Canadian 
government has plugged legal 
loopholes which permit foreign 
diplomats in Canada to import 
luxury motor cars from the U. S. 
free of duties and taxes and re- 
sell them at a profit. 

The external affairs depart- 
ment, confirming that it has 
taken this step, said the depart- 
ment now is requiring diplo- 
mats who import cars from the 
U. S. to own them for two years 
before they resell them without 
payment of duties and taxes. 


ee 


The investment company then filed | 
}a replevin suit. 

The higher court held that Egan's | 
lien was invalid as to United Tire} 
j}and Investment. In other words, | 
| the latter’s mortgage was held su- 
perior to the garageman’s lien. The 
court said: 

“A garage keeper does not have 
a prior lien for towing and storing | 
an automobile as against the claim | 
of a bona fide holder of a recorded 
chattel mortgage.” 

* * 


Wrongful Act 


A RSDING to a recent higher 
court a purchaser who defaults 
in making agreed payments on an 
automobile and then refuses to al- 
low the seller to repossess it is 
guilty of “wrongful taking” of the 
automobile. 

For example, in A & A Credit Co. 
v. Berquist, 41 N. W. (2d) 582, it 
was shown that an automobile was 











sold on an installment contract. 
The seller alleged default, but the 


1950 








Kids ‘Vote’ at Dealership— 


These children are being shown the democratic voting process at work in Broad Street 


Motors (Ford), 1001 W. Broad St., 
firm is one of the three regular polling places 


demand by seller for possession | 
was refused by the purchaser. 
In subsequent litigation the high- 
er court held that the purchaser 
was liable to the seller to the same 
extent and degree as if he had 
wrongfully taken possession of the 
automobile instead of purchasing | 
it. The court said: 


“Where a defendant rightfully 
comes into possession of the auto- 


Falls Church, Va., 





mobile in the first instance, but 
subsequently unlawfully detains it, 


according to H. C. Butkiewicz. The 
in that city. 


there is a conversion, which is the 
equivalent of an original wrong: 
ful taking.” 


* * * 


Finance Firm Denied 


Repossession Costs 
SYRACUSE.—A finance company 
suing for damages in a _ fraud 
action on a conditional sales con- 
tract cannot collect repossession 
costs as a direct result of the 
fraud, County Judge Leo W. Breed 





SIGNAL-STAT ezeats 4S.L chotu! 
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SIGFLARE 


DIRECTIONAL SIGNAL SWITCH 
makes all others 


antiquated! 


SIGFLARE: not only the finest directional signal system 
but the first and only device to provide the wing lever 
feature for disability parking. Makes all four signal 
lights flare in emergency. Exclusive built-in pilot shows 
both direction of turn and lamp failure. Converts present 
car lamps without adapters or gadgets. Easy to install. 
All this for only $8.50 and up list. 


gunn 


SHATTER-RESISTANT 


CLASS A 
DIRECTIONAL SIGNALS 


FEATURING 


DOUBLE FACED 


Signals that really are 


LAMPS 


“Class 


A!” Special Lucite Lenses scien- 
tifically developed for beauty, 
durability and greatest effi- 
ciency. Double-faced, single- 
faced and flush type lamps in 
complete sets or individually packed. SIGNAL- 
STAT does it again at an unbelievable low 


price! 


Signal-Stat corporation 523-539 KENT AVE, BROOKLYN, N. Y. 





A.S.1. Booth 
ei iilelstay 
B258 - 260 


|ruled here in reversing a municipal 
|court decision. 

The lower court’s award of 
$792 to Auto Dealers Credit Corp. 
was set aside in an action against 
I. J. Byer, Inc., used car dealers, 
and the case sent back to muni- 
cipal court for a new trial. 

Judge Breed held that the lower 
court had no power to order return 
of the car involved to the dealer 
by the finance company. 

He held that the cost of locating 
and returning the car from Detroit, 
$241, was a risk assumed by the 
finance firm when it bought the 
sales contract, since the dealer did 
not guarantee that the customer 
would make payments. 


At the trial, the finance company 


_| charged that the dealer had changed 


selling price and downpayment fig- 
ures in the contract to evade credit 
regulations. 

The finance company claimed 
that the actual selling price of 
the car was $895, with a down- 
payment of $245, whereas the 
sales contract showed a selling 
price of $995 and a $345 down- 
payment, 

Judge Breed said the finance 
firm had forsaken several methods 
| of seeking relief, but having elected 
to affirm the contract and sue for 
|fraud it could collect only its loss 
due to the fraud. 


* * * 


Ky. Wins Right to Tax 


Ohio R. Transportation 


LOUISVILLE.—Higher costs of 
Ohio river transportation of gaso- 


line, oil, automobiles and auto 
parts, coal, lumber, sulphur, steel 
and iron products, and all other 


commodities is noted in a decision 
of the U. S. Supreme court in re- 
fusing to review a decision of the 
Kentucky Court of Appeals, and 
previously the Franklin county cir- 
cuit court, which had ruled that 
|the state of Kentucky and counties 
on the Ohio river had the right to 
assess for taxation all towboats, 
barges and other river transporta- 
|tion equipment, used in transporta- 
tion of any and all commodities on 
the Ohio river, for its full length 
ifrom Ashland, Ky., to Cairo, IIl. 


The decision was in a _ case 
brought by Henry M. Johnson, 
Louisville attorney, representing 
the state, a special counsel, and the 
Jefferson county board of educa- 
tion. 

The suit was brought against the 
Island Creek Fuel & Transporta- 
tion Co., of Huntington, W. Va., 
and will enable Kentucky to collect 
about $30,000 annually from Island 
Creek, while a number of counties, 
as well as their school districts, 
will also collect an unknown 
amount in taxes, in that Kentucky 
owns the Ohio river to the low 
water mark on the opposite side 
for its full length. 


* * * 


Parking Lot Must Pay 


$1,700 for Stolen Car 


ST. LOUIS.—In what is believed 
|to be the first case of its kind in 
the St. Louis area, a jury in Cir- 
cuit Judge Michael J. Scott’s court 
returned a $1,700 verdict against a 
parkling lot firm and in favor of a 
man whose automobile was taken 
while he was attending a show. 


The plaintiff, Edward Nuemann, 
Bethalto, Ill., sought $1,895 for his 
automobile which he left on the lot 
operated by the Gark parking 
terminal. He testified that an at- 
tendant requested him not to re- 
move the keys from the car and 
when he returned later the car was 
gone. 





* 


Tax Break Ruled Out 


On Declared Value Stock 


PHILADELPHIA.—A U. S. Dis- 
trict Court in Mississippi has de- 
cided that declared value of a stock 
|cannot be considered par value for 
tax purposes. 
| The federal transfer tax on par 
|value stock selling under $20 a 
|share is five cents per $100 of par 
value while the transfer tax on 
“no par value” stock is five cents 
per share. 

This new decision will result in 
a higher tax burden for many cor- 
porate enterprises which issue de- 
clared value stock. 





New Building for Potter 
Ed Potter Motor Sales, Colum- 
bus, O., has opened its new quar- 
ters at '976 W. Fifth Ave. The loca- 
tion has a frontage of 100 feet and 
a depth of 160 feet. 
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Action Likely 


Voters Split on Charter Revision 


fgg public opinion on pro- | 


posals for general state consti- | 
tutional revision through conven- | 
tions or liberalized amendment 
procedures was indicated in states | 
where the issue was presented on) 
the ballot at the recent general | 
election. 

Such proposals, carrying with 
them the possibility of broad 
changes in state taxes and other 
laws, will be widely pressed dur- 
ing the coming year when the | 
legislatures of 44 states convene | 
in regular session. 
Illinois voters at the November 

election approved a so-called “gate- 
way amendment,” making it easier | 
to change the state constitution. 
Under the new measure, which 
previously had been defeated five 
times since 1892, a two-thirds ma- 
jority of those voting on future 
constitutional proposals would 
serve to carry, instead of a major- 
ity of the votes cast in the election. 

Also, amendment to three articles 

of the state constitution, instead 
of one, 
single election. 
* * * | 

LTHOUGH an_ overwhelming 

+% majority of the Marylanders 
who voted on the issue of calling 
a state constitutional convention 
expressed themselves in favor of 
revising the state’s 1867 charter, it 
was not definite at this writing | 
whether such a convention would | 








Canadian Use 


Of Rubber Up | 
20% in Month 


MONTREAL, — Consumption of | 
rubber in Canada advanced 20 per- 
cent in September over the pre- 
ceding month, the bureau of sta- 
tistics reports. Total for the month 
was 16,187,200 pounds, compared 
with 13,444,440. 

Natural rubber consumption in- 
creased to 8,483,900 pounds from 
6,897,900, synthetic to 5,087,800 
pounds from 4,361,900 and reclaim 
to 2,615,500 from 2,184,500 pounds. 


Domestic production of synthetic 
rubber moved slightly higher in 
September, totaling 11,164,200 
pounds as compared with 11,148,500 
in August, while reclaim declined 
to 842,200 pounds from 862,400. 

Month-end stocks of natural rub- 
ber rose to 9,101,100 pounds from 
7,877,000 in August, synthetic to 7,- 
280,000 pounds from 6,964,200 and 
reclaim to 3,843,800 pounds from 
3,503,400. 

Consumption of rubber in Sep- 
tember as compared with August | 
this year showed an increase in} 
natural of 1,586,033 pounds, an in- 
crease in synthetic of 725,810 
pounds, and an increase in reclaim | 
of 430,949 pounds, the total increase 
being 2,742,792 pounds, the general 
manufacturers branch says in an 
analysis. | 

Considering the situation in terms | 
of end product use, it may be noted 
that the consumption of all rubber 
in the production of tires and 
tubes, including tire repair mate- 
rials, increased by 2,476,108 pounds, 
consumption in rubber footwear in- 
creased by 324,683 pounds, in wire 
and cable decreased by 28,353 
pounds, and in other products de- 
creased by 29,646 pounds, making 
the total increase 2,742,792 pounds. | 





Mexico Halts Imports | 


Of Border Residents 


LAREDO, Tex. — A quick 
about-face by the Mexican gov- | 
ernment has again stopped im- 
portation of U. S. cars by Mexi- | 
can border residents. 

Only a few days prior to the | 
new order, such importation had 
been allowed providing Mexican 
residents in border towns would 
not sell their cars to interior 
residents for two years. 

The original order allowed 
residents of the border area to 
import both new and used cars 
upon payment of duty. It was a 
temporary boost for the Laredo | 
auto dealerships who have been 
in the doldrums since the new 
regulations were tacked onto 
Regulation W. 


——— 











could be submitted at aj|~- 
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in Illinois and Maryland... 





be called by the 1951 
legislature. 

There is a divergence of legal 
opinion as to whether the ques- 
tion had to receive a majority 
of favorable votes of those vot- 
ing on the issue or of those vot- 
ing in the election. 


The question of whether a state 


‘constitutional convention should be | 
|called is placed before Maryland | 


DuPont to Raise 
Antiknock Price 


WILMINGTON, Del.—E. I. 
Pont de Nemours & Co. announced 
last week that effective Dec. 21 it 
will increase the price of tetraethyl 
lead antiknock compound. 

The new price for the motor mix 
compound will be 37.81 cents a 
pound as against the present price 
of 35.658 cents a pound. 

Ethyl Corp. earlier announced a 
price hike effective Dec. 11. 


Maryland ; voters every 20 years. 


Du | 





In 1930, a 
majority of those voting on the 
| question favored a convention, but, | 
because of the larger number who | 
went to the polls but did not vote 
on the issue, the 1931 state senate 
‘refused to call the convention. 

The validity of this decision has | 
since been the subject of much | 
argument. A similar situation was 
indicated by preliminary returns | 
from the election this year. 








Iowa’s electorate at the recent 
election turned down a proposal 
for a state constitutional conven- 
tion. The issue is placed before 
Iowa voters decennially. 
Oklahoma voters failed to ap- 

prove a proposal to call a state 
constitutional convention to amend, 


revise or propose a new state char- Hudson Dealers 


ter. Opponents had contended the ‘ 
Meet in Seattle 


|present constitution could be 
|changed by amendments submitted 
to the people much easier than call-| SEATTLE.— Better distribution 
ing a convention, and at far less|and use of cooperative advertising 
|cost. It had been estimated a con- funds were discussed at a meeting 
vention would cost $350,000 or more.|of directors and members of the 





Fabled 


A Million-Dollar Setting— 
Nature provides a backdrop of wooded hills for the new building of Montgomery Motors 
Inc. (Pontiac), Montgomery, W. Va. 


| Seeetiowent Hudson Dealers Assn. 
here last week. 


A committee was appointed to 
meet with zone officials to discuss 
the advertising fund and the more 
adequate stocking of current parts 
= the zone warehouse in Portland, 

re. 
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Inexperienced help can now prepare ANY car color in a matter of minutes 


SO HIGHLY ACCURATE that color units are measured in 
thousandths, yet so completely simple that inexperienced 
help can operate with ease, the R-M Tintometer makes it 
possible to prepare ANY car color, in lacquer or enamel, 


in a matter of minutes. 
and make more money. 


Whether you are a Refinisher or Jobber, the R-M Tint- 
ometer color matching system will enable you to simplif 
your work and increase your operating profits. . 
bet a low capital investment. 
Now you will be able to: 
1. Maintain a small inventory, yet quickly prepare ANY 
desired color as needed. Colors are always fresh and there 
is no deterioration of slow-moving or obsolete colors. 
With the help of the Tintometer you can assure yourself 


a consistent stock turnover. 


Manufacturers of passenger and commercial car lacquers + enamels + primers « 


2. Prepare ONLY the amount of lacquer or enamel to 
complete the job at hand, eliminating costly waste. 

3. Get a perfect color match at all times; for R-M base 
colors are laboratory controlled; are absolutely uniform 


All you do is match it, mix it, in mass tone, undertone and tinting strength. 


JOBBERS: Write or wire now for complete details. Some 
territories are still available: 


REFINISHERS: Contact your local R-M Jobber or write us 
now for complete details. 


. wit 


RINSHED-MASON COMPANY 
5935-71 MILFORD DETROIT 10, MICHIGAN 


ANAHEIM, CALIFORNIA 





surfacers + tinting colors’ + reducers * removers + rubbing compounds, etc, 
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News in Brief 





Georgia Revenue Soars 
ATLANTA.—An increase of $548,- 


990 in Georgia motor fuel tax col-| 


lections during October over the 
same month last year has been 
reported by State Revenue Com- 
missioner Charles Redwine. 

* + * 


Wis. Issues One Plate 
MADISON, Wis.—Only one li- 
cense plate per automobile will be 


issued in Wisconsin starting this 
month, Commissioner B. L. Marcus 









Looking 


|of the motor vehicle department 
| has announced. 

“Because of the ‘war’ shortage of 
|metal at the state prison, where 
lauto license plates are manufac- 
tured, we are forced to limit issu- 
ance of plates to one per vehicle,” 
Marcus said. 

* * ” 


Electroplating of Parts 


JENKINTOWN, Pa. According 
to the American Electroplaters’ So- 
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| wear is caused by corrosion. The| pearing for examination from Jan-|combination of asphalt and melt- 
|postwar trend in the industry to|uary through August in 1950, there |able rubber compound developed 


| the electroplating of cylinder liners, | 

pistons, rings and other engine} 
parts with porous chromium and | 
ltin has resulted in reducing wear | 
|from corrosion and abrasion more | 
than 30 percent, says the AES. 


a * * 


More Pa. License Seekers 


HARRISBURG, Pa. — (UTPS). — | 
Nearly 30,000 more examinations of 
applicants for automobile operators’ 


licenses were conducted during the | year, 
useful through the discovery of vul- | 


first 8 months of 1950 than in the| 
same period of 1949, according to| 
| State police headquarters. Of the | 


were 86,643 failures. 
* * * 


It Was Fitting 


NAUGATUCK. Conn.—They have | 


paved Rubber Ave. with rubber 
here, in the town that lays claim 
to being the cradle of the rubber 
industry. Naugatuck is the site of 
the factory which, in 1843, produced 
the first rubber product under the 
original patent of Charles Good- 
the man who made rubber 


canization. Rubber Ave. is one of 
the main streets of the community. 


ciety, 60 percent of auto engine | 249,672 applicants for licenses ap-|The street was resurfaced with a 


Ahead Through 


PLEXIGLAS 





Visilite Sun Visor Ends Glare— 
Sells on Sight—Piles up Profits 


Custom built for all cars from 1942 on. Easily installed 
in one minute on curved windshields. Demonstrates and sells 
itself— on sight. Approved by leading new car manufacturers. 


Here’s a money 


-maker for automotive dealers 


and servicemen. Visilite Sun Visors sell on sight 
to every driver who wants freedom from glare 


and eye-strain. 


Made of optically-true green 


PLexiGLas by the Visilite Corporation. 


In 60 seconds, you can snap Visilite into place 
inside curved windshields. Flush against the 
glass, Visilite banishes 88% of sun and road 
glare, reduces sun heat, increases driving safety 
and reduces driver fatigue. It does not interfere 


with clear view 


or the color of traffic lights. 


Piexicias is a trade-mark, Reg. U. S. Pat. Off. and in 
principal foreign countries. 


PLEXIGLAS Visilite Sun Visor snaps into place 
in seconds—flush against inside of windshield. 







The Visilite actually sells itself. Experience proves 
that 75% of new car customers who see Visilite 
on a show-room car—buy it. It’s one of the | 
fastest-selling, easiest-to-install accessories you 
can stock... and it’s profitable. For full details 


get in touch with Visilite Corporation, Saginaw, 
Mich. The Visilite Sun Visor is just one of many 
applications of PLExicLas acrylic plastic in the 


automotive field. Others include rear windows 
for convertible cars, tail and stop light lenses, 
steering wheel medallions, radiator ornaments, 
escutcheons and instrument panel dials. 


CHEMICALS Al! 


ROHM ¢& HAAS | 
COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Representatives in principal foreign countries 


FOR INDUSTRY 





|by Naugatuck chemical division 
U. S. Rubber Co., one of the town’s 
principal industries. 

* * * 


Gas Tax Swells Ala. Till 


MONTGOMERY, Ala. — Accord- 
ing to figures compiled by the state 
department of revenue, the gasolin« 
tax was the big producer last 
month, bringing in $2,918,119, an in 
crease of $303,792 over the $2,614,327 
collected in October, 1949. 


* * + 


Cheaper Canada Rates? 


OTTAWA.—With the loss ratio 
reportedly dropping in some sec- 
tions of Canada, it is rumored 
that insurance rates on passenger 
cars in these sections may be 
lowered soon. 

* * * 


Mademoiselle Rides High 


MONTREAL. Payment of the 
largest taxi fare ever seen locally 
was witnessed by Judge Willie 
Proulx in criminal court when Gil- 
berte Gaudet paid $1,800 for a taxi 
trip from Montreal to San Fran- 
cisco, via Vancouver and return 
The original bill, which Mlle. Gau- 
det refused to pay, was $2,482. 


* * * 


Penn Salt Co. in Calif. 


BERKELEY, Calif.—The Penn- 
sylvania Salt Mfg. Co. has opened 
a new sales office in the Woolsey 
building here. Making his head- 
quarters in the new office will be 
R. A. Snyder, who will do techni- 
eal sales service work for metal 
and maintenance cleaners in Cali- 
fornia industries. 


* * * 


Du Pont Seeks Aid 


WILMINGTON, Del. Chem- 
strand Corp. has been asked by 
E. I. du Pont de Nemours and Co. 
to manufacture and sell nylon yarn. 
Negotiations are now being con- 
ducted between the two companies 





* + * 
2 Deals Burglarized 
MIAMI, Okla.— Ramey Pontiac 


Co. and Norton-Littleton Motor Co. 
were burglarized Nov. 12. Thieves 
took $600 from the Pontiac dealer- 
| ship but were unsuccessful in open- 
ing Norton-Littleton’s safe. 

* * * 


Sask. Police Crack Down 

MOOSE JAW, Sask.— Police in 
this province are “cracking down” 
on motorists attempting to avoid a 
tax of 10 cents per gallon on gaso- 


\line by illegally using tax-free, col- 
jored gasoline in cars and trucks. 


Dozens of motorists have been con- 


|victed of such offenses in recent 
|weeks and the campaign against 
|avoiding the tax is continuing. The 
|tax-free gas may only be used for 
farming purposes. 


* * * 


Taxi Service Aids Grocery 


MONTREAL.—Inauguration of 
a pool taxi service to convey cus- 
tomers and their purchases home 
at a cost of 25 cents within a 
radius of two miles has been 
announced by a Montreal chain 
grocery. 


DEALERS! 
We Wholesale 


Fine Used Cars 
Dick CONNELL 


DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 


TW 1-0600 
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TW 3-5100 
DETROIT’S VOLUME 
CADILLAC DEALER 


FINE USED CARS 
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| Auto Advertising 





(Continued from Page 42) 


nnounced the appointment of L. 
‘ferPlank as general sales man- 
ager. William K. Ryan has been 
.ppointed advertising and_ sales 
promotion manager. 

National Advertising, a subsid- 
iry of Minnesota Mining & Mfg., 


manufacturer of Scotchlite reflec- | 


tive material, fabricates, erects and 


maintains roadside signs for many | 


of America’s leading national and 
regional advertisers. 
* * * 


Berk Honored 


Harry A, Berk, who before the| 
war had been associated for many | 


years with the late J. Stirling 


Getchell on the DeSoto and Plym- | 


outh ad accounts, has just com- 
pleted organizing the public infor- 
mation section of the New York 
state civil defense commission. He 
will continue as public relations 
advisor to the commission and to 
Gen. Lucius D. Clay on civil de- 
fense matters. 

Since the war he has been presi- 
dent of Foote, Cone and Belding 
International Corp., as well as vice- 
president and director of Foote 
Cone and Belding. He resigned last 
October to take a year’s rest. 

* * * 


Opens N. Y. Branch 


MacManus, John & Adams, ad 
agency, with headquarters in De- 
troit, will open a New York branch. 
effective Jan. 1, 
according to 
James R. Adams, 
president. The 
new offices wil] 
occupy the entire 
25th floor of the 
444 Madison Ave. 


and will be in 
charge of Ernest 
A. Jones, vice- 
president. He has 
been a member of 
the agency staff for the past 12 
years. MacManus, John & Adams 
also maintains branch offices in 
FRaltimore, Los Angeles and San 
Francisco. 





Ernest A. Jones 


* * * 


Ramco’s ’51 Plans 
Ramco’s Re-Powering program 


next year will again have support | 
in the} 


from national advertising 
Saturday Evening Post and Col- 
lier’s, Ramsey Corp., St. Louis, has 
announced. 


The 1951 program provides for | 


a method of engine overhaul de- 
signed to eliminate costly, time- 
wasting do-over jobs, a selling plan 
that enables the shop operator to 
promote his four major services— 
compression, carburetion, ignition 


OPENING 


FOR AN 


Experienced 
USED CAR 
MANAGER 


This position is available with one 
of America’s leading producers of 
highest-quality cars. Man required 
must have extensive practical 
experience and sufficient executive 
ability to head up factory used 
car sales department. Will con- 
sider only men who can show good 
record of past performance. Please 
write for appointment, sending 
recent photograph and giving 
experience, age, approximate 
salary and other 





requirements, 
details, in first letter. 


BOX AN-160 


Automotive News 
Detroit 26, Mich. 


Bldg., Manhattan, | 


and cooling—as a unit package in- 
stead of as separate services, © 
finance plan, complete piston serv- 
ice, and a 10,000-mile warranty 
which covers installation labor as 
jwell as the rings, the company 
states. 

Van Auken, Ragland & Stevens, 
Chicago, is the agency. 


+ * * 
'GM Keeps Taylor 

Henry J. Taylor will continue 
to be presented over the coast- 
to-coast radio network of ABC 
as a 52-week program sponsored 
by General Motors from 8:30 to 
8:45 p.m., est. Kudner, Inc., is 
the agency. In March, 1949, Tay- 
lor won the Alfred I. DuPont 


commentator award. 
* * * 


Newsweek Switch 

John D. Leonard, formerly with 
|the Washington Star, the Minneap- 
olis Journal and the Wall Street 
Journal, has taken the post of chief 


of Newsweek’s Detroit editorial; bune, Dodge and Chicagoland 








SUBSCRIBE TODAY 


TO THE FOLLOWING: 


1. Executive Binder for DEALER. 


2. Tax Control Binder for 
ACCOUNTANT. 


a 


5. ALL SPECIAL BULLETINS— 
12 Months. 


6. Complete Instructions for U. S. 
Tax Returns. 


1. New Income Tax Law. 
2. 
for Automobile Dealers. 
3. Estate and Gift Taxes 
Automobile Dealers. 
4. 
Problems. 
5. 
Famous Tax Fraud Cases. 
6. 
ulations. 
7, 
Can a Dealer Take? 
8. 


Comes to See You. 







DEALER TAX BULLETINS—24 Issues. 
- Monthly Tax Calendar—12 Issues. 


150 Tax Saving Suggestions 


Automobile Dealer Building 


Debunking Tax Evasion and 


99. ENDOWMENT POLICIES. 


| 
| 
| 





| 
| 
} 
| 





30th Anniversary for Ace Motor— 
Since this Woodbury (N. J.) Ford dealership opened in 1920, it has delivered 23,412 new | 
cars and trucks. The firm, owned by Allen C. Eastlack, celebrated its milestone with an Names 


| open house. Prizes, refreshments and souvenirs were given to the public. The building has 


| 26,000 square feet. Land around the structure totals 80,000 square feet. A used-car lot is 


| located across the street 


| 


| Office. 
| called to the 


| 
| : 
| vertisement 


9. 
10. 
11. 
for 
12. 
13. 


14, 
15. 


Tax on Unreasonable Accum- 


16. 


How Much Salary and Bonus 


17. 


When the Tax Examiner 


97, USED CAR RESERVE DISALLOWED, 
98, WIDOW’S PENSION RULE 


CHANGED, 


Copyright 1950 - Netional Tax Research Institute 


MAIL ADDRESS 


Stokes Tax Controls, 1101 Connecticut Ave., N.W., 


He succeeds 
|Carlisle, a reservist who has been | 


Dodge Dealers Use Color 
With a full page four-color ad- 


Robert D. B.| Dodge dealers recently began us- 
ing newsprint color to merchan- 





| in the ad circulating in his own 
| area. Ross Roy, Inc., is the 
| agency. 

* * + 


Distributes Dodge Films 


Dodge has awarded distribution 
of its sponsored 16mm sound films 
to Ideal Pictures Corp., Chicago 1, 
it was announced last week. The 
films, of which there are approxi- 
mately 2,000 prints of 11 different 
subjects, will be available on a free 
loan basis to schools, clubs, church 
groups, industrial and fraternal or- 
ganizations, civic and _ veterans’ 
groups, and non-theatrical rural ex- 
|hibitors through the 26 offices of 
| Ideal. 


* * * 


Brooke, Smith, French & Dor- 
rance, ad agency, has announced 
the addition of Owen A. Brady to 
—_——|its creative staff. 

Highway Safety Appliances, Inc., 
St. Paul, has announced the ap- 
pointment of Peter M. Isaac as di- 


Army. dise trucks. : ; ‘ 
oe Both the passenger car and rector of public relations, according 
truck advertisements carry the |to William L. Baxter of Baxter & 


in the Chicago Tri- 


STOKES TAX CONTROLS 
furnishes complete. TABLES 


names of Chicagoland Dodge deal- 
| ers, zoned according to the Tri- 
| bune’s selective area formula so 
that each dealer participates only 


Daline, the firm’s ad agency. 
Mack Chrysler has joined the cre- 

ative staff of Brooke, Smith, French 

& Dorrance, ad agency. 
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IN ADDITION YOU WILL RECEIVE THE FOLLOWING IMPORTANT BULLETINS: 


Social Security Law. 

Tax Withholding Tables. 
How Much Surplus Can | 
Keep? 

Wage and Hour Rules. 
Must a Dealer Pay Divi- 
dends? 

Inventory Valuation. 

Dealer Incentive and Profit 
Sharing Plans. 
Should You Dissolve? If So, 
When? 

Proprietorship or Partner- 
ship vs. Corporation For 


DEALER TAX BULLETIN 


Nov, 15th, 
1950. 


























Washington, D.C. 








HURRY~ SENO TOOAY 


MY CHECK FOR $75.00 1S ENCLOSED ff 
Enter My Order for a Year's Subscription 
to the 


STOKES TAX CONTROLS 





To STOKES TAX CONTROLS 
1101 Connecticut Avenue, N.W 
Washington 6, D. C. 


SEND EVERYTHING TO: 


Name of Compeny....... 


Street Address......... 


Ciy, Tome Ge Blade ai sok ic ccsccesee.s 
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Dealer 


(Continued from Page 28) 


and general manager of American 
Motor Co. and Stacey Motors, Inc., 
in Cincinnati and recently sales 
manager of Bright Motor Co. in 
Cleves, O. 


N.Y. Dealers Get 
Birthday Salute 


The New York State Dealers 
Assn, has extended congratulations 
to the following dealers who have 
marked anniversaries of their bus- 
iness during November. 

Celebrating its 39th anniversary, 
Quick Motors, Inc., Watertown; 
35th—Charles A. Franklin Sales & 
Service, Whitney Point; 33rd—N. 
R. Boyce & Son, Ovid; J. J, Taylor 
& Sons Co., Massena; 31lst—Nach- 
man Motors Corp., Jamaica; 29th 
~Hughes French Motor Corp., 
Utica; 28th—Craig Chevrolet Co., 
Potsdam; L. B. Hartman, Inc., Sal- 
amanca; 26th—Cal’s Garage, Sara- 
toga Springs; 25th—Axt & Swan- 
son, Spring Valley; MacPherson 
Motor Sales, Hicksville; Whitcomb 
Pontiac, Little Falls; Kreuger Mo- 
tor Sales Corp., Niagara Falls; 22nd 

-Becker Motors, Alden; 21st—C. 
W. Fields Corp., Rochester. 

20th—Kenneth F. McVoy, Po- 
land; Van Voris Chevrolet Co., 
Cobleskill; 19th—Korst Chevrolet 

Co., Inc., Hamburg; 18th—Ed- 
ward J. George, North Java; 17th 
—Giles Chevrolet Sales, Port Jef- 
ferson; 15th—Charles F. Oliver, 


Canaseraga; Packard West | 


Brighton Co., West New Brigh- 
ton; 14th—New Motors, Inc., 
Bath; 138th—Goldring Motors, Inc., 
Brooklyn; Jamestown Auto Mart, 
Jamestown; Lawrence Partridge, 
Avoca; Van Cortlandt Auto Sales 
Corp., New York; Villa-Pontiac, 
Inc., Buffalo; 12th—Chadakoin 
Motors, Inc., Jamestown; Weiss 
& Reuter, Dunkirk; 11th—Syra- 
cuse Buick Co., Inc., Syracuse. 


10th—M, J. Corbett, Ogdensburg; | 


Dwyer Motor Sales, Bolivar; Hur- 
rin-Estey Corp., Penn Yan; South 
East Motor Co., Brewster; Wood- 
mere Motor Co., Inc., North Tarry- 
town; 9th—General Truck Sales 
Co., Hornell; 8th—DeBree Motor 
Sales, Rochester; 7th—Gilling & 
Nedrow, Kings Ferry; 6th—Ben- 
jamin & Burdick, Wellsville; Gem 
Pontias Sales & Service, Amenia; 
Erie J. Miller, Ithaca; Murray Pon- 
tiac Co., White Plains; Donald L. 


Nellenbeck, Binghamton; Arthur A. | 


Robinson, Canton. 


5th—Acme Cadillac Corp., Yon- 
kers; Canandaigua Motors, Inc., 





Canandaigua; Crest Oldsmobile 
Corp., Bronx; Delacy Motors, Inc., 
Lancaster; John Dorschel Motors, 
Inc., Rochester; Jenkins Buick 
Co., Inc., Cortland; Kohlenberg 
Buick, Inc., Tuckahoe; Lucken- 
bill Motor Co., Inc., Elmira; Mur- 
phy Buick Co., Port Jervis; Nar- 
rowsburg Motor Sales, Inc., Nar- 
rowsburg; Nash Motors of Yon- 
kers, Yonkers; Noels & Dunkley, 
Inc., Ticonderoga; Perry Motors, 
Inc., New York; Reithmiller Mo- 
tor Co., Ellicottville; Russell 
Nash Motors, Inc., Corning; Ted 
Schultz Auto Sales, Inc., Pearl 
River; Schwartz Motor Sales, 
Liberty; Sedgwick Motors, West- 
field; Teeter Chevrolet Co., Dry- 
den. 
4th -- Beatty-Sellers, Dunkirk; 
Bill's Auto Sales, Lockport; D, A. 
Motors, Haverstraw; Despatch Mo- 
tors, E. Rochester; Grandy Motors, 
Inc., Skaneateles; Hill Motors, Inc., 
Hempstead; Russ Schoper Motor 
Sales, Inc., Salamanca; Schwab 
Motor Sales, Warsaw; 3rd — Feol 
Nash, Inc., Rochester; Fermoile 
Buick Co., Medina; Greco Sales & 
Service, Darien; Lunman Oldsmo- 
bile, Adams; 2nd—Middleburg Mo- 
tor Sales, Middleburg; Harmon L. 
Schwert, Dunkirk; 1st—McKibbin 
Motors, Oneida; Misner & Hewitt, | 
Inc., Locke; James A. Sykes, James- 
town. 


Buffalo Dealers Association 


Accepts Blaydon, Bernhardt 


Bernardt Motors, Ine. (Chrys- 
ler-Plymouth), 377 Delaware Ave., 





Tonawanda, N. Y., and Blaydon- 
Henderson, Inc. (Nash), 44 Ham- 
burg St., East Aurora, N. Y., have 
been admitted to membership in 
the Buffalo Automobile Dealers | 
Assn. Charles J. Bernhardt and 





Doings 


Joseph J. Blaydon are heads of 
the respective firms. 
* * * 


John Grady Incorporated 


Incorporation papers have been 
granted John Grady Motors, Colum- 


| bus, O. Principals are Grady Hamp- 
|ton, Raymond Hampton and Bar- | 


nell Hampton. 


* * * 


British Motor Co. 

British Motor Co., Inc., has been 
incorporated in Buffalo with capital | 
of 500 shares. Incorporators are | 
Joseph E. Connors, 


cher. 


+ * it 


Penny Heads Golfers 


Don Penny, owner of Penny Mo-| Orlando (Fla.) Dealer Group 
Elects McKellar President 


New officers and directors have 
Penny has been an active member| been elected by the Orlando (Fa.) 
and Truck Dealers 


tors, N. Main St., Dayton, O., has 
been elected president of the Day- 
ton Amateur Golfers Assn. for 1951. 


of the Montgomery County Auto- 
















Johnson Treats Employes— 
Earl Johnson (far right), Chevrolet dealer in Peoria, 
William G. | this year to a day's outing in Chicago. The group is shown lined up by a bus chartered 


Coleman and Marjorie E. Ludaes- | f°" the occasion. 


| of years. 









Yt 

cM 
MST T TAs. 
Gplllll tts 


flllltttttt 


Vs 
Vitippsl’ 


VY 
Yi(tllltttttte 


fll lag 


Z 


H. JAY HAYES 


pioneer auto body builder 





Remember when 








lll., again treated his entire staff 


motive Dealers Assn for a number, Assn. The new president is J. C.. 
McKellar Cadillac, 
| Other officers elected: Vice-presi- 
dent, B. C. Kuenz; treasurer, R. R. 
|Reed, and executive secretary, 





BILL OF SALE 


MODEL H -- 4 CYLINDER 
APRIL 23, 1907 


Top with curtains . 
Warner Speedometer 
Gabriel Horn 
Inner Tube . 
Lamp covers 
Trunk rack . 
Casing Cover 
Foot Rest . 
Robe Rail 





END RAILS AVAILABLE FOR MOST MODELS 


4, 


tippt Ul? 





New York City, N. Y 








Kuenz were named to two-year 
terms. Serving as directors for one 
|year are George H. Cochrane and 
| Thomas G. Bird. 


| 
| ae 





“| Crumley Has ‘Special’ Week 


Howard Crumley Chevrolet Co., 
Shreveport, La., held a special dis- 
|play week at its new truck center 
|824 Wilson St., and at its new-car 


«_ |salesroom at 311 Edwards St. 


* * * 


DeMott Quits 
DeMott Motor Co., Fort Scott, 
Kans., has discontinued its new- 
car business and its body and 
shop equipment was sold at pub- 
| lie auction. The sale also included 


| @ stock of new parts for Dodge, 
| Plymouth, Ford, Chevrolet, Hud- 


son and Studebaker, and several 
used cars. 
& + * 


McManus Remodels 
McManus Motor Sales (Chevro- 


jlet), Chicago, is remodeling its 
L. |salesrooms and service facilities at 
|6711 S. Western Ave. at a cost of 
$100,000. James F. McManus jr., 
Reed was elected to a three-year president, announced. The “face 
term as a director along with W. D. | lifting” project includes a new 
Ray, while both McKellar and 


(Continued on Page 57, Col. 3) 
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|since 1938. Klein, vice-president, is 
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-year 
r one 
> and D > a former district sales manager for 
e a e r oO j n Q S International-Harvester and owner 
of a GMC truck dealership in Wil- 
Z kinsburg, Pa. Floyd Smith, former 
eek (Continued from Page 56) office manager of Highland Motor 
/ Co., front, display room, office facilities ;open house in its new quarters at — a aS ee 
1 dis- and parts department, as well as a|2976 N. Third St., Milwauhes. "Or je Se ee 
onter | re-equipped service department.|chids flown from Hawaii were pre- | Y > anal 
w-car McManus, a Chevrolet dealer for|sented to women visitors during | Thomas - Schoonover 
Soa is show chairman the event, which lasted an | Formal opening of Thomas- 
. e icago Automobile Trade |week. W. N. Dunnigan is president! Schoonover, Inc. (new Lincoln- 
a ~~ ae. and former /|of the firm. | Mercury), Hutchinson, Kans., has 
cott . os oa J B oe been held. Thomas-Schoonover, 
- rn ennings Becomes Manager | Inc., purchased the dealership 
poo King Heads Russell Sales Ray fase hee boon pos from C. H. Burr. Dwight Thomas 
pub- , The new sales manager of Rus-|to the managership of the Royal is president of the company. 
ied > i sell Motors, Inc. (Kaiser-Frazer),|Center branch (Logansport, Ind.) i fae 
_ ‘Ve << P Cincinnati, is John W. King, whose |of Star Motor Co. (Ford). He has Mentzer Brothers Sold 
dge, recent appointment has been an-/been with Star Motor for the past Ment: Broth (Ford), Paw- 
scat Service Men Study Pontiac— an tie by G. G. teed presi-|two years, having worked in the| yoo “Okla. hae il sold to Jack 
. * ent. i ‘ ’ "” 

Pontiac called in more than 600 of its zone service personnel for five days of study of and has ten seed Wik tee egg os-necgue e sion parts | Bowker of Ponca City, Okla. meee: 
mechanical refinements in the 1951 line, which goes on display Dec. 11. Zone service people, | automotive field since 1928 | mana — and assistant parts zer Brothers was called the oldest 
in turn, will hold group meetings with dealer service employes across the country. . 76 "s s ia * * «& Ford dealership in Oklahoma, hav- 

St ot a a ee a — . i been in business 40 years. 
ro- : , Leppere Moves to Fla. Doe ties: 
its Fine Appoints Becker sale and retail, was associated with; W. i tapes has purchased a a oe | : nie ie ee 
es . Appointment of Arthur P, Becker oe a firm prior to this ap- | Stivers Motor Co. (Pontiac), in Or- san Gana a = a. 9 Greenville (S. C.) Dealers 
1 as sales manager for Merle Motors, |” ee ee jlando, Fla. Leppere is a former Highland Motor Co. (Cheve el’s | Elect Bolen President 
on Inc. (Hudson), Cincinnati, has been Shak _Buick-Pontiac dealer from Elyria, | Greensburg Pa. Scheffel ape The Greenville (S. C.) Automo- 
new an. Wouber, iebe ” quneeheton Shak ‘an * ae ar +. ing after operating the dealership| bile Dealers’ Assn. has elected 
. , aker Autos o eveland has | . 14 ' * | W. A. Bolen president. He suc- 
Golden Rule Opens years. Hallam, the new presi- P 


background includes 25 years sell- 
ing new and used cars both whole- 


been incorporated by H, M. Siering | 


and others. | Golden Rule Motors has held 


ceeds M. Curran Bridges. 
Furman Berry was elected vice- 
president, and Jim Johnson was 


dent, has been district manager for 
Mack Truck in the Pittsburgh area 





chosen secretary-treasurer. New 
directors include A. D. Attaway, 
W. S. Baker sr., Dwight Pace and 
| Bridges. 





| Los Angeles Mercury Deal 


Opened by Urich, Nelson 

Urich-Nelson Motor Co. (Mer- 
|cury) has been opened in East Los 
|Angeles. George R. Urich, president, 
has been in the auto business in 
California since 1931. In 1947 he 
opened the first serve-self gas sta- 
|tion in southern California. He now 
| Operates 17 stations. 

Henry C, Nelson, secretary-treas- 
urer, has been sales manager of 
Urich-Gibbs in Whittier, Calif., for 
the past four years. Earl Harris 
will be service manager. 

* * * 


‘Chicago Dodge Dealers 
Reelect Cofoid President 
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THEY HAVE ALWAYS BEEN 
EY PROFIT MAKER IN THE INDUSTRY 


P| n | LS ow Li ° d i] y president of the Dodge Dealers 


H 3 Ei M J i bc ea 7 i i 3 eon. sf Coleage wee SEO 
DECK GUARDS 


vice-president; Leo Levin, secre- 
tary, and Herb Scheurer, treas- 
destined to be your key profit 
maker in ’51 








urer. 
Newly elected as directors were 
| Harry Siegel, Oscar Horace, Sam 
Jaruso and Ray Eddy, Ray Eddy, 
Inc. 
- + * 
Don Nelson to Build 


Don Nelson Motors (Packard- 
'Willys), San Francisco, will soon 
|begin construction of a sales and 
service building at 1929 Market St. 


* * * 


Nash Honors Two 
Nash 10-point awards have been 
presented to Gil Ashcom Motors, 
San Francisco, and J, N & N Mo- 
itors in Los Gratos, Calif. an- 
nounces John Kipp, San Francisco 
zone manager. The awards are 
given to Nash dealers who have 

achieved highest standards. 

4 * * 


Satori Adds Branch 


Peter Satori, California dealer 
of British cars, with branches in 
Berkeley, Beverly Hills and Pasa- 
dena, has opened a sales and 
service establishment in Oakland. 
The new branch is managed by 
Durand R. Hall. A preview of the 
new Jaguar, Hillman Minx, Sun- 
beam-Talbot and the MG featured 
the opening. 


* + * 





THE 


HELMS 
GUARD 


America Ravorite tar ea the mn a ee GRILLE 


Appleton Opening 

A full-page ad in the Appleton, 
|Wis., daily invited the public to 
the grand opening of Appleton 
|Packard’s new showrooms. Each 
|visitor received a souvenir. C. A. 
|Griesback is manager. 

ao fb ok 


Pontiac Honors Schmidt 
Schmidt Motor Sales, Inc., Bing- 
|hamton, N. Y., has been made a 
member of Pontiac’s “Hall of 
Fame,” according to H. J. Schmidt, 
president. 





THE 


| 
| 


HELMS 









HELMS INDUSTRIAL DEVELOPMENT CO. 
62 B Keeler Building 
GRAND RAPIDS, MICHIGAN 


* * * 





Morgan City Opening 

Twin City Motors, successor to 
D. C. Walsh Co. (Ford), Morgan 
City, La., announced that it will 
hold its formal opening in the near 
future, The firm is located at Rail- 
road Ave. and Second St. Warren 
Fortier is the owner. 
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Who Wants Flying Cars? 


Some Call It a Dream, Firm Says It’s Real, 
But Capital Is Lacking 





Who wants |are going to have to look for ovt- 
\lets in the auto industry if we are 


is idea has tickled the imagi-|8°ing to find dealers.” 
ee ee ee ere > : Taylor claims that the firm can 


> be eople, | 7 
oe Tr on a get Bs a | assure a dealer $10,000 a year in- 
so ie it settee Polke weak} come from h's demonstrator, “but 
thei autos earthbound : he will have to put up some 

‘' It 7 1 tA i | money in advance to get the 

Mo aylor, o erocar, ©, | machine.” 
here, says that “we are now fly- Aerocar claims that the entire ~ 
ing and driving the Aerocar in |vehicle may be kept at home in ‘ _ hose oe 
routine operation.” ithe garage, eliminating hangar ee 

He added that the firm has ob-| rental and inconvenience, as well 
tained the approval of the Civil|#% doing away with terminal limits. 
Aeronautics Administration to sell Should bad weather make it 


the machine to the public, and that | necessary = cease ee “1 
the group wants the first 10 units| firm says, “Aerocar may be land- 


on a lease basis | ed, the wings folded and towed 


; . ; fyi 
“Despite this,” he said, “we are as a trailer until good flying 


LONGVIEW, Wash. 
a flying automobile? 


New Ford Parts Depot 
auiliner & teacee? ‘To Be Built in Memphis 


having a devil of a hard time | The firm says that the flying) MEMPHIS.—Ford is planning to 
raising production capital and 80 |44t¢0 has made hundreds of flights, | build a $1,000,000 parts depot here 
far have not been able to put the |and that it has been driven thou-|to serve five states in the middle 
machine into production. sands of miles in city and highway | South area, company officials have 
Taylor says that the firm can| traffic. | announced. Three sites are being 
build custom units if anyone is will-| For all that, however, it seems | considered. 
ing to pay the asking price of|that folks want one or the other! Ford officials said the new depot 
$12,500 each. a car or a plane. |would distribute parts in Tennes- 
“The more we live with the Aero- 
car,” says Taylor, “the more we 
are convinced that it is going to | 
have to be merchandised as an 
automobile, and it looks like we 








Fruehauf Gives 
$1,000 in Prizes 
To 45 Truckers 


DETROIT.—Forty-five truck driv- | 
ers in 21 states have been named | 
cash award winners in Fruehauf's 
$1,000 “wheel of fortune” contest. 


The winners were selected from | 
drivers who wrote essays on three 
subjects—how truck drivers can 
create greater safety on the high- 
way, how drivers can promote bet- 
ter feeling for the trucking indus- 
try, and what engineering improve- 
ments drivers think ought to be 
built into products of the world’s 
largest builder of truck-trailers. 


Top cash awards, $150 each, went 
to Sherwood S. Rush, Chicago, a 
driver for Interstate Dispatch, Inc., 
in the safety classification; John 
Puhalla, Scranton, Pa., Richards 
Motor Freight Lines, in the public 
relations section, and Dale Crad- 
duck, Ft. Smith, Ark., England 
Brothers Truck Lines, in the en- 
gineering classification. 


Second prizes of $75 each went 
to Richard E. Ogden, Paramount, 
Calif., Hess Construction Co., Long 
Beach, for his engineering improve- 
ment essay; E. L. Jones, Woodville, 
O., Interstate System, Grand Rap- 
ids, Mich., for his public relations 
essay, and Dale C. Hager, Sioux 
Falls, S. D.,. Dan Dugan Transport | 
Co., Sioux Falls, in the safety com- 
petition. 

Jones also won a $5 award for 
an honorable mention essay entered | 
in the highway safety competition. | 

Other prizes ranging from $35 | 
to $5 were won by 39 drivers. 








OCTOBER 
FARM INCOME: 


all through the year! 


time—cash is coming in all the time! 


belong in THE OHIO FARMER. 
Steady Buying Power 


Ford Tractor Outlet 
Chastain Tractor Co., with E. L. 
Chastain as manager, has opened 
in Cairo, Ga., to deal in Ford trac- 
tors. 


Rockwell Avenue, Cleveland 14, Ohio. 


Source: U.S.D.A. Farm Income Situation. 





CURB-L-ARMS 


The original, the first of all 
antenna type curb indicators 
Part of the world s most complete 
line that includes Curb Whiskers, 7.% 
Sono-Curb and Curb Indicators 
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mirror is not only 
useful but smortly 
\ styled to blend with 


NS modern car design 
' BEVERLY HILLS, 
VES ELECTRIC CO. oi cconis 
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HERE’S THE AEROCAR 
Rides on air or road, but who will buy? 


..another Big Month in 


$110,784, ( 


Ohio farmers have big income months like this 


You can be sure this year-round, high gear 
farm production calls for special farm informa- 
tion. The one publication Ohio farmers count 
on most is THE OHIO FARMER. They live 
and farm by it—spend by it. If you want to get 
the most out of this big, steady market, you 


This chart of Ohio farm income reveals the sur- 
prising year-round steadiness of income. Only a 
few other states can equal it for consistent, 
through-the-year steadiness. Two that do are 
Pennsylvania and Michigan, served by PENN- 
SYLVANIA FARMER and MICHIGAN FARMER. 
For the complete story on all these, write 1013-T 


"Based on 3-year (1947-48-49) cash receipts from farm marketings, 


x 10.6% 


Sept. Oct. Nev. Dec. 


A Ti 
‘i * ONO RUE | 


The Ohio Farmer, Cleveland e Michigan Farmer, 
East Lansing ¢ Pennsylvania Farmer, Harrisburg. 











Austin Produces 
Its 250,000th 
A40 Automobile 


BIRMINGHAM, England. — The 
250,000th Austin A40 has rolled o! () 
the assembly line here. 

The A40 has earned more dollar 
|for Britain than any other sing}: 
article of any kind, Austin official 


declared. ‘o 

The first A410 was made in Ox = 
| tober, 1947. Production of this on ; 
|model off one set of jigs and tool: ’ 
has averaged 1,528 cars weekly tal 
The present rate is 2,251 every > «sel 
| week, i1e: 
| Since its introduction, about 74,- fin 
|500 A40s have been exported to on 


| North America, representing about 
Paarl katin 0, |37 percent of the model’s total ex 
see, Arkansas, Mississippi, Alabama | ports. Only 21 percent of the out 
and in two counties in southeast | put has remained in Britain. st 


ble 


Missouri. By taking the place of| The North American exports Al 
the parts depot now at the Ford|/with their complement of spar w 
plant on Riverside, the new facili-| parts, have earned nearly $70,000, ci 
jties would permit enlargement of | 90, the firm reports. wi 
|the assembly operations, the com- - - _ 
pany said. Forehand Builds ver 
cia “dean Forehand Motors (Chrysler- ual 
d IMO ‘E NEWS production and arione fe ernct. 1 
registration figures tell the story of output Plymouth), Americus, Ga., is erect mo 


and sales every week ing a new building. 


STEADY ¢ 








Income stays high and steady because in this 
state, a wide variety of crops is produced. Sev- 
eral kinds of crops are going to market all the 
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Salesense in Advertising 


Tested Ideas for Small Business 


he NE of the nation’s most able|problem of managing a household| by room for a few dollars, how to 
( ) and respected advertising agen-|and rearing a family, wants help make over children’s clothes, ete. 
y executives said to me the other| and understanding from adver-| This is the sort of information 











= jay that the best advertising run-|tisers. women want in advertising. 

4 ‘ing today is to be seen in the ye My agency is especially critical 

. women’s magazines—Ladies’ Home | Solve a Problem of some of the present-day feather- 
fournal, McCalls, Good Housekeep- ry REPEAT what I have said in| Weight motor car ads. He rates 

« n, ete. | these columns before, every ef- certain campaigns almost zero in| 

I This advertising is good, he main- | fective selling advertisement solves | the matter of service ae 

ly tains, because it seeks to be Of|—or helps partially to solve a| He thinks automobile advertising | 

Ty ) service to women. It’s in the week- problem for the reader. It con-|copy can be as informative and 

: lies and newspapers that you'll! yinces her that the advertised prod-|helpful as the advertising of, say, | , 

‘. find the high-pressure stuff, the| yct will do something for her. Crisco, or Swift’ning, or Kraft Ken Smith Mofors, Ridgewood, N. J.— 

ti big, flamboyant “poster ads,” the | In the women’s magazines you|Cheese. He could be right. This dealership used an autumn motif to introduce the 195! Mercury, Lincoln and Lincoln 

ut smashing _ Gothic type, and the | will find a great deal of advertis- | Cosmopolitan. Beside the car are Ken Smith (left), president, and William B. Grete, L-M 

x block-busting superlatives. jing that seeks to be of genuine | J, Problem Real? assistant New York district sales manager. 

tt Most outdoor posters, he says, help. Perhaps the motive is selfish, 10 BE of genuine help to the x 
a = Nc —_— ate ae eee | troubled consumer, doesn’t it|strous problem tobacco advertisers| none of the good brands—Camels, 

ts And the attitude of at least some |are not content with blatant brag aiteeleashe tree colieve? Lasicion, Oheoterficlda Bidite Baes” 

‘riters of radio’s singing commer- | gidocio or with, just as bad, vaude-|@Ppear to you that advertising | wou ave us believe: 4 » Cheste Ss, Philip Mo 

. cial "7 ms to be that house- | ville p |should deal with genuine consum-| Camel ads, for example, tell us| Tis, Old Golds, ete.—is likely to 

ve ine ‘on abate ™ ; j They supply women with excel- | €T problems? It sometimes seems | with great excitement that “Noted irritate the throat unless the 
“The. writers of much of the ad-| lent recipes, they show them how |to me that much advertising tends|throat specialists report, after a | oe ee ee ne oP a ae 
vertising in women’s service mag-| to cut down their food bills, how | to Set up and knock down booger- | total of 2,470 weekly examinations, | con > en — 7 oe ; oe a 
azines, however, go on the assump-| to make tempting dishes out of | men the consumer fears not at all. not one single case of throat irri- | > = “Sennen mee a ion 

e tion that the average wife and| leftovers, how to save steps and | Just as an example, take cigar-/| tation due to smoking Camels! y smite ‘canis aaa dine: atl 

= mother, forever harassed with the| energy, how to decorate a shab- ets. Is throat irritation the mon- My personal eee - _— tes, tent oanrens iaifien alivertisian 

- sae oO oe — = — ; whoops it up for flavor — “The 


Friendlier Flavor,” “Coffee You 
Like to Linger Over,” “Good to the 
|Last Drop,” and so on. An able 
| domestic science expert assures me 
that there is no longer a bona fide 
flavor problem. But there is a coffee 
| problem—namely, its appalling cost. 
She suggests “How to Make Cof- 
fee Without Waste” as a service 
theme. 











« * * 


| Gasoline Ads 


I DWELL on cigarets and coffee 
only as examples, Every prod- 
uct or business has a service angle. 
For instance, gasoline. 

Recently, I heard an automotive 
engineer say that millions of gal- 
lons of gasoline are wasted every 
year by careless, inexpert motorists. 
I can think of only one oil com- 
pany that seems to be worrying 
about the motorists’ pocketbook. 

General Petroleum Corp. advis- 
es in its copys “If your car oper- 
ates smoothly and without knock 

| on regular Mobilgas, then by all 
| means save the difference.” That 
| looks like good public relations 
| advertising to me, 
Very little insurance advertising, 
|both national and local, strikes a 
|true service note. There are rich 
| possibilities here. An exception is 
|Metropolitan Life’s splendid cam- 
paign promoting better health, 

There are rich possibilities, too, 
in bank advertising. Some bank 
copy of a helpful, educational na- 
ture is to be seen, but most of it 


averages low on service. 
+ * * 


Weak Local Ads 

OCAL advertising in newspapers 

4 is, by and large, notoriously 
weak on service. One example, dry 
cleaners and laundries. What a 
wonderful job a sincere advertiser 
could do in this field! 

Women would devour an ad 
headlined this way: “Seven Ways 
to Care for Your Clothes—and Cut 
|Your Dry Cleaning Bills in Half.” 
| Or maybe this one, which I saw 
jin an Ohio newspaper: “Don’t Pay 
|Us Just to Remove a Spot.” The 
copy gave simple directions for 
better home cleaning and urged 
the reader not to pay for profes- 
sional cleaning unless his clothes 
really needed it. 

Life is pretty tough for every- 
body in these parlous times—and 
| it's going to be tougher. Adver- 
| tising, both national and local, 
| can do a lot more than it is do- 

ing to be of real service to the 

public—and to be of real service 
| to itself. 

| My agency friend suggests that 
advertising should (1) quit trying 
































































to scare the public with booger- 
men; (2) offer solutions or partial 
solutions of bona fide consumer 
problems; (3) impart information 
that will help the consumer to 
make intelligent decisions. 

Happily, there are some signs 
that the vogue for bombast and 
silliness in advertising has about 
run its course. 


























Logan and Chrusz 

Logan and Chrusz Motors (Chrys- 
jler-Plymouth) has been opened at 
'7 Shore Rd., Winchester, Mass., by 
|\James L. P. Logan, president, and 
|Joseph M. Chrusz, treasurer. 
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Automotive Washington 


(Continued from Page 12) 


turn of the Korean hostilities in 
September, the end of the sea- 
son of peak travel, and the im- 
minence of model changes.” 

Mindful of the opposition its 
drastic action aroused among motor 
car dealers and others, the board 
offered this defense: 

“In present circumstances of 
capacity output and growing de- 
fense requirements, liberal con- 
sumer credit terms can stimulate 
demand but without a compensat- 
ing increase in the supply of goods,” 
it said. 

“Further monetary expansion at 
this time can provide the financial 
base for supporting higher price 
levels and encouraging additional 
price advances; it cannot, however, 


foster additional supplies of goods.” 
* * * 


More Aluminum 


| centers to expand the nation’s 
aluminum ingot production by 
100,000 tons a year were announced 
last week by the General Services 
Administration. 


GSA said it has entered into 
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an agreement with Reynolds 

Metal Co. to build a new 75,000- 

ton plant, to be ready for produc- 

tion early in 1952. The site has 
not yet been determined. 

The deal was negotiated for the 
government by Jess Larson, GSA 
administrator, and by James Boyd, 
acting administrator of the Defense 
| Minerals Administration. Under the 
agreement GSA will purchase the 
|output of the new facilities. 

The announcement said that the 
annual 100,000 tons of aluminum 
|which the agreement will make 
javailable to the government for 
| Stockpiling and other defense pro- 
grams is in addition to 79,000 tons 
which will result from reactivation 
by the Aluminum Co. of America 
of idle facilities at Massena, N. Y., 
and Badin, N. C. GSA and Alcoa 
agreed to that program last year, 
| it was stated. 


| Spark Plug Fight 


ODAY (Dec. 4) the Federal 


| § Trade Commission will begin to 
hear arguments 


in the case in 


si 








Miles Hall's New Home in Mi 


These new quarters of Miles Hall Buick Co., Midland, Tex 


street that houses the paint, body and lube 
ing to Miles Hall, owner. Hall is a former 
of Dalias. The firm is at 2701 W. Wall St 


which the Champion Spark Plug 
Co. maintains the Commission is 
trying to outlaw the conventional 
business practice of trade discounts 
to manufacturers, wholesalers and 
retailers, 

The company maintains. that 
eliminating such “functional pric- 
ing” would virtually eliminate the 
country’s 202,000 wholesalers and 
that 1.7 million retailers who rely 
on the wholesalers would be closed 
out automatically. 

An FTC trial examiner recom- 
mended that the commission 
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Kelsey-Hayes 3 
wheels have the 


TO SERVICE 


piece, wide-base truck 
exclusive locking 


device recognized by truck manufacturers and 
service men everywhere as the safest ever 








devised! The more 


the tire exerts pressure, 


the tighter the retaining ring locks the side 
flange to the base rim. Yet tire mounting, 


demounting, and tube 
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dland, Tex.— 


plus the building across the 
departments, covers 37,000 square feet, accord- 
president of the Authorized New Car Dealers 


issue a cease and desist order 
barring the company “from dis- 
criminating directly or indirectly 
in the price of ... spark plugs of 
like grade and quality.” 

In addition to Champion, the ev- 
aminer made 
against General Motors’ A.C. Spark 
Plug division and Electric Auto- 
Lite Co. Arguments in the A.C. 
case will be heard tomorrow (Dec. 
5) and in the Auto-Lite case 
Wednesday (Dec. 6). 

FTC’s order, recommended by 
Trial Examiner Webster Ballinger, 
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would prevent spark plug manufac- 
turers from giving original equip- 
ment or other volume purchasers a 
lower price or larger discounts thar 
those given to the smallest pur 
chasers for resale except where 
such discounts could be justified by 
difference in cost of manufacture 
sale or delivery. 

Industry officials have expresse: 
the belief that if the proposed orde: 
is adopted. the ruling would set uy 
a precedent for discounts on tire: 
and other automotive products. 


* * * 


No Transport Ban 


YOVERNMENT controls such a: 
F curbs on gasoline use, inter 
state truck traffic and deliveries by 
automobile are unnecessary at this 
time, according to Defense Trans 
portation Administrator James 
Knudson. 


Knudson told the Businessmen’s 
Conference on Urban Problems, 
held here last week, that the 
“disposition is to go easy on con- 
trols and to go easy on creation 
of any new bureaucracy.” 


He nevertheless urged business- 
men to take voluntary measures to 
conserve transportation facilities. 
He also warned of the dangers of 
inflation and of any “business as 
usual” tendency now or a letdown 
after the Korean crisis passes. 

Explaining that he plans to meet 
transportation problems as_ they 
arise, Knudson said he often feels 


|frustrated as “to what we have to 


plan for.” 


“The future is wrapped up in an 
oriental enigma, the deciphering of 
which is pretty mystifying,” he 
observed. 


Wage Board Manned 


RESIDENT TRUMAN last week 

completed establishment of a 
nine-man wage stabilization board 
under the Defense act of 1950. As 
previously announced Cyrus Ching 
will be chairman. The other mem- 
bers: 

John Dunlop, economics professor 
at Harvard; Clark Kerr, economic 
professor at the University of Cali- 
fornia; Henry Bradford Arthur, 
official of Swift and Co.; J. Ward 
Keener, vice-president of B. F. 
Goodrich Co.; Reuben B. Robert- 
son jr., president of Champion 
Paper and Fibre Co.; Harry C. 
Bates, president of Bricklayers 
Union (AFL); Emil Rieve, presi- 
dent of the Textile Workers of 
America (CIO), and Elmer E. 
Walker, vice-president of the Inter- 
national Assn. of Machinists (Ind.). 


The board will function under Dr. 
Alan Valentine, economic stabiliza- 
tion administrator. So also will a 
price administrator, yet to be 
chosen. 


o ” 


Transport Aide 
DMINISTRATIVE officer for the 
Defense Transport Administra- 

tion is Clarence Barker, transferred 

from the Department of Agricul- 


|ture’s bureau of agricultural eco- 
| nomics. 


He was moved over last 
week. Barker served previously 
with the Office of Education and 
the U. S. Employment Service. He 
is well known here as an editor and 
author. 
* , + 

Highway Note 

WO-THIRDS of the 38,000-mile 

interstate highway system is too 
narrow for today’s traffic, federal 
experts estimate. 


And all but 1,900 miles of the 


31,831 in the interstate system need 
improvement to bring them up to 
standard requirements for existing 
| traffic, they report. 
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ufac- } labor and commodity markets. | 
quip- . |Thus, says the chamber, in 1950, 
‘se | | O-Point Economy Program | 'visine economy must be but 
than j upon an already booming domes-| 
pur Cut Inflation Roots with Indirect Controls, |tic economy — in significant con-| 
rhere CI I , |trast with the beginnings of World 
xd by thamber of Commerce Asks ‘War IL 
_— WASHINGTON.— As an organ-|a heavy charge of inflationary; “Our war effort is going to use 
zation representing both little and dynamite.” up more of our total production 
sar big business, the U. S. Chamber Contrasting them with direct con- |than we can immediately make up 
orde: of Commerce last week went on trols, such as imposed in World |for by increasing that total. Shrink- 
re ie ‘ecord as recommending to busi-|War II by the War Manpower |48e in civilian consumption must 
_— ness, government and the public| Commission, OPA and WPB, the |™ake up the difference. 
. a five-point program for defeating Chamber applies the term indirect; “This is exactly what the Pres- 
nflation: jcontrols to the measures it advo-|ident and other national leaders 
“Every effort should be made to | cates. are talking about when they say 
— remove obstacles to greater produc- According to the statement, we must tighten our belts. 
nter. ) tion and supplies. Fi og age ads cna toe a ag = usual, labor as 
“Efforts to bring about reduc- - 3 in- | usual, or politics as usual may | 
"aah tion of eng enemies government derstood or appreciated. While | stand in the way of the effective 
rans- expenditures should be sharpened direct controls seek to control | action really needed. An attempt 
. ; the symptoms without correcting t owi defens ire- 
mes up and strengthened. | causes, th ommended indirect | to meet growing defense require 
cases tie recommended indirect | ments, at home and abroad, with- White Donates Civil Defense Car— 


“Business should publicly go to) measures cut away the very stuff | out reducing civilian real in- 


en's bat for an overall tax policy that,| which makes inflation.” | come—the purchasing power of John B. White (right), Philadelphia Ford dealer, is shown presenting the keys to a 1950 








pms, within limits set by the necessity |  % ' : ju - : lee hte Ford sedan to Philadelphia Mayor Bernard Samuel. Gen. Norman D. Cota (second from 
the of protecting incentives for efficient | This inflation-making stuff, the | workers, civilian business enter- | left), executive director of the Philadelphia county defense council, and Arthur M. Williams, 

: ducti hes budeot-balanct chamber stresses, is buyers spend-| prise, and agriculture—sets an | Calsatdh 46cm cecil: commenteation: didiion. leek on 
— ee  aleeties get-dalancing | ing power that outruns the sup-| impossible goal and only fans the |°"?""*" ° ‘ = Bence , 
tion a orcs jective. J plies on which the spending can! fires of inflation. ; 

a More fe eg ene paid no | be done: more money to spend,| “Increasing taxes, cutting out|for these indirect measures is the|inflationary force of the indirect 
a the oe ation possibi > in tee | with no more, or even less of Civil-|jess essential government spending, | case for the only way of minimiz-| Measures can make living with di- 
Slee. the dete. Fagan sear Ma cae Sele goods for the money to buy. managing the federal debt problem| 4, the probleme and pressures | Fect controls considerably less pain- 
rs of ut under mn ressure to seview When the Korean war broke out,|wisely, and curbing credit expan-| nd : vey ce “| ful and unhealthy, to say nothing 
:s as its olicies in rh connection. |there was little slack in our econ- sion are the indirect measures that | Which spawn direct controls. But|of greatly improving the chances 
Mba S policies eee jomy: boom-time conditions al-/cut the tap-root of inflation.” it is more than that. Even if we|of some day returning to freer 

“The volume of commercial bank |ready generally prevailed in most| As the chamber sees it, “the case| do get direct controls, the counter- | markets.” 
p credit, mortgage credit and con- —- —— - rn a a eens 
meet sumer credit must be held down to} 
they such levels as the Federal Reserve 
feels System finds consistent with avoid- | 
ve to ance of inflation.” 
Action on these five points, says | 
n an the U. S. Chamber of Commerce | 
ig of in a pamphlet entitled “Policies | 
* he and Controls in a War-Burdened | 


Economy” would get at the root 
causes of inflation. 

“Because,” it emphasized, “the 
wage and price controls in the De- 


. fense Act of 1950 can deal only | 
card with Symptoms, we are sitting on 
). As 

rinté | Olds Sales Spurt 
_ 48 Percent Over 


Gall Year-Ago Level 


thur' }) LANSING. — Oldsmobile retail| 
a sales showed a 48 percent increase 


eek. in the second 10 days of November 





pion over the same period of 1949, it is 
y Cc. announced by S. E. Skinner, gen- THIS NEW NATIONAL Automotive Type Bookkeeping Machine keeps all 
ayers eral manager. | records constantly up-to-date. advanced as its mechanical bookkeeping. 
resi- Sales for the 10 days totaled 9,402 | 
s of new cars, according to reports from 
. EB Oldsmobile dealers, compared with 
nter- 6,371 new vehicles delivered in the 
‘nd.). Nov. 10-20 period of 1949. 
> Dr It also established a new record 
Mea. for gg ge second ner eee. “N. © ] 
. passing the former mark o ° t f 
So new cars sold in the comparable | a 10na assures us O eee 

i period of 1940. | a 

f Seventy-nine percent of the sales | 

in the latest 10-day period were} 
Oldsmobile 88s. 

r the This brought total 88 retail de-| a = 
stra- liveries for the year to 219,001 cars, | 
rred an advance of 152 percent over the | 
‘icul- 86,941 Series 88 cars sold in the| 
eco- Jan. 1-Nov. 20 period of 1949. 


last Oldsmobile’s retail sales for the | 





without overtime !” 














ously | year of all series now total 342,436 | 

and ' new cars, according to Skinner. 

. He | us — 

‘and ; 

ea. Thencends of Secccsstel ‘Last October we installed a National Like Mr. Reiley, you, too, can profit from National 

jeral Dealers Use Them! Automotive Type Bookkeeping Ma- Mechanized Accounting. With a National System, duplica- 
e aa aa chine. Our posting clerk had had no tion of record keeping is eliminated. Summaries are proc- 

soda ee =o —_ previous typing or bookkeeping essed and balanced with speed and accuracy. Each posting 

p to _ “LETS TRADE" PROPOSALS experience. Yet, thanks to the in- is mechanically proved. Customer statements are always 

sting SALESMAN'S DAILY struction given by your office, we posted to date. Figures on sales and costs are always 


WORK REPORT 


USED CAR ORDER PADS FOR 
"50-50" AND "AS IS" SELLING 


ond he 


available. Daily operating figures are provided for manage- 
ment. Month-end closing and resulting financial statements 
are accomplished with speed and accuracy. 


were able to change over completely 
to machine operation by December. 
And our clerk is now a truly effi- 
cient operator. 


‘Our records are now up to date 

- | Mr. James McK. Reiley, Without the terrific amount of over- 

“MY DAILY WORK" Pres. Reiley Motors, Inc., time formerly required by hand- 

Salesman's Pocket Prospect Ardmore, Pennsylvania. posting. The 10th of the month is 

Book just a routine day with us now, 

- whereas any day (or night) up to the 20th used to be hectic 
USED CAR STOCK REPORTS || jin the bookkeeping department. 

FOR SALES DEPARTMENT ‘‘Customers’ bills and vendors’ checks are now ready 
on the Ist of the month. Further, our daily operating control 
now functions, and is of real value to management. I, 
personally, cannot understand how any dealership handling 
100 units, or more, can afford hand bookkeeping.” 








MASTER CONTROL USED CAR || 
INVENTORY RECORD SHEETS 


Your Keyto Greater Profits. The National 
Cash Register Company has prepared 
an interesting and helpful booklet, 
National Complete Accounting Machine 
System for Auto Dealers. Ask to see a copy 

FREE, and without obligation. Or 
write tothe Company at Dayton9,Ohio. 


Wiwlional 


ACCOUNTING MACHINES 
CASH REGISTERS © ADDING MACHINES . 


| 
| THE NATIONAL CASH REGISTER COMPANY 








Send Today for Free Samples 


! MODERN SELLING 
: METHODS 





P. O. Box 666 Louisville 1, Ky. 
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|524 Parts and Accessories Makers to Exhibit .. . 
NE ee ee ee eee tere NnS an aREEEEEROS ESE TEEDSRONESTRSIOD 


| 10,000 Expected for ASI Show 


(Continued from Page 1) 


While every square foot of exhibi- 


criticized for practically limiting 
this show, which costs millions to 


the National Standard Parts Assn 
which has both manufacturers and 
Motor 











ton 


put on, to attendance by members | jobbers as members, the € 

tion space was sold for that show, |o¢ tne’ two jobber associations. and Equipment Wholesalers Assn. in 

there were upwards of 100 potential | * * «* which has only jobbers in its mem- ot 

exhibitors who were unable to get + \xHIBITORS, feeling that the bership, and the Motor and Equip- mm 

|space, it is claimed. outlay was far too great to|ment Manufacturers Assn., which 

Sip te ee just put on a show to talk to their only has manufacturer members. ti 

7. year’s show also will be the| own . better customers, joined in Approximately 1,400 spaces or li 

largest ever held by the three|with a group demanding that the, booths, covering over 175,000 w 

sponsoring associations as far &@S|attendance bars be let down to square feet of space, will bring la 

jobber attendance goes, early pre-|jinclude more non-member jobbers.| jobbers up to date on new de- r 

oe " show registrations indicate. Against | And this year that has been done.| velopments since 1948, the last » aft 
N. J. Dealer "Old Timers" — ‘an advance registration of 2,500 in| The ASI show is sponsored by| year the show was held. wi 

Shown at the annual meeting of the Essex County Automobile Dealers Assn. are, left to | 1948, this year's registrations have Greater attendance is also fore- Ka 
right, front row: Harry H. Oliver (Chevrolet), Kearny; Edward J. Foley (Chevrolet), Newark; ‘already gone over the 3,500 mark, m cast for this year’s show due to Sit 
Samuel H. Grossman (Dodge), Newark, and George A. Badenoch (Studebaker), Newark. 1:01 “indicates that the show may Jobbers W ut the tight material situation that we 
Back row: Courtenay $. Whitman jr. (Chevrolet), Newark; T. David Gibb (Chevrolet), East easily play to more than 10,000 is prevailing now and to the fact eel 
Orange; William L. Mallon (Pontiac-Oldsmobile), Newark, secretary of the association; jobbers. Reassurance that most jobbers have — Geet me 
Carl W. Bush (Harley-Davidson), Newark, and Glenn W. Tisdale (Dodge), East Orange. A registration of at least 5,000 7 ) to stock eee .. rao e deart pu 
———-——- | | or more jobber Arms i ‘were || from NPA Boss |\"1n tact. it is claimed by many ~ 

. has been temporarily discontinued.| distinct possibility, and there manufacturers that a great deal of , 

K-F Loan Willow Run is turning out Kaiser| should be an average | seme WASHINGTON. — Wholesaler in-|the increased. business they have gor 

(Continued from Page 2) and Henry J models. of at least 7 men — that terests will not be overlooked by | enjoyed since August has been duc wo 

j -ork ill be laid off| yf Novemb: 1949. K-F was! firm. It is also expe , |the National Production Authority, to jobbers and retailers trying to un 

clerical workers Ww a ee | there will be a great many | 4 administrator William H. Harrison | hui he K we 
afte + bably »d $34,400,000 and $10,000,000 . bbers at- § r . s |build up stocks due to the Korean Y 

after the first of the year, pro | Stanted pe dl smaller non-member jo > - rs |told wholesale trade representatives trouble and the news releases on int 

20 percent of them. . |loans by the RFC. The secon sete’ | tending than for many year: in a meeting here. possible limitation orders coming ag 

At present, the Willow Run (was used to help finance dealers back. Distribution of goods and services out of Washington. 

plant employs 12,000. About 3,000 |car stocks before the new models | Restrictions on attendance have is an important corollary of pro- a. : * in 

were dropped when the company | were introduced. a been considerably opened A a duction and the two must be main- 8 Advertisers Council will have he 

discontinued the afternoon shift The larger loan was divided three | year’s “greatest show on ear N tained in order to preserve Amer- a booth in the show this year w 

Oct. 21. | ways—$18,000,000 for retooling for |the replacement boys ence ican economy, Harrison said. and will try to augment its 1,200 H 

Only Kaisers are being assembled |the 1951 models, $12,000,000 for|Pier extravaganza. — itt The trade representatives met jobber and 200 manufacturer users a 
nly : : 0 f the joint operating committee | ,,, d h | ‘ ; 

t the company’s plant in Jackson, | working capital, and $4,400,000 for | years J b waeel with Harrison to discuss the aims |of the “Save Your Car campaign ec 
Mi h. Production of Frazer models| production of the Henry J. lof the show has been se rer Y land policies of NPA, the import-|paterial. This campaign, plus the ot 
. — 5 ; : " ; . in ance of the wholesale trade in the | “Buy from Your Jobber” program, th 

pel Rv geneny gue teneate sponsored by the Advertisers " 
an can work together ard | an 
LE OR CHARTER common objectives. | A. N. at ASI Show . 
SA Motor and Equipment Wholesal- | Automotive News will occupy aE 
ers Assn. _Tepresentatives at the Booth B-181 at the ASI show on iss 
meeting were J. Howard Reed, Sar . a aaa . 
MEWA counsel: John F. Creamer | Navy Pier. Automotive News Spe 
| Wheels, Inc.; William P. Butt, Gen-| headquarters will be at the Ste- = 
eral Automotive Supply Co.; Frank -_ a h I 
G. Stewart, Standard Automotive Council as sales promotional aides a 
pt no ng A. S. Hunt, Hunt-/to an industry that has been much oat 
arquardt, inc. |more backward in promoting the : 
The trade associations also ap-|sale of their products than the as 
= + Seapine > serve _ |vehicle makers and outlets. oie 
|Sub-committees to consider prob- | An executive of the Council . 
jlems_ of price control, inventory! states that among the users of ; 
control, priorities and manpower. the program are several vehicle fa 
—_ — retailers who see an opportunity te 
> . to increase their parts sales by ay 
Materials using it themselves. The entire in 
(Continued from Page 1) program sells for $25 and the to 
Dae . yhole deal will be available for in 
|might be made on other parts, with| 5 > : 
ithe savings going into parts in gp cgay sign up for it at 1 
ire oe ‘ . un 
— substitutions are not prac-| ‘ine kit consists of mailing pieces bot 
: > « » and posters, all designed to make vio 
, .._|the owner of the vehicle appreciate be 
yd . ae one —— 'S“/the worth of taking care of his car Be 
, sued by 4 » this would not | or truck—a preventive maintenance ad; 
90-foot powered with two G.M. Diesels, 225 H.P. each. | be possible, 













Speed 11 knots. Electric automatic clutch controls, hydraulic 
throttle controls, automatic pilot, 80-watt ship to shore inter- 
com system throughout ship. Piano, combination phonograph 
and radio. Two 16-foot boats topside. All new decorations, 
including rugs. 


Will Charter by Week or Month With Crew of Four. 
Can Accommodate Six in Guests Party. Now in Florida. 


ALCHECO MARINE COMPANY 


P. O. Box 7387 Kansas City, Mo. 


rT aca ere er 


COMFORT SPECIALTY CO. 
YM Nae 


WATCH YOUR MAIL FOR THIS 












Smith Motors 


COMFORT SPECIALTY CO. DECEMBER SALE > 


| The cutback affects individual 
suppliers all the way up to the 
end product. For instance, an auto 
| maker might save 70 percent of 
the aluminum used in a car by 
| changing from aluminum to cast- 
| iron pistons. 

If the order were on the end 
|product, he would then be able to 
apply the savings to some other 
part and thus reduce the effect on 
{overall car production. 

But under the present system, he | 
|loses that aluminum, and his sup- | 
|Pliers of other aluminum parts 
| would still be cut back the 35 per- 
cent. 


- * ” 
Tas situation, the makers say, 
eliminates incentive to try to| 
‘ use ingenuity to keep car produc- 
tion up. 

The car makers emphasize that 
they are supporting the defense 
program all the way, but simply 
are urging that orders be imposed 
in a realistic way. 

They point out that the govern- 


U. S. POSTAGE 


PAID 








° | ment could still save and stock- 
mail pile the materials it wants and 
| leave the door open for the mak- 
ers to use ingenuity to keep pro- 
Dec duction up. 
2 


This, they contend, is in the in- 
terest of the whole economy. 
Further, they say that a cut on 


4th 


the end product would be easier 
Anytown, to police, eliminating the need to 
keep books on thousands of sup- 
* liers. 
U. 8. Ad |P ‘+ + 


NPA Preparing Forms 
For Quarterly Reports 


WASHINGTON.—A form, which 

jindustry will be required to file 

e |quarterly giving facts on produc- 
ltion and the amounts of critical 


metals used in defense and civilian 
ENVELOPE | 


| 


orders, together with employment 
|}and payroll data, is being prepared | 
| by the National Production Au-| 
| thority. 


|trations for the 19th annual 


| program. 

+ + - 
ALL replacement parts manufac- 
~* turers contacted expect that 
this year’s ASI show will be the 
biggest buying show the industry 
has had for a decade. 

Indications are that jobbers are 
coming to the show in a buying 
mood. It is felt that all they need 
to put their name on the dotted 
line is some assurance of delivery. 

It is expected that from now 
on the ASI show will be an every- 
other-year show, since that seems 
to be the wish of the majority 
of the exhibitors. 

It also will continue to be more 
open to attendance by non-member 
jobbers. 


Record Tu rnout 
Expected for 


Kans. Conclave 


TOPEKA, Kans.—Advance regis- 
con- 
vention of the Kansas Motor Car 
Dealers Assn., Dec. 15-16, at the 
Hotel Broadview in Wichita, indi- 
cate a record turnout, it was an- 
nounced here by Secretary-Man- 
ager Roscoe Hambric. 

Hambric said that arrangements 
have been made to seat 1,000 per- 
sons at the noon luncheon and eve- 
ning banquet. Attendance at the 
event last year topped 600. 

He also announced the speakers 
for the meeting. Countess Maria 
Pulaski will address the luncheon 
meeting, while the afternoon speak- 
ers will be NADA President Fred 
L. Haller and Sen, Andrew Schoep- 
pel of Kansas. 

The evening banquet speaker will 
be Dr. J. O. Christianson, who is 
sponsored by the General Motors 
Corp. There will also be a two-hour 
show following the banquet, Ham- 
bric said. 
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s ompromise Deal | 


ails in Otis 


Talks with SEC 


WASHINGTON. —A collapse of 
negotiations between the Securities 
ind Exchange Commission and 
Otis & Co., Inc., Cleveland invest- 


ment house, has been reported here. | 


A settlement of the SEC’s ac- 
tion to revoke Otis’ broker-dealer 
license was believed imminent 
when the settlement attempts col- 
lapsed. 

The hearings first began soon) 
after Otis refused to go through | 
with the marketing of a $10,000,000 | 
Kaiser-Frazer stock issue in 1948. | 
Since last May when the hearings | 
were adjourned, both sides have | 
tried to reach a compromise settle- | 
ment. Because of the failure here, | 
public hearings are expected to be | 
resumed in a few weeks. 


While neither counsel 





Ruch, Clearfield, president of PAA. 


First table, left row, front to back—Chrysler: Frank Clemson, State College; Ralph L. Weber, Meadville; Frank B. Eshelman, Lancaster. 
Howard Murray, Birdsboro; W. D. Chrisner, Ligonier; J. V. Booth, McKeesport. Cadillac: William Baehr, McKeesport; W. 
Philadelphia. Buick: Russell Gingrich, Lebanon; W. F. Reithmiller, Pittsburgh; John H. Gardner, Upper Darby. First table, right | ¢ ‘ e 
row, front to back—DeSoto: J. E. Wolfington, Philadelphia; Louis $. Snyder, Harrisburg; J. M. Neidhardt, Emsworth. Dodge: Edward ae bn . 

Ronan, Philadelphia; Guy Woodward, Washington; Robert C. Stout, Beaver. Ford: W. M. McCune, Kittanning; L. A. Bloom, Scranton; | ~ THIS practice should become 


Chevrolet: 
Plachter, 


y 


PAA's Industry Relations Group— 
The first meeting of the Pennsylvania Automotive Assn.'s committee has been termed highly successful. Seated at the speakers’ table, 
left to right, are: C. $. Klugh, Harrisburg, general manager of PAA; E. A. Sahli, Beaver Falls, chairman of the committee, and Paul 





John H. Fassitt, Philadelphia. Hudson: C. E. McClelland, Washington; George Jones, Dormont; Charles E. Snyder, York. 


Second table, left row, front to back—Oldsmobile: Frank Pultz, Greensburg; W. A. Stromeyer, West Chester; E. D. McKean jr., Pitts- 

| burgh. Nash: Ned L. Bowman, Milton; Doyle Mierley, Altoona; Henry J. Fritz, York. Lincoln-Mercury: R. W. Sabin, Sewickley; Richard 
for the |. Thackray, Johnstown; Raymond P. Scott, Wynnewood. Kaiser-Frazer: Val W. Smith, Nazareth. Second table, right row, front to back—| 
government or the investment house | packard: William B. Bradshaw, Jenkintown: John P. Mooney, McKeesport. Pontiac: A. C. Ditz, Philadelphia; R. G. Gunn, Pittsburgh; C. 


would comment on the break, it is | a. Snyder, Butler. Studebaker: George Eidam, Hazleton; Oliver H. Peters, Allentown; James Reiley, Ardmore. 


understood that attorneys for Otis | 
were dissatisfied with several points 
introduced into the compromise 
agreement by the government. 

An investor’s suit against K-F 
in 1948 caused the brokerage 
house to renege on the under- 
writing deal, Otis & Co. says. 
However, K-F filed several dam- 
age suits against the company | 
contending that Otis inspired the 
stockholders suit. The SEC agrees | 
that the K-F charges are correct. 
The brokerage firm denies this 

and alleges that the registration 
statement filed by Kaiser with the 
SEC prior to the proposed stock 
issue was misleading in many re-| 
spects because of misstatements | 
and omissions. 


Last May, at the opening of new | 
hearings, attorneys for Otis de-| 





manded dismissal of the SEC’s | hearings would be begun and fin-|that since credit regulations were | 


action and charged that the pro-| 
ceedings against the Cleveland firm 
had become a “fantastic road 
show.” 

When the dismissal action | 
failed, counsel for Otis asked that | 
testimony of witnesses who had | 
appeared in previous hearings be | 
incorporated in the new record | 
to avert the need for re-examin- 
ing them. 

That motion was also denied but 
under a compromise counsels for 
both sides were to check the pre- 
vious record for parts which might 
be incorporated into the new one. | 
Because of this, the hearings were 
adjourned last May. 


GMC Launches 
Diesel Service 


Training Classes 


PONTIAC.—A GMC diesel truck 
service program to train 1,500 me- 
chanics from 1,000 GMC dealerships 
by the end of 1951 was announced | 
last week by A. A. Shantz, general | 
parts and service manager. 

The new training program, which | 
begins this week, will be conducted 
by factory instructors using four 
mobile training units operating | 
within the regions. The courses will 
last five days. 

The two-week GMC diesel service | 


schools at Oakland, Calif., and 
Flint will be continued, Shantz | 
said, 


The new classes are being limited 
to 12 students per group. Each stu- 
dent will work on live engines | 


while being taught construction, | 
operation, maintenance and over- | 
haul, ° 





Weather Brings Congress Delay .. . 


(Continued from Page 1) 


enunciated, witnesses scheduled and 
a hearing place designated. 

Sen. Maybank said that he hoped 
to have the inquiry completed by 


ithis Thursday, but he cautioned |DADA reiterated its charge that 


|that sudden and unexpected House | “the 
land Senate floor activities could|being forced to buy this type of 


cause another postponement. 

He mentioned the situation in 
Korea as something that might 
operate to require the undivided 
attention of Congress, 

He was hopeful, however, that the 


ished this week, and “expected” 
they would start with finance com- 
pany witnesses and conclude with 
a spokesman for the Federal Re- 
serve Board. 
NADA and NUCDA were tenta- 
tively slated to appear Dec. 6. 
+ * * 
HILE the “watch-dog” com- 
mittee prepared to hear dealers’ 
complaints against Regulation W 
in Washington, some further evi- 
dence of declining new-car sales 


|was offered by the Detroit Auto 


Dealers Assn. 

The DADA’s report served as a 
rebuttal to the increasing appear- 
ance in the public prints of 
manufacturers’ reports of soaring 
sales. 

The DADA statistics, compiled 
from records supplied by the Michi- 
gan secretary of state, show that 
new-car sales in Wayne 
from Nov. 11 to Nov. 
percent below the average for the 
period Sept. 18-Oct. 14, when 21- 
month terms were in effect. 

The report further showed that 
in the 31 selling days from Oct. 16 
to Nov. 20, during all 
time the 15-month terms were in 
effect, new-car sales were 35.1 per- 
cent below the average for the 24 


selling days from Sept. 18 to Oct. | 


14, when the 21-month terms were 
operative. 


* % % 


| JSBd-CAR sales during the same 


‘ periods showed smaller declines. 
Used-car sales for the Oct. 16-Nov. 


20 period were 25.9 percent below | 


those 18-Oct. 14 in- 
terval. 

From Novy. 11 to Nov. 20, used- 
car sales were 18.2 percent below 
the average for the Sept. 18- 
Oct. 14 period. The DADA 


pointed out, however, that 46.1 


in the Sept. 


To Teach GMC Diesel Service— 


A complete self-contained training center is this GMC 650 diesel truck, one of four that;sumer Credit Regulation in a Gar- 
will travel throughout the nation to set up five-day GMC diesel truck service training schools. | rison Economy” by R. M. Evans, a 


county | 
20 were 39.7) 


of which | 


* |sional mandate” 


“4 adverse turn. 


percent of the used cars sold in 
the Nov. 11-20 period were prewar 
models. 
| Commenting on the preponder- 
jance of prewar used-car sales, the 
low-income time buyer is 
|undependable transportation, as he 
|is unable to pay for better trans- 
|portation in 15 months.” 
| From Chicago, Edward L. Cleary, 
general manager of the Chicago 
Automotive Trade Assn., reported 
\tightened Oct. 16, Chicago area 
dealers have lost an estimated 6,300 
new-car sales and 3,600 used-car 
| sales. 





* * * 


CO of the first of the national 
legislators to arrive back 
Washington following the elections, 
Sen. Maybank has been devoting 
considerable study to the FRB’s 
credit regulations and their effect 
on the men who sell automobiles 


and the individuals who need such | 


|transportation to carry on their 
daily work. 

As a result of that study, he 
said he was preparing to propose 
the issuance of government “cer- 
tificates of necessity” entitling 
some purchasers of lower-priced 
cars to more liberal terms than 
now permitted when buying on 
the installment plan. 

Regarding the plan, Maybank 
said: “I would limit the program 
|to lower-priced cars and to pur- 
chasers with low or moderate in- 
comes. Those who can _ afford 
higher-priced cars don’t need any 
special consideration” 

The senator's suggestion was re- 
ceived with something less than 
| unrestrained joy in Detroit automo- 
tive circles. Observers pointed out 
that “lower-priced” cars have suf- 
fered less from Regulation W than 
all but the highest-priced cars. 

Dealers also pondered last week 
a pregnant promise from. Sen. 


Wayne Morse, Oregon Republican. | 


Morse told the Portland (Ore.) Au- 

{tomobile Dealers Assn. 

gress committed a “grave error” in 

giving the executive branch of the 

government the legislative powers 

which made Regulation W possible. 
* ¥ * 


H® SAID that, if credit terms 
are not modified by the FRB 
|\following the Maybank probe, he 
|will join with a group of senators 
jin sending the board a “congres- 
in the form of an 
| amendment to the present law. 

| He said he was opposed to Reg- 
| ulation W because it “constitutes 
| controls by penalties upon inno- 
cent parties.” If a cutback in 
auto production was necessary, 
Morse said the curbs should have 
been “at the manufacturing level 
and not on the salesroom floor.” 

| Morse’s remarks were made be- 
|fore the war in Korea took an 


+” * * 
‘N EANWHILE, the FRB, in the| 
| + current issue of the Federal 


Reserve Bulletin, called special at- 
tention to a statement on ‘“Con- 


in | 


that Con-! 


Reg. W Hearing Starts Tomorrow 


member of the FRB board of 
governors. 
Evans is the governor who is 


administratively responsible for in- 
stallment credit. That part of his 
| statement, in which he says that 
if the present credit restrictions 
“are found to be more restrictive 
than necessary, they will be re- 
laxed” is included here because it 
seems especially pertinent at this 
time. 

He said: “The administration 
of consumer credit regulation has 
been made as flexible as possible, 
for two reasons. In the first place, 
we can’t predict exactly what 
conditions we are going to face in 
the future. That will depend on 
the outcome of the Korean con- 

| flict, among other things. So we 
need to be able to adjust the 
regulation to meet changing con- 
ditions. 

“In the second place, we know 
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SAVINGS IN COST— 


Perfectly overhauled Hydra-Matic Transmis- 
sion (any model) costs just $95. No worry, 


no trouble, no waiting. 


a. a . 
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IMMEDIATE SHIPMENT— 

Hollingshead Exchange assures a guaranteed 
Hydra-Matic unit shipped the same day — 
ready for installation, with full instructions. 
GUARANTEED PERFORMANCE 


Completely reconditioned, run-in and block 
—guaranteed 90 days or 4000 miles. 


Write, Wire or Phone Today for Details 


63 





from past experience that it is hard 
|to predict the precise efforts of 
consumer credit regulation on the 
demand for particular goods or for 
goods in general. One difficulty is 
| that the effects of credit restrictions 
jon one article can be shifted to 
|some extent to other articles. 

| “Some individuals, for example, 
may keep up their automobile pur- 
chases, in the face of tighter auto- 
mobile credit, by spending more 
cash on cars and less on other 
| goods. Thus, restrictions on auto- 
|mobile credit may bring about a 
reduction in the demand for goods 
other than automobiles. Another 
difficulty is that purchases of the 
|other goods may be kept up by 
|using more credit than usual in 
|these lines, particularly in lines 





‘| with relatively easy terms. 


widespread,” Evans said, “our 
consumer credit regulation might 
have to be both broadened in scope 
and tightened considerably in order 
to be effective. Another possibility 
is that consumers may try to main- 
}tain their purchases in the face of 
credit restrictions by drawing on 
reserves of cash or other liquid 
assets. 

“If these restrictions are found 
to be inadequate, they will be 
strengthened accordingly. If, later 
on, they are found to be more re- 
strictive than is necessary, they will 
be relaxed. Our object is to main- 
tain the flow of available goods at 
stable prices, if possible, without 
price fixing or government ration- 
ing.” 





* * * 
Credit Ban Complaints 


Sparse in Canada 


OTTAWA.—Canada’s restrictions 
on credit buying have drawn only 
a few complaints so far, according 
to J. G. Bertrand, Canada’s admin- 
istrator of consumer credit. Cana- 
dian auto buyers are allowed 18 
months to pay balances after a 
one-third down payment, as com- 
pared with 15 months in the U. S. 

“These regulations are not too 
|restrictive for the situation in this 
|country,” said Bertrand. He said 
that Canada’s control machinery 
jappears to be working smoothly, 
but that he is keeping in close 
touch with trade associations. 






ayy, 


If you wish shipment of 
an exchange transmission 
before your old unit is 
received, a deposit of $65 
will be added to your in- 
voice. (To avoid C.O.D. 
charges, send $160 in 
advance). Upon receipt 
of your unit the deposit 
will be refunded immed- 
iately. Freight f.o0.b. 
Chicago. 

















HOLLINGSHEAD 
MOTORS CO. 


Authorized Oldsmobile Dealer 
2550 S. Michigan Ave., Chicago 16 


Telephone: CAlumet 5-2000 


Largest Stock of Oldsmobile Parts 
in the Middle West 





TRUCK AND TRAILER EQUIPMENT 


FOR 


SALE 


1946 Chevrolet COE with '48 Engine 
M.H.S Trailer—Model 450 


For Additional Information Write 


FRANK L. KOLLMANN 


Stewart Motor Sales, Inc. 


3209 E. WASHINGTON ST. 


| 


Office—MA 8535 - 


INDIANAPOLIS, INDIANA 


- - Res. MA 9277 
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AUTOMOTIVE NEWS, DECEMBER 4, 1950 


N.Y. Studies Parking Problem 


NEW YORK.—In making public 
the findings of a study of the post- 
war growth of municipal off-street 
parking systems in 62 New York 
metropolitan area suburban com-| 
munities, the Regional Plan Assn. | 
said that in virtually every case, 
the most effective attack against 
the problem was made by local 
government or its agencies rather 
than by private enterprise. 

Although noting that parking 
facilities were set up in many 
communities by merchants, in- 
dustries, theaters and other pri- 
vate interests, the association 
said the greatest progress was 
reported in those communities 
where off-street parking became 
a public responsibility and was 
regarded as an adjunct to the 
public street system. 

Asserting that merchants alone 
“cannot and will not provide ade- 


A DECADE 


oO 


"U.S. CHAMBER OF COMMERCE 
FIGURES 


WHOLESA 


quate 


the general public,” C. McKim 
Norton, association vice-president, 
added: 


“They cannot because of the ex- 


pense involved in relation to the |facilities will be more 
business any one store will get.|times that of 1949 and of the pre-| 
They will not, because their first|ceding year, and more than 10 


parking facilities to serve 


nicipalities surveyed 
384,177, or more than was spent for 
parking facilities in either 1948 or 
1949. 


concern must be with their own/times that of 1947. 


particular store. 

Off-street parking is primarily 
a benefit to the general public 
rather than to any particular 
store owner; who may be doing 
all right with things as they are.” 


Norton declared that off-street 
parking was a part of the munic- 
ipal street system and could best 
effort 
charged against the general] public, 


be achieved by municipal 


which stands to benefit directly. 


As an indication of the growth 
association 
reported that during the first quar- 


of such facilities, the 


ter of the current year, the mu 


F PROGRESS 


LE SALES 


in Tennessee in the past 10 years 
increased from $839,500,000 to 


$1,900,000,000* 


The heart of / Q@Y 7 Tennessee is 


IN AAS IRN Uh 1b 18 


The "MONEY TOWN” of the South 







Reach this prosperous market through two great newspapers. 


Nashville Banner 


Ee 





- 






ble lighting 


Only $495.00 


F.0.B. Port Chester 
Order Today or Write 
for Literature 


© pes utely Safe. 


—} 


@ Capacity 4500 Ibs. teed 
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AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 

Installation 
Macton Turntables consist of only 
2 garts—the base holding the 


Griving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means attraction and more sales action. 


Many Other ATTRACTIVE Features: 


© Collector Rings make possi- 
side the car. 
© poues 300 Watts to 


@ Interchangeable steel to 
4 dia. at slight addi- 
tional cost for display of 
motors, accessories, parts, 

@ Unconditionally Guaran- 

1 year. 


Representatives wanted, exclusive territories open 


MACTON MACHINERY CO., INC. 217 


locust Avenue * Port Chester, N. Y. 


It was also noted that at least 

15 municipalities in the New York 
metropolitan area provided re- 
| quirements in their zoning ordi- 
nances for off-street parking in 
| business and industrial districts. 


These range from two square 
feet of parking space in Great 
Neck Plaza and North Hempstead 
Town, L. I., to seven-tenths of a 
| foot of parking space in Darien and 
foot of floor area used for com- 
mercial purposes. 


The study further found that 
}most of the suburban municipal | 
|off-street parking facilities in the} 
area were free and had no time 
limits On use. Land costs for mu- 
jnicipal parking fields were found 
to have varied from a low of six 
cents a square 
J., to a high of $66.20 a square foot 
in Bronxville, N. Y., with an aver- 
age cost of $1.08. 


In instances where fees were 
charged for municipal parking, 
the survey report said, the most 
favored rates were five cents an 
hour and five cents for two hours. 
| Where time limits were set, the 

most usual limits were three or 
| four hours. 

The association found that con- 
venient parking attracted custom- 
| ers; 
tions must continue to provide 
|parking space; that stores should 
| provide direct access from interior 





| space 
jrear of the stores in this parking 
area, and that parking areas should 
be landscaped to prevent unsight- 
liness. 


~~ . 
Gasoline Dealers 
| e 
In Milwaukee 
| + 
Pay Up Fines 
| MILWAUKEE. Milwaukee's 
'county treasurer was in possession 
|of $4,275 in checks last week, rep- 
resenting fines levied against the 
| now-disbanded Milwaukee Retail 
| Gasoline Dealers Assn, more than 
|18 months ago, 
| The fines were meted out when 
la lower court found the association 
jacting in restraint of trade and 
ordered its dissolution. Wisconsin’s 
|supreme court later upheld the 
|lower court edict, 

Since then, local gasoline dealers 
have formed a new group—the 
Petroleum Retailer Assn. of Mil- | 
waukee. The new association is) 
already active, but has promised to | 
javoid the activities for which the! 
older one was penalized. 

The fines, which were paid last | 
'week, included $2,000 in the name} 
|\of the old association, and $200 | 
|from each of its officers. In addi- 
tion, the association had to pay 
court costs for itself and the 
| officers. 


Wash. Excise Tax 
On Cars Ranges 
From $1 to $75 | 


OLYMPIA, Wash.—The 1951 rate | 
of excise tax fees on cars has been 
announced by state officials. 

They range from a minimum of 
i$1 on 1939 or older models up to 
| $75.25 on Chrysler Crown Imperials. 

The excise tax, which amounts 
to a personal property tax, will be 
$19.25 on a 1950 Chevrolet Deluxe 
}sedan, a 1950 Ford six-cylinder cus- 
tom sedan and a 1950 Plymouth De- 
luxe sedan. 

The excise, plus a basic motor 
vehicle fee of $5.50, is payable when 
|the car owner gets the 1951 license 
plate insets. The tags went on sale 





Nov. 15. 
The fees were set by the state 
tax commission and a committee 


from the state association of coun- 
ty assessors, 


invested $2,- 


If continued throughout the | 
year, the rate of investment in such | 
than five | 


foot in Leonia, N. | 
|Michael L. Igoe, whose court is the 


that commuter railroad sta- | 


|block parking areas to the shops; | 
that ample loading and unloading | 
should be provided at the! 


Bishop Starts Parts Firm— 


Clifford M. Bishop (left), 
a "tribute plaque’ from Ray F. Dittmer, 
Parts Corp., 


Automobile Trade Services, Inc. 


regional manager of Dodge. 


Tucker Trustees, 


Attorney Given 
$90,000 More 


CHICAGO. Federal Judge 


last resort in Tucker Corp.'s reor- 
ganization affairs, has granted an- 


|other $90,000 to the firm’s trustees 


and attorney, bringing to $152,500 
the total of such awards. 

In the latest award, John N. 
Chatz and the late Aaron Colnon, 


trustees, and Norman H, Nachman, 
their attorney, were given $30,000 
each. On a former occasion, the | 
trustees received $20,000 each, and | 
Nachman, $22,500. | 

Judge Igoe deferred a ruling on} 


|Nachman to handle them 





president of Bishop, McCormick & Bishop, New York, accepting 
New York regional manager of Chrysler Motors 
in appreciation of the founding of a wholly-owned subsidiary of the dealership 
Others in the picture are, 
Greenwich, Conn., for every square | Marvin, general manager of Automobile Trade Services, anad Edward R. Taylor, New York 


second from left, William J 


payment of $45,000 sought by at- 
torneys for creditors and other 
groups, asking them to submit evi- 


dence of legality and disburse- 
ments. 
Judge Igoe also decided not to 


;appoint any successor for Colnon, 


who died Nov. 13. He said that the 
reorganization affairs were far 
enough advanced for Chatz and 
in the 
future. 

Meanwhile, observers considered 
any chances of Tucker Corp. stock- 
holders, dealers and their attorneys 
for getting reimbursement as being 
slim, 

A major obstacle is a government 
claim for $3,500,000 in back rent and 
$3,000,000 in taxes. 





WE PAY POSTAGE ON 





SEND CHECK WITH ORDER ¢ SAVE C.0.D. CHARGES 


Yaaace INC. 






ALL ORDERS OF 12 SETS OR MORE 


1444 No. MICHIGAN AVE. 


TELEPHONE 4--7100 #& Box 1027 #& SAGINAW ; MICHIGAN 


including 





\ 
ONLY $49.95 


40 South Clinton St. 





Introducing PAK-JAK 


ALL-PURPOSE SERVICE JACK 
with DETACHABLE ADAPTORS for 
transmissions and differentials 


“IT CRADLES THEM ALL" 
From Hydramatic thru Gyromatic to Ultramatic 


Dynaflow and Pickup to Diesel. 


ONE man does the work of TWO 
Eliminates costly comebacks! 


TOW BAR SALES COMPANY 


Chicago 6, Illinois 
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Six New Models 
Added to Line 


At International 


‘HICAGO.—International Harv- 
ester Co. has introduced six new 
cab-forward models that combine 
important advantages of conven- 
tional truck design with new ad- 
vancements in cab-forward engi- 
neering, according to W. C. Schu- 
macher, truck division general 
manager. 

The new models offer innovations 
in cab comfort, steering ease, and 
engine accessibility as well as re- 


finements in such traditional cab- | 


forward features as maneuverabil- 


ity and efficient utilization of space, | 


he said. 

“Model variations in gross ve- 
hicle weights, wheelbases, engines, 
and other components permit an 
accurate selection of the right cab- 
forward model for any particular 
job,” Schumacher added. 

The new models and their gross 
vehicles weights are: the LC-160, 
14,000 pounds; the LC-161, 15,000 
pounds; the LC-162, 16,000 pounds; 
the LC-180, 17,000 pounds; the LC- | 
181, 19,000 pounds; and the LC-182, 
21,000 pounds. 

The series offers advantages, | 
Schumacher said, which Interna- 
tional believes are of particular 
value to truck operators engaged 
in city operation where traffic and 
parking problems make maneuver- 
ability important. 

Schumacher further stated that 


Precocious 


Young Presidents Form 


New National Group 


NEW YORK.—A series of for- 
ums for young executives to find 
means to support the “incentive 
state” as opposed to the “handout 
state” has been announced as the 
first activity of the newly formed 
Young Presidents’ Organization. 

The group was formed at a na- 
tional organization meeting here 
attended by 40 presidents of in- 
dustrial firms, banks and service 
companies, all of whom had reached 
their positions at the age of 39 or 
younger. The founders came from 
10 states, ranging geographically 
from Connecticut to Utah. 

Ray Hickok, 32, president of 
Hickok Mfg. Co., Rochester, N. Y.., 
was elected’ president; Richard 
Sellars, 35, Ethicon Suture Labora- 
tories, Inc., New Brunswick, N. J., 
vice-president, and Roger Kenna, 
40, Marlin Firearms Co., New York 
and New Haven, Conn., treasurer. 
A board of regional directors will 
shortly be named. Headquarters 
have been established at 205 E. 42nd 


St. New York, with Philip N. 
Schuyler, executive secretary, in 
charge. 

It is estimated the group will 


have a potential membership of at 
least 500 presidents. 


Haulers Organize 


Insurance Firm 


DALLAS. — Transport Insurance 
Co, has been organized by leaders 
of the trucking industry here to 
serve insurance needs in the trans- 
portation field, according to Leon- 
ard B. Brown. 

The company has a capital struc- 
ture of $300,000, consisting of $200,- 
000 in capital and $100,000 surplus. 
It plans to operate in 25 states. 
Brown said the present intention of 
the company is to limit its under- 
writing to transportation com- 
panies. 

Directors are Henry E. English, | 
W. W. Callan, Howard W. Allen, | 
R. T. Herrin, J. H. Rose, Roy G.| 
Woods, Leonard B. Brown, Harry | 
P. Brown, Sam A, Simpson, M. E. 
Moore, W. B. Price, L, F. Miller, 
Roland Heidt, R. W. Lee, Chester 
E. Bradley and Frank E. Bacon. | 
Lee and Bradley are vice-presi- | 
dents and Bacon, secretary-treas- | 
urer. J. Michael Riley is vice-presi- | 
dent and general manager. 


South Bend Terminal Opens 


SOUTH BEND. — Transamerican | 
Freight Lines, Inc., opened a new | 
motor freight terminal here. It is! 
& modern structure of steel and| 
concrete with 20 loading doors hav- 
ing cross dock operation. The load- | 
ing dock, of concrete and steel | 
construction, is 60 feet wide and} 
110 feet long, providing an area of | 
6,600 square feet of dock space. 


to-cab-back dimensions, is especially 
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| 
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Designed for Urban Operation— 

Offering special advantages to truck operators engaged in city operations where maneu- | 
verability is of importance is the International truck Model LC-180, one of six new cab- 
forward models introduced by International Harvester Co., the firm states. The LC-160 series, 
powered by the new Silver Diamond 240 engine, ranges in gross vehicle weight from 14,000 
to 16,000 pounds. The LC-I80 series, powered by the Super Blue Diamond 269 engine, 


ranges in g.v.w. from 17,000 to 21,000 pounds. 





exact load distribution and for trac- 
tor-trailer service in areas where! 
state regulations place a premium | 
on length. 


the LC-160 and LC-180 cab-forward 
series, with its short front-bumper- 


adaptable for hauling that calls for 
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| Tulsa Used-Car Men 


|day term in the city workhouse. 


4, 1950 


Used-Car Notes 





in June, 
| 1949, and was charged $93 in excess 
|of the maximum 8 percent interest 
-William J. Lee) fixed by Missouri law. 
has been elected president of the, ie 


|used car from Greeson 


Elect Lee President 
TULSA, Okla. 


Tulsa Used Car Dealers Assn. to| * 49 * 
succeed Ted Wilmot. Lee has been | Car Thief s Picture Taken 


in the automobile business since| By Dallas Dealer’s Wife 

1928. ; | DALLAS. Latest “invaluable, 
Other new officers are Bill Stem- | you-shouldn’t-be-without,” acces - 
mons, vice-president, and John | sory on a used-car lot is a wife— 
Felts, secretary-treasurer. Board|/with an average amount of femi- 
members are Guy Anderson, D. H. nine intuition and a handy camera. 
Welch, Jim Richardson, Ed Street, Endorsements may be obtained 
Lee, Stemmons, Wilmot and Felts. from F. E. Pullin, local used-car 

* * * F 
dealer. 
St. Louis Dealer Convicted | Last week, he traded $750 and an 


Of Usury; Fined $250 old model car for a new automobile. 


Mrs. Pullin didn’t like the cus- 

ST. LOUIS.—John B. Greeson, 40, | ; ; 
used-car dealer at 1230 N. Grand | tomer s looks, so she snapped his 
Blvd., pleaded guilty to a charge | P' — i 
of usury in connection with the| Now police have a photo of a 
sale of a used car and was fined | Suspected car thief and his car. 
$250 and received a suspended 60-|Seems the customer had been em- 
| ployed to deliver the new auto to a 


The workhouse sentence was! Dallas dealer but sold it to Pullin 


|suspended upon Greeson’s promise | instead. 


to pay the fine and $93 to Charles! ,UTOMOTIVE Ewe 

: 7 } © NEWS production and 
E. Slade for an overcharge of inter | registration figures tell the story of output 
est. Slade said he purchased a/and sales every week. 


Cy ASSO 


CrirATES 





In its third of a century of automobile 
finance specialization, Associates has created 
a service pattern designed for personal, 
particular attention to your needs. It’s time 
payment financing you can use to build 
your business—complete, friendly, helpful. 

Associates treats your customers and 
their time payment problems the way you 
want them treated, with courtesy and under- 
standing. Their good opinion of you is con- 
firmed. Your chance for repeat business, 
increased service, repair and accessory 
sales is strengthened—and Associates pro- 


vides sound financing for this business too! 


What’s more, Associates helps you with 
¢ 


your own wholesale loans, helps you carry 
your car and truck inventories on a profit- 
able basis. 

When you call on Associates, you deal 
with competent, informed personnel, you 
obtain the advantage of 110 convenient 
branch offices in 28 states and the District 
of Columbia, you get the full cooperation of 
a national institution with assets in excess 
of $380,000,000 and an annual finance 
volume surpassing $600,000,000. 

Call on Associates...for creative financing 


that builds business. 





Associates Investment Company e 


§:0:U0 Tf 


BEND, 


Associates Discount Corporation 


PND ANA 
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Obituaries 


James E. Hale, 
: President-Elect 
Of the SAE 


AKRON. James E. Hale, 66, 
president-elect of the Society of 
Automotive Engineers, died Nov. 28 
here of a heart attack. 

Consulting engineer for Firestone | 
Tire & Rubber Co., Mr. Hale was | 
taken ill driving to his office. He 
walked back home and collapsed. 

Mr. Hale was due to be installed 
as head of SAE in January. He 
served as vice-president of SAE’s 
passenger-car activity in 1946. 

He was a former president of the 
Tire & Rim Assn. 

It is expected that SAE’s national 


| Smiling Over Wage Raise— 


council will have to be called to 
a special session to choose a new | . ; : - 

»sida | selling organizations in southwest Missouri | 
pre sident. j}and has branches in Coffeyville, Kans., and 


* * * | Carthage, Mo. 


Winston H. Spurgeon 3 4 





1 JOPLIN, Mo.--Winston H. Spurgeon, 50, ’ r . 

: co-founder of R. & S. Motor sales =. died Carroll H. VanDenburg Jr. 
recently. Mr. Spurgeon and W. M. Robert- SYRACUSE, N. Y.—Carroll H. VanDen- 
son founded their business in Carthage in| burg jr.. 33, vice-president of VanDenburg 
1921 and it is now one of the largest motor | Truck Corp., died Nov. 17 He was a 


pa the 
A.S.1. Show 


Booth 
D-280 






“Automotive products 
with a purpose” 


THE PRODUCT: 


MARTIN 


Replacement Fender Welt 
THE PURPOSE: 


To replace old or damaged welt 

without removing or loosening fenders. 

Just trim off old bead with a knife, 

insert metal tongues between fender 

| and body ... and in minutes Quick-Trim 
f is firmly and smoothly in place. 


PAT. NO. 2523223 


THE PRODUCT: 


MARTIN MULTI-TOOL 


Tool of 100 uses 
THE PURPOSE: 


To solve those hard-to-get-at leverage 
and bending problems. To replace 
makeshift tools and gadgets. You'll find 
additional uses and save valuable time 
with the indispensable Multi-Tool. 


Look for these NEW Martin ‘Products with a 


purpose”: Automobile Clothes Carrier, Tire 
Pressure Indicator, Valve Spring Release Tool. 





PAT. NO. D-153042 


-)MARTIN QUICK-TRIM CO. vtrt.7 


FOR SALE 


Six (6) of the above type Airport Limousines, being 10 passenger besides the 
driver, manufactured by Hess & Eisenhardt Co. These are 1947 models with approxi- 
mately 40,000 to 50,000 miles. They cost approximately $7,000. Will sell one or all 
guaranteeing them to be in A-1 condition, upholstery, fenders and tires in A-1 
condition. Reason for selling—replacing with 21 passenger buses due to tremendous 
growth of air travel in Denver. 





For additional information write C. J. Herbertson 


GENERAL AUTO & TRUCK LEASING CORP. 


1731 Tremont Telephone ALpine 3471 Denver, Colorado 
SS 
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graduate of Syracuse university and a vet- 
}eran of World War II, 


| * # * 


Warner M. Held 





(Continued 


| known Thursday. The three con- 
| cerns are under no obligation to 
| adjust pay scales until contract 
reopeners on such matters come 
up next summer. All, however, 
| spontaneously hoisted their work- 
| ers’ wages this past year in line 
| with the industrywide trend. 

| For at least 60 automotive assem- 
| blers and suppliers, the price index 
reading for Oct. 15 meant three- 
cent hikes to hourly-rates and cash 


Three Ford Rouge employes, on their way to work, gleefully read the news of their three-|sum boosts to salaried personnel. 
| cent hourly cost-of-living pay boost. Left to right: George Smith, Gavin Weir and Carl 
| Seiter, all employes of the Rouge motor plant. Ford adopted the wage escalator plan in 
| September, following the lead of General Motors. (Acme photo). 


Approximately 357,000 hourly- 
rates at GM enjoyed the Dec. 1 
addition of three pennies an hour 
to their overall cost-of-living allow- 
ance, which now is 11 cents. An- 
other 80,000 “white collars” at GM 
will receive an additional $15 in 
their cost-of-living allowances next 


| CHICAGO Warner M. Held. 56, an|March, when each will draw a 
engineer of New Departure division of Gen- | check for $55. 
eral Motors for the past 25 years, died here 
: * * + 
Nov. 20 


L. D. Schwarts, 
Of K-F Sales 


CHICAGO.—Lee D. Schwartz, 58, 
| Chicago divisional sales manager of 


| Kaiser - Frazer, 
| died here Nov. 28 
of a heart attack 
| in Illinois Central 
| hospital, where he 
had been under 
observation. 

A veteran of 
|more than 30 
| years in the auto- 
|mobile industry, 
| Mr. Schwartz had 
been associated 
with K-F since 
its organization. He previously was 
with Willys-Overland, Graham- 





Lee D. Schwartz 


Paige, Hupmobile and the former | 


Buick-Oldsmobile-Pontiac setup. 


Allen B. Moore, 55; 


NADA Area Chairman 

HUMBOLDT, Tenn. Allen B. 
Moore, 55, Chevrolet dealer and a 
director of the Tennessee Automo- 
tive Assn., died here following a 
heart attack. 

Mr. Moore was an area chairman 
in the recent NADA membership 


| drive. 
* * * 


Nash Purchasing Agent, 


John M. Taylor, 61 
RACINE, Wis.—John M. Taylor, 
61, purchasing agent for the Nash 


Kenosha plant, died Nov. 15 at his) 


home here, following a long illness. 


Mr. Taylor joined Nash in 1925.) 


Cadillac Opens 


Dealer Previews 


CHICAGO.—Local Cadillac deal- 
ers will convene here today (Dec. 4) 
for the first of a series of 12 meet- 
ings called to preview the 1951 
model and discuss plans for the 
coming year. A national distributor 
convention is scheduled for Dec. 7 
in Detroit. 

Dealer meetings will also be held 


8637 W. 3rd STREET, LOS ANGELES, CALIFORNIA|Dec. 6 in Detroit; Dec. 9, Buffalo; 


Dec. 11, Boston; Dec. 13, New York; 
Dec. 14, Atlantic City, N. J.; Dec. 
16, Atlanta; Dec. 18, Houston, Dec. 
20, Kansas-City; Jan. 8, Portland, 
Ore.; Jan. 10, San Francisco; Jan. 
12, Los Angeles. 





Dealer Pay Offer OK’d 
By 2 Seattle Unions 


SEATTLE. — Two unions, in- 
volving the automotive sheet 
metal workers and painters, 


have accepted the offer of a 
12%-cent hourly wage increase 
recently made by Seattle’s auto 
dealers. 

The new contract proposed by 
the dealers also includes quar- 
terly wage rate adjustments 
based on the cost-of-living index, 
a liberalized vacation clause and 
other employe benefits. 

The new contract was offered 
similarly to three other employe 
groups—machinists, office work- 
ers and general garage help— 
and was contingent upon accept- 
ance by at least four of the five 
unions involved. 








| "HE HIGHEST consumer price 
index on record—174.8—spelled 
lout the news of the _ three-cent 
raise. The peak attainment com- 
pared to the previous high of 174.5 
in August, 1948, and to 172.5 for the 
last quarterly review on July 15, 
1950. 
Swelling the amount of the hourly 
pay boost was an upward readjust- 
ment of the rental “understate- 
ment” in the index, which is com- 
puted by the Labor department’s 
Bureau of Labor Statistics. The car 
makers using the index added 1.3 
points to the 174.3 reading of Oct. 
14 to compensate for rent rises not 
considered in formulating price 
averages. 
Since auto wages rise or fall 
| one cent for every change of 1.14 
| points in the index, the rent 
factor addition meant an hourly 
boost of three cents instead of 
two cents. 
Also affected by the 
iswing were Ford's 120,000 hourly- 
rated and 30,000 salaried workers, 
as well as those at Kaiser-Frazer, 
|Nash, Packard, Studebaker, Inter- 
national Harvester and White. 
Ba * a 

A TIMELY explanation of how 
“% GM devised the wage-escalator 
plan was given 

W. Anderson, 


last week by H.| 

the corporation's | 
personnel vice-president. He was} 
addressing the annual convention 
in New York of the American Soci- 
ety of Mechanical Engineers. 

President C. E. Wilson, said An- 
|derson, filled out a gap in GM) 
thinking 10 years ago while Wilson | 
|was recuperating from a_ broken) 
hip. | 

The corporation, Anderson re- | 
|called, had been considering a plan | 
gearing wages to living costs, but | 
was reluctant to propose such an 
arrangement because it felt some- 
thing was missing. 

“During the Christmas holidays | 
of 1941,” said Anderson, “Mr. 
Wilson suffered a broken hip in 
an ice-skating mishap. While con- 
fined to a Detroit hospital for 
several months, he conceived the 
idea of adding the improvement 
factor increase to the cost-of-liv- 
ing adjustment arrangement. 

“Under this kind of a plan, the 
worker not only has the purchasing 
power of an hour of his work pro- | 
tected; he also participates in a} 
fair manner in the constantly im- | 
proving standard of living of the} 
whole country.” 

GM’s historic wage adjustment 
formula was first employed in a 
|\two-year agreement with labor in 
1948 and was continued in a five- 
year non-reopenable contract 
signed this year. 


# * oe 

NDERSON emphasized that GM 
‘\ did not attempt to design its 
agreement with the intent that it 
should become a_ cents-per-hour 
|pattern for other industries. He 
pointed out that between 1948 and 
early 1950, few companies and| 
unions incorporated the cost-of-liv- | 
ing and annual improvement fea- 
tures in their collective bargaining 
|agreements. Likewise, he went on, 
in the first six or seven months of 
{1950 none of the major companies 
and but a few small companies 
signed agreements similar to the 
|GM agreement. 

“The development wage-wise in 
|the automobile industry during the 
past 90 days has been unusual,” An- | 


i 


| derson said. “It may be attributed | 





index up- 


| Will Prices Also Rise? 


Chevrolet, Pontiac Actions Awaited in Wake 


| Of 3-Cent Pay Hike for 600,000 


from Page 1) 


to a rapid rise in the cost-of-living 
stimulated by the Korean situatior 

“The gap between the cost-of- 
living and wages widened rapidly 
to the point where pressure was 
again brought to bear on em- 
ployers to effect some adjustment. 
The GM agreement focused at- 
tention on a solution to existing 
wage problems. I am certain the 
disparity that developed could 
not go on unnoticed regardless 
of whether there had been a GM 
agreement or not.” 


Anderson urged American man- 
agement to use the same “daring 
initiative and imagination” in meet 
ting their employe relation prob- 
lems as they have shown down 
through the years in the develop- 
ment of new and better products 
and services. 


“We must employ these same tal- 
ents in solving the critical problems 
of strikes and stoppages arising 
from short-term agreements nego- 
tiated under pressure,” he declared. 

> > - 


1 Rohm & Haas plant in Bris- 

tol, Pa. maker of Plexiglas 
products for automotive use, was 
expected to reopen this week fol- 
lowing settlement of a strike of 


230 maintenance workers. The 
strike kept 1,500 production em- 
ployes idle. 

Expediting termination of the 


Rohm & Haas walkout was an- 
nouncement of a 10-cent-an-hour 
wage increase for the maintenance 
men, who are affiliated with the 
CIO Glass Workers union. 


‘Detroit Session 


On Metals Today 


DETROIT.—Two metals of great 
importance to industry and defense 
| agencies of government will be dis- 
cussed today (Dec. 4) at a meeting 
‘of the Detroit section of the So- 
ciety of Automotive Engineers. The 
parley will be held at 8 p.m. in 
the Rackham building. 


Top Tracks 


New-truck registrations for 
nine months, plus 36 states for 
October: 
1950 Pos. 
1—339,550 
2—255,714 
3— 85,354 
4— 76,359 
5— 75,371 
6— 38,453 

19,073 
9,133 
7,215 
4,575 
3,259 
2,912 
1,744 
1,663 
1,231 
1,117 

483 
351 


Make 
Chev. 
Ford 
Inter’! 
GMC 
Dodge 
Stude. 
Willys 
White 
Mack 
Diam. T 
Diveo 
Reo 
Brockway 
Autocar 
Pontiac 
Federal 
Kenworth 
Crosley 

280 Sterling 

242 FWD 

Total All Makes 
925,485 768,294 

For further details see page 
46, today’s issue. 


1949 Pos. 


279,080— 

150,731— * 
75,159— 
65,789— 
94,087— 
45,228— 6 


4,313—10 
2,974—12 
3,343—11 
1,225—14 
1,327—13 
422—17 
994—15 
315—18 
751—16 
180—20 
280—19 








DEALERSHIPS 
AVAILABLE 


IN ILLINOIS, MICHIGAN, INDIANA, 
WISCONSIN, OHIO, MINNESOTA 
AND IOWA FOR THE FOLLOWING 
FINE CARS: 


MG 
MORRIS 
RILEY 
DAIMLER 


Write, Wire, Phone 
S. H. ARNOLT, INC. 
DISTRIBUTOR 


415 E. Erie Street Chicago 11, Ill. 
Phone: Michigan 2-5436 
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fication of the already announced 
aluminum cutback order. 

Meanwhile, jolted by the dis- 
appointing turn of events in Korea, 
a dying Congress took on new life. 
It put aside, at least temporarily, 
political infighting and, at press- 
time Thursday, was making ready 
to stay in session through the 
Christmas holidays if necessary. 

* + * 
ROSPECTS for enactment of 
most of the five legislative pro- 


Wilson 


(Continued from Page 2) 
mand for steel was greatly reduced 
by the spread-the-work movement, 
and the rapid shortening of work- 
ing hours from approximately 50 
to 40 a week. 

“This retarded recovery, re- 
duced purchasing power and af- 
fected importantly the demand 
for steel during the period.” 
2. Since the war we have 

approximately 60 million 


Dealers See ‘51 Ford in New York— 

Hundreds of balloons cascade from the ceiling as New York district Ford dealers preview 
the line for 1951. More than 250 dealers from New York, New Jersey and Connecticut were 
in New York City for the unveiling. 


had 


an average of less than 45 million 
in the years just before the war. 
“This increase in working popu- 


people, but it means at least as 
great an increase in steel consump- 
tion.” 

3. Improving technology has in- 
creased the tonnage of raw ma- 
terial that an employed man fabri- 
cates per hour and per year, “a 
fact that is often overlooked.” 

4. The population of the coun- 
try has grown more rapidly than 
any of the experts expected it to 
20 years ago. More people need 
more steel. 

“Perhaps,” said Wilson, “I should 
add a fifth reason why there has 
been an increased demand for steel. 
Our country’s international policies 
and the responsibilities we have 
lassumed under them mean We are 
really doing an increased propor- 
tion of the world’s work.” 

In his talk, White promised that 
the steel industry’s $2,000,000,000 in- 
vestment in expansion programs 
during the last four years would 
be doubled in the next four. 





At Indianapolis Ford Preview— 

More than 700 fleet operators were given a private showing of the 195! 
city's Ford dealers. The kilted men in the foreground were part of the 
which entertained. 


models by the 
bagpipe band 
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Clymer Compiles 
A Treasury of | 
The Automobile | 


LOS ANGELES.—For auto mae 
who want to reach into the past | 
for some _ half-remembered high} 
point, Floyd Clymer, a former deal- | 
er, has compiled “Treasury of 
Early American Automobiles, 1877- | 
1925.” | 
With 500 illustrations, 225 pages | 
and some 22,000 words, it depicts | 
the story of the auto in an orderly, | 
fascinating way. 
for his motor} 








The Sendoff in Memphis— 

More than 200 dealers from the Ford Memphis sales district heard District Sales Manager 
A. E. Klemmedson (standing left rear) in connection with the showing of the 195! models. 
Dealership sales staffs attending a separate evening session brought the total participating 
in the program to approximately 700. 


Clymer is noted ; 
scrapbooks and his collection of | 
lautomobile material. The present | 


book, 8% by 11% inches with a hard | 
cover, is the culmination of his| 
| work. 

It contains thousands of those 
things auto men often want to re- 
| call, like the outstanding ads, 
|“Penalty of Leadership” and “Some- 
|where West of Laramie.” 
| Electric cars—‘clean, quiet, styl- 
ish, the only car for a lady’—are 
|there, as well as a list of the early 
isteam cars, their advantages and 
ithe weak points that led to their 
| demise, 

Some of the ads might well 
used today. In 1906, Franklin 
vertised: 

“The car you want is not the car 
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Football Is the Theme in Okla.— 


Oklahoma City district Ford dealers await the unveiling of the ‘5! Ford line. Approxi-| with the most horsepower, or with 


people | 
gainfully employed, as compared to | 


lation was not expected by many | 


Capital Adopts Wait-See Policy . . . 


War Turn Heightens 
Control Threat 





(Continued from Page 1) 


|posals, given “greatest urgency” 
| classification by President Truman, 
appeared greatly improved in the 
light of reports from Gen. Mac- 
Arthur regarding the entry of Red 
China into the Korean war. 

It still appeared certain, how- 
ever, that nothing of a domestic 
nature was likely to get a con- 
gressional nod, unless directly 


linked with the war and pre- 
paredness effort. 
President Truman convened an 


extraordinary meeting of his Na- 
retary of State Dean Acheson told 
both the Senate and House Foreign 
Affairs committees that the situa- 
tion in Korea was “very serious.” 
| * * * 

Il EFENSE SECRETARY MAR- 
SHALL said the Korean war 
now presents “a very critical situa- 
tion” with global implications which 
jthe United Nations must face “in 
a very resolute manner.” 


| Officials of the National Secur- 
ity Resources Board, the NPA, 
| the Munitions Board and other 
| federal war-preparedness agen- 
cies were alerted to the serious- 
ness of the crisis. 

But at week's end, there was no 
jindication that any heavier curbs 
on civilian industry and _ trade, 
other than those already ordered 
or known to be under considera- 
tion, would be immediately ordered. 





Safety Measures 
Advocated in 
North Carolina 


HICKORY, N. C.— Members of 
the Catawba County New Car 
Dealers’ Assn. have adopted a reso- 
lution calling for increased safety 
on North Carolina highways. 

A resolution embracing three 
major points was approved by the 


members during a dinner meeting. |elected officers 


|tional Security Council, while Sec- | 
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Canvas Road 


‘Dream Route’ in Ad 


Puzzles Northwest 


VANCOUVER, B. C.—Public offi- 
cials and residents of this part of 
the country wonder how Mr. and 
Mrs. James Post of Seattle trav- 
eled the Alaskan Highway route 
as illustrated on a map in a Buick 
magazine ad published in the U. S. 
The Posts drove a Buick towing a 
trailer 35 feet long and weighing 
2,800 pounds from Seattle to Fair- 
banks, Alaska. 

“It certainly must be a good car,” 
a public works engineer here said, 
“but I still don’t understand how 
it traveled over the 17 miles on 
the John Hart highway that hasn’t 
| been built yet. Must have been am- 


phibious, too, to get across the 
Parsnip river.” 
Epiror’s Notre: Buick’s adver- 


tising agency in Detroit says the 
map is misleading but points to 
| the correctness of the copy in 
| the ad. The artist would like to 
brush the whole thing off since 
this stretch of the road was im- 
proved only on his canvas. 


Ingersoll Steel 
Splits Operations 


CHICAGO.—Separation of the In- 
gersoll Steel division of Borg-War- 
ner Corp. into two distinct and 
j}independently operated manufac- 
ituring units was announced last 
week following a meeting of the 
division’s board of supervisors. 

One unit, which will continue to 
be known as the Ingersoll Steel 
|division, with steel mills at New 
|Castle, Ind., will be headed by Har- 
|old G. Ingersoll as president and 
general manager. The other divi- 
|sion, with plants in Chicago and 
'Kalamazoo, Mich., will be directed 
|by Robert S. Ingersoll as president 
and general manager and will bear 
the name of the Ingersoll Products 
division. 


Roy C. Ingersoll, who became 
president of Borg-Warner last 
April, had been president of the 
Ingersoll Steel division since its 


incorporation into Borg-Warner in 
1929. Stephen L. Ingersoll has been 
elected vice-president and treasurer 
and A. P. Zetterberg, vice-presi- 
dent and secretary, of the new In- 
gersoll Steel division. Other newly- 
of the Ingersoll 


Chief speaker was John A. Park, 'Products division are: J. A. White, 


chairman of the North Carolina 
highway safety committee. 
The resolution: 


1. Supported the governor's ad- 
visory committee on highway 
safety; (2) Urged 1951 assembly’s 
enactment of inspection laws; (3) 
Urged manufacturers to place em- 


phasis on comfort and _ safety 
instead of speed and power in 
autos. 


| vice-president and Chicago works 


manager; R. A, Anderson, vice- 
president and Kalamazoo works 
|manager; W. K. Eaton, vice-presi- 


dent, sales; A. P. Zetterberg, sec- 
retary, and H. A, Schmeal, treas- 
urer and assistant secretary. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America's No. 1 Industry . . . an esti- 


mated more than 100,000 readers weekly! 





Get the Facts Now on How You Can— 


@ completely remove dangerous carbon monoxide gases 


mately 700 representatives of dealerships in Oklahoma and northern Texas attended. 


: general sales manager, will be the 
Dealers to Hear principal speaker at the dinner 
meeting. 
Bayne at Parley Preceding the dinner, a_ stag 
° ° e |affair, will be a cocktail party. An 
In Cincinnati lentertainment program has also 
CINCINNATI. — Annual meeting | bee” Planned. 


f the Cincinnati Automobile Deal-| Serving on the program commit- 
rs Assn. will be held Dec. 11 in|tee are William Foster, George 
the Alms hotel here. Hagen, James Hosford and Elmer 


J. E. Bayne, Lincoln - Mercury | Keitz. 


this frill or that, but the car that 


does the most at the least ex- 
pense...” 
The book tells of the mushroom- 


ing of the auto industry of 1905, 
which brought on a buyer’s market. 

Then, too, there are tie-ins with 
the times, like the Murine ad for 
“auto eye,” and discussion of auto 
shows, races and other feats used 
to popularize cars. 

The book is available from AvTo- 
MOTIVE News’ Book department; $5 
postpaid. 


@ protect employees’ health 

@ step up morale and worker output 

@ carry on exhaust tests without danger from deadly fumes 
@ install positive protection at low cost 


CAR-MON prooucts co. 


4552 N. Broadway «+ Chicago 40 
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In the Letterb . 
(Continued from Page 4) wy 
business. How about writing a story |deliberation and consideration of F 
on this and give us a little insight jthe best interests of the country.” re 
into the affairs which you perhaps|I believe a big “question mark” 
|might be better qualified to write|could be placed after that state- qui 
about?—S. L. Braxton, Braxton |/ment.—L. P. Evans, Miami, Fla. no 
Motor Sales, Inc. (Oldsmobile), | * * & | a 
= | Whiteville, ee = : Ad Service | . 
: | I noted in your Letterbox of Oct. oS i 
Zell’s AOT Status |23 that Seymour B. Levin of Bos- : - 
Epiror’s Note: The following is |ton was inquiring for “the name ae 
a reply from the Automobile Old |of the company that clips out the this 
Timers to a letter from Sam F. | best ads from newspapers all over Air Force Uses Regular Trucks— 4 
Green, Toledo, published in Auto- |the country and offers them In @! To save money, U. S. bases are now to be served with standard vehicles. Specialized car 
motive News Nov. 20: weekly bulletin to automobile deal- military vehicles will be employed only overseas. Shown are crew members being delivered fro’ 
We are aware of the fact that/|€&Ts. to a B-29 by a Chevrolet pickup at Wright-Patterson Air Force Base, Dayton, O. ize 
Sidney S. Zell’s father was Stanley We have a monthly service which C 
Zell, who was a distributor for|is designed primarily as part of on 
i|Peerless cars in Baltimore in 1907.|our service to newspaper classified k f Ai F 
The dealership has been under the|advertising department but _ to } ruc ~ or r orcece a 
control of the Zell family all these}which a number of automobile : 7 . ; : tae 
Television in Industry years and is not unlike dealerships |dealers subscribe direct. Bases to Use Standard Commercial J ehicles rat! 
The Pittsburgh plant of Fisher Body has put|i Other localities, Toneduade a geyatlo ts Instead of Military Units the 
television to work. The set above Edward h tarted in 1900 li M bile advance or 34 per mont paye = : : : : : rea 
Wilmans shows when a railroad car is loaded| a, cre and retains his interest monthly, cancellable at will in] DAYTON, O.—The Air Force is|complishes savings in_ storage, tute 
and ready to be moved by automatic con- oe ie on dk - ane either case. — Braprorp ~WYCKOFF,| embarking on a new motor vehicle packing and shipment of parts ‘ne\ 
trol (see inset). The television camera is can <a Shenae we re - aa” an aie’ tee gg and heavy equipment program de-| which are required when military- * 
mounted on the root of the building. Pameeners. Gaitar tee rules, all — eis i to save millions of dollars | type vehicles are utilized. tint 
> - of these 28 state dealers were au-| . = *% et eee oe saneiedien “idee The equipment section of the cles 
Forum thenticated by the officers of the| Resale Case and ccmamtinie the supply division, |*UPPly division estimated that in ie 
ome co dealer associations in the states _ Please refer to page 20 of your|Air Material Command, USAF, an- the fiscal year ending June 30, use 
ontinued from Page 4) wherein they were located and|issue dated Aug. 7, 1950. nounced here last week. 1952, the Air Force will have saved mel 
saatic Jon = ee sae henry — eo pon andl gad as our rec-| Under the title “Lawsuits Affect- Commercial-type vehicles will |#PProximately $79,000,000 by con- tra 
ucts “4 cus seen hi oy an -h| Trusting that this explanation |i@& Dealers” there appears a news| be used at all Air Force installa- verting from the use of military to suc 
aliens io a eimneee ao will a up the eatin I re- | item, date line Frankfort, Ky. Ref-| tions throughout the continental |commercial-type vehicles. as 
very important fellow and deserved | main.—Freverick H. Euuort, AOT|¢rence is made therein to a deci-| U. S. and certain overseas areas, The section announced that in — 
rompt, careful and expert atten- secretary ; | sion of a Kentucky court uphold- instead of the specialized military | the 1951-52 fiscal year, the Air 
tion oe a ing a resale pact. io ae will be = the | Force will spend $39,000,000 for ‘ 
. ° ae : ir F ta blue ; , ; , 5 
a Likes Editorial I have written several letters to| Ait Force color, strata Po commercial-type carriers, where- | 
ae Stameeaien te” dee Conaratulstions on your time | the plaintiff in that action in an Adoption of commercial vehicles. as it would cost more than $118,- Pe 
alin on caveats whe oo ton aan rom on Oct ins lente cr | effort to get more information but |also changes the procurement and 000,000 if all military vehicles gal: 
from the inside or outside. ’d |Avromotive News headed “Sneak | have received no response. Can |Storage program for parts utilized were purchased. This represents et 
want it to be bright clean and Regulation W Deal Smacks of ir you refer me to the proper cita-|in the repair of vehicles. Under the a saving of approximately 67 per- nt 
aia. © seney or tired | responsible Rule.” | tion.—CorNe.ius Brecorr, Staten Is- |Commercial program, the Air Force | cent. eac 
a Boe ; ' land, N. Y. procures parts as required from; The Air Force is converting to ti 
looking “garage.” I'd try to keep It appears to the writer that you 3 local dealers in the same manner as | f h d 
my displays fresh and interest- |have fearlessly put into words the geen Note: eee any other fleet operator. i Sule an aitaae alee: 
ing, and all the ople in the | feelings of most automobile dealers.| “¢”coin-Mercury, Inc., vs. James : ea” : ss 
sane interested a aiest. Please note the attached form| Jones, 231 S.W. 42 (313 Ky. 321 This eliminates the necessity of |trucks, half-ton carry-all trucks, 
Well, there are some of the things|letter from the Federal Reserve| Advance Sheets), decided June purchasing millions of dollars of stake-and-platform trucks, truck 
I'd try to do if I were a dealer.|Bank of Atlanta, wherein they| 13, 1950. parts for military vehicles, and ac-|tractors and semi-trailers. 8 
Maybe I'd be a tired dealer before|state: “Present credit restrictions| . ee OF ) 
I got ’em all done—but I'd try it,/imposed by the regulation have| Oil Device 
anyhow. been arrived at only after mature| A few weeks ago AUTOMOTIVE | 
a——_—«,, |News mentioned a new device, | er 
|which was an electrical indicator | 
INCREASE YOUR — ENJOY ADDED of crankcase oil level, but did not | a 
: ‘> sey mention the name of the manu-| er 
* _ 
1G Quick, Tye 4 ~ Teg ‘ facturer. Ev an 
“s a) | Can you advise where further in- | d 
eT Way Nee formation can be obtained regard- | ‘ an 
eg ee" ing this indicator?—-O. S. GruNnpen, | @ 
Westwood, N. J. wil 
|  Eprror’s Note: The Oil-Cue is 
NO OTHER LIFT DOES THE ETT che ae EVE 
Cleveland, O. a 
JOB AS WELL NO MATTER ff i. oll 
WHAT THE COST OR CLAIMS Steel Tops . 
Several weeks ago we read an 
article in Automotive News about | 
Guaranteed—Safe—Economical... (2 steel top for convertibles. Would | a 
- you please send us the name and Witte lee a 
IDEAL FOR address of the company who makes | ee ee 
eee | °° ay AY ‘ 2c . 
Steam Cleaning Racks — Body and Fender Depts. be so ee — A Basic Safe-T and sicaatiline 
— Paint and Brake Depts. — Auxiliary Greasing City, N.M y , . EconOmy Product that KNOWS oll 
— Shock Absorber Service — Front End Rebush- | Eprror’s Nore: It’s made by has the Sales Appeal 


ing — Tightening Work — Undercoating Work. 


Add-A-Top Corp., 649 W. Balti- 
more Ave., Detroit 2. 
* * * 


of a Gadget. 


| 

Mise. Breakdown 

| Several months have passed since 
jyour fine 1950 Almanac came out. 
|It was the finest collection of auto- | 
| motive data I have ever seen in| 
}one publication. 

| Soon you probably will start lay- 
jing out your 1951 edition. No doubt 





Portable Pneumatic Auto-Lift... 










|you would welcome any sugges- | 
oo — ve any = to 50 rr = ition to improve it, even if perhaps | ry MARK ION REG. U. “IVE. on! “PAT 
safety. No ‘‘tricky’’ attachments required. Loa jin a small way. é No. 
is supported by air tight cylinder and made doubly | As I look over your sales reports s MPL gTALlA T 9 posit opeRAT! 
safe at any height by automatic safety lock. on Rs and 115, r ea sev- IN — 
eral o e years’ miscellaneous “ 
Raises car to the most convenient working height. |groups could be broken down more yertised naise? \ DUAL Eyes for —_ with AUTOMATIC Al 
Eliminates tiresome, back-aching crouch. No part completely. ; F 3 etel oe TRANSMISSIONS! 
of Bay-Lift extends beyond area occupied by car Quite a number of us historical a Enjoy Se ofits: As MODERN as TV! You check your 
nuts would like to see makes, such ou wi 1 plus pR ‘ . ’ 
thus saving valuable floor space. Can be moved as Stutz, listed up to the time they | O EYE! 4 oillevel from the comfort of the driver's 
as easily as a jack and used indoors or out by were dropped, and not several years — seat! 
simply attaching air hose. Leading car manufac- fae E. APpPELQUIST, )) Saud coupon today Bae tall details end 
turers have approved Bay-Lift. —" = 6 ¢ the Amazing Story of the Hollow Dip 
HEAVY DUTY MODELS FOR TRUCKS Dealer Total Stick that makes the OIL-EYE possible. 
Are there later figures on the} 0 Se Se AN Se SS SNE ORD ND Gar HES wD Sar eee ont oe ew _— 
SEE IT AT THE A.S.1. SHOW |number of automobile dealers by | OIL-EYE CORPORATION OF AMERICA ; this 
7 ant.anees . |makes than those which appear in 151 Automotive Boulevard 4CA 
Booths: © 404-406- : ; 'the 1950 Almanac?—Geyer, Newell Winona, Minnesota 


Gentlemen: 

Please send full details and name of nearest 
OIL-EYE Jobber ["] 

Send story on Hollow Dip Stick development —] 


|& Ganger, Inc., New York. Nartua- | 
jue D. Frank, Librarian. | 
Epiror’s Note: Automotive News 
makes a survey of automobile | 
dealers in the U. 8. 

Therefore, the table which we ran 


Write today for detailed information to DEPT. N 


BAY MANUFACTURING COMPANY 


Me TS 
" Y a. 








| once a year. sii 

BOX 405 —TORRANCE, CALIFORNIA | Snevetore, the table which seis || ae i«(“(C§¥§ | Bee PPPEMA ERO NR OR CEM DCRR ODS ORR Cae RE Se Ses 

OVERSEAS DIVISION, 145 W. 45TH STREET, NEW YORK 19,N.Y. BEEDMEA TALEO ELITE TTT Troe UA Only 2 models Address... cece cece ecr reece erececececere 7 
| manac is the latest data we will ne per we il ed Mita es os eos cine oes etnies ones 


have until March, 1951. 
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Ya. High Court 
Jue to Review 


Licensing Edict 


RICHMOND, Va.—Virginia’s su- 
reme court has agreed to review 

Norfolk circuit court edict re- 
juiring the state commissioner of 
notor vehicles to issue licenses to 
sed-car dealers to sell new auto- 
mobiles. 

The lower court’s order, issued 
last Sept. 12, declared null and void 

section of Virginia’s motor ve- 
hicle dealer licensing act, passed 
this year, which makes it unlawful 
for a dealer to offer for sale a new 
car unless he possesses a franchise 
from the manufacturer or author- 
ized distributor. 

C. F. Joyner, Virginia’s vehicle 
commissioner, asked the supreme 
court to review the case. Joyner’s 
petition contended that the ques- 
tion “is not one of monopoly, but 
rather a question of whether or not 
the Virginia legislature made a 
reasonable classification in the sta- 
tute determining who could sell 
‘new automobiles.’ 

“We submit,” the petition con- 
tinued, “that the legislature acted 
clearly within its authority when 
it recognized that ‘new automo- 
biles,’ as such words are commonly 
used, could be supplied only by 
merchants who held written con- 
tracts with the manufacturers of 
such vehicles or written contracts 
as subdealers or distributors of 
such.” 


State Motors Gives Party 


State Motors, Inc. (Lincoln-Mer- 
cury), Manchester, N. H., made a 
gala event of a two-day showing 
of the 1951 Mercury. Free souvenirs 
were distributed to all visitors and 
each evening there was music. 








BUILT-IN 





From Plymouth's Safety Film— 


“Careless Gnome Skull," 


a character in a traffic-safety movie, 


"The Case of Tommy 


Tucker,"’ meeting officials at the premiere of the film, sponsored by Plymouth. From left: 


Guy Mulholland, Detroit police safety officer; 
Bernice Sitter, and H. B. Heberling, assistant general sales manager. 


manager; 


But Service Booms. . 





R. C. Somerville, Plymouth general sales 


Car Sales Paralyzed 
In Storm Areas 


(Continued from Page 2) 


120 miles because of detours re- 
sulting from three jack-knifed 
semi-trailers on the route. 

For the first time in its history, 
the Pennsylvania Turnpike was 
closed. 

Following are storm _ reports 
from Automotive News correspond- 
ents in various cities: 

* * 7 


Hartford, Conn. 


The Federal Reserve Bank of 
New York, at the request of the 
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WHEEL CYLINDER CUP 





TU eb 
for CHRYSLER 


PRODUCTS 





*PATENT 
No. 2,465,175 


ANOTHER EIS EXCLUSIVE! 





FREE CUP INSERTER that makes life 
eosier for the mechanic. EIS furnishes 
this Special Inserter — FREE — with 
4 CA-P Kits! 









It’s no trick to render outstanding 
brake service when you use EIS R933 
WHEEL CYLINDER CUPS for 
Chrysler replacement. This is the 
ONLY cup with built-in, strong, flex- 
ible ribs, designed to maintain the 
proper degree of wall tension and at 
the same time provide snugger fit of 
cup’s wall to piston hub. EIS R933 
stands up in service and costs less in 
the long run. Ask your Jobber for the 
R933 Wheel Cylinder Cup or the 
complete CA-P Kit. 


BETTER YOUR BRAKE SERVICE 
AND BRAKE PROFITS WITH EIS -~ 
THE COMPLETE BRAKE PARTS LINE! 


SUPER 40 AND SUPER 50 
HYDRAULIC BRAKE FLUIDS 


MASTER AND WHEEL CYLINDER 
PARTS AND KITS 


BRAKE CABLES « BRAKE TOOLS 


BRAKE PARTS AND SEALED KITS FOR 
SERVICING ALL CARS AND TRUCKS 










20 EIS WAREHOUSES are ready to 
serve you promptly almost anywhere in 
the world. Order from your Jobber or 
write direct for complete information 
on the EIS Line. 


EIS AUTOMOTIVE CORP. Middletown, Conn. 





Connecticut Automotive Trades 
Assn., has designated Fairficld 
county a disaster area. Therefore, 
owners of cars which were ruined 
by the storm will be able to buy 
new autos without regard to Regu- 
lation W. 

Carl Lane, CATA manager, re- 
ports that the Federal Reserve 
Bank of Boston is sending men to 
Hartford today (Dec. 4) to deter- 


mine if other counties should be 
termed disaster areas. (Winston 
Abbott.) 
> * * 
Dayton, O. 
The estimated loss in car sales 


here as a result of the storm is 
more than $200,000, dealers report. 

With a state of emergency de- 
clared, service garages were work- 


ing night and day to help drivers |. 


keep their cars running. 

Service stations were jammed 
with cars wanting winterized treat- 
ment, and wreckers never ceased 
extracting snowbound cars. 

Vehicles on most used-car lots 
were imbedded in snow. Even those 
dealers with heated second story 
and basement display rooms re- 
ported that customers were at a 


premium.—(Ken Yarber.) 
* * * 


Harrisburg, Pa. 

Storm conditions in this area, 
while not as severe as in western 
Pennsylvania, “tied things abso- 
lutely in a knot,” according to local 
dealers. 

A few sales were made, but for 
the most part the weather “defin- 
itely stopped people cold.” 

Dealers and auto parts houses 
along Harrisburg’s “automobile 
row” on Cameron St. reported 
cellars flooded from a nearby creek. 
One, Capitol Motors, had to use 
eight men to pump out its cellar. 
No considerable damage was re- 
ported.—(George Shelly.) 

* * + 


Columbus, O. 


Salesrooms here were virtually 
closed during the storm, but serv- 
ice departments were humming. 
| With 13 inches of snow, wreckers 
|were busy pulling cars out and 
| storing them in garages. All storage 
space was exhausted. 

Cars, damaged when motorists 
tried to operate them, gave repair 
shops much work. One dealer said 
there was not as much activity in 
this respect as one might expect. 

The supply of tire chains was 
soon exhausted, and priorities were 
issued for any more that came in.— 
(Bert Strang.) 

* 


+ + 


Buffalo 


furious storm which paralyzed 
other eastern cities, although snow 
and a sharp drop in temperature 
had both good and bad effects on 
the automobile business. 

New-car sales held an even keel, 
but a survey of dealers revealed 
that the snow and slippery pave- 
ments curbed activity in the used- 
car business. 

On the other hand, service re- 





ceived sharp stimulus from cold 
weather and several dealerships re- 
ported that their service depart- 





This city escaped most of the | 
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ments were jammed with work. 
Many motorists had last-minute 
winterizing done. Slippery pave- 


ments also increased collision work. 


—(G. E. Toles.) 
oe 


+ * 


Akron 


The worst snowstorm in nearly 40 
years put dealers here literally out 
of business for from four to six 
days. 

One Chevrolet dealer, who figured 
he normally would have sold 50 new 
cars Saturday, Monday and Tues- 
day, sold a total of three, one each 
day. 

A few dealers operating tow 
trucks ran them around the clock 
until some broke down pulling cars 
from drifts. 

Nineteen inches of snow made 
streets so impassable that only a 
few service calls, other than towing 
or battery trouble, could be handled. 

Dealers ran out of chains early. 


It is reported that a black market 


Qua 
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in chains sprung up, with some 
going at $25 a pair.—_(Joe Kuebler.) 


* * * 


Pittsburgh 


Auto sales have been nonexistent 


|here since Nov. 25, according to 
|Hart Graham, manager of the 
| Pittsburgh Auto Dealers Assn. 

An industrious exception, how- 
ever, was one dealer who sold 
eight new cars Nov. 27. Two days 
later he had his used-car lots 


cleared of snow. 

| Many dealership service depart- 
ments were overburdened. Many 
towed cars day and night. There 
have been tremendous parts sales to 
keep fleets running, and heavy de- 
mands for chains and antifreeze. 

(Leon M. Leflingwell.) 


* + + 
New York 
Saturday’s gale (Nov. 25) had lit- 


tle effect on auto sales and service 
1) 
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PRODUCTION 


of 
GREY IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND 


MOST MODERN 


PRODUCTION FOUNDRIES 
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MAIN OFFICE AND 
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CHATTANOOGA 2, TENNESSEE 











© SAVE TIME 
© SAVE LABOR 
© STOP ACCIDENTS 


at half the cost of comparable loading equipment 


VENCO 


with 


the one-man loader 


The Venco original tailgate loader really puts the 


“pickup" in your 2, 


one man can 


% 


handle heavy objects in 


and 1 Then 


complete 


ton trucks. 


safety to merchandise and personnel. For your shop 


and a sure sale to your 


next pickup customer. 





DISTRIBUTORSHIPS OPEN IN SOME AREAS 


© At your truek equipment dealer or write 


tHE VEN corp., Dept. A 


2828 Newell St. Los Angeles, Calif. 
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Car Production Estimates eee 
oe 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) (Continued from Page 1) 
Week ‘ wresk ‘ei dea. 1 oon. 1 | would affect this week’s operations 
Dec. 2, Week, Nov. 25, Nov. Dee. 3, Dee. 2, | #2 many plants. ‘ 
1950 1949 1950* 1950 1949* 1950* 

CHRYSLER $2,713 2,857 25,290 140,224 1,048,284 1,138,933 | ( THER than that, the storm was 
Chrysler 4,158 18 3,041 19,635 133,530 158,081| ~ just another development point- 
DeSoto 3,237 16 2,226 14,884 97,625 116,758|ing to a critical steel supply situa- 
Dodge ... _ 7,991 182 5,809 36,683 275,310 314,779 tion for the auto industry in 1951. 
Plymouth 17,327 2,641 «14,214 «= 69,072 541,819 549,315 ees .. = ee , aati, 

FORD | 23,227 23,752 12,885 70,247 993,571 1,451,298 | Chousan . a ay ins uc- 
Ford . 15,868 19,672 8,578 40,256 776,185 1,110,391|/t10n Was lost, and won't show up 
Lincoln 7103 see a 39 2,665 32,372 32,014 in first-quarter 1951 deliveries. 
Mercury ...................-... 6,656 4,080 4,218 27,326 185,014 308,893} Meanwhile, Joseph L. Block, 

GENERAL MOTORS .. 49,042 24,772 + 46,755 212,862 2,108,160 2,797,713 | Vice-chairman of Inland Steel Co., 
Buick ............ cose 11,020 2,887 10,128 47,594 +371,027 511,781; Warned that the National Produc- 
Cadillac | tee. aaa 2,575 10,061 81,150 103,461|tion Authority's program of allot- 
Chevrolet ..... _ 22,668 18,111 17,218 86,624 1,066,066 1,384,040|ing materials to every “essential 
Oldsmobile .... 8,358 1,831 8111 35,545 271,577 368,770|industry may e the require & oe 
Pontiac ............. 6,996 2,493 8,728 33,0388 317,740 429,661 a of the nation’s stee 

KAISER-FRAZER 3,808 3,002 14,914 57,982 136,008 | OUtPUt. - . 
SE Diliniithhctencensshib. ‘daliaiiiien.  » demesne» in o, amen 6,461 10,131} | (Defense people in Washington 
Kaiser . 3,808 oo. $002 14,914 51,521 125,877} have already unofficially rated 

CROSLEY . 230 83 127 874 8,548 7,013| automobiles as “non-essential’ 

HUDSON ; . 2,794 2,798 2,266 12,777 134,592 127,802| items). 

NASH ...... . 4,088 421 2,389 11,545 135,987 173,827, To indicate how deeply NPA 

PACKARD ae . 2,710 me 1,694 7,822 101,824 62,197) programs have already bitten into 

STUDEBAKER .......... 4,336 3,742 3,527 17,876 212,501 247,904|steel supplies, Block said that by 

WILLYS-OVERLAND+ 947 Sav 7142 3,757 30,777  35,520|January priorities, allocations and 

Le A a en nn nen (OOOO! SOL MIS OWN COMPANY'S GXUUti- 

Total Cars, U. S.........123,845 58,425 98,627 492,898 4,832,176 6,178,215 | sion needs would take at least one- 

*Station wagons and Jeepsters. *Reviseed. ~~  . *='| third of Inland’s production of cer- 
tain important items. 
* * + 

COMMERCIAL CARS ARRING allout war with its 

(U. S. PRODUCTION ONLY) necessity for directing all vital 

Week Week San. 1 Jan.1 |Materials to the most _ essential 

Ended Same Ended Total to to needs, Block warned that too many 

Misic’ ste’ “ict” 85a" Blip "SSpz" [Programs for “defense supporting” 

CHEVROLET 8,082 1462 8,195 81,218 360,616 451,615 | inte s noncocd cecneme, OUntrYy 

CROSLEY 20 7 3 48 339 ap) eS Sen cere. 

i cca 68 101 397 3,366 © 4,468| ,. The auto industry has resigned 

DODGE QOTZ —eeesesee 2,122 13,681 140,122 111,271| itself to the prospect that it will 

SS ee 38 14 80 1,511 _—-1,604| Set less steel, copper, lead, zinc 

ah 5,526 5,396 3,399 20,596 227,815 323,439 = other as to = wae 

dh aienicnnice 1,714 119 2191 10,886 79,057 101,718) Oa "Peon cut be sovernment 

INTERNATIONAL ...... 2,526 930 2,600 9,082 107,085 92,460 an y been cut by governmen 

SE dia casdonitiniablcotes 410 230 305 1,445 7,055 = 10,870) OF@er- 

REO ........... Denti 344 78 168 1,182 3,399 7,956) Some auto manufacturers think 

STUDEBAKER. ............._ 1,048 600 648 4,177 60,688  46,221|that the aluminum cut may prove 

iis 151 208 265 1,330 7,977  13,268|/the severest blow of all. Although 

WILLYS-OVERLAND.. 1,460 _.......... 1,140 5,479 46,628  48,934|the average automobile contains 

MISCELLANEOUS .... 397 $41 309 1,646 ~=-:117,812 ~=—-14,426 |OMly a small amount of aluminum, 

Saale the metal is used in places for 
Total Trucks, U. S. .... 24,428 9,477 16,460 100,647 1,063,370 1,223,740 Which no practical substitute can 

- be found. 

Total Cars, Trucks * * & 
ial 148,273 67,902 115,087 593,545 5,895,546 7,401,955 A oop many auto people feel 
Total Cars, Trucks that the 35 percent cutback in 
EER SOE ee 7,422 4,891 6,513 32,108 264,765 360,801|aluminum use may mean a greater 
Grand Total, - drop in auto production, unless the 
Cars and Trucks order is changed to read “end use” 
U. S. and Canada ......155,695 72,793 121,600 625,653 6,160,311 7,762,756 | ‘see story page one, today’s issue). 


*Revised. Miscellaneous includes Autocar, 
Drive, Sterling, Nash, Diamond T, etc. 





Corbitt, Marmon H., Brockway, Four-Wheel 





Car Sales at Standstill 
In Storm-Hit Areas — 


(Continued from Page 69) 


in the New York area, except for 
the fact that few people ventured 
out unnecessarily and simply post- 
poned car-shopping. 

A few dealers reported some body 
and fender work as a result of 
falling trees and poles which struck 


cars. There has been a marked 
increase in sales of antifreeze 
products. 


There was no snow here to cause 
problems similar to those in Pitts- 
burgh and Cleveland. Some dealers’ 
windows were smashed by winds. 
Among them were Charles Kreisler- 
Nash, Manhattan; Harry Williams 
Studebaker, Manhattan, and S & W 
(Dodge - Plymouth), Ridgewood. — 
(Bernard Brown.) 

+ * * 


Cleveland 


Blizzards closed automobile deal- 
erships here for three days begin- 
ning Saturday (Nov. 25), and new- 
car sales were nil. 

Snowdrifts prevented service de- 
partments from opening and em- 
ployes were unable to get to work. 
Many dealerships resumed opera- 
tions Tuesday (Nov. 28). Mayor 
Thomas Burke’s ban on driving also 
kept motorists from bringing cars 
in for service. 

Hull-Dobbs described the situa- 
tion as paralyzed. Ford dealers’ 
showings of 1951 models were vir- 
tually unattended. 

B. W. Blaushild (Dodge - Plym- 
outh) described activities as at a 
“standstill,” adding that inquiries 
pouring in about new trucks indi- 
cate that breakdowns of old trucks 
have spurred buying. 


Metropolitan Buick said sales 


were off 50 percent and no service 
could be handled for four days. 
Central Cadillac was shut, even 
though it has a waiting list for 
new cars. 


Neighborhood service garages did 
a landslide towing and defrosting 
business. 


Thanksgiving holiday week sales 
of new cars were only 1,080, a drop 
of 21 percent from the previous 
week. Truck sales were moving up 
with Korean war news influencing 
buying.—(Sanford Markey.) 








Directors of NUCDA— 


The principal use for aluminum 
in the auto industry is for pistons. 
Only two makers still use cast iron 
for pistons. An aboutface for all 
the other makers would require 
months of retooling. 

Copper, of course, is used mainly 
by the auto industry in radiators 
and ignition systems. In the case 
of the former, substitution is im- 
practical and, for the latter, almost 
impossible. 

The only solace in NPA’s copper 


2 Canada Dealers 
Fold in Quarter 


OTTAWA. — Only two Canadian 
automobile dealerships went bank- 
rupt in the third quarter of 1950, 
the government has reported. 

One was in Quebec, the other in 
British Columbia. In the like 1949 
period there also were two such 
closings. 





These are the new directors of NUCDA, pictured after they had mapped their program 
for the year ahead. Seated, left to right, are Allan Bergman, Newark; Ray Miles, Norfolk, 
Va.; Louis Geller, Akron; Walter Wilson, Dallas; Arthur Waterman, Portland, Me.; Max 
Hargrove, Tampa, Fla.; Cyrus Gorson, Philadelphia; William Fitzpatrick, Waterbury, Conn. 
Standing: James Baker, Gulfport, Miss.; Charlie Hillard, Fort Worth; George Bryson, Fresno; 
R, W. Workman, Lubbock, Tex.; Gordon Hope, Grand Rapids; Ralph Stone, St. Louis; Tom 
Blundell, Dallas; Ray Hayward, Omaha; Louis Baker, Providence; James Downing, Atlanta; 
William Thornton, Atlanta; Mac Ashworth, Tyler, Tex.; Denzil Webster, Fort Wayne; Harry 
Gottleib, Brooklyn; Dick McCoy, executive secretary of the Denver UCDA; Howard Stark, 
Denver, and David Finnegan, Denver. 


2t3 ... 


order was that it was not as great 
as had been expected, Civilian use 
of copper will be restricted by 15 
percent in January and February, 
and by 20 percent in March. How- 
ever, NPA warned that after that 
further cuts are in prospect. 

No industry source agrees on 
how much vehicle production will 
be curtailed next year. They agree 
only that there is bound to be sub- 





Gotham Used-Car Firm 
Reports Auto Swindle 


NEW YORK.—Embassy Sales 
Corp., a used-car firm here, last 
week reported that a Cadillac 62 
four-door sedan has been swin- 
dled from the company. The 
motor number is 5062-62-551. 

The alleged swindler, who used 
the name of a legitimate busi- 
nessman to pass credit, is about 
55 years old, five feet 6% inches 
tall and weighs about 140 pounds. 
He has gray hair. 

Embassy has offered a reward 
for information on the man and 
return of the car. 





~ 8,000,000-Unit Year Doubtful 


stantial curtailment below this 
year’s record volume. 
7 + on 


a last week U. S. plants 
so far this year had built an 
estimated 6,178,215 cars and 1,223, 
740 trucks for a total of 7,401,955 
vehicle. There were still 19 produc 
tion days left in 1950 for attainment 
of the 8,000,000-vehicle goal. 
However, the chances of attain- 
ment appeared thin. Parts short- 
ages, resulting from last week’s 
snowstorm, are likely to further 
restrict production this week, and 
most Chrysler divisions are 
scheduled to go down for model 
changeovers this month. 

Last week, U. S. plants were turn- 
ing out cars and trucks at a rate 
of nearly 30,000 daily. Continuance 
of that rate would yield 570,000 
more vehicles before the year is out, 
or slightly less than the amount 
needed for realization of the 8,- 
000,000 goal. 

With Chrysler plants idle, it 
seems hardly likely that even the 
30,000 daily rate can be maintained, 
because in the meantime material 
shortages will continue to harass 
attempts to keep production going 
at other plants. 





- - Classified Want Ads - - 


FOR RATES, ETC., 


SEE NEXT PAGE 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SALES MANAGER and general manager. 
A fast growing, well financed, aggressive 
dealer in South Florida wants a top 

flight sales executive to take over sales 

and relieve owner of part responsibility, 

as he wishes to semi-retire. This is a 

700 new car dealership with large po- 

tential. Send photo and complete refer- 

ences—everything will be strictly confi- 
dential. Earnings will be almost unlim- 
ited for right man. None other need 
apply. Box 4660, c/o Automotive News, 
Detroit 26. 


WANTED. SERVICE MANAGER, | for 
Chevrolet-Buick agency in Caracas, Vene- 
zuela, capable of handling service floor 
250 unit capacity. Knowledge of Span- 
ish language essential. Applicant must 
submit proof having managed large serv- 
ice department in a dealer organization. 
Written reply outlining qualifications and 
photo required. Monthly salary potential 
in excess $1,000. Address Ed Crowley, 
Manager, Apartado 2320, Caracas, Vene- 
zuela. 

SERVICE MANAGER wanted by old estab- 
lished, Nash dealer in Savannah, Georgia. 
Man to take complete charge of service 
department of four hundred car dealer- 
ship. Give complete details of previous 
employment and references in reply, Ex- 
cellent salary to the right man, Southern 
Motors, 301 E. Broughton St., Savannah, 
Ga, 


FULLY QUALIFIED SERVICE MAN- 
AGER for K-F distributorship in Flor- 
ida, Salary and incentive bonus, State 
experience, age, family and draft status. 
os oe c/o Automotive News, De- 
troit 3 


ACCOUNTANT - OFFICE MANAGER 
NEEDED. General Motors system. Large 
volume Chevrolet dealer. Machine book- 
keeping. Chicago (north). $60 start— 
efficiency wanted. Full cooperation. Box 
4661, c/o Automotive News, Detroit 26. 


BOOKKEEPER, thoroughly experienced in 
all phases of automobile dealership. Ex- 
cellent salary for right party. Preferably 
Ford experience. South Jersey Motor Co., 
12 8S. Virginia Avenue, Atlantic City, 
N. J. 









POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


ASSISTANT MANAGER or wholesale rep- 
resentative. Four years GM _ wholesale. 
Nine years temporary distributor and 
dealer General Motors Holding. Will fur- 
nish before and after financial statements 
of operations. Especially successful—sales 
promotion, organization team work, used 
car turnover, net profit, References, GM 
executives. Box 4654, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER. Extensive execu- 
tive and sales experience. Accustomed to 
leading and directing all departments of 
a large dealership including merchandis- 
ing and labor relations, can prove it. 
Would consider purchase of part inter- 
est. Held same position for a considerable 
number of years and at present. Will give 
satisfactory reason for desire to change. 
— oo c/o Automotive News, De- 
tro: ; 

















































POSITION WANTED 


ADMINISTRATIVE ASSISTANT with bal- 
anced judgment, which results from ad- 
ministrative experience, seeks permanent 
attiliation with organization desiring serv- 
ices of hard working man. Qualifications 
from training would enable the handling 
of all accounting and tax problems, 
preparation of departmental budgets and 
daily operating controls, Broad prewar 
experience working with sales depart- 
ments would be helpful in relieving man- 
agement of problems in any department 
where relief should be desired. Married, 
non-drinker and in good health, Persona! 
interview would be appreciated when 
character, bank and business references 
will be gladly furnished. Box 4655, c/o 
Automotive News, Detroit 26, 


GENERAL MANAGER, three years cur- 
rent management progressive indepen- 
dent. Twelve years’ prewar experience 
and profitable operation of volume Chev- 
rolet dealership. Proven administrator 
who can direct and control all branches 
of dealership or distributorship. Take 
over any department of business. Com- 
petent, reliable, loyal, sober. Good sales 
manager. Put used cars on 30-day basis. 
Interest or bonus basis after trial. Box 
4634, c/o Automotive News, Detroit 26. 


General Manager Available 
for 300 to 600 Car Dealership 


Now employed as General Sales Manager of 
one of the largest new car retail operations 
in Metropolitan New York. This includes tull! 
control of both new and used car depart- 
ments. 

Desirous of making change with smaller or- 
ganization where services could be fully util- 
ized to relieve the pressure on owner of 
business. 

Twenty five years of automotive retail experi- 
ence. Would consider cash investment if 
desired. 

All replies will be held strictly confidential 


BOX 4667 c/o Automotive News, Detroit 26 


DEALERSHIP OR SALES MANAGER. 
Sold my 600 car Chevrolet-Oldsmobile 
franchise during war, Have 19 years 
automobile wholesale and retail experi- 
ence, including all phases of dealer oper- 
ation. I want to re-enter automotive field 
in direct operating capacity. Will accept 
saiary with bonus clause or stock divi- 
dends, Can make partial investment in 
going concern, Prefer General Motors 
products. Write Colonel, 284 Ocean Ave- 
nue, New London, Conn. 


GENERAL MANAGER or SALES MANA 
GER. 20 years’ successful selling experi- 
ence of Chrysler and GM cars. Capable 
of taking over complete management 
Will consider managing used car depart- 
ment of a large volume dealer. 43 years 
of age. Prefer Chicago or Chicagoland 
area, but will also consider other loca- 
tions. Box 4663, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT-OFFICE MANAGER, ex- 
perienced business manager-—--General Mo- 
tors, Packard and Chrysler systems. 25 
years’ accounting experience, 15 years’ 
public accounting, part auditing automo- 
bile agencies. Middle aged, college gradu- 
ate, available immediately. Box 4664 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER. Twenty-five years 
experience as Cadillac factory service 
representative; Cadillac and Oldsmobile 
service manager and Lincoln and Mer- 
cury service manager. Employed in New 


York state, but will consider y section. 
Box 4635, c/o Automotive ews, De- 
troit 26. 

MANAGER-SALES MANAGER. 17 years 
with General Motors dealers in jorida. 


Prewar experience under highly com 
petitive selling conditions. Age 43, mar- 
ried, dependable, C. I. Edwards, 5116 
Seminole Ave., Tampa, Fila. 


DEALERSHIP AVAILABLE 
DEALERSHIP, located northeastern Ala- 


bama, now handling Packard automo- 
biles, Reo trucks. Priced reasonably 
Selling to serve with U. 8, Air Force. 
Box 4657, c/o Automotive News, De- 
troit 26, 
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DEALERSHIP AVAILABLE 


\LERSHIP, handling popular General 
otors car and Case farm machinery, 
cated in Missouri county seat town. 
sually gross about 120 thousand with 
four employes, Ample growth potential. 
ong term inexpensive lease. Modern 
uilding, 60x110. Dealer’s health dictates 
nactivity. Will sell for $22,000. Will pay 
it of earnings quickly. Must qualify 
vith factory. Box 4651, c/o Automotive 

News, Detroit 26. 

VERY COMPACT, live-wire dealership. 
Very best of the independents. Beautiful 
ultra-modern building. Will give 10 year 
lease on small precentage of gross sales. 
Dealership fully equipped with a very 
capable personnel. Over $500,000 gross 
sales this year so far. Priced very rea- 
sonable, Write Box 4658, c/o Automotive 
News, Detroit 26. 

FOR SALE — dual dealership. Capitol city 
payroll makes excellent Packard pros- 
pects. Surrounding farm area ideal Willys 
territory. With Packfrd as today’s out- 
standing car and key Willys dealership, 
you can make real money while I must 
step aside because of wife’s health. Shop 
equipment new and complete. Leased 


Di 


building and ground. Plenty of space. 
$15,000 will handle. Address Box 4641, 
c/o Automotive News. Detroit 26. fe 
CENTRAL PENNSYLVANIA small town 
dealership. One of ‘“‘Big Three’’ doing 


over $400,000 yearly. Lease or sell good 
buildings. Well established, always made 
money, Selling because of health. Box 
4659, c/o Automotive News, Detroit 26. 


DEALERSHIP, located in fast growing 
southern Nevada, including real estate, 
inventory, equipment, exclusive independ- 
ent franchise. Excellent customer and 
factory relations, $45,000 to handle. Box 
4665, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 

DEALERSHIP WANTED. Direct Ford or 
Dodge-Plymouth dealership of 200 cars or 
more planning potential, Preferably mid- 
west or southwest, Sufficient capital. Can 
qualify with factory. Write Box 4656. c/o 
Automotive News, Detroit 26. 

WA =D. one of ‘‘Big Three’’ dealerships 

in midwest, by experienced man and well 
capitalized party. All dealings strictly 
confidential. Box 4640, c/o Automotive 
News, Detroit 26. 

WANT DEALERSHIP in town of 20.000 
or larger, south, southwest or southeast 
location, Any General Motors car or Stu- 
debaker, Write Bon Motor Sales, 1718-20 
State St., Bettendorf, Iowa. 

GENERAL MOTORS DEALERSHIP. 300 
to 600 units. Midwest or west. Cash, 
qualified, ready immediately. Confidential. 
Box 4648, c/o Automotive News, De- 
troit 26. 

CHEVROLET FRANCHISE WANTED. 
Midwest or west. 350 units or more. 
Cash, can qualify. Confidential. Box 4647, 
c/o Automotive News, Detroit 26. 

DEALERSHIP, General Motors preferred— 
other makes if right location. Any size. 
Ample capital. Replies confidential. Box 
4639, c/o Automotive News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 

@ Accurate 
@ Confidential 
@ Counted by Expert Partsmen 
@ Accepted by Government 
§ Std, ar eae 

mplete ‘omatic 
dpanies Stock Control! System 
@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valiey 1-7765 











INVENTORY SERVICE 


Parts and Aceessories Depts. 
Full-time experts. No pickup. part-time help: 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








USED CARS FOR SALE 





THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E -25 


Open all night, Monday night 
No Reservations | 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St Ft. Wayne, Ind | 








Philadelphia's 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 
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sev ae Ue ao Cees 


Reaching an estimated 90,000 


Rates: EIGHTEEN CENTS (18c) 


rates to encourage this classification 


as one word. Ads may be 


care of Automotive News, Detroit 2 


replies are forwarded, unopened, 


WANT AD DEPT 


USED CARS FOR SALE 


ar 





Indiana's Oldest Auto 


AUCTION 


Held in a Big Heated Building 
In the Heart of Downtown 


INDIANAPOLIS, INDIANA 


Every Wednesday—12 Noon $2,000,000 worth of Cadillacs 


RAIN OR SHINE 
150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 

Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Eorlyl 
CALL LINCOLN 7447 


DEALERS ONLY 
When ome or Selling . . . Your 
Wise Choice Is 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 





—AUTO— 
AUCTION 


onifijun 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





— At 


DANVILLE, PENNA. 


EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 
Auctioneers 





AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





ATTENTION DEALERSIiI 


At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 


Excellent Bodies -: Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


SHerweod 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cele 


43rd & Locust Sts. 
PHILADELPHIA, PENNA. 








AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
/, Mile East of Illinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNE! 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 4051—Dyer, Ind 
Res. Lansing, Ill. 730 & 107R 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 


P. E. QUINLAN 
Used Car Manager 


Tiffany 6-4800 | 











All Phones WAbash 2-1030 











signed with your 














BUICK PARTS 


71 





i TRUCKS FOR SALE 
————— 
MUST BE SOLD 
1946 - 1947 


-Ton Panels and Sedan Deliveries 
with heaters 





‘i 





readers engaged in all-branches of the automotive industry from Maine to California. low Chevrolet — Ford — Dodge 
PER WORD for each insertion. Cash in advance. Position Wanted Ads accepted at half Used by R.C.A. Corporation 
for the benefit of our employing readers. Count initials and groups of numbers H. . noemeeon 
full name and address at reqular rates, but if siqned ‘Box No rl 6600 N. Broad St. Philadelphia 26, Penn. 
tay add One Dollar ($1) per insertion for address and extra service as ee a a 
same day received. Display Ads: $9.80 per inch, per insertion SHOP EQUIPMENT FOR SALE 
AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH "Sai eae mae “co—ient Were 
front end machine; Stewart Warner 


wheel balancer; Binks spray booth, Allen 
motor analyzer. This equipment is new 
- ———— —~ | or like new. Box 4666, c/o Automotive 


PARTS FOR SALE News, Detrolt FO 

ANTIQUE CARS FOR SALE 

1915 MODEL FORD TOURING. Like new 

in every respect. Runs perfect. 

trade for late model car. O. H. Sharpe, 
2024 West Broad. Richmond, Va. 


USED CARS WANTED 











- 


CADILLACS WANTED EVERYTHING FOR YOUR CAR 








Late Model THREE PASSENGER 1907 Buick. N 

4 uick, ew 
Joe Newell... King of the Cadillacs rubber, perfect condition. F. K. Hu 
BODY PARTS Brewer, Maine. ; — 
wants | to 100 used Cadillacs at once. ® Doors ANTIQUE CARS WANTED 

1946's to 1950's. We have just delivered over © Hoods DODGES. Any models up to 1926. Specify 
© Quarter Panels onditt ; ; 
in California. e Teotere Felz Meer Ge” Amer. TR ~ oe 
SUPER AUTO SALVAGE CO. FOR SALE Natatt seaieee 26 foot, 2 

: SALE. Steeler: cruiser, oot, 
JOE NEWELL 3300 S. Main St., South Bend, Indiana stateroom sedan, 1946 model. Sea Prince 


Kermath motor, Fully equipped. Power- 
ful marine spotlight, fresh water system, 
bottle gas, ice refrigerator, Sleeping ac- 


is now believed to be 





NINETY DIFFERENTIAL CASES (new), 








The Largest Cadillac Operator GMC No. 604402. Must go. $2.00 each. commodations for four, In dry dock at 
Luther A, Smith Auto Parts Co,, 2016 present time, Can be transported by truck 
In The Entire United States Terry Rd., Jackson, Miss. trailer anywhere. Full price $3,000. R. L 
a “pal ra Ree Stevenson, Stevenson Auto Sales, 511 N. 
WANTED Tein wine wie 1 Tor T055 | apres tome 
ae UL). = , Ww TS 
- cg a ORDER a left-foot gas pedal dual accel- 


Before you sell a Cadillac . 
Chrysler roadster. Ben Jessup Motors, 
Cochran, Ga. 


BUSES FOR SALE _ 


erator for your car. Makes driving a 
pleasure and more comfortable, Step on 


phone, wire or write 
the gas with either foot with equal ease. 

















JOE NEWELL FOR SALE. 1949 RS 229-—-2%-ton Dodge Fits all cars. Price $6.95. Include 25 
= passenger adult bus with Oneida — _. ae a = V. Lehner, 
°roducts Company body. Can be con- anufacturer, ess y. ans. 

6145 HOLLYWOOD BOULEVARD verted to 55 passenger school bus. Will| GONVERTIBLE TOPS, Headlinings—auto 
HOLLYWOOD 28, CALIF HO 9-3607| Sell for 50% discount. Terry Bros.,| seat covers. Distinguished creations, Im- 
Patchogue. N. Y. Telephone Patchogue mediate delivery. Ask for literature. Bos- 
109. ton Big Buck Products €o0., 278 Cam- 

TWO 40-PASSENGER Chevrolet buses bridge St., Boston, Mass. 





ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 


$300 each. Ten 1946 Plymouth taxies— 
$200 each. Clark’s Auto Wrecking Co., 











WANTED TO BUY 1027 W. Gwinnett, Savannah, Ga. Motor Co., Inc., 800 Commerce St.. 
TRUCKS FOR SALE Lynchbure. Virginia 

1948 CADILLAC CONVERTIBLES GMC TRACTOR, 1939 cab over, sleeper} DOUBLESEAL INSULATES under over- 

Write Details as to Condition and Price cab. 2% ton A.F. 602 model, Priced as head doors. Stops drafts, snow, etc. Ed- 


wards Industries, 
St. 


AUCTIONS DEALERS ONLY EVERY WEEK 
SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 


Monday Ricar Auto Auction 
Tim Anspach Auto Auction Chicago, Illinois 

Albany, New York South Bend Auto Auction 
Decatur Auto Auction South Bend, Indiana 
Decatur, Iilinois 
Montpelier Auto Auction 
Montpelier, Ohio 


Dept. 263, 4268 Shen- 


salvage. Security Loan Co., 17 S. 4th St., 
Louis 10, Mo. 


Terre Haute, Ind. 


Air Lines Rent A Car 
4545 N.W. 36th Street 
MIAMI SPRINGS, FLORIDA 


andoah Ave., 








PARTS FOR SALE 


EUROPEAN 
AUTO PARTS 


We purchase complete stock of 
parts, new and used for European 
cars. We specialize in British 
Ford, Anglia and Prefect, British 
Austin, Rear Engine Renault, MG, 
Fiat and Simca. 

We ship parts all over the world. 





Thursday 

Ken Schaefer Auto Auction 
Indianapolis, Indiana 
Maney Auto Auction 
Murfreesboro, Tennessee 

H. C. Turney Auto Auction 
Akron, Ohio 

Wheeling Auto Auction 
Wheeling (Chicago), Ill. 


Friday 
Amarillo Auto Auction 
Amarillo, Texas 

Dyer Auto Auction 
Dyer, Indiana 

Quincy Auto Auction 
Quincy, Ilinois 


These Auctions Are Members of the 
NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 


Headquarters—Towanda, Iilinois Elsie Martin, Secretary 


Tuesday 

Arena Auto Auction 
Chicago, Illinois 

Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Tri-City Auto Auction 
Moline, Illinois 


Wednesda 

Aptco Auto Auction 
Detroit, Michigan 
Clarke Auto Auction 
Indianapolis, Indiana 
O K Sales Auto Auction 
Gibson City, Illinois 





advise 


Witkin-Wolf Co., Inc. 


5181 W. Washington Bivd. 
LOS ANGELES 16, CALIFORNIA = 


Phone York 6274 
Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 








OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


Murfreesboro, Tenn. 


Every Thursday Every Friday 
Phone 111 11 A. M. Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
_ for which check is attached [1] or send bill (] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


24 Hours Service on Shipments 





“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. Same Day Service 
On Mail Orders and Inquiries 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP’ 
1000 S. Wabash Avenue 
CHICAGO 5, Itt. 


TRADE CONNECTION: 


Truck Dealer [] 
Insurance [] Financial [) 


Manufocturer [] 


Jobber [) Supplier C) 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





its 


NEES Pa [2F rtrd 


CHEVROLET CHEVROLET 


MERCURY 


STUDEBAKER 


HUDSON 
CHRYSLER 


VISIT BOOTHS D-266-268 ASI SHOW CHICAGO 
. the stellar line of Van Auken Grille and Trunk Guards for all 1950 automobiles. 
Van Auken Guards offer your customers unique shock-absorbing spring blade action, individual design and 


dependable protection for their particular make car. Made of high quality steel; finished in gleaming chrome for 
durability and beauty. 


During 1950 profit, by selling the pioneer of guards, Van Auken . 
that stands for Automotive Guards. 


VAN AUKEN The celebrated individually designed Van Auken Guards are > 
ARISTOCRAT OF GUARDS vailable for the following makes and models: 


STANDARD BUICK @ CADILLAC @ CHEVROLET @ CHRYSLER e@ ODE SOTO 
OF THE INDUSTRY DODGE @ FORD e@ FRAZER @ HUDSON @ KAISER @ LINCOLN 
MERCURY @ NASH @ OLDSMOBILE @ PACKARD @ PLYMOUTH 


VAN AUKEN 
PONTIAC @ STUDEBAKER CHAMPION ® STUDEBAKER COMMANDER GUARD 


VAN AUKEN, INCORPORATED 


Sis vDeses.ord. PENNSYLVANIA 


Hitch your wagon to a star... 


. the guard that represents a style .. . the name 








